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OUR PROMOTEI IOHAN SHAH, TIRTH KENAL SHAH, VILASBEN VRAJMOHAN SHAH, F. | KENAL SHAH, ALPHA TRUST AND KAPPA TRUST
INITIAL PUBLIC OFFERING OF UPTO [ SERQUITY SHARESOF FACE VALUE OF 10EACH (REQUITY SHARESO) OF GSPCROP SCIENCE LIMITED (fOUR COMPANY 0 OR THE AISSUER®) FOR CASH AT A PRICE OF
[ 6PEREQUITY SHARE (INCLUDING A SHARE PREMIUM OF [ SPEREQUITY SHARE) (fOFFER PRICE0) AGGREGATING UPTO [ &MILLION (THE AOFFERO). THE OFFER COMPRISES OF A FRESHISSUEOF UPTO
[ 6EQUITY SHARESBY OUR COMPANY AGGREGATING UPTO 2,80Q00MILLION (THE AFRESH ISSUE®) AND AN OFFER FOR SALE OF UP TO 6,000,00EQUITY SHARES (THE AOFFERED SHARES0) AGGREGATING
UPTO [ OMILLION (THE AOFFERFORSALE®), COMPRISING UPTO 2,651,25EQUITY SHARESAGGREGATING TO [ GMILLION BY VILASBEN VRAIJMOHAN SHAH,UPTO 1,674,37FQUITY SHARESAGGREGATING
TO [ SMILLION BY BHAVESH VRAJMOHAN SHAH AND UPTO 1,674,37EQUITY SHARESAGGREGATING TO [ 6MILLION BY KAPPA TRUST (THE iPROMOTER SELLING SHAREHOLDERSO®). THE OFFER SHALL
CONSTITUTE [ &% OF THE POST-OFFER PAID-UP EQUITY SHARE CAPITAL OF OUR COMPANY.

THE OFFER INCLUDES A RESERVATION OF UPTO [ GEQUITY SHARES,AGGREGATING UPTO [ OMILLION, FORSUBSCRIPTIONBY ELIGIBLE EMPLOYEES (REMPLOYEE RESERVATION PORTIONO). THE OFFER
LESSTHE EMPLOYEE RESERVATION PORTION IS HEREINAFTER REFERRED TO AS THE AINET OFFERO. THE OFFER AND THE NET OFFER SHALL CONSTITUTE [ 6% AND [ 0%, RESPECTIVELY, OF THE POST-
OFFER PAID-UP EQUITY SHARE CAPITAL OF OUR COMPANY. OUR COMPANY, IN COMPLIANCE WITH THE SEBIICDR REGULATIONS, MAY OFFER A DISCOUNT ON THE OFFER PRICE (EQUIVALENT TO [ 6PER
EQUITY SHARE) TO ELIGIBLE EMPLOYEES BIDDING IN THE EMPLOYEE RESERVATION PORTION.

OUR COMPANY, IN CONSULTATION WITH THE BRLMS, MAY CONSIDER ISSUE OF SPECIFIED SECURITIES, AS MAY BE PERMITTED UNDER THE APPLICABLE LAW, AGGREGATING UPTO 560.00MILLION, AT
ITS DISCRETION, PRIOR TO FILING OF THE RED HERRING PROSPECTUSWITH THE ROC (fiPRE-IPO PLACEMENT 0). THE PRE-IPO PLACEMENT, IF UNDERTAKEN, WILL BE AT A PRICE TO BE DECIDED BY OUR
COMPANY, IN CONSULTATION WITH THE BRLMS. IF THE PRE-IPO PLACEMENT IS COMPLETED, THE AMOUNT RAISED PURSUANT TO THE PRE-IPO PLACEMENT WILL BE REDUCED FROM THE FRESH ISSUE,
SUBJECT TO COMPLIANCE WITH RULE 19(2)(B)OF THE SECURITIES CONTRACTS (REGULATION) RULES, 1957, ASAMENDED. THE PRE-IPO PLACEMENT, IF UNDERTAKEN, SHALL NOT EXCEED 20% OF THE SIZE
OF THE FRESH ISSUE.PRIOR TO THE COMPLETION OF THE OFFER AND THE ALLOTMENT PURSUANT TO THE PRE-IPO PLACEMENT, OUR COMPANY SHALL APPROPRIATELY INTIMATE THE SUBSCRIBERSTO
THE PRE-IPO PLACEMENT, THAT THERE IS NO GUARANTEE THAT OUR COMPANY MAY PROCEED WITH THE OFFER OR THE OFFER MAY BE SUCCESSFULAND WILL RESULT INTO LISTING OF THE EQUITY
SHARES ON THE STOCK EXCHANGES. FURTHER, RELEVANT DISCLOSURES IN RELATION TO SUCH INTIMATION TO THE SUBSCRIBERS TO THE PRE-IPO PLACEMENT (IF UNDERTAKEN) SHALL BE
APPROPRIATELY MADE IN THE RELEVANT SECTIONS OF THE RHP AND PROSPECTUS.
THE FACE VALUE OF THE EQUITY SHARESIS 10EACH AND THE OFFER PRICE IS[ 8TJMES THE FACE VALUE OF THE EQUITY SHARES.THE PRICE BAND, EMPLOYEE DISCOUNT (IF ANY) AND THE MINIMUM
BID LOT SIZE WILL BE DECIDED BY OUR COMPANY, IN CONSULTATION WITH THE BRLMS AND WILL BE ADVERTISED IN ALL EDITIONS OF THE [ § AN ENGLISH LANGUAGE NATIONAL DAILY NEWSPAPER
WITH WIDE CIRCULATION, ALL EDITIONS OF [ & A HINDI NATIONAL DAILY NEWSPAPER WITH WIDE CIRCULATION, AND [ GHDITIONS OF [ § A GUJARATI LANGUAGE DAILY NEWSPAPERWITH WIDE
CIRCULATION (GUJARATI BEING THE REGIONAL LANGUAGE OF GUJARAT WHERE OUR REGISTERED OFFICE IS LOCATED), AT LEAST 2WORKING DAYS PRIOR TO THE BID/OFFER OPENING DATE AND SHALL
BE MADE AVAILABLE TO THE STOCK EXCHANGES FOR THE PURPOSEOF UPLOADING ON THEIR RESPECTIVE WEBSITES, IN ACCORDANCE WITH THE SECURITIES AND EXCHANGE BOARD OF INDIA (ISSUE
OF CAPITAL AND DISCLOSURE REQUIREMENTS) REGULATIONS, 2018,AS AMENDED (THE ASEBI ICDR REGULATIONS 0).
In case of any revision in the Price Band, the Bid/ Offer Period shall be extended for at least three additional Workifter Bayh revision of the Price Band, subject to the total Bid/Offer Period not exceeding 10 Working Days. Infosss
majeure banking strike or similar unforeseen circumstances, our Company, in consultation with the BRLMs, for reasons to bénreciiigdextend the Bid / Offer Period for a minimum of one Working Day, subject to the Bid/ Offer Per|
exceeding 10 \&rking Days. Any revision in the Price Band, and the revised Bid/ Offer Period, if applicable, shall be widely dissesimatédation to the Stock Exchanges by issuing a public notice and also by indicating the change on the
websites of th BRLMs and at the terminals of the members of the Syndicate and by intimation to Designated Intermediaries and Spsjhsas lgable.
The Offer is being made in terms of Rule 19(2)(b) of the Securities Contracts (Regulation) Rules, 1957, as amés@RRdheread with Regulation 31 of the SEBI ICDR Regulations. The Offer is being made in accordance with Regulatig
the SEBI ICDR Regulations, through the Book Building Process wherein not more than 50% of the Net Offer shall be avallabtiémon a proportionate basis to Qualified Institutional Buy&@Bso) (such portion referred to &IB Portion 9),
provided that ouCompany in consultation with the BRLMs, may allocate up to 60% of the QIB Portion to Anchor Investors on a discre@narateordance with the SEBI ICDR Regulations {#wechor Investor Portiond), out of which one]
third shall be reserved for domestic Mutual Funds only, subject to valid Bids being received from domestic Mutual Faddsattioe price at which allocation is made to Anchor Invest@rechor Investor Allocation Priceo), in accordance wit]
the SEBI ICDR Regulations. In the evefiuadersubscription or nosllocation in the Anchor Investor Portion, the balance Equity Shares staaltibd to th€IB Portion (excluding the Anchor Investor Portion) (fhet QIB Portiond). Further, 5%
of the Net QIB Portion shall be available for allocation on a proportionate basis to Mutual Funds only, and the renthetist @IB Portion shall be available for allocation on a proportionate basis to all QIB Bidders (other tharinveshars)
including Mutual Funds, subject to valid Bids being received at or above the Offer Price. However, if the aggregate aterivutddt Funds is less than S8fthe Net QIB Portion, the balance Equity Shares available for allocation in the Mutu
Portion will be added to the remaining Net QIB Portion for proportionate allocation to all QIBs. Further, not less thath&3%Offer shall be availablerfallocation on a proportionate basis to Nostitutional Investors out of which (a) otfeird
of such portion shall be reserved for applicants wdli(h)twotard of suchcpartion ahinl sh & er @ e moed® fthranap @l i2®0amti § | wiolmh aapyg
unsubscribed portion in either of such susttegories may be allocated to applicants in the othecataigory of Nornstitutional Investors and not less thd5% of the Net Offer shall be available for allocation to Retail Individual InvesftBso )n
accordance with the SEBI ICDR Regulations, subject to valid Bids being received at or above the Offer Price. Furth®@haEegiityll be allotted on agportionate basis to Eligible Employees applying under the Employee Reservation Portion|
to valid Bids received from them at or above the Offer Price (net of Employee Discount, if any). All potential BiddetsAet@plnvestors) are requirenl tnandatorily use the Application Supported by Blocked AmdiiABBAO) process providin|
details of their respective ASBA accounts, and UPI ID in case of UPI Bidders, if applicable, in which the correspondimguits Avill be blocked by the SCSBs orthg Sponsor Bank(s) under the UPI Mechanism, as applicable, to the extel
respective Bid Amounts. Anchor Investors are not permitted to participate in the Offer through the ASBA process. Faethitthee€Offer Proceduréon paget6l

RISKS IN RELATION TO FIRST OFFER
This being the first public issue of Equity Sharesaf Company, there has been no formal market for the Equity Shares. The face value of the Equity Stvescts The Offer Price, Floor Price and Price Band, as determined and justifie:
Company, in consultation with the BRLMs, on the basis of the assessment of market demand for the Equity Shares byBeak 8iuifing Process, in accordance viitle SEBI ICDR Regulations and as state@iasis for Offer Pricéon pagel22|
should not be taken to be indicative of the market price dEtjuity Shares after such Equity Shares are listed. No assurance can be given regarding an active and/or sustaint tEagliitg 8hares nor regarding the price at which the Equity §
will be traded after listing.

Investments in equity and equitglated securities involve a degree of risk and investors should not invest any funds in this Offer unless they cataledfting tésk of losing their investment. Investors are advised to read the risk factorsydaeéiug
taking an investment decision in this Offer. For taking an investment decision, investors must rely on their own exmwmﬂpany and the Offer, including the risks involved. The Equity Shares have not been recommended or appr
SEBI, nor does SEBI guarantee the accuracy or adequacy of the contents of this Draft Red Herring Prosp € thigeintiestors is invited fiRisk Factors on €32

ISSUER® AND PROMOTER SELLING SHAREHOLDER BSOLUTE RESPONSIBILITY

Our Company, having made all reasonable inquiries, accepts responsibility for and confirms that this Draft Red HerrigsRrosgens all information with regard to our Company and the Offer, which is materiatontbgt of the Offer, that tl
information contained in this Draft Red Herring Prospectus is true and correct in all material aspects and is not rinistegdinagterial respect, that the opinions and intentions expressed herein are honestly heldhrerd tra no other facts,

omission of which makes this Draft Red Herring Prospectus as a whole or any of such information or the expression affnipssdr intentions misleading in any material respect. Further, each of the Promoter Sallgiw!8ers, severally a|
not jointly, accept responsibility for and confirms the statements made by such Promoter Selling Shareholder in this BeafinBd>rospectus to the extent of information specifically pertaining to it and/or its respextiwe gfcthe Offered Shar
and assume responsibility that such statements are true and correct in all material respects and are not misleadiegiah msp(mEach of the Promoter Selling Shareholder, severally and noy jointly assumes no bélitiydosiany other stateme|
in this Draft Red Herring Prospectus, includimger alia, any of the statements made by or relating to our Company or our Campasiness or any other Promoter Selling Shareholders.

The Equity Shares offered through the Red Herring Prospectus are proposed to be listed on the Stock Exchanges. OursGengeey imprinciple approvals from BSE and NSE for listing of the Equity Shares pursuant to their letterfs dalei
[ 9 fespectively. For the purposes of the Offejshall be the Designated Stock Exchange. A signed copy of the Red Herring Prospectus and the Prospectus shall beefiRdGhithaitcordance with Section 26(4) and 32 of the Compani

2013. For detadl of the material contracts and documents available for inspection from the date of the Red Herring Prospectus uifeth€1Bgiig Date, se@Material Contracts and Documents for Inspecti@m pages08.
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SECTION |: GENERAL
DEFINITIONS AND ABBREVIATIONS

This Draft Red Herring Prospectus uses certain definitions and abbreviations which, unless otherwise specified or the cont
otherwiseindicates, requires or implies, shall have the meanings as provided below. References to any legislation, ac
regulation, rule, guideline, policy, circular, notification or clarification shall be deemed to include all amendments,
supplements, renactmerg and modifications thereto, from time to time, and any reference to a statutory provision shall
include any subordinate legislation made from time to time thereunder.

The words and expressions used but not defined in this Draft Red Herring Prospectus will have the same meaning as assic
to such terms under the Companies Act, the SEBI Act, the SEBI ICDR Regulations, the SEBI Listing Regulations, the SC
the Depositaes Act and the rules and regulations made thereunder, as applicable.

Notwithstanding the foregoing, the terms usedi@bjects of the Offér, fiBasis for Offer Price, fiStatement oPossible
Special Tax Benefibs filndustry Overview, fiKey Regulations and PoliciesfiHistory and Certain Corporate Matteds
fiFinancial Informatio, AFinancial Indebtedness fAOutstanding Litigation and Material DevelopmeamntsiiOther
Regulatory and Statutory Disclosutesand fiDescription of Equity Shares and Terms of Articles of Associationpages

113 122 134,139, 262 371, 317, 382 418 438and482respectively, shall have the respective meanings ascribed to them in
the relevant sections.

General Terms

Term(s) Description
fiOur Companyg or fithe| GSP Crop Science Limited, a public limited company incorporated under the Compan
Company or fithe Issued 1956, whose registered office is situated at 404, Lalita Complex, Rasala Road, Mit
Six Road, Navrangpura, Ahmedabad, 380 009, Gujarat, India
fiWeo or fusd or fiourd Unless the context otherwise indicates, requires or implies, refers to our Company, {
with our Subsidiaries, on a consolidated basis

Company related terms

Term(s) Description
fArticles of Association or|Thearticles of association of our Company, as amended from time to time.
fArticleso or IA0AO
Audit Committee The audit committee of our Board constituted in accordance with the Companies Ag
and the SEBI Listing Regulations and as describé&®ur Managemerit Committees of oy
Boardi Audit Committe@on page296
fAuditorsd or fiStatutory The current statutory auditors of our Company, nameh§ KIC & Associates, Charterg
Auditorsd Accountants
fiBoard or fBoard of The board of directors of our Company (including any duly constituted committee th
Director® as described iiOur Managemerit Board of Directors on page289
Chairman The chairman of our Company, being Bhavesh Vrajmohan &balfurther details, sd&Our
Management Board of Director$ on page289
fiChief Financial Officed or|The chief financial officer of our Company, being Shail Jayesh St@tfurther details, s€

ACFQOO AOur Managemerit Key Managerial Personnel and Senior Managermem page305

Company  Secretary al The company secretary and compliance officer of our Company, Kamteshbhai D Pate

Compliance Officer For further details, seéOur Managementi Key Managerial Personnel and Sen
Management on page305

Corporate Socig The corporate social responsibility committee of our Board constituted in accordan

Responsibility Committee  |the Companies Act, 2013 as describedi@ur Managemenit Committees of our Board
Directorsi Corporate Social Responsibility Commithem page301

Director(s) The director(s) on the Board of Directors of our Company

Equity Shares The equity shares of our Company of f g

fiExecutive Director($) or|The executive or wholéme director(s) on the Board of Directors. For further details o

fiwholetime Director(sd Executive Directors, s®ur Managemerit Board of Directorg on page289

Group Companies Our group companies as identified and describé®ur Group Companigson page314

ICRA ICRA Analytics Limited

ICRA Report Industry report prepared by ICRA titledAssessment of the Global & Domes
Agrochemicals MarkétdatedDecembe024, commissioned by our Company.

Individual Promoters The individual promoters of our Company, nam@havesh Vrajmohan Shafirth Kenal
Shah Vilasben Vrajmohan Shah and Falguni Kenal Shah

Independent Directors The independent directors on the Board of Directors. For further details of the Indey

Directors, seéOur Managemerit Board of Directors on page?89
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Term(s)

Description

IPO Committee

The IPO committee of our Board constituted to facilitate the process of the Offer.

fikey Managerial Personrig
or iKMPo

Key managerial personnel of our Company in terms of Regulation 2(1)(bb) of the SEB
Regulations and Section 2(51) of the Companies Act, 2013, as discldéxat ianagemen
i Key Managerial Personnel and Senior Managementpage305

Managing Director

The managing director of our Company, being Bhavesh Vrajmohan Btrafurther details
seefilOur Managemerit Board of Directors on page289

Materiality Policy

The policy adopted by our Board of Directors pursuant to its resolution Datsember 6
2024for identification of material companies to be disclosed as group companies, n
outstanding civil litigation involving our Company, our Promoters and our Director
outstanding dues to material creditors, in accordance with the disclosure menigainde
the SEBI ICDR Regulations

fiMemorandum
Associatiom
fiMemorandumn or iIMoOAO

0
or

The memorandum of association of our Company, as amended from time to time

Nomination and Remunerati
Committee

The nomination and remuneration committee of our Board constituted in accordance
Companies Act, 2013 and the SEBI Listing Regulations, and as describ&Quin
Management Committees of our Board of Directofs Nomination and Remunerati
Committe@ on page?98

Promoters

Collectively, the Individual Promoters and the Promoter Trusts

Promoter Group

The individuals and entities constituting the promoter group of our Company in te
Regulation 2(1)(pp) of the SEBI ICDR Regulations and as disclos&dun Promoter ang
Promoter Group on page308

fiPromoter
Shareholdes or
Shareholdes

Selling
fiSelling

Collectively, Vilasben Vrajmohan Shah, Bhavesh Vrajmohan Shah and Kappa Trust

Promoter Trusts

The promoter trusts of our Company, namely, Alpha Trust and Kapsa

fiRegistered and Corpors
Officeo or fiRegistered Officé

The registered and corporate office of our Compaifd, Lalita Complex, Rasala Ro4
Mithakhali Six Road, Navrangpura, Ahmedabad, 380 009, Gujarat, India

fiRegistrar of Companiésor
fiRoG

Registrar of Companies, Gujarat at Ahmedabad

Restated Consolidatg
Financial Information

The Restated Consolidated Financial Information of our Company, together wi
subsidiaries fiGroup0) comprising the Restated Consolidated Statement of Asset
Liabilities for the six months ended and as at September 30, 2024 and as at anq
financial years ended March 31, 2024, March 31, 2023 and March 31, 2022, the H
Consolidated Stateemt of Profit and Loss (including other comprehensive income
Restated Consolidated Statement of Changes in Equity and the Restated Con
Staement of Cash Flows for the six months ended September 30, 2024 and for the f
years ended March 31, 2024, March 31, 2023 and March 31, 2022 and the H
Consolidated Statement bfaterial Accounting Policies and other explanatory notes of
Company, derived from auditespecial purposeonsolidated financial statements as at
for six months ended September 30, 2024 and for each fifilmeial year ended March 3
2024, March 31, 2023 and March 31, 2022, each prepared in accordance with Ind
restated by our Company in accordance with the requirements of Section 26 of H
Chapter Il of the Companies Act, 2013, relevant mions of the SEBI ICDR Regulation
and the Guidance Note on Reports on Company Prospectuses (Revised 2019) issu
ICAI

Risk Management Committe

The risk management committee of our Board constituted in accordance with the Co
Act, 2013 and the SEBI Listing Regulations, as describ&@im Managemerit Committee
of our Board of Director§ Risk Management Committeen page301

Senior Management

Senior management of our Company in terms of Regulation 2(1)(bbbb) of the SEB
Regulations as described i®ur Management Key Managerial Personnel and Sen
Managementon page305

Shareholder(s) The holders of the Equity Shares from time to time.

Stakeholder®  Relationshig The stakeholdeésrelationship committee of our Board constituted in accordance wit

Committee Companies Act, 2013 and the SEBI Listing Regulations, as descriti€limManagemer
I Committees of our Board of DirectoirsStakeholde@Relationship Committéeon page
300

Subsidiaries The subsidiaries of our Company, being Rajdhani Petrochemicals Private Limiteg

Intermediates Private Limited and GSP Agroquimica Do BtaFDA, the details of whic
are set out iiOur SubsidiariesAssociates and Joint Ventuoem page?286




Offer related terms

Term

Description

Abridged Prospectus

The memorandum containing such salient features of a prospectus as may be specifi
SEBI in this regard

Acknowledgement Slip

The slip or document issued by the relevant Designated Intermediary(ies) to a Bidder
of registration of the Bid cum Application Form

fAlloto or nAllotmentd or

Allottedo

Unless the context otherwise requires, allotment of the Equity Shares pursuant to th
Issue and transfer of the Offered Shares byPtieenoter Selling Shareholders pursuant tqg
Offer for Sale, in each case to the successful Bidders

Allotment Advice

The note or advice or intimation of Allotment, sentatbthe Bidderswvho have Bid in th
Offer after the Basis of Allotment has been approved by the Designated Stock Exchg

Allottee

A successful Bidder to whom Equity Shares are Allotted

Anchor Investor

A Qualified Institutional Buyer, who applies under the Anchor Investor Portion in accor
with the SEBI ICDR Regulations and the Red Herring Prospectus who has Bid for an
of at |l east 100 million

Anchor Investor Allocatiof

Price

The price at which allocation will be done to the Anchor Investors in terms of the Red H
Prospectus and the Prospectus. The Anchor Investor Allocation Price shall be detern
our Company, in consultation with the BRLMs

Anchor Investor Applicatio
Form

The application form used by an Anchor Investor to make a Bid in the Anchor In
Portion in accordance with the requirements specified under the SEBI ICDR Regulati
the Red Herring Prospectus

Anchor Investor Bid/ Offe|
Period or Anchor Investg
Bidding Date

One Working Day prior to the Bid/Offer Opening Date, on which Bids by Anchor Inve
shall be submitted and allocation to the Anchor Investors shall be completed

Anchor Investor Offer Price

The final price at which the Equity Shares will be Allotted to Anchor Investors in ter
the Red Herring Prospectus and the Prospectus, which price will be equal to or hig
the Offer Price but not higher than the Cap Price

The Anchor Investor Offer Price will be decided by our Company, in consultation wi
BRLMs

Anchor Investor Payn Date

With respect to Anchor Investor(s), the Anchor Investor Bid/ Offer Period, and in the
the Anchor Investor Allocation Price is lower than the Anchor Investor Offer Price, na
than two Working Days after the Bid/Offer Closing Date

Anchor Investor Portion

Up to 60% of the QIB Portion which may be allocated by our Company, in consultatia
the BRLMSs, to Anchor Investors, on a discretionary basis in accordance with the SEB
Regulations.

Onethird of the Anchor Investor Portion shall be reserved for domestic Mutual R
subject to valid Bids being received from domestic Mutual Funds at or above the
Investor Allocation Price, in accordance with the SEBI ICDR Regulations

fiApplication Supported b
Blocked Amound or FASBAO

An application, whether physical or electronic, used by ASBA Bidders to make a Bid
authorize an SCSB to block the Bid Amount in the relevant ASBA Account and will in
applications made by UPI Bidders using the UPI Mechanism where the Bid Amibiue
blocked upon acceptance of the UPlI Mandate Request by UPI Bidders using t
Mechanism

ASBA Account A bank account maintained with an SCSB by an ASBA Bidder, as specified in the
Form submitted by ASBA Bidders, for blocking the Bid Amount mentioned in the rel
ASBA Form and includes the account of a UPI Bidder, which is blocked upon accept
a UPI Mandate Request made by the UPI Bidder using the UPI Mechanism

ASBA Bid A Bid made by an ASBA Bidder

ASBA Bidder(s) Bidder(s), except Anchor Investors, in the Offer who intends to submit a Bid

ASBA Form An application formwhether physical or electronic, used by ASBA Bidders to submit

which will be considered as the application for Allotment in terms of the Red H
Prospectus and the Prospectus

Banker(s) to the Offer

The Escrow Collection Bank(s), the Refund Bank(s), the Public Offer Account Bank
the Sponsor Bank(s), as the case may be

Basis of Allotment

The basis on which the Equity Shares will be Allotted to successful Bidders under th¢
described iMOffer Proceduré on paget61

Bid(s)

An indication to make an offer during the Bid/Offer Period by ASBA Bidders pursug
submission of the ASBA Form, or during the Anchor Investor Bid/ Offer Period b
Anchor Investors pursuant to submission of the Anchor Investor Application Fo
subscribe to or purchase the Equity Shares at a price within the Price Band, inclu
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Term

Description

revisions and modifications thereto, in accordance with the SEBI ICDR Regulations
Red Herring Prospectus and the relevant Bid cum Application Form. ThefiBduingd
shall be construed accordingly

Bid Amount

In relation to each Bid, the highest value of the Bids indicated in the Bid cum Appli
Form and in the case of Retail Individual Bidders, Bidding at thed@uPrice, the Cap Priq
multiplied by the number of Equity Shares Bid for by such Retailviddal Bidder, ang
mentioned in the Bid cum Application Form and payable by the Bidder or blocked
ASBA Account of the ASBA Bidder, as the case may be, upon submission of such B

Eligible Employees applying in the Employee Reservation Portion can apply at thef]
Price and the Bid Amount shall ki&p Price net of Employee Discount, if any, multiplieg
the number of Equity Shares Bid by such Eligible Employee and mentioned in the B
Application Form

Bid cum Application Form

The Anchor Investor Application Form or the ASBA Form, as the case may be

Bid Lot

[ 6] Equity Shares and in multiples of

Bid/Offer Closing Date

Except in relation to any Bids received from the Anchor Investors, the date after wh
Designated Intermediaries will not accept any Bids, which shall be notified in all editi
[ 6], an English national d aiindtignal dedymewsmam
and al l editions of [ 6], a Gujarati

language of Gujarat, where our Registered Office is located), each with wide circulat

Our Company, in consultation with the BRLMs, may consider closing the Bid/Offer R
for QIBs one Working Day prior to the Bid/Offer Closing Date in accordance with the
ICDR Regulations. In case of any revision, the extended Bid/Offer Closing Dallebg
widely disseminated by notification to the Stock Exchanges and shall also be notifieq
websites of the BRLMs and at the terminals of the Syndicate Members and communi
the Designated Intermediaries and the Sponsor Bank(s), whichatdwlbe notified in a
advertisement in the same newspapers in which the Bid/Offer Opening Date was pu
as required under the SEBI ICDR Regulations

Bid/Offer Opening Date

Except in relation to any Bids received from Anchor Investors, the date on whi
Designated Intermediaries shall start accepting Bids, which shall be notified in all edit
[ 6], an English national dai lignal dadywesvppagg
and all editions of [ 6], a Gujarati

language of Gujarat, where our Registered Office is located), each with wide circulat

Bid/Offer Period

Except in relation to any Bids received from Anchor Investors, the period betwe
Bid/Offer Opening Date and the Bid/Offer Closing Date, inclusive of both days, during
prospective Bidders can submit their Bids, including any revisions therea€cordanc
with the SEBI ICDR Regulations, and the terms of the Red Herring ProspRobwided
however, that the Bid/Offer Period shall be kept open for a minimum of three Working
for all categories of Bidders, other than Anchor Investors

Our Company, in consultation with the BRLMs, may consider closing the Bid/Offer K
for QIBs one Working Day prior to the Bid/Offer Closing Date which shall also be ng
in an advertisement in the same newspapers in which the Bid/Offer Openingvas
published, in accordance with the SEBI ICDR Regulations

Bidder

Any prospective investor who makes a Bid pursuant to the terms of the Red |
Prospectus and the Bid cum Application Form and unless otherwise stated or i
includes an Anchor Investor

Bidding Centres

Centres at which the Designated Intermediaries shall accept the ASBA Forms,
Designated Branches for SCSBs, Specified Locations for the Syndicate, Broker Cer
Registered Brokers, Designated RTA Locations for RTAs and Designated CDP Lsd¢at
CDPs

Book Building Process

The book building process as described in Schedule Xlll of the SEBI ICDR Regulati
terms of which the Offer is being made

fiBook Running Lea

Managers or iBRLMs0

The book running lead managers to the Offer, being Equirus Capital Private Limit
Motilal Oswal Investment Advisors Limited

Broker Centres

The broker centres notified by the Stock Exchanges where ASBA Bidders can sub
ASBA Forms to a Registered Broker (in case of UPI Bidders, using the UPI Mechg
The details of such Broker Centres, along with the names and contact details afisher&s
Brokers are available on the respective websites of the Stock Exchanges (www.bseir]
and www.nseindia.com), updated from time to time




Term

Description

ACANO or fConfirmation of
Allocation Not&®

Notice or intimation of allocation of the Equity Shares to be sent to Anchor Investor
have been allocated the Equity Shares, after the Anchor Investor Bid/ Offer Period

Cap Price

The higher end of the Price Band, subject to any revision thereto, above which the Off
and Anchor Investor Offer Price will not be finalised and above which no Bids W
accepted. The Cap Price shall be at least 105% of the Floor Price ambskealteed 1209
of the Floor Price

Cash Escrow and Spong
Bank(s) Agreement

The agreement to be entered into among our CompanirtmeoterSelling Shareholder
the Registrar to the Offer, the BRLMs, the Syndicate Member(s) and the Banker(s
Offer for, inter alia, collection of the Bid Amounts from Anchor Investors, transfer of fi
to the Public Offer Account(s) and where applicable, remitting refunds of the an
collected from Bidders, on the terms and conditions thereof

Client ID Client identification number maintained with one of the Depositories in relation
dematerialised account

fiCollecting Depository A depository participant, as defined under the Depositories Act and registered with Sk

Participand or iCDP® who is eligible to procure Bids at the Designated CDP Locations in terms of circu

CIR/CFD/POLICYCELL/11/2015 dated November 10, 2015 and the UPI Circigarsgd
by SEBI as per the list available on the websites of the Stock Exchanges, as upda
time to time

Cut-off Price

The Offer Price, finalised by our Company, in consultation with the BRLMs, which sh
any price within the Price Band. Only Retail Individual Investors Bidding in the R
Portion and Eligible Employees Bidding in the Employee Reservation Portiemétied to
Bid at the Cutoff Price.

No other category of Bidders is entitled to Bid at the-@ftiPrice

Demographic Details

The demographic details of the Bidders including the Biidd@idress, name of the Bidég
father/husband, investor status, occupation, bank account details and UPI ID, as apq

Designated Branches

Such branches of the SCSBs which will collect the ASBA Forms used by the ASBA B
and a list of which is available on the website of the SEBI
www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognised=yes and updated frq
to time, or any such other website as may be prescribed by the SEBI

Designated CDP Locations

Such centresf the CDPs where ASBA Bidders can submit the ASBA Forms

The details of such Designated CDP Locations, along with the names and contact d
the CDPs eligible to accept ASBA Forms are available on the respective websites of tf
Exchanges (www.bseindia.com and www.nseindia.com) and updated frono tiime t

Designated Date

The date on which funds are transferred by the Escrow Collection Bank(s) from the
Account(s) to the Public Offer Account(s) or the Refund Account(s), as the case n
and/or the instructions are issued to the SCSBs (in case of UPI Bidders hesikfPH
Mechanism, instructions issued through the Sponsor Bank(s)) for the transfer of &
blocked by the SCSBs in the ASBA Accounts to the Public Offer Account(s), in termg
Red Herring Prospectus and the Prospectus, following which EquitysShidirbe Allotted
in the Offer

Designated Intermediaries

Collectively, the Syndicate, StByndicate Members/agents, SCSBs, Registered Brg
CDPs and RTAs, who are authorized to collect Bid cum Application Forms from the B
in the Offer

In relation to ASBA Forms submitted by UPI Bidders where the Bid Amount will be bl
upon acceptance of UPI Mandate Request by such UPI Bidders using the UPI Mec
Designated Intermediaries shall mean Syndicate,sgaticate, Registered BrokersDEs
and RTAs

In relation to ASBA Forms submitted by QIBs and NllIs (not using the UPI Mechar
Designated Intermediaries shall mean SCSBs, Syndicatesysutiicate, Registered Broke)
CDPs and RTAs

Designated RTA Locations

Such locations of the RTAs where Bidders can submit the ASBA Forms to the RTA
details of such Designated RTA Locations, along with names and contact details of th
eligible to accept ASBA Forms are available on the respective websites of ttie
Exchanges (www.bseindia.com and www.nseindia.com) and updated from time to tiy

Designated Stock Exchange

[ O]

fiDraft Red Herring

Prospectusor iDRHPYO

This draft red herring prospectus datedcember 20, 202fled with SEBI and issued i
accordance with the SEBI ICDR Regulations, which does not contain complete partic




Term

Description

the price at which the Equity Shares will be Allotted and the size of the Offer, includir
addenda or corrigenda hereto

Eligible FPIs

FPIs that are eligible to participate in the Offer from such jurisdictions outside India w
is not unlawful to make an offer/ invitation under the Offer and in relation to whom th
cum Application Form and the Red Herring Prospectus constitntes/iation to purchas
the Equity Shares offered thereby

Eligible NRI(s)

NRI(s) from jurisdictions outside India where it is not unlawful to make an offer or invit
under the Offer and in relation to whom the Red Herring Prospectus and the B
Application Form will constitute an invitation to subscribe to or purchas&tjuity Shareg

Eligible Employees

Permanent employees of our Company or of our Subsidiaries (excluding such emplo
eligible to invest in the Offer under applicable laws, rules, regulations and guidelines
the date of filing the Red Herring Prospectus with the RoC and whdngento be ¢
permanent employee of our Company or our Subsidiaries until the submission of the
Form and is working and present in India as on the date of submission of the ASBA H

Director of our Company, whether whdiene or otherwise, not holding eith
himself/herself or through their relatives or through any body corporate, directly or indi
more than 10% of the outstanding Equity Shares (excluding Directors not etaibhest
in the Offer under applicable laws, rules, regulations and guidelines) as of the date
of the Red Herring Prospectus with the RoC and who continues to be a Director
Company until submission of the ASBA Form and is working andepitéis India as on th
date of submission of the ASBA Form.

The maximum Bid Amount under the Employee Reservation Portion by an E

Empl oyee shall not exceed 0.50 mil i
initial Allotment to an Eligible Employee in the Employee Reservation Portion shg
exc eed 0.20 million (net of Empl oyee

undersubscription in the Employee Reservation Portion post initial Allotment,
unsubscribed portion may be Allotted on a proportionate basis to Eligible Employees E
int he Empl oyee Reservation Portion, for
Di scount , if any), subject to the tot g
million (net of Employee Discount, if any)

Employee Discount

Our Company, in consultation with the BRLMs, may offer a discount on the Offer
(equi val ent of [ 6] per Equity Shar ¢
Reservation andhich shall be announced at least two Working Days prior to the Bid /
Opening Date

Employee Reservation Porti

The portion of the Offer being up to |
shall not exceed 5% of the post Offer Equity Share capital of our Company, availg
allocation to Eligible Employees, on a proportionate basis

Escrow Account(s)

Account(s) to be opened with the Escrow Collection Bank(s) and in whose favour the
Investors will transfer money through direct credit or NACH or NEFT or RTGS in resp
the Bid Amount when submitting a Bid

Escrow Collection Bank(s)

The bank(s), which are clearing member(s) and registered with SEBI as a banker to
under the SEBI BTI Regulations and with whom the Escrow Account(s) will be oper
this case, being [0]

First Bidder

The Bidder whose name appears first in the Bid cum Application Form Betrision Forn
and in case of joint Bids, whose name appears as the first holder of the beneficiary
held in joint names

Floor Price

The lower end of the Price Band, subject to any revisions thereof, at or above which tl
Price and Anchor Investor Offer Price will be finalised and below which no Bids w|
accepted and which shall not be less than the face value of the Ecauigg Sh

Fresh Issue

The issue of up to [ 06] 23B§aodmilipn by duadompmny g

Our Company, in consultation with the BRLMs, may consider d P@Placement, prior 1
filing of the Red Herring Prospectus. The #P© Placement, if undertaken, will be ata p
to be decided by our Company, in consultation with the BRLMs. If théF®ePlacement i
completed, the amount raised pursuant to thelP@Placement will be reduced from {
Fresh Issue, subject to compliance with Rule 19(2)(b) of the SCRR. THE®@felacemen
if undertaken, shall not exceed 20% of the size of the Hsssle. Prior to the completion
the Offer, our Company shall appropriately intimate the subscribers to th&P®
Placement, prior to allotment pursuant to the-IP@ Placement, that there is no guara
that our Company may proceed with the Offethar Offer may be successful and will reg




Term

Description

into listing of the Equity Shares on the Stock Exchanges. Further, relevant disclos
relation to such intimation to the subscribers to thelP@ Placement (if undertaken) sh
be appropriately made in the relevant sections of the RHP and Praspectu

Fugitive Economic Offender

A fugitive economic offender as defined under Section 12 of the Fugitive Eco
Offenders Act, 2018 and Regulation 2(1)(p) of the SEBI ICDR Regulations.

fiGeneral Informatio
Documend or fiGIDO

The General Information Document for investing in public issues prepared and isg
accordance with the SEBI circular no. SEBI / HO / CFD / DIL1/ CIR / P /2020 / 37
March 17, 2020 and the UPI Circulars, as amended from time to time. The @
Information Document shall be available on the websites of the Stock Exchanges
BRLMs

Gross Proceeds

The gross proceeds of the Fresh Issue that will be available to our Company.

Monitoring Agency

[ O]

Monitoring
Agreement

Agency

The agreement to be entered into between our Company and the Monitoring Agency

Mutual Fund(s)

Mutual fund(s) registered with the SEBI under the Securities and Exchange Board
(Mutual Funds) Regulations, 1996

Mutual Fund Portion

[ 6] Equity Shares which shalll be ava
proportionate basis, subject to valid Bids being received at or above the Offer Price

Net Proceeds

Gross Proceeds of the Fresh Issue less our Corépahgire of the Offerelated expense
For further details regarding the use of the Net Proceeds and ther€hifterd expenses, §
fiObjects of the Offéron pagell3

Net Offer

The Offer, less the Employee Reservation Portion

Net QIB Portion

The portion of the QIBPortion less the number of Equity Shares Allocated to the Ar
Investors

Non-Institutional Portion

The portion of the Offer being not | e

which shall be available for allocation to Nawstitutional Bidders on a proportionate ba
subject to valid Bids being received at or above the Offer Pricepfomhich (a) onethird
shall be reserved for Bidders with Bids exceeding . 20 mi I | i on ;ang(b
two-thirds shall be reserved for Bidders with Bids exceedingl . 00 mi | | i o

unsubscribed portion in either of such sugbegories may be allocated to applicants in
other subcategory of Nornstitutional Bidders, subject to valid Bids being received 4
above the Offer Price

fiNon-Institutional Bidders or
fiNIBsO or fiNon- Institutional
Investor®

All Bidders, including FPIs other than individuals, corporate bodies and family of
registered with SEBI that are not QIBs (including Anchor Investors) or Retail Indiy
Bidders or Eligible Employees who have Bid for Equity Shares for an amoumbref thar]

0 . 2 0 (bumnot including NRIs other than Eligible NRIs)
Offer The initial public offering of wup to |
price of [ 6] each (including a shar g
[ 6] million, comprising o.fThetOffee comprisesth

Net Offer and Employee Reservation.

Our Company, irconsultation with the BRLMs, may consider aH#?© Placement, prior {
filing of the Red Herring Prospectus. The #P® Placement, if undertaken, will be at a p
to be decided by our Company, in consultation with the BRLMs. If théHRePlacement i
completed, the amount raised pursuant to thelP@Placement will be reduced from {
Fresh Issue, subject to compliance with Rule 19(2)(b) of the SCRR. THE®@felacemen
if undertaken, shall not exceed 20% of the size of the Fresh Issue. Rhiercmmpletion o
the Offer, our Company shall appropriately intimate the subscribers to th&P®
Placement, prior to allotment pursuant to the-IP@ Placement, that there is no guara
that our Company may proceed with the Offer or the Offer magubeessful and will resu
into listing of the Equity Shares on the Stock Exchanges. Further, relevant disclog
relation to such intimation to the subscribers to thelP@ Placement (if undertaken) sh
be appropriately made in the relevant seddiof the RHP and Prospectus

Offer Agreement

The agreement datddecember 20, 202éntered into among our Company, the Prom
Selling Shareholders and the BRLMs, pursuant to which certain arrangements ha
agreed to in relation to the Offer

Offer for Sale The offer for sale of up t6,000,L00CEqui ty Shar es aggr erglading
up to 2,651,250 Equity Shar esVramoban S8hala t
to 1,674,375 Equity Shares aggregating
to 1,674,375 Equity Shares aggregating




Term

Description

Offer Price

The final price (within the Price Band) at which Equity Shares will be Allotted tq
successful Bidders (except for the Anchor Investors), in terms of the Red Herring Pro
and the Prospectus, which shall not be lower than the face value of tiy Sogiies.

Equity Shares will be Allotted to Anchor Investors at the Anchor Investor Offer Price
will be decided by our Company, in consultation with the BRLMs in terms of the Red H
Prospectus. The Offer Price will be determined by our Company, in catieultvith the
BRLMs, on the Pricing Date in accordance with the Book Building Process and th
Herring Prospectus

A discount on the Q@QfoflerpeRr iEqeasi(teyq WSihvaa lg
Employees Bidding in the Employee Reservation Portion. This Employee Discount,
will be decided by our Company in consultation with the BRLMs

Offer Proceeds

The proceeds of the Fresh Issue which shall be available to our Company and the
of the Offer for Sale which shall be available to the Promoter Selling Shareholders.

For further information about use of the Offer Proceedsfi®bgects of the Offéron page
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Offered Shares

Upto6,000,00CEqui ty Shares aggregating up to
Sale by the Promoter Selling Shareholders

Price Band

Price band of a mini mum p.e.ithe &oopPRrice) and[ th
maxi mum price of ie,thelChp Ppie) inclEding any revisisSns toer
The Cap Price shall be at least 105% of the Floor Price.

The Price Band, Employee Discount (if any) and the minimum Bid Lot for the Offer w
decided by our Company, in consultation with the BRLMs, and shall be notified in all e
of [ 6], an English national d a inatignal wlaly
newspaper and all editions of [06], a

the regional language of Gujarat, where our Registered Office is located), each wi
circulation, at least two Working Days prior to the Bid&iOpening Date and shall be m4
available to the Stock Exchanges for the purpose of uploading on their respective we

Pricing Date

The date on which our Company, in consultation with the BRLMs, shall finalise the
Price

PrelPO Placement

Our Company, in consultation with the BRLMs, may consider dP@Placement, prior {
filing of the Red Herring Prospectus. The #P® Placement, if undertaken, will be at a p
to be decided by our Company, in consultation with the BRLMs. If théH®ePlacement i
completed, the amount raised pursuant to thelP@Placement will be reduced from {
Fresh Issue, subject to compliance with Rule 19(2)(b) of the SCRR. THe@felacemen
if undertaken, shall not exceed 20% of the size of the Hsssle.

Prior to the completion of the Offer, our Company shall appropriately intimate the subg
to the PrelPO Placement, prior to allotment pursuant to thelPf2 Placement, that there
no guarantee that our Company may proceed with the Offer or tee 9#fy be success
and will result into listing of the Equity Shares on the Stock Exchanges. Further, rg
disclosures in relation to such intimation to the subscribers to théPBrélacement (
undertaken) shall be appropriately made in the eglesections of the RHP and Prospec

Promotedés Contribution

Aggregate of 20% of the fully diluted peSffer Equity Share capital of our Company t
is eligible to form part of the minimu
shall be lockedn for a period of eighteen months from the date of Adlent, or such othe
period as prescribed under the SEBI ICDR Regulations

Prospectus

The prospectus for the Offer to be filed with the RoC on or after the Pricing D
accordance with the provisions of Section 26 of the Companies Act, 2013 and the SEH
Regulations, and containingnter alia, the Offer Price that is determined at the end o
Book Building Process, the size of the Offer and certain other information, includir]
addenda or corrigenda thereto

Public Offer Account(s)

ANo-liend and dorrinterestbearing bank account(s) opened in accordance with Se
40(3) of the Companies Act, 2013, with the Public Offer Account Bank(s) to receive
from the Escrow Account(s) and the ASBA Accounts maintained with the SCSBs
Designated Date




Term

Description

Public Offer Account Bank(s

The bank(s) which are clearing members and registered with the SEBI as a banker to
under the SEBI BTI Regulations, with which the Public Offer Account(s) shall be of
being [0]

fiQualified Institutiona
Buyer(sp or fiQIB Bidders or
AQIBSO

A qualified institutional buyer as defined under Regulation 2(1)(ss) of the SEBI
Regulations

QIB Portion

The portion of the Offer (including Anchor Investor Potion) being not more than 50%
Net of fer comprising [ 0] Equity Shar
proportionate basis to QIBs (including Anchor Investors), subject to validoBidg receive
at or above the Offer Price or the Anchor Investor Offer Price, as applicable

fiRed Herring Prospectasor
ARHPO

The red herring prospectus for the Offer to be issued by our Company in accordar|
Section 32 of the Companies Act and the provisions of the SEBI ICDR Regulations
will not have complete particulars of the Offer Price and size of the Offerdingany
addenda or corrigenda thereto.

The Red Herring Prospectus will be filed with the RoC at least three Working Days
the Bid/Offer Opening Date and will become the Prospectus after filing with the Ro(
the Pricing Date, including any addenda or corrigenda thereto

Refund Account(s)

The accounbpened with the Refund Bank from which refunds, if any, of the whole o
of the Bid Amount shall be made to Anchor Investors

Refund Bank(s)

The bank which are a clearing member registered with SEBI under the SEBI BTI Regu
with whom the Refund Account (s) will ¢

Registered Brokers

Stock brokers registered with the stock exchanges having nationwide terminals, otk
the members of the Syndicate, and eligible to procure Bids in terms of circular num
CIR/CFD/14/2012 dated October 4, 208 the extent not rescinded by the SEBI IC|
Master Circular in relation to the SEBI ICDR Regulatioasyl the UPI Circulars, issued
SEBI

Registrar Agreement

The agreement datddecemberl9, 2024 entered into among our Company, the Prom
Selling Shareholders and the Registrar to the Offer in relation to the responsibiliti
obligations of the Registrar to the Offer pertaining to the Offer

fiRegistrar and Share Trans
Agent® or ARTASO

Registrar and share transfer agents registered with SEBI and eligible to procure Bi
relevant Bidders at the Designated RTA Locations as per the list available on the we
BSE and NSE, and the UPI Circulars

fiRegistrar to the Offér or
fiRegistrad

Link Intime India Private Limited

ARegi strar of

iRoCO

The Registrar of Companies, Gujarat at Ahmedabad

fiRetail Individual Bidders or
fiRIBsO or fRIIO or fRetail
Individual Investoré

I ndi vidual Bidders who have Bid for E
million in any of the bidding options in the Offer (including HUFs applying throughkdhea
and Eligible NRIs and does not include NRIs other than Eligible NRIs)

Retail Portion

The portion of the Offer, being ntgssthan 35% of the Net Offer being niglsst h a n
Equity Shares, available for allocation to Retail Individual Bidders in accordance w
SEBI ICDR Regulations, subject to valid Bids being received at or above the Offer
which shall not be less than the minimum Bid Lot subject to ahifflain the Retail Portior,

Revision Form

The form used by the Bidders to modify the quantity of Equity Shares or the Bid Amg
their Bid cum Application Forms or any previous Revision Forms. QIBs and
Institutional Bidders are not allowed to withdraw or lower their Bids (in terms of tetity
of Equity Shares or the Bid Amount) at any stage.

Retail Individual Bidders Bidding in the Retail Portion and Eligible Employees Biddi
the Employee Reservation Portion (subj
revise their Bids during the Bid/Offer Period and can withdraw their Bitlsthe Bid/Offer
Closing Date

SCORES Securities and Exchange Board of India Complaints Redress System
fiSelf-Certified Syndicat¢ The banks registered with SEBI, offering services: (a) in relation to ASBA (other thar
Bank® or ASCSB® the UPI Mechanism), a list of which is available on the website of SEK

https://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmiq
and

https://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmia
as applicable asuch other website as may be prescribed by SEBI from time to time; 3
in relation to ASBA (using the UPI Mechanism), a list of which is available emtbsite
of SEBI af]




Term

Description

https://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmiq
or such other website as may be prescribed by SEBI from time to time

In accordance with the SEBI circular number SEBI/HO/CFD/DIL2/CIR/P/2019/85
July 26, 2019, and SEBI Circular no. SEBI/HO/CFD/DIL2/P/CIR/P/2022/45 dated A
2022, issued by SEBI, UPI Bidders using UPI Mechanism may apply through the SCS
mobile applications (apps) whose name appears on the SEBI website. The said list is 4
on the website of SEBI
https://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intf3g
as updated from time to time

Share Escrow Agent

[ O]

Share Escrow Agreement

The agreement to be entered into among the ProrBeféng Shareholders, our Compg
and the Share Escrow Agent in connection with the transfer of the Offered Shares
Promoter Selling Shareholders and credit of such Equity Shares to the demat accoy
Allottees

Specified Locations

Bidding Centres where the Syndicate shall accept ASBA Forms from the Bidders, ¢
which is which is available on the website of SEBI (www.sebi.gov.in) and updated froi
to time

Sponsor Bank(s)

Bank(s) registered with SEBI which will be appointed by our Company to act as a (
between the Stock Exchanges and the National Payments Corporation of India in
push the mandate collect requests and/or payment instructions of the UPI Bidoléhe
UPlI, in this case being [0]

fiSyndicat® or fimembers o
the Syndicaté

Collectively, the BRLMs and the Syndicate Members

Syndicate Agreement

The agreement to be entered into among the members of the Syndicate, our Comj
Promoter Selling Shareholders and the Registrar to the Offer in relation to the colle
Bid cum Application Forms by the Syndicate

Syndicate Members

The BRLMs and the Syndicate members as defined under Regulation 2(1)(hhh) of th
| CDR Regulations, namely, [0]

Underwriters

[ O]

Underwriting Agreement

The agreement to be entered into among our Company, the Promoter Selling Shar
and the Underwriters, on or after the Pricing Date but before filing of the Prospectus
RoC

UPI

Unified Payments Interface, which is an instant payment mechanism, developed by |

UPI Bidders

Collectively, individual investors applying as Retail Individual Bidders in the Retail Pq
and Eligible Employees in the Employee Reservation Portion and individuals apply
Nonl nstitutional Bi dder s with a N@ulndttutioma
Portion.

Pursuant to SEBI circular no. SEBI/HO/CFD/DIL2/P/CIR/P/2022/45 dated April 5, @0
the extent not rescinded by the SEBI ICDR Master Circular in relation to the SEBI
Regulations)all individual investors applying in public issues where the application ar|
is up to 0.50 million shall wuse the
cum Application Form submitted with: (i) a Syndicate Member, (ii) a stock brekéstereq
with a recognised stock exchange (whose name is mentioned on the website of t
exchange as eligible for such activity), (iii) a depository participant (whose na
mentioned on the website of the stock exchange as eligible for suehyactnd (iv) 4
registrar to an issue and share transfer agent (whose name is mentioned on the web
stock exchange as eligible for such activity)

UPI Circulars

The SEBI circular number SEBI/HO/CFD/DIL2/CIR/P/2019/85 dated July 26, 2019,
with the circular issued by the NSE having reference number 25/2022 dated August
and the circular issued by BSE Limited having reference no. 20224B0&ted August 3
2022 (to the extent these circulars are not rescinded by the SEBI RTA Master Circula
extent applicable), SEBI master circular number SEBI/HO/CFD/PoD1/P/CIR/2024
dated November 11, 2024 and any subsequent circulars or notifications bygsinedSEB
or the Stock Exchanges in this regard

UPI ID

An ID created on UPfor singlewindow mobile payment system developed by the NP(

UPI Mandate Request

A request (intimating the UPI Bidder by way of a notification on the UPI linked m
application and by way of an SMS on directing the UPI Bidder to such UPI linked n
application) to the UPI Bidder initiated by the Sponsor Bank(s) to authorizetoakfunds
in the relevant ASBA Account through the UPI application equivalent to Bid Amour]
subsequent debit of funds in case of Allotment
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Term

Description

In accordance with the SEBI Circular No. SEBI/HO/CFD/DIL2/CIR/P/2019/76 dated
28, 2019 and SEBI Circular No. SEBI/HO/CFD/DIL2/CIR/P/2019/85 dated July 26,
and SEBI Circular No. SEBI/HO/CFD/DIL2/P/CIR/P/2022/45 dated April 5, 2@@Zhe
extent not rescinded by the SEBI ICDR Master Circular in relation to the SEBI
Regulations)JPI Bidders Bidding using the UPI Mechanism may apply through the S
and mobile applications whose names appears on the website of the
(https://www.sebi.gov.isebiweb/other/OtherAction.do?doRecognisedFpi=yes&int
mlid=40) and
(https://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmi
) respectively, as updated from time to time

UPI Mechanism

The bidding mechanism that shall be used by a UPI Bidder in accordance with
Circulars to make an ASBA Bid in the Offer

UPI PIN

Password to authenticate UPI transaction

Working Day(s)

All days on which commercial banks in Mumbai, India are open for business; pr
however, with reference to (a) announcement of Price Band; and (b) Bid/Offer Peri
term Working Day shall mean all days, excluding Saturdays, Sundays and publéay$y
on which commercial banks in Mumbai are open for business; and (c) the time period |
the Bid/Offer Closing Date and the listing of the Equity Shares on the Stock Exch
fiworking Dayd shall mean all trading days of the Stock Exchanges, exg/u#lindays an
bank holidays, as per circulars issued by SEBI, including the UPI Circulars

Technical/ Industry and businessrelated Terms

Term(s) Description

AAEC Adverse effect on competition

AEP Agriculture Export Policy

Al Artificial Intelligence

AlF Agriculture Infrastructure Fund

AIM Atal Innovation Mission

API Active Pharmaceutical Ingredient

APMC Agricultural Produce Market Committee

Asia Pacific The region of the world adjoining the western Pacific Ocean.
ASM Additional Surveillance Measures

B-to-B businesdo-business

B-to-C businesdo-customer

BE Budget Estimates

B/F Bio-Pesticides

BPPD Biopesticides and Pollution Prevention Division
BRAP Business Reforms Action Plan

CA ConservatiorAgriculture

CAD Current Account Deficit

CAGR Compound annual growth rate

CAP Common Agricultural Policy

CBBO Cluster Based Business Organizations

CCl Competition Commission of India

CEPA Comprehensive Economic Partnership Agreement
CFA Carrying and Forwarding Agent

cGMP current Good Manufacturing Practice

CiB Central Insecticides Board

CIBRC Central Insecticides Board & Registration Committee
CIL Central Insecticide Laboratory

CLP Classification, Labeling, and Packaging

CPG Consumeipackaged goods

CPI Consumer Price Index

CPS Cyberphysical systems

CROP Computerized Registration of Pesticides

CSR Corporate Social Responsibility

CSS Central Sector Scheme

D2C Directto-consumer

DA&FW Department of Agriculture &armers' Welfare
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DBR

Doing Business Report

DDT Dividend Distribution Tax

DFC Dedicated Freight Corridor

DMI Demethylation inhibitors

DSC Differential Scanning Calorimetry

Domestic Business

Business undertaken on at®B as well as Bo-C across India

Deendayal Port

A seaport in Kutch district of Gujarat, India, which is also known as the Kandla Port

e-NAM

Electronic National Agriculture Market

ECA Essential Commodities Act

ECHA European Chemicals Agency

EFSA European Food Safety Authority

EHS Environment, Health and Safety

EMPS Electric Mobility Promotion Scheme 2024
EoDB Ease of Doing Business

ERP Enterprise Resource Planning

EV Electric Vehicle

F Formulationindigenous Manufacture
FAME Faster Adoption and Manufacturing of (Hybrid &) Electric Vehicle
FATCA Foreign Account Tax Compliance Act
FAO Food and Agriculture Organization

FDI Foreign Direct Investment

Fl Formulation Import

FRD Field research andevelopment

FRO Farmer Producer Organization

FRE First Revised Estimates

Formulations

Products composed of dactive ingredient
achieving the desired effects on the t
improve the product's performance, stability, and ease of usefjmitel proportion obtaining
well-defined target properties

FRE First Revised Estimates

FSSAI Food Safety and Standards Authority of India

FTA Free Tradédgreement

FTIR Fourier Transform Infra&Red Spectrometer

Fungicide Products used to prevent fungal attacks on crops or eliminate parasitic fungi or funga
and to protect the crops against diseases caused by pathogenic organisms. They ar
agriculture to protect crops from fungal diseases, and can also be usedagricoltural
settings to control fungi on surfaces or in buildings.

GCGMS Gas ChromatographMass Spectrometry

GM genetically modified

GMP Good Manufacturing Practice

GSM Graded surveillance Measures

GVA Gross Value Added

GDP Gross Domestic Product

ha Hectares

HAZOP hazard and operability

Herbicide Products used to effectively eliminate weeds and reduce the need for mechanical and
weeding.They are primarily used in agriculture to protect crops freeeds but can also 4
used in noragricultural settings to control weeds in gardens and other areas.

HPLC High-Performance Liquid Chromatography

HVAC Heating, ventilation and air conditioning

IAs Implementing Agencies

ICSCE International Crop Science Conference & Exhibitions

IFRS International Financial Reporting Standards

IGRs Insect Growth Regulators

IMD Indian Meteorological Department

IMF International Monetary Fund

IND AS Indian Accounting Standards

Insecticide Products that enable the protection of crops from insects by either preventing an a

destroying the insects. Insecticidesprienarily used in agriculture to protect crops from p€
but can also be used in nagricultural settings to control insect populations or preven
spread of diseases transmitted by insects.
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International Business

Business undertaken on a®B basis across various geographies outside |titkesame ha
been presented ineRtated Consolidated Financial Informatamarevenue from operatioin
outside India

Indogulf Indogulf Cropsciences Limited

loT Internet of Things

IPCC Intergovernmental Panel on Climate Change
IPM Integrated Pest Management

ISAM Integrated Scheme féxgriculture Marketing
ISO International Organization for Standardization

Jawaharlal Nehru Port

The second largest port in India, located on the easters shores of the Arabian Sea
Mumbai, Raigad District, Maharashtra

Kathwada Facility

Facility located at Plot No. 551, Kathwada, Ahmedabad

Kharif Crops grown in the rainy season in the Indian subcontinent
KL Kilolitre

KLD Kilolitres per Day

KPI Key Performance Indicator

KSMs Key Starting Materials

Latin America

Theterm commonly used to describe South America, Central America, Mexico, and
the islands in the Caribbean.

LC-MS

Liguid Chromatographyvass Spectrometry

LCNRV

Low Cost Net Realizable Value

Manufacturing Facilities

Collectively, the Odhav Facility, Kathwada Facility, Nandesari Facility and Samba Fag

MARA

Ministry of Agriculture and Rural Affairs

MIDH Mission for Integrated Development of Horticulture

MIE Minimum Ignition Energy

MIF Micro Irrigation Fund

ML machine learning

MoRTH Ministry of Road Transport & Highways

MoSPI Ministry of Statistics & Programme Implementation

MRL MaximumResidue Level

MSP Minimum Support Price

MT Metric tons

MMT Million metric tons

MPC Monetary Policy Committee

MTPA million tonnes per annum

Nandesari Facility Facilitiy located at Plot No. 1 & 2, Nandesari GIDC, Vadodara, Gujarat
Nandesari Effluen{ Effluent treatmentacility located aPlot No. 15 & 16, Nandesari GIDC, Vadodara, Gujaf
Treatmentacility

NSO National Statistical Office

NFSM National FoodSecurity Mission

NIP National Infrastructure Pipeline

NMEO National Mission on Edible Oils

nonGAAP Non-Generally Accepted Accounting Principles

NSO National Statistical Office

Odhav Facility Facility located at Plot 10003, 103A, Odhav, Ahmedabad City
OECD Organisation for Economic Cooperation and Development

Patent Cooperation Treaty

An international patent law treaty that provides a unified procedure for filing p
applications to protect inventions in each of its contracting states

PCPIR Petroleum, Chemicals and Petrochemicals Investment Region
PDMC Per Drop More Crop

PET Polyethylene Terephthalate

PGRs Plant Growth Regulators

PKVY Paramparagdrishi Vikas Yojana

Plant Growth Regulators

chemicals used to regulate the development of crops \kelgls in increasing the crop yie
and improving its quality

PLFS Periodic Labour Force Survey

PLI Production Linked Incentive

PFIC passive foreign investment company

PM-KISAN Pradhan Mantri Kisan Samman Nidhi

PMAY Pradhan Mantri Awas Yojana

PMFAI Pesticides Manufacturers & Formulators Association of India
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PMFBY Pradhan Mantri Fasal Bima Yojana
PMKSY Pradhan Mantri Krishi Sinchayee Yojana
PPE personal protective equipment

PVC Polyvinyl Chloride

Qol Quinone outside Inhibitor

R&D Research and Development

RAD Rainfed Area Development

RBE Revised Budget Estimate

RC Registration Committee

RC Registration Council

RC ReactionCalorimetry

REACH Registration, Evaluation, Authorization, and Restriction of Chemicals
RKVY Rashtriya Krishi Vikas Yojana

RTT Registration Testing Trial

Samba Facility

Facility located atndustrial Growth Centre, Samb&mall Industries Development Corporatip
Jammu & Kashmir

SAP Systems, Applications and Products

SBI State Bank of India

SDHIs succinate dehydrogenase inhibitors

SDS Safety Data Sheet

SEZ Special Economic Zone

SHC Soil Health Card

SMAE SubMission on AgricultureExtension

SMAM SubMission on Agriculture Mechanization

SMSP SubMission on Seed and Planting Material
SWAMP Smart Water Management Platform

Technicals concentrated form of the O6active ingrses

develop formulations

TI Technical Import

TIM Technical Indigenous Manufacture

VMI Vendor managed inventory

Willowood Willowood Chemicals Private Limited

WHO World Health Organization
Conventional Terms/Abbreviations

Term Description

AGM Annual General Meeting

fiAlternative Investmer] Alternative investment funds as defined in, and registered under the SEBI AlF Regul

Fund® or fAIFsO

AS / Accounting Standards

Accounting Standards issued by thetitute of Chartered Accountant of India

BSE

BSE Limited

CAGR

Compounded Annual Growth Rate

Category | AIF

AlFs who are registered @é€ategory | Alternative Investment Furdsnder the SEBI AlIF

Category | FPIs

FPIs registered dCategory | foreign portfolio investabsinder the SEBI FPI Regulation

Category Il AIF

AlFs who are registered @€ategory Il Alternative Investment Furtdsnder the SEBI AlR

Category Il FPIs

FPIs registered dCategory |l foreign portfolio investodsuinder the SEBI FPI Regulatior]

Category IIl AIF

AlFs who are registered & ategory lll Alternative Investment Furisnder the SEBI Alf

CDSL

Central Depository Services (India) Limited

CIN

Corporate identity number

Companies Act, 1956

The Companies Act, 1956, read with the rules, regulations, clarifications and modifi
notified thereunder

Consolidated FDI Policy

The consolidated FDI Policy, effective from October 15, 2020, issued by the DPIIT, &
modifications thereto or substitutions thereof, issued from time to time

fiCompanies Ad
fiCompanies Act, 2018

or

The Companies Act, 2013, read with the rules, regulations, clarifications and amen
notified thereunder

CSR

Corporate social responsibility

Depositories NSDL and CDSL

Depositories Act Depositories Act, 1996, as amended

ADPO or fiDepository A depository participant as defined under the Depositories Act
Participand
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Term Description

DIN Director Identification Number

DP ID Depository Participal identity number

DPIIT Department of Promotion of Industry and Internal Trade, Ministry of Commercq
Industry, Government of India

EBITDA Earnings before interest, tax, depreciation and amortization and is calculated as the
profit for the year, adjusted to excluded@preciation and amortization expenses; (ii) fing
costs; and (iii) income tax expense

EGM Extraordinary General Meeting

FCNR Foreign Currency NoiResident

EPS Earnings per share

FDI Foreign direct investment

FEMA Foreign ExchangéManagement Act, 1999, as amended, read with rules and regu

notified thereunder

AFEMA Non-debt Instrument
Rule® or thefiNDI Rule

The Foreign Exchange Management (Mtmbt Instruments) Rules, 2019 issued by
Ministry of Finance, Government of India

fiFinancial Yead or AFiscal(sp
or fiFiscal Yead or iFY0

The period of 12 months ending March 31 of that particular calendar year

FPls

Foreign portfolio investor(s) as defined in, and registered with SEBI under the SE
Regulations

Fraudulent Borrower

Fraudulent borrower as defined under Regulation 2(1)(lll) of the SEBI ICDR Regulati

Fugitive Economic Offender

Fugitive Economic Offender as defined under Regulation 2(1)(p) of the SEBI
Regulations

FVCI Foreign Venture Capital Investors (as defined under the SEBI FVCI Regulations) reg
with SEBI

GAAP Generally Accepted Accounting Principles

GAAR General antavoidance rules

GDP Gross Domestic Product

fiGovernment of Indi@a or|The Government of India

fiCentral Government or

fiGolo

GST Goods and Services Tax

HUF(s) Hindu undivided family(ies)

ICAI The Institute of Chartered Accountants of India

IFRS International Financial Reporting Standards

Income Tax Act Incometax Act, 1961, as amended

Ind AS Indian Accounting Standards notified under Section 133 of the Companies Act, 20]
with Companies (Indian Accounting Standards) Rules, 2015, as amended and other
provisions of the Companies Act, 2013, as amended

Indian GAAP Generally AcceptedAccounting Principles in India notified under Section 133 of

Companies Act 2013 and read together with paragraph 7 of the Companies (Accounts
2014 and Companies (Accounting Standards) Amendment Rules, 2016, as amendeg

AINRO or fiRupe® or fi O or
fiRsO

Indian Rupee, the official currency of the Republic of India

IPO Initial public offering

IRDAI Insurance Regulatory and Development Authority of India

IRDAI Investment Insurance Regulatory and Development Authority of India (Investment) Regulations,
Regulations

IST Indian Standard Time

IT Information technology

MCA Ministry of Corporate Affairs, Government of India

MSME Micro, small and medium enterprises

Mutual Fund(s) Mutual funds registered under the SEBI (Mutual Funds) Regulations, 1996
N.A. Not applicable

NACH National Automated Clearing House

NBFC Non-Banking Financial Companies

NCLT National Company Law Tribunal

NEFT National electronic fund transfer

NPCI National Payments Corporation of India

fINRO or fiNon-residend

A person resident outside India, as defined under the FEMA, including Eligible NRIg
and FVCls registered with the SEBI

NRE Account

Non-Resident External Account
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Term Description
NRI A person resident outside India, as defined under FEMA
NRO Account Non-Resident Ordinary Account
NSDL National Securities Depository Limited
NSE National Stock Exchange of India Limited
AOCBO or fiOverseaj A company, partnership, society ather corporate body owned directly or indirectly to

Corporate Body

extent of at least 60% by NRIs including overseas trusts, in which not less than
beneficial interest is irrevocably held by NRIs directly or indirectly and which w
existence on October 3003 and immediately before such date had taken benefits ung
general permission granted to OCBs under FEMA. OCBs are not allowed to inves
Offer

p.a. Per annum

P/E Ratio Price/earnings ratio

PAN Permanent Account Number allotted under the Income Tax Act

PAT Profit after tax

PDP Personal Data Protection Bill, 2019

RBI The Reserve Bank of India

Regulation S Regulation S under the U.S. Securities Act

RoONW Return on net worth which is the restated profit for the year divided hyethsorth
RTGS Real time gross settlement

SCRA Securities Contracts (Regulation) Act, 1956, as amended

SCRR Securities Contracts (Regulation) Rules, 1957, as amended

SMS Short message service

SEBI Securities and Exchange Board of India constituted under the SEBI Act
SEBI Act Securities and Exchange Board of India Act, 1992

SEBI AIF Regulations

Securities and Exchange Board of India (Alternative Investment Funds) Regulationg
as amended

SEBI BTI Regulations

Securities and Exchange Boardmdia (Bankers to an Issue) Regulations, 1994, as amg

SEBI FPI Regulations

Securities and Exchange Board of India (Foreign Portfolio Investors) Regulations, 2
amended

SEBI FVCI Regulations

Securities and Exchange Board of India (Foreign Venture Capital Investors) Regu
2000, as amended

SEBI ICDR Regulations

Securities and Exchange Board of India (Issue of Capital and Disclosure Requirg
Regulations, 2018, as amended

SEBI ICDR Master Circular

SEBI master circular bearing reference numB&BI/HO/CFD/PoDB1/P/CIR/2024/0154
datedNovember 11, 2024

SEBI Listing Regulations

Securities and Exchange Board of India (Listing Obligations and Disclosure Require
Regulations, 2015, as amended

SEBI Merchant  Bankeg Securities and Exchange Board of India (Merchant Bankers) Regulations, 1992, as g
Regulations

SEBI Mutual Fund Securities and Exchange Board of India (Mutual Funds) Regulations, 1996
Regulations

SEBI RTA Master Circular

SEBI master circular bearing number SEBI/HO/MIRSD/ROB/CIR/2024/37 dated M3
7,2024

SEBI SBEB Regulations

Securities and Exchange Board of India (Share Based Employees Benefits and Sweg
Regulations, 2021, as amended

SEBI Takeover Regulations

Securities and Exchange Board of India (Substantial Acquisition of Shares and Tak
Regulations, 2011, as amended

SEBI VCF Regulations

The erstwhile Securities and Exchange Board of India (Venture Capital Fund) Regu
1996, as repealed pursuant to the SEBI AlF Regulations

STT Securities Transaction Tax

Systemically Importan Systemically important nebanking financial company registered with the RBI ang
NBFCs defined under Regulation 2(1)(iii) of the SEBI ICDR Regulations

StockExchanges The BSE and the NSE

TAN Tax deduction and collection account number

U.S. GAAP Generally accepted accounting principles in the United State of America

U.S. Securities Act

The United States Securities Act of 1933, as amended

AUS$ or AUSDO or AUS
Dollard

United States Dollar, the official currency of the United States of America

AUSAO or fiU.S0 or AUSO or

AnUni ted State

United States of America
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Term Description
VCFs Venture capital funds as defined in and registered with SEBI under the SEB
Regulations or the SEBI AlF Regulations, as the case may be
Wilful Defaulter Wilful Defaulter as defined under Regulation 2(1)(lll) of the SEBI ICDR Regulations
fiYearm or ficalendar yedr Unless the context otherwise requires, shall mean the twedveh periocending Decembe
31
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OFFER DOCUMENT SUMMARY

The following is a general summary of certain disclosures and terms of the Offer included in this Draft Red Herring Brospect
and is neither exhaustive, nor purports to contain a summary of all the disclosures in this Draft Red Herring Prosgeetus or t
Red Herring Prospectus or the Prospectus when filed, or all details relevant to prospective investors. This summary should
read in conjunction with, and is qualified in its entirety by, the detailed information appearing elsewhere in this Draft Rec
Herring Prospectus, includingiRisk Factors, AiThe Offed, fiCapital Structuré, fiObjects of the Offér;, filndustry
Overvievd, AOur Business, iOur Promoter and Promoter GrogpfiFinancial Informatiom, iOutstanding Litigation and
Material Developments fiOffer Proceduré andfiDescription ofEquity Shares and Terms of the Articles of Associatam
pages32, 76,92, 113 139 237,308 317,418 461and482 respectively.

Summary of the primary business of our Company

We are a researdfriven agrochemical company, specializing in the development and manufacturing of insecticides, herbicide
fungicides and plant growth regulators in India, with over 39 years of experience in the agrochemical industry. As oéiSeptemt
30, 2024 we have received 507 registrations across Formulations and Technieagioéiremicals manufactured by ¥ge

hold process and product patents across a variety of agrochemigalesearch and development efforts over the years have
led us to beig granted 8 patents, and also hav® Patent applications under process as of date of this Draft Red Herring
Prospectus.

Summary of the industry in which our Company operates

As per the | CRA Report, the size of the agrochemical s I
compound annual growth rate (CAGR) of 12.6% from Fiscals 2019 to 2024. With its variedliagtic conditions and
extensive adculture terrain, India stands as one of the foremost producers and consumers of agrochemicals on a global sc

The Indian agrochemical market is set for consistent growth, bolstered by advancements in agriculture technology, increa
mechanization, andngoing initiatives to boost agriculture productivity to satisfy the food needs of an expanding population

Name of our Promoters

Our Promoters are Bhavesh Vrajmohan Sfath Kenal ShahVilasben Vrajmohan Shah, Falguni Kenal Shah, Alpha Trust
and Kappa Trust. For details, d&ur Promoters and Promoter Groapn page308.

Offer size

The details of the Offer are summarised below:

Offer M Up to [0] Equity Shares for cash at
premium of [0] per Equity Share) ag

of which:

(i) Fresh Issué” Up to [06] Equity SsSxsaa0Gnsliomggr egating

(ii) Offer for Salé? Up to 6,000,000 Equity Shares aggr ¢

Less:Employee Reservation Portiéh Up to [06] Equity Shares aggregating

Net Offer Up to [06] Equity Shares aggregating

@ The Offer has been authorized by a resolution of our Board of Directors at their meeting Hetttember 6, 2024nd the Fresh Issue has been
authorized by our Shareholders pursuant to a special resolution pas$gecember 7, 2024.

@ The Promoter Selling Shareholders confirm that the Offered Shares have been held by them, severally not jointly, fof atdedstione year prior
to filing of this Draft Red Herring Prospectus in accordance with Regulation 8 of the SEBI ICDRtRegulBhe Board of Directors have taken on
record the offer of the Offered Shares in the Offer by way of a resolution Dateinber 6, 2024-or details on the authorization of the Promoter
Selling Shareholders in relation to the Offered Shares,idée Offed and iOther Regulatory and Statutory Disclosuvesn pages76 and 438

respectively.
® Eligible Employees bidding in the Employee Reservati on mifianr(teiob n mt
Employee Discount, if any). However, the initial Allotment to an Eligible Employee in the Employee ReservationPorts hal | not exce

(net of Employee Discount, if any). Only in the event of an esulescription in the Employee Reservation Portion post the initial Allotment, such
unsubscribed portion may be Allotted on a proportionate basis tibEigmployees Bidding in the Employee Reservation Portion, for a value in excess

of 70.20 million (net of Employee Discount, i £ an y5 milie (et pf&Employee 0t |
Discount, if any). Fofurther details, se@Offer Structuré andfiOffer Proceduré on pagegt57and461, respectively.
" Our Company, in consultation with the BRLMs, may considerd A,eO P | acement , as may be permitted und

560.00million, at its discretion, prior to filing of the Red Herring Prospectus with the RoC. ThéPRrélacement, if undertaken, will be at a price to
be decided by our Company, in consultation with the BRLMs. If thtPR¥&lacement is completed, the amaaged pursuant to the P10 Placement

will be reduced from the Fresh Issue, subject to compliasitteRule 19(2)(b) of the Securities Contracts (Regulation) Rules, 1957, as amEmnel&€ue

IPO Placement, if undertaken, shall not exceed 20% of the size of the Fresh Issue. Prior to the completion of theQaiifigpaoyrshall appropriately
intimate the subscribers to the PiffO Placement, prior to allotment pursuant to the H#P€© Placement, that there is no guarantee that our Company
may proceed with the Offer or the Offer may be successful and will result into listing of the equity shares aok tBgcBanges. Further, relevant
disclosures in relation to such intimation to the subscribers to théM®ePlacement (if undertaken) shall be appropriately made in the relevant sections
of the RHP and Prospectus.

The Offer and Net Offer shall ¢ o n sQfferpaidtup eqityp $haré/capital af ouf O ]
Company. SeéThe Offed andfiOffer Structuré beginning on pages6 and457, respectively.
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Objects of the Offer

The objects for which the Net Proceeds from the Fresh Issue shall be utilised are as follows:

Particulars Total Estimated Amount

(in mi |
Repayment or preepayment of all or a portion of certain outstanding borrowings availed by our Con| 2,000.00
Generakorporate purposes [ §
Total Net Proceed§)” [ 6

@ To be finalised upon determination of the Offer Price and updated in the Prospectus prior to filing with tlibdRa@ount utilised for general corporate
purposes shall not exceed 25% of the Gross Proceeds

Our Company, in consultation with the BRLMs, may considerd FPeO Pl acement, as may be permitted und

560.00million, at its discretion, prior to filing of the Red Herring Prospectus with the RoC. ThéPRrdlacement, if undertaken, will be at a price to
be decided by our Company, in consultation with the BRLMs. If thtPR¥&lacement is completed, the amaaiged pursuant to the P#O Placement

will be reduced from the Fresh Issue, subject to compliauitteRule 19(2)(b) of the Securities Contracts (Regulation) Rules, 1957, as amended-The Pre

IPO Placement, if undertaken, shall not exceed 20% of the size of the Fresh Issue. Prior to the completion of theCQaiifgpaoyrshall appropriately
intimate he subscribers to the PO Placement, prior to allotment pursuant to the H#P© Placement, that there is no guarantee that our Company
may proceed with the Offer or the Offer may be successful and will result into listing of the equity shares ark thgcBanges. Further, relevant

disclosures in relation to such intimation to the subscribers to théA®ePlacement (if undertaken) shall be appropriately made in the relevant sections

of the RHP and Prospectus.
For further details, se@bjects of the Offéron pagell3

Aggregate preOffer shareholding of our Promoters, members of the Promoter Group and Promoter Selling
Shareholders as a percentage of the paigb Equity Share capital of our Company

The aggregate pr®©ffer shareholding, the percentage of the @feer paidup Equity Share capital and the percentage of the
postOffer paidup Equity Share capital, of each of our Promoters, members of our Promoter Group and Promoter Sellin

Shareholderas on the date of this Draft Red Herring Prospectus is set out below:

Name of the Shareholder Number of Equity Shares Percentage of the pre Percentage of the post
held Offer paid-up Equity Offer paid-up Equity
Share capital (%) Share capital (%)

Promoters

Bhavesh Vrajmohan Shah 9,535,65( 24.44 [ 6]
Tirth Kenal Shah 2,005,800 5.14 [ 6]
Vilasben Vrajmohan Shah 8,512,500 21.82 [ 0]
Falguni Kenal Shah 1,500 0.00 [ 0]
Alpha Trust 4,825,575 12.37 [ 6]
Kappa Trust 10,423,874 26.71 [ 6]
Total (A) 35,304,90( 90.48 [ 6]
Promoter Group

VihangiBhaveshShah 1,500 0.00 [ 0]
Athena Trust 73,500 0.19 [ 0]
Deepa Bhavesh Shah 1,500 0.00 [ 0]
Beta Trust 840,375 2.15 [ 6]
Riddhi Kenal Shah 16,500 0.04 [ 6]
Shard Trust 73,500 0.19 [ 0]
Monakhos Trust 1,500 0.00 [ 0]
PujanBhaveshShah 1,500 0.00 [ 0]
Stamford Trust 1,998,300 5.12 [ 0]
Nikhil C Shah 22,500 0.06 [ 6]
Total (B) 3,030,679 7.77 [ 6]
Total (A + B) 38,335,575 98.5 [ 8]

* Also, a Promoter Selling Shareholder
For further details, seiCapital Structuré beginning orpage 92
Summary of Financial Information

Summary of selected financial information derived from our Restated Consolidated Financial Information is as follows:

(in 7 million, ex
Particulars As at and for the six| As at and for the | As at and for the | As at and for the
months ended Fiscal ended Fiscal ended Fiscal ended
September 30, 2024 March 31,2024 | March 31,2023 | March 31,2022
Equity Share capital 390.19 260.13 274.8 294.8
Net wortH" 4,333.75 3,704.57 3,634.71 4,685.60
Total Income 7,089.08 11,582.2§ 12,060.47 12,025.13
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Particulars As at and for the six| As at and for the | As at and for the | As at and for the
months ended Fiscal ended Fiscal ended Fiscal ended
September 30, 2024 March 31,2024 | March 31,2023 | March 31, 2022
Rest_ate_d proflt/(l_oss) for the period/yefiom 658,69 555 0 17573 72308
continuing operations
Earnings per fshare (i
-Basic 16.8% 13.49 4.20 16.31
-Diluted 16.89 13.49 4.20 16.31
Netassetvalueperqui ty "shar e 111.07, 94.94 88.18 105.96
Total borrowings 2,889.63 2,354.38 3,242.57 3,202.34

Notes:

* All numbers are representing the business foamtinuingoperations.

" Net asset value per equity share is calculated as Net Worth dividednhlyer of equity shares outstanding at the end of the period/year. Net Worth is
calculated as Total Equity less nonontrolling interest and capital reserv€he NAV has been adjusted forsulb vi si on of face value
equity share and the bonus issuances made by our Company.

# Earning per share both (basic & diluted) has beeijustediorsubd i vi si on of face value fandbonusissud 00 to ~ 1
@Not annualized

For further details, seRestatedConsolidated Financial Informati@nandfiOther Financial Information on pages317 and
379, respectively.

Quialifications which have not been given effect to in the Restated Consolidated Financial Information

The Statutory Auditors have not made gulifications in their examination report, which have not been given effect to in the
Restated Consolidated Financial Information.

Summary of outstanding litigation
A summary of outstanding litigation proceedings involving our Company, Subsidiaries, Directors and Promoters, in accordan

with the SEBI ICDR Regulations and the Materiality Policy, as of the date of this Draft Red Herring Prospectus is disclose
below:

Name of the Individual/ Criminal Tax Statutory or Disciplinary actions Material Aggregate
Entity Proceedings | Proceedings| Regulatory | by the SEBI or Stock Civil amount
Proceedings Exchanges against | Litigations [ i nv ol v e
our Promoter in the million)*
last five years,
including outstanding
action
Company
By the Company 14 Nil Nil Not applicablg 11 642.75
Against the Company 209 32 Nil Not applicablg 29 113.96
Directors”
By the Directors Nil - - Not applicable Nil Nil
Against the Directors Nil Nil Nil Not applicable Nil Nil
Promoters
By the Promoters Nil Nil Nil Nil Nil Nil
Against the Promoters 2 Nil Nil Nil Nil Nil
Subsidiaries
By the Subsidiaries 1 Nil Nil Not applicable Nil 12.62
Against the Subsidiaries Nil 1 Nil Not applicable Nil 11.71

" To the extent quantifiable
#Excluding the Promoters

" Cases instituted by theompany under section 138 of Negotiable Instruments Act,.1881
@Including 18 misbranding cases instituted agaistCompany undeBection29(1)(a) of the Insecticides Act, 1968 read with Rule 27(5) of the Insecticides
Rules.

There are no pending litigations against our Group Companies which may have a material impact on our €onfpatmer
information in relati oQ@urGroup Compani€dr on BlBl€gmpani es, see 0

For further details, se@utstanding Litigation and Material Developments paget18
Risk Factors

Investors should please see the section enfitkisk Factors beginning on pagé2to have an informed view before making
an investment decision.

Summary of contingent liabilities
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The following is a summary table of our contingent liabilities as per Ind AS 37 as at September 30, 2024, derived from tl
Restated Consolidated Financial Information are set forth below:

(in
Particulars As at September 30,
2024
Matter pending with respective state judicial magistrate and high court for Misbranding of Product Labe 0.38
Insecticides Act, 1968.
Disputed demand of GST interest whimtr Company has preferred an appeal with The Commissioner (A 0.31
of GST and Central Excise.
Disputed amount of VAT/CST where company has preferred an appeal. 1.09
-Our Company has preferred an appeal which is pending with Tribunal of Gujarat state. The matter is per
FY 200506 with respect to reduction of Input Tax Credit on interstate stock transfer.
Total 1.78

mi |

For further details of our contingent liabilities asSatptember 30, 2024eefiRestated Consolidated Financial informafion

Note 370, iManagemerds Discussion and Analysis of Financial Condition and Results of OperatansiOutstanding

Litigation and Material Developmeni®n pags 367, 384and418 respectively

Summary of related party transactions

A summary of the related party transactions for the six months ended September 30, 2024 and Fiscals ended March 31, 2
2023 and 2022 as per Ind AS PRelated Party Disclosures read with the SEBI ICDR Regulations and derived from our
Restated Consolidated Financial Information is set out below:

Particulars | Relationship | Nature of | Transaction % of Transactio % of Transactio % of Transactio % of
transactions | s during the | Revenue | ns during | Revenue| nsduring | Revenue| ns during | Revenue
period from the year from the year from the year from
ended Continui ended Continui ended Continui ended Continui
September ng March 31 ng March 31 ng March 31 ng
302024 | Operatio 2024 Operatio 2023 Operatio 2022 Operatio
n n March n March n March
Septembe] 312024 312023 31 2022
r 30 2024
BPI Chemtex Enterprise Job Work| 7.00 0.10% 11.44 0.10% 15.69 0.13% 16.09 0.14%
Private over  which| Charges
Limited Key Purchase o 39.96 0.57% - - - - 3.83 0.03%
(Formerly Management | Products
known ag Personnel | Reimbursemsg 0.44 0.01% 0.75 0.01% 0.46 0.00% 0.14 0.00%
Bharat have control | nt of Expense
Pesticides Rent 1.65 0.02% 2371  0.02% 234  0.02% 222  0.02%
Industries Expenses
Private
Limited)
Indo GSH Enterprise Interest 10.03 0.14% 0.87 0.01% - - - -
Chemical over  which|income
Private Key Export 0.11 0.00% - - - - - -
Limited Management | Benefit
Personnebind| Receipt
their relative Job Work 54.70 0.78% - - - - - -
have contrdl| Income
significant [ RODTEP 5.43] 0.08% - - - - - -
influence Licence
Purchase
Loan Given - - 200.00 1.74% - - - -
Sales 0 1008.14f 14.33%) 83.65 0.73% - - - -
Products
Athena Trust | Trust over| Dividend 0.05 0.00% 0.01 0.00% 0.05 0.00% - -
which  Key
Management
Personnel
have control
Alpha Trust | Trust ovel| Dividend 4.55 0.06% - - - - - -
which Key
Management
Personnel
have control
BETA Trust | Trust over| Dividend 0.56 0.01% 0.11 0.00% 0.62 0.01% - -
which Key| Sale of - - 13.26 0.12% - - - -
Management | Investment
Personnel
have control
Kappa Trust Dividend 6.27 0.09% 1.25 0.01% 6.32 0.05% - -
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Particulars | Relationship | Nature of | Transaction % of Transactio % of Transactio % of Transactio % of
transactions | s during the | Revenue | ns during | Revenue | nsduring | Revenue| nsduring | Revenue
period from the year from the year from the year from
ended Continui ended Continui ended Continui ended Continui
September ng March 31 ng March 31 ng March 31 ng
30 2024 | Operatio 2024 Operatio 2023 Operatio 2022 Operatio
n n March n March n March
Septembe 31 2024 31 2023 31 2022
r 30 2024
Trust overl Sale of - - 25.50 0.22% - - - -
which  Key| Investment
Management
Personnel
have control
Shard Trust | Trust over| Dividend 0.05 0.00% 0.01 0.00% 0.05 0.00% - -
which  Key
Management
Personnel
have control
Stamford Trust over| Dividend 0.68 0.01% 0.14 0.00% 0.75 0.01% - -
Trust which  Key
Management
Personnel
have control
Monakhos | Trust ovetr| Dividend 0.00 0.00% - - 0.00 0.00% - -
Trust which Key
Management
Personnel
have control
Sadguru Trust over Contribution 8.30 0.12% 16.08 0.14% 14.85 0.12% 12.40 0.10%
Shree which  Key| towards
Vallabhachar| Management | Corporate
ya Charitablg Personnel Social
Trust have control | Responsibilit
y
Mr. Key Dividend - - - - 7.17 0.06% 6.52 0.05%
Vrajmohan R Management| Interest - - - - - - 1.60 0.01%
Shah Personnel Loan Repaid - - - - - - 50.11 0.42%
(Till February| Loan Taken - - - - - - 34.42]  0.29%
13, 2022) Salary - - - - - - 9.46]  0.08%
Mr. Kenal V|Key Dividend - - - - - - 5.87 0.05%
Shah Management | Incentive - - - - - - 28.00 0.24%
Personnel Interest 0.10 0.00% 1.08 0.01% 1.99 0.02% 3.21 0.03%
(Till Loan Repaid 10.16 0.14% 6.42 0.06% 1355 0.11% 41.45  0.35%
November 19| [ oan Taken - - 0.77] _ 0.01% 340  0.03% 22.21]  0.19%
2022) Rent 0.75]  0.01% - - 0.68] 0.01% 0.90] 0.01%
Expenses
Salary - - - - 0.02 0.00% 14.20 0.12%
Mr. Bhavesh Key Advance for - - 0.30 0.00% - - - -
V Shah Management | Travelling
Personnel Dividend 6.36 0.09% 1.27 0.01% 6.99 0.06% 5.84 0.05%
Incentive - - - - - - 28.00 0.24%
Interest 0.26 0.00% 1.77 0.02% 1.76 0.01% 4.05 0.03%
Loan Repaid 18.28 0.26% 7.61 0.07% 64.05 0.53% 20.09 0.17%
Loan Taken - - 1.97 0.02% 38.10 0.32% 25.25 0.21%
Rent 0.75 0.01% 1.80 0.02% 1.13 0.01% 0.90 0.01%
Expenses
Sales of Fixe 0.33 0.00% - - - - 0.00%
Asset
Salary 8.85 0.13% 26.00 0.23% 26.01 0.22% 14.20 0.12%
Mr.  Mehul| Key Advance for 0.12 0.00% 0.09 0.00% - - - -
Pandya Management | Travelling
Personnel Reimburseme - - 0.17 0.00% - - - -
(From June 1] nt of Expense
2022) Salary 3.18 0.05% 6.41 0.06% 4.50 0.04% - -
Mr. Shail J| Key Salary 4.84 0.07% 7.10 0.06% 7.80 0.06% 5.92 0.05%
Shah Management
Personnel
Mr. Kamlesh| Key Salary 1.18 0.02% - - - - - -
D. Patel Management
Personnel
Vrajmohan | Enterprise Dividend - - - - - - 1.94 0.02%
Ramanlal over  which| Interest - - - - 0.08 0.00% 0.13 0.00%
Shah (HUF) | Key Loan Repaid - - 0.08]  0.00% 2.66]  0.02% 0.32]  0.00%
Management| [ oan Taken - - 0.00 0.00% 1.48 0.01% 0.16 0.00%
Personnel Rent - - - - 0.12 0.00% 0.48 0.00%
have contro| Expenses
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Particulars | Relationship | Nature of | Transaction % of Transactio % of Transactio % of Transactio % of
transactions | s during the | Revenue | ns during | Revenue | nsduring | Revenue| nsduring | Revenue
period from the year from the year from the year from
ended Continui ended Continui ended Continui ended Continui
September ng March 31 ng March 31 ng March 31 ng
30 2024 | Operatio 2024 Operatio 2023 Operatio 2022 Operatio
n n March n March n March
Septembe] 31 2024 312023 312022
r 30 2024
(Till July 5,
2022)
Ms. Vilasben Relative  of| Dividend 5.68 0.08% 2.05 0.02% 4.65 0.04% 1.76 0.01%
V Shah Key Interest 0.09 0.00% 0.98 0.01% 131 0.01% 1.15 0.01%
Management | Loan Repaid 9.51 0.14% 2.93 0.03% 28.43 0.24% 0.60 0.00%
Personnel Loan Taken - - 1.01 0.01% 1.61 0.01% 25.92 0.22%
Rent 0.48 0.01% 0.60 0.01% 0.48 0.00% - -
Sale of Fixeq 0.38 0.01% - - - - 0.12 0.00%
Assets
Bhavesh Enterprise Dividend - - - - - - 0.52 0.00%
Vrajmohan |over which
Shah HUF Key
Management
Personnel
have contro
(Till August
2, 2022)
Kenal Enterprise Dividend - - - - - - 0.52 0.00%
Vrajmohan |over  which
Shah HUF | Key
Management
Personnel
have contro
(Till May 31,
2022)
Ms. Falgunil Relative  of| Dividend 0.00 0.00% - - 0.00 0.00% 0.56 0.00%
K. Shah Key Interest - - 0.02 0.00% 0.02 0.00% 0.02 0.00%
Management | Loan Repaid - - 0.27 0.00% - - 0.03 0.00%
Personnel Loan Taken - - 0.02 0.00% 0.02 0.00% 0.02 0.00%
Ms. Deepa B| Relative  of| Dividend - - - - 0.00 0.00% 0.56 0.00%
Shah Key Interest - - 0.09 0.00% 0.09 0.00% 0.09 0.00%
Management | oan Repaid - - 1.13 0.01% - - 0.37 0.00%
Personnel Loan Taken - - 0.06 0.00% 0.08 0.00% 0.09 0.00%
Sale of Fixeq - - - - - - 0.31 0.00%
Assets
Mr. Pujan| Relative  of| Dividend 0.00 0.00% 0.00 0.00% - - - -
Shah Key
Management
Personnel
Ms. Vihangi| Relative  of| Dividend 0.00 0.00% - - 0.00 0.00% - -
Shah Key Reimbursems - 0.00% 0.20 0.00% - - - -
Management | nt of Expense
Personnel | Advance for 0.55 0.01% - - - - -
Travelling
Salary 0.31 0.00% 0.44 0.00% - - - -
Ms. Riddhi| Relative  of| Dividend 0.01 0.00% 0.00 0.00% 0.01 0.00% 0.06 0.00%
Shah Key Salary - - 1.32 0.01% 1.01 0.01% 0.45 0.00%
Management | Sale of Fixed 0.70 0.01% - - - - 0.27 0.00%
Personnel Assets
Mr. Tirth | Key Advance fo - - 0.14 0.00% - - - -
Shah Management | Travelling
Personnel Dividend 1.34 0.02% 0.27 0.00% 1.47 0.01% 1.33 0.01%
Interest - - 0.24 0.00% 0.68 0.01% 1.13 0.01%
Loan Repaid - - 5.77 0.05% 27.98 0.23% 4.03 0.03%
Loan Taken - - 0.24 0.00% 10.05 0.08% 21.52 0.18%
Salary 7.08 0.10% 5.95 0.05% 5.95 0.05% 1.78 0.01%

For further details of the related party transactionsfiRestated Consolidated Financial Informatib890 on page370.

Details of all financing arrangements

There have been no financing arrangements whereby our Promoters, memberBrofraier Group, our Directors or their
relatives have financed the purchase by any person of securities of our Company (other than in the normal course of busi
of the relevant financing entity) during the period of six months immediately precedintpthef this Draft Red Herring
Prospectus.
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Weighted average price at which the specified securities were acquired by our Promoters and the Promoter Selling
Shareholders, in the last one year preceding the date of this Draft Red Herring Prospectus

The weighted average price at which the Equity Shares were acquired by our Promoters and Promoter Selling Shareholde
the last one year preceding the date of this Draft Red Herring Prospectus are:

Name Number of Equity Sharesof face value| Weighted average price of acquisition
10acquired in the one year preceding per Equity Share (in )"
the date of theDraft Red Herring
Prospectus
Promoters
Bhavesh Vrajmohan Shah 3,178,55( 0.00
Tirth Kenal Shah 673,600 1.09
Vilasben Vrajmohan Shah 6,745,000 0.00
Falguni Kenal Shah 500 0.00
Alpha Trust 6,825,375 0.00
Kappa Trust 4,157,175 0.00
*As certified by Pankaj K. Shah Associates, Chartered Account@inis Registration Number: 107352Wy way of their certificate datddecember 20,
2024

" Also, Promoter Selling Shareholders
Average cost of acquisition of shares for our Promoters and the Promoter Selling Shareholders

The average cost of acquisition of Equity Shares for our Promoters and Promoter Selling Shareholders is as set out below:

Name of acquirer Number of Equity Sharesof face value| Acquisition price per Equity Share (in
10 )
Promoters
Bhavesh Vrajmohan Shah 9,535,650 1.14
Tirth Kenal Shah 2,005,800 0.37
Vilasben Vrajmohan Shah 8,512,500 0.08
Falguni Kenal Shah 1,500 0.00
Alpha Trust 4,825,575 0.00
Kappa Trust 10,423,875 0.00
*As certified byPankaj K. Shah AssociateShartered Accountani@irm Registration Number: 107352W)y way of their certificate datedecember 20,
2024

" Also, Promoter Selling Shareholders

The weighted average cost of acquisition of all shares transacted by our Promoters, the Promoter Group, the Promoter
Selling Shareholders or Shareholder(s) with rights to nominate Director(s) or other special rights, in the last eighteen
months, one year ad three years preceding the date of this Draft Red Herring Prospectus

The weighted average cost of acquisition of specified securities transacted by our Promoters, the Promoter Group, the Prorr
Selling Shareholder3 here are n&hareholder(s) with rights to nominate Director(s) or other special rights, in the last eighteen
months, one year and three years preceding the date of this Draft Red Herring Prospectus is as follows:

Period Weighted average cost of | Upper end of the price band ([ 6 | Range of acquisition price:
acquisition (in )" is &X6times the weighted average| Lowest pricei Highest price
cost of acquisition” (in )
Last one year 0.03 [ 0] 0-1,464.59
Last eighteen months 0.06 [ 0] 0-1,464.5¢9
Last three years 0.04 [ 6] 0-1,464.59

As certified by M/sPankaj K. Shah AssociategShartered Accountan{&irm Registration Number: 107352Wjy way of their certificate datdakecember
20, 2024
Information to be included in the Prospectus.

Details of price at which specified securities were acquired in the last three years preceding the date of this Draft Red
Herring Prospectus by all Shareholders with rights to nominate Director(s) or other special rights

Except as stated below, there have been no specified securities that were acquired in the last three years preceding the d
this Draft Red Herring Prospectus, by our Promoters, members of our Promoter Group and Promoter Selling Sharehold
There areno Shareholders with nominee director or other special rights. The details of the price at which these acquisitio
were undertaken are stated below:

Name of the acquirer| Date of acquisition of Equity | Number of Equity Shares Face Acquisition price per Equity
Shares acquired Value Share (in
(in
Promoter Selling Shareholder
| September 8, 202 52,190 100] 0.00
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Name of the acquirer| Date of acquisition of Equity | Number of Equity Shares Face Acquisition price per Equity
Shares acquired Value Share (in
(in
Bhavesh Vrajmohan August 27, 2024 3,178,550 10 0.00
Shah
Vilasben Vrajmohan May 31, 2027 518,455 100 0.00
Shah June 172022 52,190 100 0.00
August 24, 202} 56,025 100 0.00
August 26, 202} 4,900 100 0.00
August 26, 202} 56,025 100 0.00
August 26, 202} 4,900 100 0.00
August 26, 202} 68,155 100 0.00
August 26, 202} 100 100 0.00
September 8, 202 194,140 100 0.00
November 28, 202 260,885 100 0.00
December 4, 202 500 100 1,441.45
August 27, 2024 883,750 10 0.00
September 20, 202 5,861,25( 10 0.00
KappaTrust September 9, 202 518,455 100 0.00
September 9, 202 56,025 100 0.00
October 12, 202 52,190 100 0.00
August 27, 2024 3,133,35( 10 0.00
November 22 202 1,023,825 10 0.00
Promaer'
Tirth KenalShah April 4, 2024 500 100 1,464.59
August 27, 2024 668,600 10 0.00
FalguniKenal Shah August 27, 2024 500 10 0.00
Alpha Trust February 28, 202 455,025 100 0.00
August 27, 2024 2,275,125 10 0.00
Promoter Group
Riddhi Kenal Shah August 27, 2024 5,500 10 0.00
Shard Trust September 9, 202 4,900 100 0.00
August 27, 2024 24,500 10 0.00
Monakhos Trust September 9, 202 100 100 0.00
August 27, 2024 500 10 0.00
Beta Trust September 9, 202 56,025 100 0.00
August 27, 2024 280,125 10 0.00
Stamford Trust September 9, 202 68,155 100 0.00
August 272024 340,775 10 0.00
November 22, 202 975,975 10 0.00
Athena Trust September 9, 202 4,900 100 0.00
August 27, 2024 24,500 10 0.00
Deepa Bhavesh Shah August 27, 2024 500 10 0.00
PujanBhaveshShah May 31, 2027 68,255 100 0.00
August 27, 2024 500 10 0.00
Vihangi BhaveshShah August 27, 2024 500 10 0.00
Nikhil C Shah August 27, 2024 7,500 10 0.00

"Does not include Promoter Brg Shareholders

Pre-IPO Placement

Our Company, in consultation with the BRLMs, may consider dP@Placement, as may be permitted under the applicable

l aw, aggr e §68.00miflian, atitg discretion, prior to filing of the Red Herring Prospectus with the RoC. The Pre
IPO Placement, if undertaken, will be at a price to be decided by our Company, in consultation with the BRLMs. if the Pr
IPO Placement is completed, the amaaiged pursuant to the PHRO Placement will be reduced from the Fresh Issue, subject
to compliance wh Rule 19(2)(b) of the Securities Contracts (Regulation) Rules, 1957, as amended.-IH@ Placement,

if undertaken, shall not exceed 20% of the size of the Fresh Issue. Prior to the completion of the Offer, our Company st
appropriately intimate theubscribers to the RP1€O Placement, prior to allotment pursuant to thelP@ Placement, that

there is no guarantee that our Company may proceed with the Offer or the Offer may be successful and will result into listi
of the equity shares on the Skdéxchanges. Further, relevant disclosures in relation to such intimation to the subscribers tc
the PrelPO Placement (if undertaken) shall be appropriately made in the relevant sections of the RHP and Prospectus.

Issuance of equity shares in the last one year for consideration other than cash or bonus issue

Other than issuance of Equity Shares pursuant to bonus allotment on August 27, 2024, our Company has not issued any E
Shares in the last one year from the date of this Draft Red Herring Prospectus, for consideration other than castsoebonus i
For details, seéCapital Structurg History of Equity Share Capital of our Comparon paged3.

25



Split/consolidation of Equity Shares in the last one year

Other than the sublivision of Equity Shareapproved by our Shareholdens June27, 2024,0ur Company has not undertaken
split or consolidation of its Equity Shares in the one year preceding the date of this Draft Red Herring Prospectutts,For deta
seefiCapital Structuré History of Equity Share Capital of our Comp@mn paged3.

Exemption from complying with any provisions of securities laws, if any, granted by SEBI

Our Company has not applied for or received any exemption from complying with any provisions of securities laws from
SEBI, as on the date of this Draft Red Herring Prospectus.
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CERTAIN CONVENTIONS, PRESENTATION OF FINANCIAL, INDUSTRY AND MARKET DATA
Certain conventions

All references tdilndiad contained in this Draft Red Herring Prospectus are to the Republic of India and its territories anc
possessions and all references herein té@&wernmemn, findian Governme; fiGolo, ACentral Governmentor thefiState
Government are to the Government of India, central or state, as applicable.

All references td(i) the AU.S06, AU.S.A0 or thefiUnited Stated are to the United States of America and its territories and
possessions and (ii) fABrazil d is .to the Federative Republic

Unless otherwise specified, all references to time in this Draft Red Herring Prospectus is in Indian Standai$Tahe (
Unless indicated otherwise, all references to a year in this Draft Red Herring Prospectus are to a calendar year.

Unless stated otherwise, all references to page numbers in this Draft Red Herring Prospectus are to page numbers of this |
Red Herring Prospectus.

Financial data

Except, GSP Agroquimica Do Bra&ilfDA, our Compangs and each of our Subsidiaries Financial Year commences on April

1 of the immediately preceding calendar year and ends on March 31 of that particular calendar year, so all references
particular Financial Year, Fiscal or Fiscal Year, unless statetwitiee are to the 12 months period commencing on April 1 of
the immediately preceding calendar year and ending on March 31 of that particular calendar year. GSP Agroquimica Do Brz:
LTDAGs financial yeacommences from January 1 of that particular calendar year.

Unless stated otherwise or the context otherwise requires, the financial data and financial ratios in this Draft Red Herri
Prospectus are derived from the Restated Consolidated Financial Information. The Restated Consolidated Financial Informa
of our Company, together with our subsidiaries, comprising the restated consolidated statement of assets and liabilities a
and for the six months ended September 30, 2024, and as at and for the ferahmibMarch 31, 2024, March 31, 2023 and
March 31, 202 and restated consolidated statement of profit and loss (including other comprehensive income), and resta
consolidated statement of cash flows and restated consolidated statement of changes in equity as at and for the siedhonths e
September 30, 2@2and as at and for the finanogeded March 31, 2024, March 31, 2023 and March 31, 2022, the consolidated
statement ofnaterialaccounting policies, and other explanatory information of our Company, derived from audited financial
statements as at and thie six months ended September 30, 2024 and as at and for the financial years ended March 31, 20:
March 31, 2023 and March 31, 2022, prepared in accordance with Ind AS and restated by our Company in accordance with
requirements of Section 26 of Parbf Chapter Il of the Companies Act, 2013, relevant provisions of the SEBI ICDR
Regulations, and the Guidance Note on Reports on Company Prospectuses (Revised 2019) issued by the ICAL.

Unless otherwise stated or the context otherwise indicates, any percentage amounts, (excluding certain operatiores metrics
set forth infiOffer Document SummaryfiRisk Factors, fiOur Business and iManagemeris Discussion and\nalysis of
Financial Condition and Results of Operatioran paged8, 32, 237 and384 have been calculated on the basis of amounts
derived from the Restated Consolidated Financial Informafibe. Restated Consolidated Financial Information included in
this Draft Red Herring Prospectus are derived from audited consolidated financial statements as of and for the six etbnths er
September 30, 2024 and as at and for the finape&ds ended March 31, 2024, March 31, 2023 and March 31, 2022 prepared
in accadance with Ind AS, the provisions of the Companies Act and other accounting principles generally accepted in Ind
and restated by our Company in accordance with the requirements of Section 26 of Part | of Chapter Il of the Companies A
2013, relevanprovisions of the SEBI ICDR Regulations, and the Guidance Note on Reports on Company Prospectuse
(Revised 2019) issued by the ICAI. Ind AS differs from accounting principles with which you may be familiar, such as Indial
GAAP and IFRS.

Our Company has not attempted to explain in a qualitative manner the impact of the IFRS or US GAAP on the financi
information included in this Draft Red Herring Prospectus, nor do we provide a reconciliation of our financial information tc
those of US GAP or IFRS. US GAAP and IFRS differ in significant respects from Ind AS and Indian GAAP, which may
differ from accounting principles with which the prospective investors may be familiar in other countries. Accordingly, the
degree to which the financial mfmation included in this Draft Red Herring Prospectus, which is restated as per the SEBI
ICDR Regulations, will provide meaningful information is entirely dependent on the éedelez| of familiarity with Indian
accounting practices, Ind AS, the Companies Act and the SEBI ICDR Regulations. Any reliance by persons not familiar wi
Indian accounting practices, Ind AS, the Companies Act and the SEBI ICDR Regulations, on thal fiiiericsures presented

in this Draft Red Herring Prospectus should aceaylyi be limited. Prospective investors should review the accounting policies
applied in the preparation of the Restated Consolidated Financial Information and consult their own professional advisers
an understanding of the differences between thesmriating principles and those with which they may be more familiar. For
further details of the impact of the IFRS or US GAAP, Risk Factors Certain noRGAAP financial measures and certain
other statistical information relating to our operations anthficial performance have been included in this Draft Red Herring
Prospectus. These n@BAAP financial measures are not measures of operating performance or liquidity defined by Ind AS
and may not be comparabden pages3.
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All figures, including financial information, in decimals (including percentages) have been rounded off to two decimals
However, where any figures may have been sourced fromghtgt industry sources, such figures may be rousateth such
number of @cimal points as provided in such respective sources. In this Draft Red Herring Prospectus, (i) the sum or percent:
change of certain numbers may not conform exactly to the total figure given; and (ii) the sum of the numbers in a column
row in certaintables may not conform exactly to the total figure given for that column or row; any such discrepancies are du
to rounding off.

All figures in diagrams and charts, including those relating to financial information, operational metrics and key peformanc
indicators, have been rounded to the nearest decimal place, whole number, thousand or million, as applicable.

Non-Generally Accepted Accounting Principles Financial Measures

Certain NorGenerally Accepted Accounting PrincipleBNOn-GAAPO) measures presented in this Draft Red Herring
Prospectus such #@ross Profit, Gross Margin, EBIT, EBITDA, EBITDA Margin, PAT Margin, Return on Equity, Capital
Employed, Return on Capital Employed, Net Debt, Net Debt to EBITDA, Net Debt to Equity, Net Fixed Assets Turnover Rati
and Net Asset Valuger sharare a supplemental measure of our performance and liquidity that are not required by, or presente
in accordance with, Ind AS, Indian GA4\or IFRS. Further, these NG@AAP measures are not a measurement of our financial
performance or liquidity under Ind AS, Indian GAAP, or IFRS and should not be considered in isolation or construed as ¢
indicator of our operating performance, liquidigyrofitability or cash flows generated by operating, investing or financing
activities derived in accordance with Ind AS, Indian GAAP, or IFRS. In addition, thes€&sNAR measures, and other
statistical and other information relating to our operationdfimaticial performance, may not be computed on the basis of any
standard methodology that is applicable across the industry and, therefore, a comparison of similarly titB&ARon
measures or statistical or other information relating to operations aattciah performance between companies may not be
possible. Other companies may calculate the -8&AP measures differently from us, limiting their usefulness as a
comparative measure. Although the NBAAP measures are not a measure of performance caltutateccordance with
applicable accounting standards, we compute and disclose them as our Gsmmpamggement believes that they are useful
information in relation to our business and financial performance. For further detaifiRiskd-actors Certain noORGAAP
financial measures and certain other statistical information relating to our operations and financial performance have bee
included in this Draft Red Herring Prospectus. These @@#\P financial measures are not measures of operatingipeaince

or liquidity defined by Ind AS and may not be comparalue.pages3.

Currency and units of presentation

All references to:

i fi 0or fiRupeesd or iRsO or AINRO are to Indian Rupees, the official currency of the Republic of India;
i AUS$O or AUSDO are to United States Dollars, the official currency of the United States of America; and
i AR$O0 is to Brazilian Real, the official currency of

In this Draft Red Herring Prospectus, our Company has presented certain numerical information. All figures have be
expressed in millions, except where specifically indicated. One million represents 10 lakh or 1,000,000 and ten millic
represents 1 cro 10,000,000. However, where any figures that may have been sourced from third party industry sources a
expressed in denominations other than millions in their respective sources, such figures appear in this Draft Red Herr
Prospectus expressed in Butenominations as provided in such respective sources.

Exchange rates

This Draft Red Herring Prospectus contains conversions of certain other currency amounts into Indian Rupees that have k
presented solely to comply with the SEBI ICDR Regulations. These conversions should not be construed as a represente
that these wrrency amounts could have been, or can be converted into Indian Rupees, at any particular rate or at all.

The information with respect to the exchange rate between the Indian Rupee and the U.S. Dollar, as on the dates indicate
set forth below:

(in 7))
Currency Exchange Rate as on
September 30, 2024* March 31, 2024 March 31, 2023 March 31, 2022
1 USD 83.79 83.37 82.22 75.81

Source: www.fbil.org.in
Note: Exchange rate is rounded off to two decimal places
“In any case, date of any of thespective years is a public holiday, the previous working day, not being a public holiday, has been considered.

Industry and market data
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Unless stated otherwise, industry related information and market data contained in this Draft Red Herring Prospeatgs, includ
in ARisk Factors, filndustry Overview, fOur BusinessandfiManagemerds Discussion and Analysis of Financial Condition

and Results of Operatioa®n pages32, 139, 237 and 384, respectively, have been obtained or derived from the report titled
fiAssessment of the Global & Domestic Agrochemicals Mawdated December2024 that has been prepared by ICRA
Analytics Limited ICRA Reportd) which has been prepared exclusively for the purpose of understanding the industry in
connection with the Offer and commissioned and paid for by our Company. ICRA was appointed by our Company and do
not have direct/ indirect interest or relationship vatir Company, th&romoterSelling Shareholders, Promoters, Directors,
Subsidiaries or KMPs or SMPs of our Company as confirmed pursuant to their consent lettBedatader 20, 2024xcept

to the extent of issuing the ICRA Report. For risks inti@tato the ICRA Report, sdiRisk Factord Certain sections of this

Draft Red Herring Prospectus containformation from the ICRA Report which we commissioned and purchased, and any
reliance on such information for making an investment decision in the Offer is subject to inherérrripkget8. The ICRA

Report is available on the website of our Companigtigs://www.gspcrop.in/investors/iciadustryreportfrom the date of

the Red Herring Prospectus until the Bid/ Offer Closing Date

The ICRA Report is subject to the following disclaimer;

fAll information contained in the Report has been obtained by ICRA Analytics Limited from sources believed by ICRA Analyti
Limited to be true, accurate and reliable and after exercise of due care and diligence by us. Although reasonable @re has b
takm t o ensure that the information therein is true, suc
in particular, makes no representation or warranty, express or implied, as to the accuracy, timeliness or completeness of &
such information. All information contained therein must be construed solely as statements of opinion and not an
recommendation for investment. ICRA Analytics Limited shall not be liable for any losses incurred by users from arg/ use of
Report or its contets.0

In accordance with the SEBI ICDR RegulatiofiBasis for Offer Pricé on pagel22includes information relating to our peer
group companies. Such information relating to our peer group has been derived from publicly available sources or the ICF
Report, and neither we, nor the BRLMs or any of their affiliates have independentlydvstitib information. Accordingly,

no investment decision should be made solely on the basis of such information.
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FORWARD-LOOKING STATEMENTS

This Draft Red Herring Prospectus contains ceffitoirward-looking statemenés These forwardooking statements generally

can be identified by words or phrases suchie@sg, fianticipat®, fbelieved, figoal, fiexpecd, festimat®, fintend, flobjectived,

fipland, fiprojectd, fishould fwill o, Awill continued, fiseek t@, fwill pursued or other words or phrases of similar import.
Similarly, statements that describe our strategies, objectives, plans or goals are alsolémkirgdstatements. All forward
looking statements are subject to risks, uncertainties and assumptions abattoslthcause actual results to differ materially
from those contemplated by the relevant forwimmking statement. For the reasons described below, we cannot assure
investors that the expectations reflected in these forleaidng statements will prove to be correct. Therefore, investors are
cautioned not to place undue reliance on such forleaoking statements and not to regard such statements as a guarantee of
future performance.

These forwardooking statements are based on our present plans, estimates and expectations and actual results may d
materially from those suggested by such forwlaaking statements. All forwartboking statements are subject to risks,
uncertaintiesand assumptions about us that could cause actual results to differ materially from those contemplated by t
relevant forwardooking statement. For the reasons described below, we cannot assure investors that the expectations reflec
in these forwardooking statements will prove to be correct. Therefore, investors are cautioned not to place undue reliance
such forwarelooking statements and not to regard such statements as a guarantee of future performance.

Actual results may differ materially from those suggested by the forwaking statements due to risks or uncertainties
associated with our expectations with respect to, but not limited to, regulatory changes pertaining to the industryv@ which
operaé and our ability to respond to them, our ability to successfully implement our strategy, our growth and expansiol
technological changes, our exposure to market risks, general economic and political conditions in India and globally, whi
have an impactroour business activities or investments, the monetary and fiscal policies of India, inflation, deflation, volatility
in interest rates, foreign exchange rates, equity prices or other rates or prices, the performance of the financial Imdiekets i
and dobally, changes in laws, regulations and taxes, changes in competition in our industry, incidence of natural calamiti
and/or acts of violence.

Important factors that could cause actual results to differ materially from our Coéepapectations include, but are not
limited to, the following:

1. We require certain approvals and licenses, including certain registrations from the Central Insecticides Board al
Registration Committee for our products. Any failure to successfully obtain such registrations or renew or maintain ot
statutory and regulaty permits and approvals required to operate our business and manufacturing facilities woulc
adversely affect our operations, results of operations and financial condition

2. We are subiject to stringent technical specifications and quality requirements in relation to our Technicals and Formulatio
Our failure to comply with the quality standards and technical specifications may lead to loss of business from suc
customers andould negatively impact our reputation, which would have an adverse impact on our business prospects al
results of operations

3. We are required to comply with the applicable regulations of the international geographies where we undertake busin
as well as obtain registrations from foreign governmental authorities through our customers/or directly from foreig
regulatory authoriés to enable sale of our products in such international jurisdictions. Further, our International Busines
is subject to regulatory risks that could adversely affect our business and results of operations

4. Our cost of materials consumed constituted a majority of the total expenses incurred in the six months ended Septernr
30, 2024 and Fiscals 2024, 2023 and 2022. Any further increase in our costs of materials consumed or our inability
reasonably offsetwr costs with the prices of our products may have an adverse impact on our profitability

5. We depend on a few suppliers for supply of raw materials. Any failure to procure such raw materials from these supplie
may have an adverse impact on our manufacturing operations and results of operations

6. We typically do not enter into loAterm agreements with our customers. Any inability to retain our customers may have a
material adverse impact on our profitability, financial condition and results of operations

7. We are dependent on our distribution network for the distribution of Formulations intou€ B omestic Business. Any
inability to expand or effectively manage or any disruption in our distribution network will adversely afféxtsiness
and results of operations

8. Our business is sensitive to seasonal vagaries and adverse weather conditions which affect the agrochemical indu:
Seasonal variations and unfavourable local and global weather patterns may have an adverse effect on our business, re
of operations iad financial condition

30



9. Any inability to protect our process and product patents or any other intellectual property, or any infringement claims i
relation to intellectual property rights against us and failure to keep our technical knowledge confidential could erode o
competitve advantage and could have a material adverse effect on us

10. We typically experience sales returns in relation to our products. Such sales returns could have an adverse impact on
business prospects and results of operations

Certain information ifiRisk Factors, fiindustry Overview, fiOur BusinessandfiManagemer@s Discussion and Analysis of
Financial Condition and Results of Operationsn pages32, 139 237 and 384, respectively, of this Draft Red Herring
Prospectus have been obtained from the report prepared by ICRA Analytics Limited.

For further discussion of factors that could cause the actual results to differ from the expectatiiRisksEactors, fOur
Businesé andfiManagemerds Discussion and Analysis of Financial Condition and Results of Operationgages2, 237
and384, respectively. By their nature, certain market risk disclosures are only estimates and could be materially different fro
what actually occurs in the future. As a result, actual gains or losses in the future could materially differ from thase that
beenestimated and are not a guarantee of future performance.

Forwardlooking statements reflect current views as of the date of this Draft Red Herring Prospectus and are not a guarante
future performancé/Ne cannot assure investors that the expectations reflected in these flowkang statements will prove

to be correct. Given the uncertainties, Bidders are cautioned not to place undue reliance on suclofikingrstatements

and not to regard suckasements as a guarantee of future performance.

Forwardlooking statements reflect the current views of our Company as of the date of this Draft Red Herring Prospectus a
are not a guarantee of future performance. These statements are based on our masdgdieferand assumptions, which in

turn are based on currently available information. Although we believe the assumptions upon which thesdofokingrd
statements are based are reasonable, any of these assumptions could prove to be inaccurfdeyardiittoking statements
based on these sasmptions could be incorrect. None of our Company, our Directors, our KMPs, Senior Management, the
PromoterSelling Shareholderghe Syndicate or any of their respective affiliates has any obligation to update or otherwise
revise any statements reflecting circumstances arising after the date hereof or to reflect the occurrence of undedying eve
even if the underlying assumpti® do not come to fruition.

In accordance with regulatory requirements of SEBI and as prescribed under applicable law, our Company will ensure tl
investors in India are informed of material developments from the date of filing of the Red Herring Prospectus untibthe date
Allotment. In accordance with the requirements of SEBI, each dPtbmoterSelling Shareholders will ensure that investors

are informed of material developments in relation to the statements and undertakings specifically undertaken or confirmed
it in the RedHerring Prospectus until the receipt of final listing and trading approvals for the Equity Shares pursuant to th
Offer. Only statements and undertakings which are specifically confirmed or undertaken by eacPRrofrtbtrSelling
Shareholders to the extent of information pertaining to it and/or its respective portion of the Offered Shares, as #ye case r
be, in this Draft Red Herring Prospectus shall be deemed to be statements and undertakings maderdimatec8elling
Shareholder.
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SECTION II: RISK FACTORS

An investment in the Equihares involves a high degree of risk. Prospective investors should carefully consider all the
information in this Draft Red Herring Prospectus, including the risks and uncertainties described below, before making a
investment in our Equity Shares. Thekd described below may not be exhaustive or the only ones relevant to us, the Equity
Shares or the industry segments in which we currently operate. Additional risks and uncertainties, not presently known to
or that we currently do not deem material naaige or may become material in the future. Unless specified or quantified in the
relevant risk factors below, we are not in a position to quantify the financial implication of any of the risks mentiowed bel

If any or a combination of the following Kis, or other risks that are not currently known or are not currently deemed material,
actually occur, our business, results of operations, cash flows and financial condition could be adversely affectethghe trad
price of our Equity Shares could declirmend investors may lose all or part of their investment. Further, some events may be
material collectively rather than individually.

In order to obtain a more comprehensive understanding of our Company and our business, prospective investors should r
this section in conjunction with fAlndustry Overvi ewo,
Discussion and Anglsi s o f Financi al Condition and Results of O]
Devel opment B9 230 262 P34 and 418, respect i v ©ffey Document Swrentaly Suenmary fof
Financi al I nformati omd man d o 019 anel 87 Pifatigselmaft RedaHerring Rréspectus. In
making an investment decision, prospective investors must rely on their own examination of us and our business and the te
of the Offer, including the merits and risks involved. Potential investors should ctiresutax, financial and legal advisors
about the particular consequences of investing in the Offer. Potential investors should pay particular attention tohtite fact
our Company is incorporated under the laws of India ensubject to legal and regulatory environment which may differ in
certain respects from that of other countries.

Our Companyb6s financial year commences on April 1 and e
to a particular fiscal year are to the 12 months ended March 31 of that particular year. Unless otherwise indicated or th
context otlerwise requires, the financial information for the six months ended September 30, 2024 and Fiscals 2024, 2023 a
2022, included herein is based on or derived from our Restated Consolidated Financial Information included in this Draft Re
Herring Prospects . For detail s, pl ease see fiRestated Co3h7sThée i da
Restated Consolidated Financial Information is based on our audited financial statements and is restated in accordance w
the Companies Act, 2013, and the SEBI ICDR Regulations.

Unl ess otherwise indicated, industry and mar ket data u:
of the Global & Domestic Agr oche i€®RAReposd )Ma rpkreetpoa rdeadt eadn dD e
Analytics Limited( ’CRAO ) which was exclusively commissioned and paid for by our Company for the Offer, and was
prepared and released by ICRA, who were appointed by us pursuant to the engagement letter dated July@RBA2821bt,

and has not in the past, beergaged or interested in the formation, or promotion, or management, of our Company. Further,
it is an independent agency and neither our Company, nor our Directors, Promoters, KMPs, SMPs, and Subsidiaries, nor t
BRLMs are arelated partyto ICRAaspeethdef i ni ti on of fArelated partyo under
herein includes excerpts from the Industry Report which may have beedered by us for the purposes of presentation.
Further, the ICRA Report was prepared on the basiafofmation as of specific dates, and the opinions in the ICRA Report
may be based on estimates, projections, forecasts and assumptions that may be as of such dates. ICRA has prepared this
in an independent and objective manner, and it has takeaasdbnable care to ensure its accuracy and completeness. A copy
of the Industry Report will be available on the website of our Companitiat://www.gspcrop.in/investors/iciadustry

report. Further, the ICRA Report is not a recommendation to invest or disinvest in any company covered in the ICRA Repc
Prospective investors are advised not to unduly rely on the ICRA Report. For more information and risks in relation t
commissioned reports p | e as e s e eCerfniR sestibns &f this Draftr Red Herring Prospectus contain information
from the ICRA Report which we commissioned and purchased, and any reliance on such information for making an investm
decision in the Offer is subjetd inherent risk® on 48 aglel so see, AiCertain Convent.
Industry and Market Datal ndustry and Ma28ket Datad on page

For details relating to the defined terms in theuUslessti o
the context otherwise requires, in this section, refere
Crop Sciencé.imited and its Subsidiaries on a consolidated basis.

Internal Risks

1. We require certain approvals and licenses, including certain registrations from the Central Insecticides Board and

Registration Committee (ACIBRCO) for our products.
or maintain our statutory and regulatory permits and approvals required to operate our business and
manufacturing facilities would adverselyfiect our operations, results of operations and financial condition.

We are required to obtain and maintain various statutory and regulatory permits, approvals, licenses and registratic

to operate our business, certain of which may have expired and have been applied for and certain of which are du
expire in the nearmture.
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We are required to obtain regulatory faqgproval for our products. As per Section 9 of the Insecticides Act, any person
desiring to import or manufacture any insecticide may apply to the registration committee, CIBRC, for registration o
such insecticidand there is a separate registration for each insecticide. Accordingly, we provide our Technicals an
Formulations to the CIBRC for their approval where they undertake testing to check the composition and purity profil
before granting registrations. Indition, under Section 13 of the Insecticides Act, any person desiring to manufacture,
sell, stock or exhibit for sale or distribute any insecticide, is required to make an application to the licensing officer c
the respective state authority for the graiiriicense. In particular, for our Company, we obtain licenses under Section
13 of the Insecticides Act from the Department of Agriculture, which makes periodic visits to inspect the infrastructur
facilities available at our manufacturing facilities aslivas our Technicals and Formulations We are also subject to
Section 27 of the Insecticides Act, which prohibits the sale, distribution, or use of insecticides for public safety reason
allowing the Central or State Government to prohibit the use aofsatiicide if they believe it poses a risk to humans

or animals. As of September 30, 2024, we have obtained 507 such registrations from the CIBRC. The classification
our 9(3) and 9(4) registrations is as follows:

Registration Formulations Technicals Technicals Total
(Indigenous Manufacture) | (Indigenous Manufacture) (Import)
9(3) 16 9 1 26
9(4) 201 50 5 256
Total 217 59 6 282

In addition to the 282egistrations under 9(3) and 9(4), we also hold export registrations for 170 Formulations and 55
Technicals, exclusively for sale in overseas markets.

Although we have duly obtained such approvals for manufacturing and exporting the products in India and in th
international markets, there can be no assurance that we will be able to maintain or obtain the necessary approval
registrations in the futer If we are unable to successfully obtain registrations in a timely manner, we may lose the
market opportunities which may result in our delay or failure to recover the costs incurred towards seeking registratio
and other related activities and may adedy affect our operations and profitabilifwhile we have received all
required licenses and registratsofitom CIBRCas on the date of this Draft Red Herring Prospechggetan be no
assurance that will be able to obtain the required licenses and registfabionCIBRCin the future. Inability to

obtain such licenses and registraidrom CIBRCmayimpact our business and operations

Further we will be required to renewur permits and approvals and obtain new permits and appriovtis future

for any proposed operations or products. While we believe that we will be able to renew or obtain such permits at
approvals as and when required, there can be no assurance that the relevant authorities will issue any of such per
or approvals in therie-frame anticipated by us or at all. Further, these permits, licenses and approvals could be subje
to several conditions, and we cannauae you that we would be able to continuously meet such conditions or be able
to prove compliance with such conditions to the statutory authorities, and this may lead to cancellation, revocation
suspension of relevant permits, licenses or approvaiee®d our licenses and approvals expire from time to time in
the ordinary course of business and there can be no assurance that we will be able to apply and obtain such appro
licenses or renewals in a timely manner or that the approvals, licensesispard registrations may not be revoked
inthe eventofanynec o mp |l i ance with any terms or c oQoginmantands i
Other Approvald o n 434 &g ieability to renew, maintain or obtain any required permits, licenses, registrations
or approvals may result in the interruption of a part or all of our operations and have a material adverse effect on c
business, financial condition and result®pérations.

We are subject to stringent technical specifications and quality requirements in relation to our Technicals and
Formulations. Our failure to comply with the quality standards and technical specifications may lead to loss of
business from such customers anduld negatively impact our reputation, which would have an adverse impact on
our business prospects and results of operations.

We provide our customers with crop protection solutions designed to support farmers in maximizing productivity an
achieving optimal agricultural output through development, manufacturing, supply and distrib(ifidarofulations,

which refer to products composed of O6active ingredi
the desired effects on the target pest s, weeds, 0
performance, stability, and ease of use , in defmitproportion obtaining wellefined target properties

( Formulationso ) ; and (ii) technicals, which refer to conce

with other ingredients to develop formulatiofisT e ¢ h 0)iWe &dlieve thenanufacturing process our products

is complex, and we may encounter issues for various reasons, including equipment malfunctions, failure to follo
specific protocols and procedures, inconsistencies in raw material quality, natural disasters or other environmen
factors.

We are required to comply with the quality standards and technical specifications as per the registration certificat

provided by the relevant governing authorities for our products. Any failure on our part to maintain the applicable
standards and manuface products according to prescribed specifications may lead to revocation of the registration
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certificate from the relevant authority. While there have been no such instances of revocation of registration certificat
in the six months ended September 30, 2024 and Fiscals 2024, 2023 and 2022, there can be no assurance that
instances will not ecur in the future. As on the date of this Draft Red Herring Prospectus, we have certain
O6mi sbrandingd cases pertaining to technical speci f
before various judicial forums. Additionally, certainstomers have also filed product quality related litigations
agai nst us. Omrtstanding eitigationl and, Material®evélopmeits o0 n 4148 &gck instances could
cause a loss to the reputation and goodwill of our Company leading to a loss of customers, which could have an adve
effect on our reputation, business and our financial condition. Further, our customers may reject our progucts cit
concerns in relation to technical specifications and quality requirements. While there haveihetamoes of product
rejection in the six months ended September 30, 2024 and Fiscals 2024, 2023 and 2022, there can be no assuranc
such instances will not occur in the future.

As of September 30, 2024, we have a dedicated team of 62 persons engaged in quality control. Our contracts with
businesgo-b u s i MBesBd ) ( f© u Inyoreqeire s to strictly adhere to the conditions therein. Failure to adhere
to the knowhow and technical specifications mentioned in our contracts may lead to cancellation of existing anc
future orders or expose us to warranty claims. While therelbeste no material instances of complaints by customers

in relation to orders or cancellation of erd in the six months ended September 30, 2024 and Fiscals 2024, 2023 anc
2022, there can be no assurance that such instances will not occur in the future. In addition, prior to placing the orde
certain customers in our International Business undedakeidit and review process. This may involve inspection of
our manufacturing facility and equipment, review of the manufacturing processes and raw materials, technical revie
of the specification of the proposed product, review of our logistical capedildand inspections and reviews of
prototypes of the product. The finished product delivered by us is further subject to laboratory validation by certai
customers.

We will continue to spend a portion of our future revenues to manage our product quality and to maintain our qualit
control, failure of which would have an adverse impact on our business prospects and results of operations.

We are required to comply with the applicable regulations of the international geographies where we undertake
business as well as obtain registrations from foreign governmental authorities through our customers/or directly
from foreign regulatory authorites to enable sale of our products in such international jurisdictions. Further, our
International Business is subject to regulatory risks that could adversely affect our business and results of
operations.

We undertake our International Business on-®-B basis across Latin America, Asia Pacific, North America and
certain other geographies as of September 30, 2024, which are governed by their respective laws and require us or
customers to obtain apprale/ registrations from their respective relevant authorities to export our products into their
jurisdictions.Details ofrevenue generated from International Business for the six months $agesinbeB0, 2024

and Fiscals 2024, 2023 and 2022, includisgagercentage of our revenue from continuing operations are provided
below.

Particulars For the six months Fiscal 2024 Fiscal 2023 Fiscal 2022
ended September 30,
2024
Revenue As a Revenue As a Revenue As a Revenue As a
(i n 7 percentage (i n 7 percentage (i n 7 percentage (i n 7 percentage
million) | of Revenue | million) | of Revenue | million) | of Revenue | million) | of Revenue
from from from from
Continuing Continuing Continuing Continuing
Operations Operations Operations Operations
(in %) (in %) (in %) (in %)
International 582.46 8.28%| 1,241.49 10.78%| 1,717.92 14.28% 2,649.63 22.24%

Business

We undertake these exports either directly or through our customers who get our products registered with the
respective regulatory authorities. We are also required to comply with the local packaging disclosure requirements
the sale of our Technicalnd Formulations in other jurisdictions. Each applicable authority may impose its own
requirements and/or delay or refuse to grant registration, even when a product has already been approved in ano
country or prohibit the sale of previously approvedducts. As on the date of this Draft Red Herring Prospectus, we
possess the required registration certificates in all jurisdictions where we undertake our business. Even after we obit
all the requisite regulatory or governmental-ppprovals and registtions, our products may be subject to other
continual governmental oversight in connection with, among other things, quality control. In addition, after a perioc
of time, in certain countries, the products areveluated for their continued use anditiddal data may be required

in relation to their safety aspects, which may become more stringent. There can be no assurance that us or
distributors/ customers would be able to obtain the necessary approvals to import and/ or undertake sales of ¢
products, or that we will be able to register owegister our products in the countries where we export. If we are
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unable to do so in a cost effective and timely manner, it would restrict our ability to buy and sell our products in th
relevant markets, which could have an adverse effect on our business, financial condition and results of operatio
While our busineshas not been impacted by any such restrictions in the six months ended September 30, 2024 al
Fiscals 2024, 2023 and 2022, there can be no assurance that such instances will not occur in the future.

As per the ICRA Reporthe agrochemical market is facing a significant threat due to the increasingly strict regulations
governing the production, sale, and use of agrochemicals to ensure environmental safety and human health saf
Governments and regulatory bodies aroundvibdd are tightening their controls due to geopolitical tension, trade
wars etc, which can lead to shortage of raw materials. This includes imposing stricter limits on residue levels, mo
comprehensive testing requirements, andstzancertain highiisk chemicals. As a result, companies may face higher
compliance costs, delays in product approvals, and the need to reformulate or discontinue products.

In addition, our International Business is subject to risks that are specific to each country and region in which w
operate, as well as risks associated with international operations, in general. These risks include complying wi
changes in foreign lawsiegulations and policies, including restrictions on trade, import and export license
requirements, and tariffs and taxes, intellectual property enforcement issues and changes in foreign trade &
investment policies. Any developments in the global adpmicals industry or the industries in which our customers
operate could have an impact on our sales from exports. From time to time, tariffs, quotas and other tariff and no
tariff trade barriers may be imposed on our products in jurisdictions in whicparate or seek to sell our products.

We may also be prohibited from conducting business in certain restricted countries that may be added to a sancti
list maintained by the Government of India or other foreign governments. Any such imposition diainaeles may

have an adverse effect on our results of operations and financial condition. While our International Business has r
been materially impacted by any such trade barriers in the six months ended September 30, 2024 and Fiscals 2(
2023 and 202, there can be no assurance that such instances will not occur in the future.

Our cost of materials consumed constituted a majority of the total expenses incurred in the six months ended
September 30, 2024 and Fiscals 2024, 2023 and 2022. Any further increase in our costgerals consumed or

our inability to reasonably offset our costs with the prices of our products may have an adverse impact on our
profitability.

Our ability to remain competitive, maintain costs and profitability, partially depends on our ability to source and
maintain a stable and sufficient supply of raw materials at acceptable prices. For details in relation to our raw materia
s e Our Business Procurement and Raw Materigls o n 25v.a\g @lepend on external suppliers for the raw
materials required for production and typically purchase raw materials on a purchase order basis and place such or
with them in advance on the basis of oui@péated production requirements. As a result, the success of our business
is dependent on maintaining good relationships with our raw material suppliers. Absencetefdoagpply contracts
subjects us to risks such as price volatility caused by vafidoters such as commodity market fluctuations, currency
fluctuations, climatic and environmental conditions, production and transportation cost, changes in domestic as w
as international government policies, and regulatory and trade sanctions. & weahle to pass on increases in raw
material prices through higher product prices, we will experience lower margins, which will have a material advers
effect on our results of operations and financial condition.

Details of cost of materials consumed including purchases of-steckde and changes in inventories of finished
goods, stockn-trade & work in progress, including as a percentage of our total expenses for continuing operations il
the six months endedeftember 30, 2024iscal 2024, Fiscal 2023 and Fiscal 2022, respectively are as provided
below:

Particulars Six months ended Fiscal 2024 Fiscal 2023 Fiscal 2022
September30, 2024
Expense As a Expense As a Expense(in As a Expense(in As a
(in™ percentage| (in~ percentage ol ™ million) |percentage ol ~ million) |percentage of
million) |of our Total| million) our Total our Total our Total
Expenses Expenses for Expenses for Expenses for
for Continuing Continuing Continuing
Continuing Operations Operations Operations
Operations (in %) (in %) (in %)
(in %)
Cost ol 4,194.4( 67.64% 7,448.94 68.879 8,769.24 74.14% 8,140.3¢ 73.629
materials
consumed
including
purchases (
stockin-trade
and changes
inventories 0
finished goods
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Particulars Six months ended Fiscal 2024 Fiscal 2023 Fiscal 2022
September30, 2024
Expense As a Expense As a Expense(in As a Expense(in As a
(in™ percentage| (in~ percentage ol ~ million) |percentage of ™ million) |percentage of
million) |of our Total| million) our Total our Total our Total
Expenses Expenses for Expenses for| Expenses for|
for Continuing Continuing Continuing
Continuing Operations Operations Operations
Operations (in %) (in %) (in %)
(in %)
stockin-trade &
work in progres|

There can be no assurance thatwilébe able to procure the quantities and quality of raw materials commensurate
with our requirements in the future in a timely manner, or at all. There can be no assurance that a particular suppl
will continue to supply us with raw materials in theuie. Any delay in supplying finished products to customers,
and/ or distributors in accordance with the terms and conditions agreed with them, such as delivery within a specifi
time, as a result of delayed raw material supply, could result in the arstanad/ or distributor refusing to accept our
products, which could have an adverse effect on our business and reputation. While we have not faced any mate
instances of delay of supply or raw material in the six months ended September 30, 202Biscalsr2024, 2023

and 2022, there can be no assurance that such instances will not occur in the future. We cannot assure you that we
be able to enter into new or continue our existing arrangements with suppliers on terms acceptable to us, which co
have an adverse effect on our ability to source raw materials in a commercially viable and timely manner, if at al
which may impact our business and profitability.

We depend on a few suppliers for supply of raw materials. Any failure to procure such raw materials from these
suppliers may have an adverse impact on our manufacturing operations and results of operations.

Details of raw material purchases from our top three suppliers, top five suppliers and top ten suppliers for the s
months ended September 30, 2024 and Fiscals 2024, 2023 and 2022, including as a percentage of purchase:
continuing operations is as pided below:

Particulars | For the six months ended Fiscal 2024 Fiscal 2023 Fiscal 2022
September 30, 2024
in As a i n As a i n As a in As a
million | percentage of million | percentage off million | percentage off million | percentage of
Purchases for Purchases for Purchases for Purchases for,
Continuing Continuing Continuing Continuing
Operations Operations Operations Operations
(in %) (in %) (in %) (in %)
Top three 805.90 16.33% 1,148.90 18.19% 1,561.43 17.98% 1,605.54 17.15%
suppliers
Top five| 1,227.33 24.86% 1,553.13 24.60% 2,118.99 24.40% 2,493.02 26.63%
suppliers
Top ten 1,795.49 36.37% 2,165.04 34.29% 3,036.7¢ 34.97% 3,686.29 39.38%
Suppliers

We also source some Technicals from our suppliers which are then used in the manufacturing of our Formulatior
Details of purchases of Technicals purchased during the six months ended Septe@i&t 80d Fiscals 2024, 2023
and 2022, including as a percentage of purchases for continuing operations is as provided below:

Particulars | For the six months ended Fiscal 2024 Fiscal 2023 Fiscal 2022
September 30, 2024
in As a in As a in As a i n As a
million | percentage of million |percentage of million |percentage off million |percentage of
Purchases Purchases Purchases Purchases
for for for for
Continuing Continuing Continuing Continuing
Operations Operations Operations Operations
(in %) (in %) (in %) (in %)
Purchase o 549.49 11.13% 542.57 8.59% 736.32 8.48% 763.60 8.16%
Technicals

As a result, we continue to remain susceptible to the risks arising out of raw material price fluctuations as well &

import duties, which could result in a decline in our operating marBirst ai | s of our i mport s
countoieshe si Semo rIth,e r2hddedand Fiscals 2024, 2023
purchases for continuing operations are provided be
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Particulars Six months ended Fiscal 2024 Fiscal 2023 Fiscal 2022
September30, 2024
in™ million As a in™ million As a in™ million As a in™ million As a
percentage percentage percentage percentage
of of of of
Purchases Purchases Purchases Purchases
for for for for
Continuing Continuing Continuing Continuing
Operations Operations Operations Operations
(in %) (in %) (in %) (in %)
Imports  from 1,765.8¢ 35.77% 2,227.74 35.289 2,765.94 31.85% 3,629.91 38.779
China
Imports  fron]
other countries 83.9C 1.70% 261.94 4.15% 602.15 6.93% 514.17 5.49%
Total Imports 1,849.7¢ 37.47% 2,489.73 39.439 3,368.1( 38.78% 4,144.03 44,279

If there is an interruption in imports from China, including due to any unanticipated change in the political relationshij
between India and China or implementation of laws and policies impactiniglationship with China, our ability to
continue our manufacturing processes could be adversely impacted which will have a material adverse impact on ¢
business and results of operations.

Further, we rely on historical trends and other indicators to purchase the required quantities of raw materials. W
therefore, run the risk of purchasing more raw materials than necessary, which could expose us to risks associated \
prolonged storagefeome of these materials, and materially affect our results of operations. Conversely, if our
customers, and/ or distributors place orders for greater quantities of products compared to their historical requiremer
we may not be able to adequately seute necessary raw materials in a timely manner, and may not have the required
available manufacturing capacity to meet such demand. In addition, if all or a significant number of our suppliers fc
any particular raw material are unable or unwilling teetreur requirements or our estimates fall short of the demand,
we could suffer shortages or significant cost increases. Continued supply disruptions for longer durations cou
adversely impact our delivery schedules to our customers, thereby affectibgsiess, financial condition and
results of operations. While there have been no material instances of supply disruptions in the six months end
September 30, 2024 or in Fiscal 2024, Fiscal 2023 and Fiscal 2022, there can be no assurance thatcsctvilhstan
not occur in the future. Such supply disruptions could exert pressure on our costs, and we cannot assure you that a
part of any increased costs can be passed along to our customers, and/ or distributors in a timely manner or at all, wi
coud negatively affect our business, overall profitability and financial performance.

We typically do not enter into lonterm agreements with our customers. Any inability to retain our customers may
have a material adverse impact on our profitability, financial condition and results of operations.

While our business relationships with our customers have been built over time, we typically do not enter-into long
term contracts with our customers and conduct our operations on a purchase order basis. The abserieamof long
contracts with our customeexposes us to a significant risk of customer attrition and challenges in relation to
production planningDetails of revenue fromontinuingoperations from our top three customers, top five customers
and top ten customefer Fiscals 2024, 2023 and 2028¢luding as a percentage of our revenue from continuing
operations fothe six months endegleptembeB0, 2024 andriscals 2024, 2023 and 2022 are provided below:

Particulars For the six months For Fiscal 2024 For Fiscal 2023 For Fiscal 2022
ended September 30,
2024
Amount As a Amount As a Amount As a Amount As a
(i n 7 percentage (i n 7 percentage (i n 7 percentage (i n 7 percentage
million) | of Revenue | million) | of Revenue | million) | of Revenue | million) | of Revenue
from from from from
Continuing Continuing Continuing Continuing
Operations Operations Operations Operations
(in %) (in %) (in %) (in %)
Top threg  671.77 9.55%| 1,086.53 9.43%| 2,295.17 19.07% 1,911.65 16.05%
customers
Top five 942.78 13.40% 1,627.36 14.12%| 2,929.15 24.34%| 2,432.72 20.42%
customers
Top ten 1,446.83 20.57%| 2,733.81 23.73% 3,935.10 32.70% 3,313.94 27.82%
customers

Loss of a significant number of our top customers could negatively affect the overall profitability and financial
performance of our business. A change in customerséo
them and such a move coutthterially and adversely impact our business. Although we have a strong emphasis or
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the quality and timely delivery of products, any change in the buying and supply patterns can adversely affect o
business and profitability.

We are dependent on our distribution network for the distribution of Formulations in owtd3C Domestic
Business. Any inability to expand or effectively manage or any disruption in our distribution network will adversely
affect our business and results operations.

We distribute our Formulations through our distribution network, which comprises of various distribution partners
across India. We have a phamdia sales and distribution network. The distribution network for our business
cust om®Co) iDomestic Business consisted of 5,454 di
Formulations business depends on expanding our sales and distribution network to enter new markets, throt
different sales and distribution channels as welf@s#ve managentd of our sales and distribution network. Details

of our revenue from the sale of Formulations in otio® Domestic Business, including as a percentage of sale of
products from continuing operations for the six months ended September 30ini2BB&¢al 2024, Fiscal 2023 and
Fiscal 2022, & provided below:

Particulars For the six months Fiscal 2024 Fiscal 2023 Fiscal 2022
ended September 30,
2024

Revenue As a Revenue As a Revenue As a Revenue As a
(i n 7| percentage (i n 7| percentage (i n 7| percentage (i n 7| percentage
million) of Sale of | million) of Sale of | million) of Sale of | million) of Sale of

Products Products Products Products

from from from from
Continuing Continuing Continuing Continuing
Operations Operations Operations Operations

(in %) (in %) (in %) (in %)

Domestic Business (Bo-C):
Formulations | 3,058.04  43.99% 4,308.17  37.46%  4,543.2( 37.85%  4,656.97  39.22%

We may be unable to appoint replacement distributors in a timely fashion, or at all, which may reduce our salé
volumes andadversely affect our results of operations. We continuously seek to increase the penetration of ot
products by appointing new distributors targeted at different customer groups and geographies. We cannot assure
that we will be able to successfully iddy or appoint new distributors or effectively manage our existing distribution
network. If the terms offered to such distributors by our competitors are more favourable than those offered by us, t
distributors may decline to distribute our productd tarminate their arrangements with us.

Further, if some of our competitors provide better commissions or incentives to our distributors, it could result in ther
favoring the products of other agebemical manufacturers. In addition, some of our competitors may have access to
a wider base of @tomers than us, or have exclusive arrangements with certain distributors who may be unable t
stock and distribute our products, which may limit our ability to expand our distribution network. Similarly, our
competitors may adopt innovative distributioroaels, which could be more effective than traditional distribution
models resulting in a reduction in the sales of our products.

Our business is sensitive to seasonal vagaries and adverse weather conditions which affect the agrochemica
industry. Seasonal variations and unfavourable local and global weather patterns may have an adverse effect on
our business, results of operationsad financial condition.

Our business is sensitive to weather conditions which affect the agrochemical industry; such as drought, flooc
cyclones and natural disasters, as well as events such as pest infestations. The weather can affect the presence o
disease and pest infations in the short term on a regional basis, and accordingly, may adversely affect the deman
for our products. Adverse conditions, especially drought conditions, can result in significantly lower than normal croj
plantings and yields for our customerglaherefore lower demand for our products. This can result in our sales in a
particular region varying substantially from year to year. Weather conditions can also result in earlier or later plantinc
and affect the levels of pest infestations, which aifgct both the timing and volume of our sales or the product mix.
Adverse weather conditions may also cause volatild@
decisions about the types and quantum of crops to plant and may consequectttithafales of our products. As per

the ICRA Report, one of the primary concerns for the global agriculture sector is climate change, which results i
extreme weather phenomena and altered climatic patterns that significantly affect crop productionreBsang
concern over climate change may also result in enhanced regional and global legal and regulatory requirements
reduce or mitigate the effects of greenhouse gases, as well as more stringent regulation of water rights. In the ev
that such reglations are enacted and are more aggressive than the sustainability measures that we are currer
undertaking to monitor our emissions, improve our energy efficiency, and reduce and reuse water, we may experier
significant increases in our costs of ogt@ns. While our business has not been materially impacted by any such
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adverse climatic conditions in the six months ended September 30, 2024 and Fiscals 2024, 2023 and 2022, there
be no assurance that such instances will not occur in the future.

Further, the sale of products is seasonal on account of monsoon season; with the demand for fungicides, herbicic
insecticides and plant growth regulators being generally higher during the monsoon season in India and oth
jurisdictions where our productare exported. As a result, our Company typically generates higher revenue during the
first six months in a Fiscal 0 n savenavithuthe bnseat 6f the southwesh c ¢
monsoon in June; harvested between October and Nmergf@ource: ICRA Report)Therefore, poor rainfall in
monsoon season in a particular year may result in the decline in demand for our products. Consequently, excess rair
in the monsoon season in a particular year may also result in a decline of our products due to cotiprieathiie

our business has not been materially impacted by shortfall or excess rainfall in monsoons in the six months enc
September 30, 2024 and in Fiscals 2024, 2023 and 2022, there can be no assurance that such ihstaincesuwvil

in the future.

As a result of the abovementioned seasonal fluctuations, our sales and results of operations may vary in each Fic
and may not be relied upon as indicators of the sales or results of operations of other Fiscals, or of our futu
performance. Any signifant reduction in the area under cultivation in Kharif crops may significantly reduce the
demand for our products. Further, the demand for our products is dependent on the cropping pattern which may v:
year on year for these Kharif crops. Any significananges in the cultivable area and the cropping pattern for Kharif
crops may impact our sales and profitability.

Any inability to protect our process and product patents or any other intellectual property, or any infringement
claims in relation to intellectual property rights against us and failure to keep our technical knowledge confidential
could erode our competite advantage and could have a material adverse effect on us.

Wehold process and product patents across a variety of agrochemargbsoducts licenced for manufacturing under
section 13 of the Insecticides Act, the licence allows Company to legally market and sell its insecticide products
within a particular jurisdictionPatents grant a company exclusive rights to their innovations, preventing competitors
from copying, manufacturing, selling, or importing the patented product without permission. Infringement of any of
our process or product patents could have a matenmdhon our business and operatiof'®. have been graed 89
patents as of the date of this Draft Red Herring Prospectus. Additionally, we als88haatent applications under
process as of date of this Draft Red Herring Prospefstss. a r esul t |, revenue generate

has consi sas&percentsge of sate wfrproducts from continuing operations r  tsik monghsaeaded
September 30, 2024, Fiscals 2024,2023and 2022 pr ovi ded bel ow.
Particulars For the six months Fiscal 2024 Fiscal 2023 Fiscal 2022
ended September 30,
2024
Revenue As a Revenue As a Revenue As a Revenue As a
@in percenta @(in percenta (in percenta (in percenta
million) | ge of Sale| million) | ge of Sale| million) ge of Sale| million) ge of Sale
of of of of
Products Products Products Products
from from from from
Continui Continui Continui Continui
ng ng ng ng
Operatio Operatio Operatio Operatio
ns (in %) ns (in %) ns (in %) ns (in %)
Revenue from Sal§ 1,441.11 20.73%| 1,595.02 13.87% 699.99 5.83% 601.92 5.07%
of patented
products
Revenue fronBale| 5,509.88 79.27%| 9,906.82 86.13%| 11,303.48 94.17% | 11,272.17 94.93%
of generic products
Total 6,950.99| 100.00% | 11,501.84| 100.00% | 12,003.47( 100.00% | 11,874.09| 100.00%

While we strive to ensure that we do not infringe uporintedlectual property rights of others, we cannot determine
with certainty whether we are infringing any existing thpatty intellectual property rights. Similarly, third parties
may infringe upon our intellectual property rights. Any claims of intallelcproperty infringement from or by third
parties, regardless of merit or resolution of such claims, could adversely affect our reputation, force us to inct
significant costs in initiating, responding to, defending and resolving such claims, and maytrdivefforts and
attention of our management and technical personnel away from our business. The risk of being subject to intellect
property infringement claims will increase as we continue to expand our operations and product offerings. As a res|
of such infringement claims, we may be required to pay third party infringement claims, alter our technologies, obtai
licenses or cease some portions of our operations. For details of certain litigations in relation to infringement «
intellectual property  sQautstanding Litigation and Material Developmemts o n 418 &\gtleer, operating across
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multiple geographies significantly increases the risk of failing to safeguard our intellectual property and exposes us
a complex array ofegulatory frameworks, each with its own compliance challenges.

Our intellectual property registrations are subject to expiration, and we cannot guarantee that we will be able to rent
all of them prior to expiration. Our inability to renew registration of certain trademarks and loss of such trademark
could have an aarse effect on our business, results of operations, financial condition and cash flows. For details
p | e a s @ovesnment aiid Other Approvalintellectual Propertp o n 437.ag e

Certain proprietary knowledge may be leaked, either inadvertently or wilfully, at various stages of our business. .
number of our employees have access to confidential business information and there can be no assurance that
information will remain cofidential. Moreover, certain of our employees may leave us and join our various
competitors. In the event that the confidential information in respect of our business and services becomes availal
to third parties or to the general public, any competiideantage we may have over our peers could be harmed. If a
competitor is able to reproduce or otherwise capitalise on our business knowledge, it may be difficult, expensive |
impossible for us to obtain necessary legal protection. Consequently, angeadkzonfidential information could

have an adverse effect on our business, results of operations, financial condition, cash flows and future prospects.

We typically experience sales returns in relation to our products. Such sales returns could have an adverse impact
on our business prospects and results of operations.

In our B-to-C Domestic Business, we provide our products to the distributors well in advance to occupy their shelves
in anticipation of demand from our customers due to intense competition. In some cases, if the demand is not as
projection, the distbutor may return the products to us. Details of our sales returns, including as a percentage of ot
gross revenue from continuing operations for the six months ended September 30, 2024 and for Fiscal 2024, Fis
2023 and Fiscal 2022 are provided below.

Particulars Six months ended Fiscal 2024 Fiscal 2023 Fiscal 2022
September30, 2024
(in” As a (in” As a (in” As a (in™ As a
million) | percentage| million) |percentage ol million) |percentage of million) |percentage of
of our our Gross our Gross our Gross
Gross Revenue for Revenue for Revenue for
Revenue for Continuing Continuing Continuing
Continuing Operations Operations Operations
Operations (in %) (in %) (in %)
(in %)
Sales Returns 827.17 9.219% 1,446.44 10.23%  2,180.0f 14.37%  2,126.9" 14.769

Such sales returns could have an adverse impact on our business prospects and results of operations.

We are required to offer discounts and rebatesdistributors within Bto-C Domestic Businessglue to intense
competition, thereby risking margin erosion and lorigrm profitability.

We offer certain incentivization schemes to our distributors wilhitn-C Domestic Busines§ hese incentives are
designed to motivate and reward the distributors fo
Details of our discounts and rebates, including as a percentage of our gross revenue from continuing operations for
six months ended September 30, 2024 and for Fiscal 2024, Fiscal 2023 and Fiscal 2022 are provided below.

Particulars Six months ended Fiscal 2024 Fiscal 2023 Fiscal 2022
September30, 2024
(in™ As a (in™ As a (in™ As a (in” As a
million) | percentage| million) |percentage ol million) |percentage ol million) |percentage of
of our our Gross our Gross our Gross
Gross Revenue for Revenue for Revenue for
Revenue for Continuing Continuing Continuing
Continuing Operations Operations Operations
Operations (in %) (in %) (in %)
(in %)
g'scoums an 11178 12454 1,173.0¢ 8.30% 953.8¢ 6.29% 368.57 2.56%
ebates

Suchdiscounts and rebates lead to margin erosion and also impact profitability, thereby causing an adverse impact
our business prospects and results of operatiomsgher, our competitors may offaéigher discounts and rebates,
which could in turn reduce the demand for our products, thereby adversely impacting our business.
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Significant portion of our revenue is derived from sale of Formulatioasd sale of InsecticidesAny decline in the
sale of Formulations,and sale ofl nsecticides, coulédversely impact our business.

We operate under two distinct businesses which are categorized as (i) Formulations; and (ii) TeDetétkslof
revenue generated from our Formulations and Techrfimatke six months endegeptembeB0, 2024, Fiscals 2024,
2023 and 2022, including as a percentage of sale of products from continuing operations are provided below.

Particulars For the six months Fiscal 2024 Fiscal 2023 Fiscal 2022
endedSeptember30,
2024
Revenue As a Revenue As a Revenue As a Revenue| Asa
(i n 7| percentage (i n 7| percentage (i n T|percentagel (i n |percentag
million) of Sale of | million) of Sale of | million) of Sale of | million) | e of Sale
Products Products Products of
from from from Products
Continuing Continuing Continuing from
Operations Operations Operations Continui
(in %) (in %) (in %) ng
Operatio
ns (in %)
Formulations 5,151.5] 74.11% 7,542.74 65.58% 7,089.97 59.07% 7,396.95 62.29%
Technicals 1,799.48 25.89% 3,959.10 34.42%| 4,913.50 40.93%| 4,477.14 37.71%
Total 6,950.99 100.00%| 11,501.84 100.00%| 12,003.47 100.00%| 11,874.09 100.00%
As highlighted in the table above, we derive Qur sig

Formulationsare sold on a Bo-B, as well as on a--C basis across India. Odiversified product range based on
their usageis as categorised as insecticides, herbicides, fungicides and plant growth regllatongist these
products, we derive significant portion of our revenue from sale of insectiBid&sls of revenue generated from our
productdor the six months endesieptembeB0, 2024, Fiscals 2024, 2023 and 2022, inclgdis a percentage of sale
of products from continuing operatioage provided below.

Particulars For the six months Fiscal 2024 Fiscal 2023 Fiscal 2022
ended September 30,
2024
Revenue As a Revenue As a Revenue| Asa Revenue As a
(i n 7| percenta| (i n T|percentage| ( i n | percenta ( i n |percentage
million) |ge of Salg million) | of Sale of | million) |ge of Salg million) | of Sale of
of Products of Products
Products from Products from
from Continuing from Continuin
Continui Operations Continui g
ng (in %) ng Operation
Operatio Operatio s (in %)
ns (in %) ns (in %)
Insecticides 4,445.359 63.95%| 7,844.59 68.20%| 7,523.02 62.67%| 7,521.56 63.34%
Herbicides 981.94] 14.13%| 1,669.66 14.52% 2,514.52 20.95% 2,293.19 19.31%
Fungicides 995.96] 14.33%| 1,398.89 12.16% 1,698.64 14.15% 1,872.24 15.77%
PGRs and others 527.74 7.59% 588.70 5.12% 267.29 2.23% 187.10 1.58%
Total 6,950.99 100.00%| 11,501.84 100.00%] 12,003.474 100.00%| 11,874.09 100.00%

Any decline in thesale of insecticides could materially and adversely affect our business, financial condition and
results of operations.

We are dependent on third party transportation and logistics service providers for certain operations including
transportation of raw materials, distribution and delivery of our products and hazardous waste management. Any
defect, damage or destruction ceed to our products could adversely affect our business, financial condition and
results of operations.

We rely on third partyransportation and logistics providers for delivery of our raw materials and products. Disruptions
in logistics could impair our ability to procure raw materials and/or deliver our products on time, which could
materially and adversely affect our busindssgncial condition and results of operations.

We are subject to the risk of increases in freight costs. If we cannot fully offset any increase in freight costs, throuc
increase in the prices for our products, we would experience lower margauglition, any increase in export tariffs

also will increase expenses which in turn may adversely affect our business, financial condition and results
operations. Further, since we provide products and services to overseas customers, we are religgit on we
transportation and the ports located near our Manufacturing Facilities, as well as on air transportation.
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We may be responsible for the transport of our products and accordingly be exposed to the risk of theft, acciden
defect, damage and/or loss of our products in transit. While there have been no material instances of theft, acciden
loss in the six maihs ended September 30, 2024 or in Fiscal 2024, Fiscal 2023 and Fiscal 2022, we cannot assure y
that such incidents will not occur in future. Losses caused during transit and transportation are covered by the logist
service providers and by our transisurance. While there have been no material instances of defect, damage or
destruction caused to our products during the process of delivery in the six months ended September 30, 2024 o
Fiscal 2024, Fiscal 2023 and Fiscal 2022, any such occuretioe future could result in serious liability claims (for
which we may not be adequately insured) which could have an adverse effect on our business, financial condition &
results of operations.

Any unscheduled, unplanned or prolonged disruption of our manufacturing operations, such as, strikes and
lockouts, could materially and adversely affect our business, financial condition and results of operations.

Any unscheduled, unplanned or prolonged disruption of our manufacturing operations, including due to power failur
fire, unexpected mechanical failure of equipment, obsolescence, labour disputes, strikesjtgoaarthquakes and
other natural disasterindustrial accidents or any significant social, political or economic disturbances, or infectious
disease outbreaks such as the COXtEpandemic, could reduce our ability to manufacture our products and adversely
affect sales and revenues from operaim such period. The occurrence of any such incidents could also result in the
destruction of certain assets, and adversely affect our results of operations. Any such disruption may interrupt o
operations, which may interfere with manufacturing pracesguiring us to either stop our operations or repeat
activities that may involve additional time and increase our costs. While we have not faced any instances of su
disruption in the six months ended September 30, 2024 and Fiscals 2024, 2023 angeatthot assure you that
such instances will not occur in the future. Although we take precautions to minimize the risk of any significan
operational problems at our manufacturing facilities, any disruption of operations at our manufacturing facilities
including due to any of the factors mentioned above, may adversely impact our business, financial condition and rest
of operations may be adversely affected by.

Our operations are dependent on our machinery and equipment for manufacturing our products. Any significal
malfunction or breakdown of our machinery may entail significant repair and maintenance costs and cause delays
our operations. While we have rfated any material instances of such malfunction or breakdown in the six months
ended September 30, 2024 and Fiscals 2024, 2023 and 2022, we may in the future be subject to manufactur
disruptions due to contraventions by us of any of the conditionsrafegulatory approvals, which may require our
manufacturing facilities to cease, or limit, production until the disputes concerning such approvals are resolved. £
certain regulatory approvals are site specific, we may be unable to transfer manufactiritigs to another location
immediately. We may also be required to carry out planned shutdowns of our facilities for maintenance, statutol
inspections and testing, or may shut down certain facilities for capacity expansion and equipment upgraedes. Furt
we may also face protests from local citizens at our existing facilities or while setting up new facilities, which may
delay or halt our operations. In the event of prolonged interruptions in the operations of our manufacturing facilities
we may havea o i mpor t various supplies and products or p
requirements, which could affect our profitability.

Our inability to effectively manage our growth or to successfully implement our business plan and growth could
have an adverse effect on our business, results of operations and financial condition.

Our growth depends, amongst other factors, leveraging our diverse offerings to expand into international markets a
capitalize on the growing agrochemical industry, continuing to expand our product offerings by leveraging our R&LC
capabilities, continuingo diversify our customer base by adding new customers and increasing wallet share with
existing customers and optimization of manufacturing capabilities through backward integration and focusing o
improving operational efficienciemnd on reduction of boowings For d eOuraBudsinesg Stiategied fi 0 n
page245 Our ability to achieve growth will be subject to a range of factors, such as, our ability to identify trends anc
demands in the industry, compete with existing companies in our markets, consistently exercise effective quali
control,ability to sufficiently upgrade our infrastructure, machines, automation, equipment and technology as require
to cater to the requirement of changing demand and market prefefdiacssof these factors areypond our control

and there is no assurance that we will succeed in implementing our strategy. Further, our expansion plans and busi
growth could strain our managerial, operational and financial resources. Our future growth will also depend o
implemenation and improvement of operational, financial and management information systems on a timely basi:
There can be no assurance that our personnel, systems, procedures and controls will be adequate to support our fi
growth. Failure to effectively maga our expansion may lead to increased costs and reduced profitability and may
adversely affect our growth prospects. Our inability to manage our business and implement our growth strategy cot
have a material adverse effect on our business, financiditmnand profitability.
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An inability to protect or further strengthen and enhance our brand and business reputation could adversely affect
our business prospects and financial performandéegative publicity may adversely affect our reputation and
business.

Our ability to strengthen our brand, specifically outoBC Domestic Business, depends on various factors such as our
ability to effectively manage the quality of our products, increase brand awareness among existing and potent
customers, distributorand farmers; adapt our advertising and promotion efforts to emerging industry standards; anc
protect the intellectual property related to our brand. Details of our advertisement and business promotion expen:
for the six months ended September 30, 2024 Biscal 2024, Fiscal 2023 and Fiscal 2022, including as a percentage
of total expenses for continuing operations are as provided below:

Particulars Six months ended Fiscal 2024 Fiscal 2023 Fiscal 2022
September30, 2024
Expenseg As a Expense As a Expense(in As a Expense(in As a
(in” |percentage of (in~ percentage ol ™ million) |percentage of ~ million) |percentage of
million) | our Total million) our Total our Total our Total
Expenses for Expenses for Expenses for Expenses for
Continuing Continuing Continuing Continuing
Operations Operations Operations Operations
(in %) (in %) (in %) (in %)
Advertisement | 167.39 2.70% 252.67 2.34% 256.71 2.17% 230.45 2.08%
and Busines!
Promotion
Expenses

Further, there can be no assurance thaaduertising or marketing efforts will be successful in maintaining our brand
and its perception with distributors and/ or result in increased sales in the future. Our inability to adapt to evolvin
marketing trends at the same pace as our competitorsauaysealy affect our ability to effectively compete in terms

of our brand equity. In addition, our reputation and brands could also be affected by socially motivated groups, whic
could lead to a decline in our sales volume. Our business and reputatibigtdyedependent on the trust and
confidence of our customers, and other stakeholders. Negative publicity, whether true or not, can significantly har
our reputation and adversely affect our business. This could arise from various sources, includingpmesligocial

media posts, customer complaints, regulatory actions, or any other public communications. Negative publicity can le
to a loss of customer confidence, resulting in customer attrition. It can also impact our relationships with investor:
leading to difficulties in raising capital. Additionally, negative publicity can attract regulatory scrutiny and result in
legal actions, further damaging our reputation and financial position.

Shortage or unavailability of electricity or fuel could affect our manufacturing operations and may have an adverse
effect on our business, results of operations and financial condition.

Our manufacturing operations require continuous supply of electricity for which we depend on the respective sta
board electricity supply, where our Manufacturing Facilities are located. Details of power and fuel charges, includin
as a percentage of ototal expenses for continuing operations for the six months ended September 30, 2024 or Fisc:
2024, Fiscal 2023 and Fiscal 2022, respectively are as provided below:

Particulars Six months ended Fiscal 2024 Fiscal 2023 Fiscal 2022
September30, 2024
Expense As a Expense As a Expense(in As a Expense(in As a
(in™ |percentage of (in~ percentage ol ~ million) |percentage of ™ million) |percentage ol
million) | our Total million) our Total our Total our Total
Expenses for Expenses for Expenses for Expenses for
Continuing Continuing Continuing Continuing
Operations Operations Operations Operations
(in %) (in %) (in %) (in %)
Power and Fuel 190.6( 3.079%  288.7( 2.67% 343.0( 2.90% 397.79 3.60%
charges

Any shortage or noavailability of electricity, failure of the state electricity grid or a shortage of fuel could delay our
operations at the Manufacturing Facilities whitlay consequently adversely affect our delivery timelines to our
customers. While there have been no material instances of shortageavailability of utilities in the six months
ended September 30, 2024 and Fiscals 2024, 2023 and 2022, there ceasberance that we will not experience
such instances in the future. Any significant disruption orangailability may have an adverse effect on our business,
results of operations and financial condition.
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We are required to comply with certanestrictive covenants under our financing agreements. Any raompliance
may lead to, amongst others, accelerated repayment schedule, enforcement of security, and suspension of furthe
drawdowns, which may adversely affect our business operations and €iahperformance.

Certain financing arrangements entered into by us include conditions that require our Company to obtain respecti
|l endersdé6 consent prior to carrying out certain acti
our outstandingp o r r o wi rFmangial Isdebtednéss o n 38RaThese covenants vary depending on the
requirements of the financial institution extending such loans and the conditions negotiated under each financil
agreement. Some of tledrporate actions that require prior consents from certain lenders include, amongst others
changes to the (i) capital structure and shareholding pattern of our Company, (ii) constitutional documents includir
memorandum and/or articles of associationwf @ompany, (iii) constitution of board of directors and management
set up of our Company, (iv) shareholding of the pr
51%, (v) lockin on shareholding of promoters, (vi) repayment 4pagmentof financing facilities; and (vii)
appointment of nominee director in the event there is any default. While there have been certain instances of brez
of financial covenants by us in the past, no adverse action has been initiated against us as arf thesdataft Red
Herring Prospectus. For det ai |l s FHinancial mdebteadnegsn o h @32a g e

There can be no assurance that our lenders will not, in the future, seek to enforce their rights in respect of any p:
present or future breaches or that we will be able to obtain waivers from any or all lenders. In the absence of waive
for any nonconpliance of the covenants, we may continue to be in default of the covenants and our lenders have tf
right to, among others, declare all amounts outstanding under the relevant loan agreements immediately due :
payable together with accrued and unpaidriest (which could result in up to all our outstanding borrowings becoming
due and payable) or to convert the loan into equity shares.

We are required to comply with various government regulations, including obtaining licenses, permits, approvals
and consents under certain environmental laws for operating our Manufacturing Facilities. If we fail to obtain,
maintain or renew our statutonand regulatory licenses, permits and approvals required to operate our business,
results of operations and cash flows may be adversely affected.

Our business operations are subject to extensive government regulations, and we are required to obtain and main
a number of statutory and regulatory permits and approvals under central, state and local government rules in In
and in respective regisrthat we have operations, generally for carrying out our business, producing and marketing
our products and for our facilities. For details of applicable regulations and approvals relating to our business at
oper at i KeyRegulattoesandPoliciésn page262

We may, in the future, be subjected to regulatory actions for violations of applicable regulations which could lead t
closure of our Manufacturing Facilities, imposition of penalties and other penal actions against our Company ar
management, which may V& a negative impact on our business, reputation, results of operations and cash flows
Further, any failure to comply with environmental laws and/or the terms and conditions of approvals issued under su
environmental laws and regulations could also ichjpar ability to obtain or renew the approvals with respect to our
Manufacturing Facilities in a timely manner or at all and may also adversely affect our ability to operate our units an
consequently affect our results of operations.

Failure by us to renew, maintain or obtain the required permits or approvals at the requisite time may result in tt
interruption of our operations and may have an adverse effect on our business, financial condition and results
operationskF o r d e t Government asdeCeherifpprovals o n 434 dhg approvals required by our Company

are subject to numerous conditions and there can be no assurance that these would not be suspended or revoked
event of norcompliance or alleged necompliance vith any terms or conditions thereof, or pursuant to any regulatory
action.

We are also subject to a broad range of safety, health, labour, and workplace related laws and regulations in
jurisdictions in which we operate, which impose controls on the disposal and storage of raw materials, air and wat
discharges, on storageardling, discharge and disposal of chemicals and other aspects of our operations. Any of th
foregoing could subject us to litigation, which may increase our expenses in the event we are found liable and cot
adversely affect our reputation. The adoptdstricter health and safety laws and regulations, stricter interpretations
of existing laws, increased governmental enforcement of laws or other developments in the future may require that \
make additional capital expenditures, incur additional exgemiseake other actions in order to remain compliant and
maintain our current operations. Under the legal framework we operate in, we are also required to obtain and maint
a number of statutory and regulatory permits, approvals, licenses, registeattbpsrmissions for carrying out our
business and operations.
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Certain challans for the forms filed by us with the RoC, are not traceable. While we have conducted a search with
the RoC, in respect of the unavailability of such challans, we cannot assure you that such forms or records will be
available at all or any tine in the future.

Our Company is unable to trace certain challans for the corporate records and regulatory filings made by us. The
include the challans evidencing payment of filing fees in respect of the regulatory filings. We have included details c
such allotments andppointments in the Draft Red Herring Prospectus based on other corporate records such as i
form 2, form 18, formDIRL2, board and shareholdersé6é resolutions.

Accordingly, we hadcommissioned a physical and electronic search of the RoC records through an independer
practicing company secretary, Kashyap R. Mehta & Associtteascertain the details of all corporate actions
undertaken by our Company since incorporation. Pursuant to the foregoing, the practicing company secretary firm f
i ssued its report daSeacl Repmtc)ember 17, 2024 (the A

The nature of forms and records the practicing company secretary was unable to locate are in relation to cert:
allotments and corporate actions by our Company, which include: (i) challans filed for form 2 in relation to allotmen
of equity shares on Odter 28, 1985 and March 17, 2008; (ii) challan filed for form 18 in relation to change in the
registered office of our Company to 404, Lalita Complex, 352/3, Rasala Road, Between Mithakhali six Roads & Jai
Temple, Navarangpura, Ahmedalia@80009; and (iji challan filed for form DIR12 for resignation of Hari Narayan

as a director of our Company. We cannot assure you that the challans for the regulatory filings or corporate recol
which we have not been able to locate will be available in the futudeabthie information gathered in this regard is
correct, or that the regulatory filings were done in accordance with applicable law or at all or in timely Ménner.
have also intimated the Registrar of Companies by way of our letter dateinber 18, 202¢egarding the missing
challan.

Additionally, while no notices, disputes or penalties have arisen or been imposed in connection with these challans
of the date of this Draft Red Herring Prospectus, we cannot assure you that no notices, dispute or penalties will ar
or be imposed ous in this regard in the future.

There are outstanding legal proceedings involving our Company, Directors, Promoters and Subsidiaries. Failure
to defend these proceedings successfully may have an adverse effect on our business prospects, financial conditior
results of operations and repation.

There are outstanding legal proceedings involving our Company, Directors, Promoters and Subsidiaries. The
outstanding legal proceedings are pending at different levels of adjudication before various courts and tribunals. T
table below sets forth a sunany of the litigation involving our Company, our Directors, our Promoters and our
Subsidiaries. For further det ai |Gutstanfling &itigatibn anduMatertala n d
Developments o n 418a g e

Name of the Individual/ Criminal Tax Statutory or | Disciplinary actions | Material Aggregate
Entity Proceedings| Proceedings| Regulatory |by the SEBI or Stock| Civil amount
Proceedings| Exchanges against | Litigations | involved (in
our Promoter in the mi | |
last five years,
including
outstanding action
Company
By the Company 414 Nil Nil Not applicablg 11 642.75
Against the Company 209 32 Nil Not applicable 29 113.96
Directors”
By the Directors Nil - - Not applicablg Nil Nil
Against the Directors Nil Nil Nil Not applicablg Nil Nil
Promoters
By the Promoters Nil Nil Nil Nil Nil Nil
Against the Promoters 2 Nil Nil Nil Nil Nil
Subsidiaries
By the Subsidiaries 1 Nil Nil Not applicablg Nil 12.62
Against the Subsidiaries Nil 1 Nil Not applicable Nil 11.71

" To the extent quantifiable
#Excluding the Promoters

"Casesinstituted by the Company under section 138 of Negotiable Instruments Act, 1881

@Including 18 misbranding cases instituted against our Company Beigion 29(1)(a) of the Insecticides Act, 1968 read with Rule 27(5) of the
Insecticides Rules.

Il nvol vement in such proceedings could divert our ma
We cannot assure you that these legal proceedings will be decided in our favour and that no further liability will aris
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out of these proceedings or would not have a material adverse effect on our business, operations and financ
condition. We have not made any provisions for these outstanding matters, and in the event of any adverse rulings
these proceedings or consequlevy of penalties, we may need to make payments or make provisions for future
payment s, which may increase expenses and curOffegnt
Document SummarySummary of Contingent Liabilities, pageR0. Furthermore, there may be certain outstanding
matters, as on date or in the future, for which the aforementioned parties may not have been served with summon:
relevant case documents, which may result in adverse findings against us. Any adverse dutaoynof these
proceedings, either individually or in aggregate, may have an adverse effect on our business prospects, financ
condition, results of operations and reputation.

There are factual inaccuracies in one of our corporate records.

The form filing in relation to the transfer of one
Shah and Chandrakant R Shah to Bharat Pesticides Industries Private Limited on March 8, 1985 incorrectly reflec
that the transfer was mafilem Vrajmohan Ramanlal Shah and Chandrakant R Shah to Vilasben Vrajmohan Shah.
However, Vilasben Vrajmohan Shah held those two eq!
Bharat Pesticides Industries Private Limited. Our Company hasaipyof a Board resolution datédbvember30,

2024, taken on record that the above transfer was made to Bharat Pesticides Private Limited and they were
beneficial owners of the two equity shares transferred. For the purpose of disclosure of the transfers dated Marct
1985 in this Draft Red Heng Prospectus, we have relied on the statutory register and the folio records maintainec
by our Company.

We cannot assure you that we will not be subject to any penalties imposed by the competent regulatory authority
connection with such inaccuracies in the corporate records of our Company. While no disputes or regulatory acti
has arisen in connection thisuch inaccuracies until date, we cannot assure you that no such action will be initiated
in the future.

Our Promoters have provided personal guarantees for financing facilities availed by our Company and may in the
future provide additional guarantees and any failure or default by our Company to repay such facilities in
accordance with the terms and conditis of the financing agreements could trigger repayment obligations, which
may impact the ability to effectively service obligations as our Promoters, which may adversely impact our business
and operations.

Our Promoters, Bhavesh Vrajmohan Shah and KethalShah, have provided personal guarantees for the repayment
of certain |l oan faciliti es tHistorgand GeytainCorporate MatterPatailst h e r
of guarantees given to third parties by the Promoter Selling Shareldcdddfi Our Pr omot er s and

T Material guarantee8 o n 283agd8EL Our Promoters may continue to provide such guarantees and other
security post listing in accordance with the applicable lavcase of a default under our loan agreements, any of the
guarantees may be invoked, which could negatively impact the reputation and net worth of our Promoters. We m
not be successful in procuring guarantees satisfactory to the lenders, and dsnaageseed to repay outstanding
amounts under such facilities or seek additional sources of capital, which could affect our financial condition and ca
flow.

Our Promoters, DirectorsKMPs and SMPs may have interests other than reimbursement of expenses incurred
and normal remuneration or benefits. There can be no assurance that our Directors in the future will always act to
resolve any conflicts of interest to the benefit and bes¢iast of our Company.

Our Promoters, Directors, KMPs and SMPs may be interested in our Company to the extent of the Equity Shares h
by them in our Company or employee stock options that may be granted to them, and any dividends, bonuses or of
distributionsonsuchEquithar es. For further d€apital o@paygdXTheehraed e
can be no assur aanuwrer drhtalty oluagl dDiimgcdlarses in our Con
woul d al ways exercise their rights as Sharehol ders

The success of our business depends substantially on our Promoters, Directors, Key Managerial Personnel and
Senior Management Personnel and our permanent employees. Our inability to retain them, or to recruit skilled
technical personnel that are necessdnr our business could adversely affect our business.

Our success largely depends upon the knowledge and experience of our Promoters, Directors, Key Manage!
Personnel, Senior Management Personnel and permanent employees, as well as our ability to attract and retain sk
personnel. Any loss of our Proneos, Directors, Key Managerial Personnel, Senior Management Personnel or our
ability to attract and retain them and other skilled personnel could adversely affect our business, financial conditic
and results of operations. We depend on the managemésieskilguidance of our Promoters for the development of
business strategies, monitoring their successful implementation and meeting future challenges. Further, we a
significantly depend on the expertise, experience and continued efforts of our DjrEetpiglanagerial Personnel

and Senior Management Personnel. Our future performance will depend largely on our ability to retain the continue
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service of our management team. If one or more of our Key Managerial Personnel or Senior Management Person
are unable or unwilling to continue in his or her present position, it could be difficult for us to find a suitable or timely
replacement and olnusiness, financial condition and results of operations could be adversely affected. While we dic
not experience any attrition of Key Managerial Personnel and Senior Management Personnel during the six mont
ended September 30, 2024 and Fiscal 2024, IF228 and Fiscal 2022, there can be no assurance that we will be
able to retain our Key Managerial Personnel and Senior Management Personnel in the future. In addition, we m
require a long period of time to hire and train replacement personnel whenmenwith technical expertise terminate
their employment with us. Further, we may also be required to increase our levels of employee compensation mc
rapidly than in the past to remain competitive in attracting and our retaining the permanent empletassof
attrition rate of our permanent employees in the six months ended September 30, 2024 and Fiscal 2024, Fiscal 2!
and Fiscal 2022 was as provided below:

Particulars Six months ended Fiscal 2024 Fiscal 2023 Fiscal 2022
September 30, 2024
Attrition rate of PermanerEmployeeq%)* 14.9%% 21.9% 23.26/0 20.53%

* Attrition is calculated agNumber of employee's left during tear / period) / (Number of employees at the beginning of the year / period +
Number of employees joined during the year/ period)

There is significant competition for management and other skilled personnel in the industry in which we operate, ar
it may be difficult to attract and retain the personnel we require in the future. There can be no assurance that c
competitors will not &fer better compensation packages, incentives and other perquisites to such skilled personnel. |
the event that we are not able to attract and retain talented employees as required for conducting our business, or i
experience high attrition levels wdhi are largely out of our control, or if we are unable to motivate and retain existing
employees, our business, financial condition and results of operations may be adversely affected.

We typically do not enter into lonterm agreements with our subontractors, which could have a material adverse
effect on our business, results of operations and financial condition.

We typically do not enter into loAagrm contracts with our sutontractors. In the absence of letegm contracts,

there can be no assurance that our existingceunkractors will continue to provide us with j@ork. Any loss of our
sub-contractors wilhave a material adverse effect on our business, results of operations and financial condition as w
would be unable to manufacture our produbkstails of subcontracting expenses, including as a percentage of total
expenses for continuing operations fire tsix months ended September 30, 2024 and Fiscal 2024, Fiscal 2023 and
Fiscal 2022 are as provided below:

Particulars Six months ended Fiscal 2024 Fiscal 2023 Fiscal 2022
September30, 2024
Expense As a Expense As a Expense(in As a Expense(in As a
(in” percentage| (in~ percentage ol ~ million) |percentage of ™ million) |percentage of
million) |of our Total| million) our Total our Total our Total
Expenses Expenses for Expenses for| Expenses for|
for Continuing Continuing Continuing
Continuing Operations Operations Operations
Operations (in %) (in %) (in %)
(in %)
Subcontracting|  218.44 3.529%¢  404.95 3.74% 185.01 1.56% 157.59 1.43%
Expenses

Sub-contractors with whom we do not have letggm agreements may choose to cease supplying ugolvtkork.

In the event a subontractor ceases to provide us with-j@brk, we cannot assure you that we will be successful in
getting the work done from other sgbntractors. This could lead to a decline in our manufacturing capabilities of our
products.We are also exposed to risks of lower sales volume or lower price realization on such volumes dependir
on prevailing market conditions, as a result of such gleont arrangements. Our relationship with our-sabtractors

is dependent to a large extent their ability to regularly meet our requirements, including price competitiveness,
efficient and timely jobwork deliveries and consistent product quality. In the event oucsntyactors are unable to
meet such requirements in the future, it may téaw decline in our capability to manufacture our finished products
which may lead to a decline in orders of our products or the cessation of business from our customers.

We have had instance of delays in payments of statutory dues by our Company. Any delays in payment of statutor
dues may attract financial penalties from the respective government authorities and in turn may have an adverse
impact on our financial conditimn and cash flows.

We are subject to ongoing reporting and compliance requirements and are required to make payments of perio
statutory dues, which we may not be able to undertake at all times. Detdsubbry dues paid by our Company for
the six months ended September 30, 2024 and Fiscals 2024, 2023 and 2022 are as provided below:
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Particulars Six months ended Fiscal 2024 | Fiscal2023 | Fiscal2022
September30, 2024

Provident Fund ( mi || 22.88 40.23 38.16 36.04
ESI C ( million) 0.77 1.75 1.95 2.34
Number of employees for whom provident fund 1,394.00 1,447.0Q 1,343.00 1,334.00
been paid

Number of employees for whom provident fung - - - -
not applicable

Tax Deducted at Source on salarieB§)  ( 46.40 75.65 67.63 63.23
Tax Deducted at Sourc 43.23 84.99 90.18 88.31
million)

Number ofemployees for whom TDS on salaries 250 272 29 239
been paid

GST (in mi I i on) 2,590.98 3,669.36 4,217.76 3,782.25
Gratuity (in milliorn 72.24 56.91 49.61 47 .54
Professional Tax (in 1.29 2.35 2.31 2.26

There have been no instances of 4payment, delay in the payment of statutory dues/liabilities in the six months
ended September 30, 2024 and Fiscals 2024, 2023 and 2022, except as follows:

Particulars Six months ended Fiscal 2024 Fiscal 2023 Fiscal 2022
September30, 2024
Number | Amount Number | Amount Number | Amount Number | Amount
of Involved of Involved of Involved of Involved
Instances (i n 7 Instances (i n 7 Instances (i n 7 Instances (in
million) million) million) million)
The Employee| - - - - - - 2 1.53
Provident Fund an
Miscellaneous
Provisions Act, 1952
Employee Stat - - - - - - - -
Insurance Act, 1948
Income Tax Act, 1961 6 0.01 97 2.21 13 0.77 15 0.53
Goods & Service Tax - - - - - - - -
Professional Tax 1 0.01 2 0.01 - - - -

Any further delay in payment of statutory dues in addition to as highlighted above, which may arise in the future coul
lead to imposition of financial penalties from the relevant government authorities which in turn may have a materic
adversampact on our business, financial condition and cash flows.

Any adverse impact on the global or domestic agrochemical industry could have an adverse impact on our business

As per the ICRA Reporg significant obstacle in the global agrochemical sector is the emergence of resistance in pes
and weeds and increase in counterfeit products. The continuous application of identical agrochemicals over time c
result in the evolution of resistant poptidas, diminishing the efficacy of these substances. The agrochemical industry
is also characterized by intense competition, which necessitates continuous innovation, as companies strive to cre
new and enhanced products thatmligith the changing requirements of farmers and regulatory guidelines. There is
a growing awareness and concern about any negative impacts of agrochemicals on biodiversity, soil health, and we
quality which have led to increasing opposition from envitental groups and the general public. The agrochemical
market also is facing a significant threat due to the increasingly strict regulations governing the production, sale, al
use of agrochemicals to ensure environmental safety and human health. tidheatirochemical industry, farmers

lack scientific knowledge of agronomy and agrochemical usage, relying heavily on dealer recommendations, leadil
to suboptimal application practices. Further, India's registration process for agrochemicals is corafyexarmb
time-consuming, posing significant barriers to new entrants and slowing the introduction of innovative products. Indi
faces a significant challenge due to a shortage of yellow phosphorus, a crucial raw material for producing variot
agrochemicalintermediates, including certain phosphebased pesticides and fungicides. Any or all of the
abovementioned factors could have a material adverse impact on our business, financial condition and cash flows.

Certain sections of this Draft Red Herring Prospectus contain information from the ICRA Report which we
commissioned and purchased, and any reliance on such information for making an investment decision in the
Offer is subject to inherent risks.

Certain sections of this Draft Red Herring Prospectus include information based on, or derived from, the ICRA Repo
or extracts of the ICRA Report prepared by ICRA, which is not related to our Company, Directors, Promoters, KMPs
SMPs or the Book Runningead Managers. We commissioned and paid for this report for the purpose of confirming
our understanding of the industry in connection with the Offer. All such information in this Draft Red Herring
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Prospectus indicates the ICRA Report as its source. Accordingly, any information in this Draft Red Herring Prospect
derived from, or based on, the ICRA Report should be read taking into consideration the foregoing.

Industry sources and publications are also prepared based on information as of specific dates and may no longel
current or reflect current trends. Industry sources and publications may also base their informastmates,
projections, forecasts and assumptions that may prove to be incorrect. Further, the ICRA Report is not
recommendation to invest / disinvest in any company covered in the ICRA Report. Accordingly, you should not plac
undue reliance on, or bageur investment decision solely on this information.

In view of the foregoing, you may not be able to seek legal recourse for any losses resulting from undertaking at
investment in the Offer pursuant to reliance on the information in this Draft Red Herring Prospectus based on,
derived from, the ICRA Repb You should consult your own advisors and undertake an independent assessment o
information in this Draft Red Herring Prospectus based on, or derived from, the ICRA Report before making an
i nvest ment deci si onlindusgrg@verdadn ¢ nt138edg@ife disclaimersSasseciatéd with

t he | CRA Rermio Cdnyentigns, €reséntation of Financial, Industry and Market Data and Currency of
PresentationIndustry and MarketData o n 28 a g e

Information relating to the historical installed capacities of our Manufacturing Facilities included in this Draft
Red Herring Prospectus may be based on certain assumptions and estimates by the independent chartered engine
verifying such information andfuture production and capacity utilisation may vary.

Information relating to our installed capacities and the historical capacity utilisation of our Manufacturing Facilities
included in this Draft Red Herring Prospectus may be based on certain assumptions and estimates, includi
assumptions relating to alatbility and quality of raw materials and operational efficiencies. While we have obtained
a certificate datetecember 202024 fromVinit G. Tiwari, independent chartered engindarrelation to installed

and utilized capacity and actual production leyéuture capacity utilisation rates may vary significantly from the
historical capacity utilisation rates.

In addition, capacity utilisation is calculated differentlydifferent companies, countries, industries and for the kinds

of products we manufacture. Actual utilisation rates may differ significantly from the estimated installed capacities ©
historical estimated capacity utilization information of our facilitieshi/ we take efforts to ensure that our
production capacity is, at all times, utilized at optimum levels, such as determining the levels of business that we sh
seek and accept, production schedules, personnel requirements and other resource regbaseteatsour internal
estimates and targets, if we are unable to fully utilize our installed capacities in the future, there could be a negati
impact on our cost and profitability and thereby adversely affecting our financial condition. Undue refianice
therefore not be placed on our installed capacity or historical estimated capacity utilisation information for our existin
facilities included in this Draft Red Herring Prospectus. For further details of our production and capacity utilization
seefiOur Busines3 on 237.ag e

We discontinued our plasticizers business in Fiscal 20R#&continuation of any major business workstream in the
future may have an adverse impact on our business and operations.

We discontinued our plasticizers busineisie the board resolution dated March 22, 2024 (with effect iarch 15,

2024 with the intention to allocate resources more efficiently, and in order to segregate the agrochemical an
plasticizer business, since they pertain to different industries and to align with the future strategy of our Company
focus on agrochemical buss® Details of revenue, profit after tax and EPS for the plasticizers buBingiss six
months ended September 30, 2024 and FX@24, Fiscal 2023 and Fiscal 2022 are as provided below:

Particulars Six months ended Fiscal 2024 Fiscal 2023 Fiscal 2022
September 30, 2024
Revenudrom Plasticizetbusinesgi n = ) 904.76 2,291.13 2,356.77 2144.66
Profitaftertax(i n = )Jmi I I i on 7.17 57.48 39.81 32.84
BasicandDilutedEPS(i n) ~ 0.18 1.40 0.96 0.74

Discontinuation of any major business workstream in the future may have an adverse impact on our business &
operations, including but not limited to causing a strain on our resources, inability to manage inventories, loss of ke
customers, amongst otheta the future, we may be unable to achieve such revenue, profit after tax antf EPS.
benefits expected from the segregation of business or discontinuation of business in the future are not achieved
anticipated, it could have a material adverse effaabur business, results of operations, financial condition and cash
flows.
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Certain of our Subsidiaries have incurred losses in the past and may do so in the future, which could have a material

adverse effect on our business, prospects, financi@idition, cash flows and results of operations.

Our SubsidiariesGSP Intermediates Private Limited and GSP Agroquimica Do Brazil LTDA have incurred certain

losses in thgast Details of the losses incurred are provided in the table below:

Particulars Six months ended | Fiscal 2024 i | Fiscal 2023 {n | Fiscal 2022 { n
September 30,2024 = mi) || T  mi) | million)
in 7 Jmil
GSPIntermediate®rivateLimited (0.71) (1.99) (0.07) NA
(w.e.f August 18, 2022)
GSPAgroquimicaDo Brazil LTDA (4.32 (0.02 NA NA

(w.e.f SeptembeR?2,2023)

In order to continue their operations, these Subsidiaries may require continual financial support from our Compar
either as debt or as equity. We may not have the ability to providesspgiort on a continual basis. Further, such
financial support is also subject to limitation under applicable Indian and Brazilian laws. Further, if our Subsidiarie:
continue to incur losses in the future, it could materially impact our Company.

We have not been able to obtain certain records of educational qualifications and past work experience of one of
our Promoters and one of our Directors, and have relied on certificates and marksheets furnished by them for such
details of their profile, induded in this Draft Red Herring Prospectus.

One of our Promoters, Falguni Kenal Shah, has been unable to trace copies of documents pertaining to her educati
qualification, namely heBachelor of Arts degree froiBujarat University. While she has written to the Registrar,
Gujarat University seeking copies of such documents, by way of her letter dated September 30, 2024, she has
received any communication as of the date of this Draft Red Herring Prospectuarlimne of our Directors,
Ashish P Mehta, has been unable to trace copies of documents pertaining to his educational qualification, namely
bachel or ds degre&tinXawvimmed € e Cbo Ir lo end/lele he Qasl writteh toathe Un |
Administrator, Calcutta University, seeking copies of such documents, by way of his email dated November 15, 202
he has not received any communication as of the date of this Draft Red Herring Prospectus.

Accordingly, reliance has been placed on affidavits and marksheets furnished by such Promoter and Director to us
the BRLMs to disclose details of their respective educational qualifications, in this Draft Red Herring Prospectus. W
and the BRLMs haveden unable to independently verify these details prior to inclusion in this Draft Red Herring
Prospectus. Further, there can be no assurances that such Promoter and Director will be able to trace the rele
documents pertaining to their educational digtions in future, or at all.

Two of our Promoters do not have adequate experience in our line of business and have not actively participated
in the business activities we undertake, which may have an adverse impact on the management and operations o
the Company.

Two of our Promoters, namely, Falguni Kenal Shah and Vilasben Vrajmohan Shah, do not possess the adequ
experience in the industry in which our Company operates and do not actively participate in the business activities
our Company. We cannot assumuythat this lack of adequate experience will not have any adverse impact on the
management and operations of our Company.

Some of our Directors and Promoters may have interest in entities, which are in businesses similar to ours and this
may result in conflict of interest with us. Further, certain of our Subsidiaries and our Group Companies are in the
same line of business ass, which may result in a conflict of interest.

As of the date of this Draft Red Herring Prospectus, some of our Directors and Promoters are interested in entities
ventures that are engaged in the same business as ours. Specifically, (i) Bhavesh Vrajmohan ShahKane!Tirth
Shah are directors in Rajdhani Petrochemicals Private Limited, one of our Subsidiaries; and (ii) Bhavesh Vrajmoh:
Shah is a director in GSP Intermediates Private Limited, one of our Subsidiaries.

Further, our Subsidiarie$;SP Agroquimica Do Brasil LTDA, GSP Intermediates Private Limited and Rajdhani
Petrochemicals Private Limiteldave common pursuits with our Company, and Group Companies since they are
engaged in the business of agitemicals. Similarly, our Group CompamamelyBPI Chemtex Private Limited is
engaged in the business of agftemcials.

Our Company ensures necessary procedure and practices as permitted by laws and regulatory guidelines to adc
any conflict situations as and when they arise. We cannot assure you that our Directors and our Promoters will r
provide competitive services otherwise compete in business lines in which we are already present or will enter into
in the future. In such event, our business, financial condition and results of operations may be adversely affected.
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A portion of our revenues and expenses are denominated in foreign currencies. As a result, we are exposed tc
foreign currency exchange risks and regulatory changes in foreign exchange management which may adversely
impact our results of operations.

We derive revenue from Domestic Business and International Busibess. r esul t s of oper at
exchange rate fluctuations between foreign currenci
Rupee. Currency exchange rate fluctuati omsn arud owersr

oper aDdtoaniseys emfue generated from our | nt eSenpatteBndbneark 0 B

and Fiscals 2024, 202 3e natnadg e2 002f2 ,0 uirn crleuvdei nnuge afsr oam pceor
bel ow.
Particu For the si Fiscal 2 Fiscal 2 Fiscal 2
ended Sept
2024
Reven As a Reven As a Reven As al Reven As a
(in T|perce (in “|perce (in T|perce (in T|lperce
mi | )ijlof Re] mil)iof Re] mil)iof Rel mil)iof Re
from from from from
Cont i Cont i Cont i Cont i
g (S 9 g
Oper a| Oper a Oper a Oper a
(in | (in (in (in
I nternat i 582 8.2 1,24 10.79 1,71 14.2 2,64 22. 72
Business
We also import a certain amount of raw materials from international suppliers. ai | s of obput he mpiox
end®apt erb,er2024 and Fiscals 2024, 2023 and 2022, i
operations are provided bel ow:
Particulars Six months ended Fiscal 2024 Fiscal 2023 Fiscal 2022
September30, 2024
in™ million As a in™ million As a in™ million As a in™ million As a
percentage percentage percentage percentage
of of of of
Purchases Purchases Purchases Purchases
for for for for
Continuing Continuing Continuing Continuing
Operations Operations Operations Operations
(in %) (in %) (in %) (in %)
Total Imports 1,849.7¢ 37.47% 2,489.73 39.439 3,368.1( 38.78% 4,144.03 44.279

Fluctuation in foreign currencies exchange rates could have adverse effects on our business, results of operations
financial condition. Details of foreign exchange fluctuatigmst) gain/(lossjor the six months ended September 30,
2024 and Fiscal 2024, Fiscal 2023 and Fiscal 2022 are provided below:

Nature of Foreign Exchange | Six monthsended Fiscal 2024 Fiscal 2023 Fiscal 2022
Fluctuations September30, 2024 in 7 mi (i n million) in 7 mi
in 7 )mi
Exchange  Fluctuation (Ne 22.95 23.86 (17.412) 62.80
Gain/(Loss)

We also import a certain amount of raw materials from international suppliers, particularly fromFemidatails in
relation to our imports fr onRiskRactor-aVe dapehd dnla few sugpliees foe d
supply of raw materials. Any failure to procure such raw materials from these suppliers may have an adverse impa
on our manufacturing operations and results of operatioki¢hile we have a hedging policy as on the date of this
Draft Red Herring Prospectus, our business and results from operations may be affected in the event that the exche
rate between the international currencies and the Indian Rupee fluctuates. Diepretitite Indian Rupee against
such international currencies may have an adverse effect on imports. Further, volatility in exchange rates could res
in an increase in the cost of our products. We may not be able to pass on such increase in costisttomars.
Certain markets in which we sell our products may be subject to exchange control risks, which may result in eithi
delayed recovery or even nogalization of revenue. While there have been no such instances of delayed recovery ol
nonrealization of revenue in the six months ended September 30, 2024 and Fiscal 2024, Fiscal 2023 and Fiscal 20:
there can be no assurance that such instances will not occur in the future. In addition, the policies of the RBI may a
change from time to time, whialay limit our ability to effectively hedge our foreign currency exposures and may
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have an adverse effect on our results of operations and cash flows. For details of our foreign exchange risk, ¢
fiManagement 6s Discussion and AnalysisoofonBigmagmreci al (

We have had negative cash flows from operating activities in Fiscal 2022, and may have negative cash flows from
operating activities in the futureAny negative cash flows in the future would adversely affect our cash flow
requirements, which may adversely affect our ability to operate our business and implement growth plans, thereby
affecting our financial condition.

We have experienced negative cash flows from operating activities in Fiscal 2022, primarily due to increase i
inventories, including raw material inventories to mitigate potential disruptions in production, because of uncertaintie
relating to supplies aaw materials from vendors outside India and an increase in trade receivables. This was partiall
offset by an increase in trade payables.

Details of our net cash flows from operating activities on a consolidated basis for the six months ended September
2024, and Fiscals 2024, 2023 and 2022 are provided below:

Particulars Six months ended Fiscal 2024 Fiscal 2023 Fiscal 2022
September30,2024| i n = )m (in T Jm (n T mi
in 7 Jmil
Net cash generated from/ (used in) operg 145.16 2,067.42 1,035.15 (438.24)
activities{( n 7 Jmi I I i on
For detailsinrelatontoth@mo ve ment s i n oWanaagemefnltdws DiseasFi on a

Condition and Results of Operatians o n 383 Mg eannot assure you that our net cash flows will continue to be
positive in the future. Negative cash flows over extended periods, or significant negative cash flows in the short tert
could adversely affect our ability to operate our business andrimepleour growth plans.

Our insurance policies may not be adequate to cover all losses incurred in our business. An inability to maintain
adequate insurance cover to protect us from material adverse incidents in connection with our business may
adversely affect our business, rd&iof operation, financial condition and cash flows.

We maintain insurance policies for our businesses. For details in relation to categories of insurance policies maintair
by us, sedi Our Bubkn s esarmage260 These insurance policies are typically valid for a year and are
renewed annually. We cannot assure you that the renewal of our insurance policies in the future will be granted ir
timely manner, at acceptable cost or at all. Details of our insuranesgag@vas of September 30, 2024, March 31,
2024, March 31, 2023, and March 31, 2022, @s provided below:

Particulars As of September; As of March | As of March | As of March
30, 2024 31, 2024 31, 2023 31, 2022
Insurance coverage (A)i n mi Il lion 25,650.73 25,125.03 24,524.54 19,608.95
Net assets*(Bf i n mi Il lion) 4,444.94 3,723.58 4,564.79 4,817.50
Insurance coverage times the net assets (A/B) 5.77x 6.75x 5.37x 4.07x
Percentage of insurance coverage-aviss the total 194.08% 256.29% 216.62% 156.25%
assets of our Company

* Net assets include Net property, plant and equipment (excléréigold land), capital workn-progress and inventories of the Company for
the six months ended September 30, 2024 and the year ended on March 31, 2024, March 31, 2023, and March 31, 2028, tae stated i
Restated Consolidated Financial Information

Our insurance may not be adequate to completely cover any or all our risks and liabilities. There can be no assura
that any claim under the insurance policies maintained by us will be honoured fully, in part or on time, or that we hax
taken out suffieént insurance to cover all our losses. Our inability to maintain adequate insurance cover in connectio
with our business could adversely affect our operations and profitability. Our insurance claims during the six montt
ended September 30,2024 andHisesa 2024, 2023 and 2022 aggregated to
loss or damage as a result of events for which we are not insured, or for which we did not obtain or maintain insuran
or which is not covered by insurance or exceeds maurance coverage or where our insurance claims are rejected,
the loss would have to be borne by us and our results of operations, financial performance and cash flows could
adversely affected. While we have not faced any such instances during thensiiss mnded September 30, 2024 or

in the Fiscals ended 2024, 2023 and 2022 which led to a material adverse effect on our business or operations, if
losses significantly exceed or differ from our insurance coverage or cannot be recovered througbeinsittan
future, our business, results of operations, financial condition and cash flows could be adversely affected. If insuran
coverage, customer indemnifications and/or other legal protections are not available or are not sufficient to cover ris
or losses, it could have a material adverse effect on our business, results of operations, financial condition and c:
flows.
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Industrial disasters on account of hazardous materials could adversely impact our business.

Our business activities involve handling hazardous materials, chemicals and various radioactive compounds. C
activities involve, and will continue to involve, the creation of hazardous substances or wastes, including medic:
waste and other highly regtdal substances. If improperly handled or subjected to the wrong conditions, these
materials could hurt our employees and other persons, cause damage to our properties and accidental contamine
of or harm to the environment. Further, any increase inoperations at our facilities may pose increased safety
hazards. Such hazards will need to be addressed through training, industrial hygiene assessments and other s:
measures and, if not carried out, can lead to industrial accidents. In the evensotlamgcident, we could be held
liable for damages and cleaip costs. In addition, any significant litigation could further lead to a shutdown of our
facilities, which in turn could delay or prevent us from fulfilling our client obligations. On Janta®p28, there was

an accident at our Nandesari Facility which lead to a blast, causing death of five persons, and 12 persons were injul
While no litigation was initiated against our Promoters or Directors in this regard, a case was filed agaictstryhe fa
officer of the Nandesari Facility and others before the Additional Chief Judicial Magistrate's Court in Vadodara unde
Indian Penal Code Sections 304(A) and 114 for causing death by negligence. However, the accused were acquitte
all charges on Al 15, 2024.

Our insurance coverage may not be adequate to cover all or any loss or damage to life and property or any conseque
losses. Any fatal accident or incident causing damage or loss to life and property, even if we are fully insured or he
not to be liab¢, could negatively affect our reputation, thereby making it challenging for us to conduct our busines:s
operations effectively, and could significantly affect the cost or availability of insurance coverage in the future. Fo
the foregoing reasons, hazardomaterial contamination or other industrial disasters could adversely impact our

business, financial results and reputation.

Further, our Company also enters into arrangements with certain third parties who have the experience in hazard
waste management. However, any improper disposal of hazardous waste by such third parties could result in n
compliance with the relevant iardous waste management laws and regulations, which may result in liabilities for
our Company and require us to incur costs to remedy any such improper disposal, adversely affecting our busine
results of operations and financial conditions.

Write-off of bad debts could result in the reduction of our profits and affect our cash flows.

Our operations involve extending credit to our customersiatidbutors in respect of our products, and consequently,
we face the risk of nereceipt of these outstanding amounts in a timely manner or at all, particularly in the absence
of longterm arrangements with customers and distributors. Our inabilitylkectoeceivables from our customers

and distributors in a timely manner or at all in future, could adversely affect our working capitalfryaieial
condition, results of operatioréd cash flows.

Our receivable turnover days in relation to revenue from continuing operations for the six months ended Septemt
30, 2024 and Fiscals 2024, 2023 and 2022 were 151 days, 103 days, 126 days, and 125 days, respectively, and
increase in our receivable haver days will negatively affect our business.

Macroeconomic conditions could also result in financial difficulties, including insolvency or bankruptcy, for our
customers and distributors, and as a result could cause customers and distributors to delay payments to us, reg
modifications to their payent arrangements, that could increase our receivables or affect our working capital
requirements, or default on their payment obligations to us. In particular, farmers may be adversely affected by
number of factors beyond their control, such as, sewemsoon, drought or low prices for their crops, which could
affect their financial condition and consequently their ability to pay the distributors for products that have already bee
sold to them and used by them.

Details @amdb@adodelsti o n f drorextmhec tsé & equo eednibte raAen®@idsf b2 0 F
2024, Fiscal 20203 | aandd nRi acsala pE2Zz.ent age of our r eve
bel ow.

ParticyAs of Septel As of M20R2| As of Marc| As of Marc
in ™ )N As a in 7 As a in 7 As a in 7 As a

perce| mil)iperce| mil)iperce| mil)iperce

of Rej of Re of Re of Re

from from from from

Cont i Cont i Cont i Cont i

g 9 9 g

Oper a] Oper a Oper a Oper a

(in | (in (in (in

Bad debt 10.17 0.1 23.81 0.2 14.27| 0.1 4.78 0.0
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ParticyAs of Septel As of M20R2| As of Marc| As of Marc
in - )N As a in 7 As a in 7 As a in 7 As a
perce| mil)iperce| mil)iperce| mil)iperce
of Re] of Re of Re of Re
from from from from
Contii Contii Cont i Cont i
g (S 9 g
Oper a| Oper a Oper a Oper a
(in | (in (in (in
Provision fo 60.00 0.85% 88.50 0.77% 5.34 0.04% 16.28 0.14%
Expected cred
loss

An increase in bad debts or in defaults by our customer and/ or distributors may compel us to utilize greater amou
of our operating working capital and result in increased interest costs, thereby adaffesgipg our results of
operations and cash flows.

Inventory writedowns for finished goodsnay adversely affect our income statement by increasing cost of goods
sold and reducing net income.

The writedown of our inventories to net realizable value and other provisions/losses are recognized in the stateme
of profit and | oss as an expense. The provision rec
2024, 13 .s7W™amiclhl i3ddn & 024, 47.46 million as of Ma
2022.Inventory writedowns due to a decline in net realizable value (NRV), occurs when the market value of inventory
falls below its recorded cost. This situation eegitates adjustments to Restated Consolidated Financial Statements,
as per the lower of cost or net realizable value principle. Factors contributing to decreased NRYV include obsolescen
market fluctuations, damage or spoilage, and excess inventory.v8itefdowns can adversely affect the income
statement by increasing cost of goods sold and reducingrofitt while also decreasing total assets on the balance
sheet, potentially raising concerns about liquidity and overall financial health.

We have certain contingent liabilities which, if materialized, may adversely affect our financial condition

Our contingent liabilities as per Ind AS 3Provisions, Contingent Liabilities and Contingent Assets, that have not
been provided for as of September 30, 2024, March 31, 2024, March 31, 2023 and March 31, 2022 were as follow:

Particulars As of As of As of As of March
September| March March 31, 2022
30, 2024 | 31, 2024| 31, 2023

in = wmillion

Disputed demand of Income Tax against which our Company has pre - 3.24 3.24
appeals

1 During Fiscal 2024, ITAT has passed orders related to disputed n
in the favour of the Assessee and hence the same has not beer
as a contingent liability for the current year.

1 During Fiscal 2023 and 2022, The Company has preferred an g
against the order passed by CIT(Appeal), which is pending at
Ahmedabad. The matter is pertaining to AY 2a¥3w.r.t. Researc
and development expenseeighted deduction u/s 35(2ABhd other
purchases.

Company has preferred an appeal, against the order passed by CIT(A
which is pending at ITAT Ahmedabad. The matter is pertaining to AY 2
15 w.r.t. Sales Commission and Product Development Charges.

Matter pending with respective state judicial magistrates and high cou 0.38 0.48 0.55 0.80
Misbranding of Product Labels under Insecticides Act, 1968.

Disputed demand of GST interest which the Company has preferr 0.31 0.32 0.28 -
appeal with The Commissioner (Appeal) of GST and Central Excise.

During Fiscal 2024, Group hagthdrawn the writ petition filed with Hig -
court and has formally requested the authority to release this clg
compliance with the clarification issued by Central Board of Indirect
and Customs with reference to CBIC circulars.

33.24 43.43
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Particulars As of As of As of As of March
September| March March 31, 2022
30, 2024 | 31, 2024| 31, 2023

in = wmillion

9 During Fiscal 2023 and Fiscal 2022, our Company has preferr|
appeal against the show cause notice issued by Assistant Commi
of Central Goods & Service Tax Division directing to deposit alloj
budgetary support and rejecting pending claims afgetary suppo
on the basis of allegation of natigibility of budgetary support und
Notification F. No. 10(1)/201-DBA-II/NER dated 05.10.2017, whig
is pending at High Court of Jammu and Kashmir.

Disputed demand relating to Tax Rebate Income. - - 2.55 2.55

1  One ofthe Component (which was part of group up to March 15, 2
has filed Appeal with the Appellate Authority of GST against the g
cause notice issued by Deputy Commissioner, Commercial T3
Reclaim of excess GST paid in GST return.

Disputed amount of VAT/CST where company has preferred an appe - 3.53 3.53 3.53

1 Our Company has preferred an appeal which is pending
Commissioner Appeals of Bihar State. The matter is pertaining 1
201516 w.r.t. non submission of "Forf' on interstate stock transfs

Disputed amount of VAT/CST where company has preferred an appe 1.09 1.09 0.60 0.60

1  Our Company has preferred an appeal which is pending with Tri
of Gujarat State. The matter is pertaining to FY 2085v.r.t. reductiof
of Input Tax Credit onnterstate stock transfer.

If our contingent liabilities increase significantly and materialise in the future, we may be required to fulfil our payment
obligations, which could have an adverse effect on our busifieaacial condition and results of operations. For
further informati on o nRegsiated Coosoliddted Rirpecialtinfotmatiarb o n 347.a g e

Our arrangements with thirdparties such as marketers engaged in business of marketing and selling various
agrochemicals expose us to certain risks.

We have entered into certain marketing agreements in relation to supply and distribution of our products. Associatit
with third party marketers exposes to risks such as trademark misuse. Further, there could be lapses by the marke
in labelling compliace and other quality standards. We cannot assure you that we will be able to prevent such misus
or lapses. Such instancesuld have an impact on our business, financial condition and cash flows.

Failures in internal control systems could cause operational errors which may have an adverse impact on our
profitability.

We are responsible for establishing and maintaining adequate internal measures commensurate with the size
complexity of operations. We take reasonable steps to maintain appropriate procedures for compliance and disclos
and to maintain effective inteal controls over our financial reporting so that we produce reliable financial reports and
prevent financial fraud. Maintaining such internal controls require human diligence and compliance and is therefol
subject to lapses in judgment and failures thatilt from human error.

While we believe that we have adequate controls, we are exposed to operational risks arising from the potent
inadequacy or failure of internal processes or systems, and our actions may not be sufficient to guarantee effect
internal controls in all ccumstances. Given the size of our operations, it is possible that errors may repeat or compour
before they are discovered and rectified. Our management information systems and internal control procedures t
are designed to monitor our operations anerall compliance may not identify every instance of-compliance or

every suspicious transaction. There can be no assurance that deficiencies in our internal controls will not arise in 1
future, or that we will be able to implement, and continue totagi, adequate measures to rectify or mitigate any
such deficiencies in our internal controls. If internal control weaknesses are identified, our actions may not be sufficie
to correct such internal control weakness. These factors may have an adeetsmedur reputation, business, results

of operations, cash flow and financial condition.
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We have entered into related party transactions in the past and may continue to do so in the future. The terms of
these related party transactions, while at armés | e

We have entered into transactions with related parties in the past and from, time to time, we may enter into relat

party transactions in the future. For destamddorssolidaed at
Financial Informationi Note390 on page370.

[Remainder of thispage has been left blaniktentionally]
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Details our related party transactions in the ordinary course of business during the six months ended September 3Bjs2@21202#1, 2023 and 2022 are provided below:

Particulars Nature of Transactions | % of Revenue | Transactions |% of Revenuel Transactions % of Revenue | Transactions % of Revenue
transactions during the six from during Fiscal |from during Fiscal from during Fiscal from
months ended Continuing 2024 ( n 7 |Continuing 2023( n T ) Continuing |2022(i n ~ ) Continuing
September 30 Operations million) Operations Operations Operations
2024 for the six for Fiscal 2024 for Fiscal 2023 for Fiscal 2022
(i n 7 )mi months ended (in %) (in %) (in %)
September 30
2024 {n %)
BPI Chemtex Job Work Charges 7.00 0.10% 11.44 0.10% 15.69 0.13% 16.09 0.14%
Private Limited Purchase of Produg 39.96 0.57% - - - - 3.83 0.03%
(Formerly known aj Reimbursement 0.44 0.01% 0.75 0.01%) 0.46 0.00% 0.14 0.00%
Bharat  Pesticidg Expenses
ILr}dqstéi)es Privat{ Rent Expenses 1.65 0.02% 2.37 0.02% 2.34 0.02% 2.22 0.02%
imite
Indo GSP Chemicq Interest income 10.03 0.14% 0.87 0.01% - - - -
Private Limited Export Benefit 0.11 0.00% - - - - - -
Receipt
Job Work Income 54.70 0.78% - - - - - -
RODTEP Licence 5.43 0.08% - - - - - -
Purchase
Loan Given - - 200.00 1.74% - - - -
Sales of Products 1008.14 14.33% 83.65 0.73% - - - -
Athena Trust Dividend 0.05 0.00% 0.01 0.00% 0.05 0.00% - -
Alpha Trust Dividend 4.55 0.06% - - - - - -
BETA Trust Dividend 0.56 0.01% 0.11 0.00% 0.62 0.01% - -
Sale of Investment - - 13.26 0.12%) - - - -
Kappa Trust Dividend 6.27 0.09% 1.25 0.01% 6.32 0.05% - -
Sale of Investment - - 25.50 0.22% - - - -
Shard Trust Dividend 0.05 0.00% 0.01 0.00% 0.05 0.00% - -
Stamford Trust Dividend 0.68 0.01% 0.14 0.00% 0.75 0.01% - -
Monakhos Trust | Dividend 0.00 0.00% - - 0.00 0.00% - -
Sadguru Shre| Contribution 8.30 0.12% 16.08 0.14% 14.85 0.12% 12.40 0.10%
Vallabhacharya |towards Corporat
Charitable Trust | Social
Responsibility
Mr. Vrajmohan R Dividend - - - - 7.17 0.06% 6.52 0.05%
Shah Interest - - - - - - 1.60 0.01%
Loan Repaid - - - - - - 50.11 0.42%
Loan Taken - - - - - - 34.42 0.29%
Salary - - - - - - 9.46 0.08%
Mr.Kenal V Shah | Dividend - - - - - - 5.87 0.05%
Incentive - - - - - - 28.00 0.24%
Interest 0.10 0.00% 1.08 0.01% 1.99 0.02% 3.21 0.03%




Particulars Nature of Transactions | % of Revenue | Transactions |% of Revenue Transactions % of Revenue | Transactions % of Revenue
transactions during the six from during Fiscal |from during Fiscal from during Fiscal from
months ended Continuing 2024 { n 7| Continuing 2023( n T ) Continuing |2022(i n ~ ) Continuing
September 30 Operations million) Operations Operations Operations
2024 for the six for Fiscal 2024 for Fiscal 2023 for Fiscal 2022
(i n 7 )mi months ended (in %) (in %) (in %)
September 30
2024 {n %)
Loan Repaid 10.16 0.14% 6.42 0.06% 13.55 0.11% 41.45 0.35%
Loan Taken - - 0.77 0.01% 3.40 0.03% 22.21 0.19%
RentExpenses 0.75 0.01% - - 0.68 0.01% 0.90 0.01%
Salary - - - - 0.02 0.00% 14.20 0.12%
Mr.Bhavesh V Sha| Advance for - - 0.30 0.00% - - - -
Travelling
Dividend 6.36 0.09% 1.27 0.01% 6.99 0.06% 5.84 0.05%
Incentive - - - - - - 28.00 0.24%
Interest 0.26 0.00% 1.77 0.02% 1.76 0.01% 4.05 0.03%
Loan Repaid 18.28 0.26% 7.61 0.07% 64.05 0.53% 20.09 0.17%
Loan Taken - - 1.97 0.02% 38.10 0.32% 25.25 0.21%
Rent Expenses 0.75 0.01% 1.80 0.02% 1.13 0.01% 0.90 0.01%
Sales of Fixed Asseg 0.33 0.00% - - - - - -
Salary 8.85 0.13% 26.00 0.23% 26.01 0.22% 14.20 0.12%
Mr. Mehul Pandya | Advance for 0.12 0.00% 0.09 0.00% - - - -
Travelling
Reimbursement @ - - 0.17 0.00% - - - -
Expense
Salary 3.18 0.05% 6.41 0.06% 4.50 0.04% - -
Mr.Shail J Shah | Salary 4.84 0.07% 7.10 0.06% 7.80 0.06% 5.92 0.05%
Mr. Kamlesh D] Salary 1.18 0.02% - - - - - -
Patel
Vrajmohan Dividend - - - - - - 1.94 0.02%
Ramanlal Sha| Interest - - - - 0.08 0.00% 0.13 0.00%
(HUF) Loan Repaid - - 0.08 0.00% 2.66 0.02% 0.32 0.00%
Loan Taken - - 0.00 0.00% 1.48 0.01% 0.16 0.00%
Rent Expenses - - - - 0.12 0.00% 0.48 0.00%
Ms.Vilasben \| Dividend 5.68 0.08% 2.05 0.02% 4.65 0.04% 1.76 0.01%
Shah Interest 0.09 0.00% 0.98 0.01% 1.31 0.01% 1.15 0.01%
Loan Repaid 9.51 0.14% 2.93 0.03% 28.43 0.24% 0.60 0.00%
Loan Taken - - 1.01 0.01% 1.61 0.01% 25.92 0.22%
Rent 0.48 0.01% 0.60 0.01%) 0.48 0.00% - -
Sale of Fixed Asset] 0.38 0.01% - - - - 0.12 0.00%
Bhavesh Vrajmoha| Dividend - - - - - - 0.52 0.00%
Shah HUF
Kenal Vrajmohar Dividend - - - - - - 0.52 0.00%
Shah HUF
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Particulars Nature of Transactions | % of Revenue | Transactions |% of Revenue Transactions % of Revenue | Transactions % of Revenue
transactions during the six from during Fiscal |from during Fiscal from during Fiscal from
months ended Continuing 2024 { n 7| Continuing 2023( n T ) Continuing |2022(i n ~ ) Continuing
September 30 Operations million) Operations Operations Operations
2024 for the six for Fiscal 2024 for Fiscal 2023 for Fiscal 2022
(i n 7 )mi months ended (in %) (in %) (in %)
September 30
2024 {n %)
Ms.Falguni K. Shal Dividend 0.00 0.00% - - 0.00 0.00% 0.56 0.00%
Interest - - 0.02 0.00% 0.02 0.00% 0.02 0.00%
Loan Repaid - - 0.27 0.00% - - 0.03 0.00%
Loan Taken - - 0.02 0.00% 0.02 0.00% 0.02 0.00%
Ms.Deepa B. Shah| Dividend - - - - 0.00 0.00% 0.56 0.00%
Interest - - 0.09 0.00% 0.09 0.00% 0.09 0.00%
Loan Repaid - - 1.13 0.01% - - 0.37 0.00%
Loan Taken - - 0.06 0.00% 0.08 0.00% 0.09 0.00%
Sale of Fixed Asset - - - - - - 0.31 0.00%
Mr.Pujan Shah Dividend 0.00 0.00% 0.00 0.00% - - - -
Ms.Vihangi Shah |Dividend 0.00 0.00% - - 0.00 0.00% - -
Reimbursement @ - 0.00% 0.20 0.00% - - - -
Expense
Advance for 0.55 0.01% - - - - 0.00%
Travelling
Salary 0.31 0.00% 0.44 0.00% - - - -
Ms. Riddhi Shah | Dividend 0.01 0.00% 0.00 0.00% 0.01 0.00% 0.06 0.00%
Salary - - 1.32 0.01% 1.01 0.01% 0.45 0.00%
Sale of Fixed Asset] 0.70 0.01% - - - - 0.27 0.00%
Mr.Tirth Shah Advance for - - 0.14 0.00%) - - - -
Travelling
Dividend 1.34 0.02% 0.27 0.00% 1.47 0.01% 1.33 0.01%
Interest - - 0.24 0.00% 0.68 0.01% 1.13 0.01%
Loan Repaid - - 5.77 0.05% 27.98 0.23% 4.03 0.03%
Loan Taken - - 0.24 0.00% 10.05 0.08% 21.52 0.18%
Salary 7.08 0.10% 5.95 0.05% 5.95 0.05% 1.78 0.01%
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Whil e all such transactions have been conducted on
have obtained more favourable terms had such transactions been entered into with yaeiasedVhile we shall
endeavour to conduct al |l related party transactior
Sharehol dersé approval s, as applicabl e, and in com
Compares Act, 2013, provisions of the SEBI Listing Regulations and other applicable law, such related party
transactions may potentially involve conflicts of interest. While our Company will endeavour to duly address sucl
conflicts of interest as and when theyay arise, we cannot assure you that these arrangements in the future, or any
future related party transactions that we may enter, individually or in the aggregate, will not have an adverse effect
our business, financial condition and results of openati

We incur labour charges and employee benefit expenses, such as salaries, wages andstaffiuglfare expenses

and contribution to provident and other funds. In case we face an increase in labour charges or employee benefit
expenses that we angnable to pass on to our customers, we may be prevented from maintaining our competitive
advantage and our profitability may be impacted.

We are subject to labour legislations that protect the interests of workers, including legislations that set forth detaile
procedures for dispute resolution and employee removal and impose certain financial obligations on employers up
retrenchment of eployees, as well as laws and regulations relating to employee welfare and benefits such as minimu
wage and maximum working hours, overtime, working conditions;digcrimination, employee compensation,
employee insurance, bonus, gratuity, provident fuedye benefits and other such employee benefits. These
legislations require compliance, from time to time, which may among others, involve payments to be made dependi
upon their period of employment. If we fail to comply with labour welfare legislatimesmay be exposed to fines

and we may also face the risk of our licenses under applicable legislations being cancelled or suspended. For furt
details on the [ abour | aws and ot KeyRegulaiogaiandRolEsd ne n a |
page262 Further, regulatory agencies in different states and courts in India may interpret compliance requiremen
differently, which may make compliance with laws and regulations more complex, time consuming and costly.

Details of our labour costs, including as a percentage of our total expenses for continuing operations in the six mon
ended September 30, 2024 or Fiscal 2024, Fiscal 2023 and Fiscal 2022, respectively are as provided below:

Particulars Six months ended Fiscal 2024 Fiscal 2023 Fiscal 2022
September30, 2024
Expense As a Expense As a Expense(in As a Expense(in As a
(in” |percentage of (in~ percentage ol ~ million) |percentage of ™ million) |percentage of
million) | our Total million) our Total our Total our Total
Expenses for| Expenses for Expenses for| Expenses for|
Continuing Continuing Continuing Continuing
Operations Operations Operations Operations
(in %) (in %) (in %) (in %)
Labourcharges| 77.42 1.25% 105.4§ 0.98% 92.90 0.79% 96.33 0.87%

In the month ofSeptember 2024, wengaged services from 825 contractual labourers.

We also incur various employee costs, including salaries, wages and bonus, staff welfare expenses and contributio
provident and other funds. Our employee benefit expenses and such expenses as a percentage of our total expens
the six months endeSleptember 30, 2024 and Fiscal 2024, Fiscal 2023 and Fiscal 2022 are as provided below:

Particulars Six months ended Fiscal 2024 Fiscal 2023 Fiscal 2022
September30, 2024
(in As a (in As a (in As a (in As a
million) | percentage of million) |percentage ol million) |percentage of million) |percentage of
our total our total our total our total
expenses (%) expenses (% expenses (% expenses (%
Employee 494.8( 7.98% 804.6¢ 7.44% 638.04 5.39% 667.10 6.03%
Benefits
Expenses

In the event the welfare requirements under labour regulations applicable to us are changed, which leads to an incre
in employee benefits payable by us, there can be no assurance that we will be able to recover such increased amc
from our customers a timely manner, or at all. Our profit margins may get adversely impacted if we are unable to
pass on such cost increases to our customers. We may also be required to increase our levels of employee compens
more rapidly than in the past to remaonetitive in attracting and retaining personnel with technical expertise that
our business requires.
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Our Statutory Auditors have included certain Emphasis of Matter paragraphs with respect to their eaptitts. If
such observations are included in future audit reports or examination reports, the trading price of the Equity Shares
may be adversely affected.

Our Statutory Auditors have included certain Emphasis of Matter paragraphs with respect to their audit reports:
i Emp h asi s-Basfsof Meaubtingrand Restriction on Distribution and Use:

We draw attention to Note 3.1 to the Special Purpose Ind AS Interim Consolidated Financial Statements whic
describes the basis of its preparation. The Special Purpose Ind AS Interim Consolidated Financial Statements ha
been prepared by the managemerttdfe hol di ng Companydéds management sol

its Restated Consolidated Financial Information of the Group for the half year ended September 30,2024, to
included in the Draft Red Her r RrosgectuR and $nospectusu(solledtivell) R F
referred to AOffer Documentso) which is to be filed

Of fering (Al PO0) of the equity shares wit htonalisteck Sec
Exchange of India Limited and BSE Limited as per the requirements of Section 26 of Part | of Chapter Il of the Ac
and the SEBI (Issue of Capital and Disclosure Requirements) Regulations, 2018, as amended from time to time (
"SEBIICDRReg | ati ons"), and the Guidance Note on Reports

Noted) issued by the I CAI. As a result, these Speci

not be suitable for any another purpose.

Our report is addressed to the Board of Directors of the holding Company and intended solely for the purpose &
mentioned above. This should notdigtributed to or used by any other parties. M S K C & Associates shall not be
liable to the Holding Company or to any other concerned for any claims, liabilities or expenses relating to this
assignment. Accordingly, we do not accept or assume any Wadmilény duty of care for any other purpose or to any
other person to whom this report is shown or into w

The examination report issued by our Statutory Auditors for the six months ended September 30, 2024, and Fisc
2024, 2023 and 2022 is not modified in respect of the above matter. However, there can be no assurance that
examination reports for any fute fiscals will not contain such matters or that such matters will not otherwise affect
our results of operations in such future periods, as well as our financial condition, and the trading price of the Equi
Shares.

The objects of the Offer and proposed deployment of the Net Proceeds of the Offer have not been appraised by
bank or a financial institution. The deployment of funds is based on management estimates and as per the details
mentioned in the section titted Obj ect s of the Offerd. Any revision i

our expenditure and may have a bearing on our expected revenues and earnings. Further, if there are any delays
or cost overruns, our business, financial condition and resuttf operations may be adversely affected.

We intend to use the Net ProceeOdect§atheOfireb euir poiseg
113 Our funding requirements are based on management estimates and our current business plans and has not
appraised by any bank or financial institution. The deployment of the Net Proceeds will be at the discretion of ot
Board. Whilst a monitoring agen will be appointed for monitoring the utilization of the Gross Proceeds, the proposed
utilization of the Gross Proceeds is based amecu conditions, internal management estimates and are subject to
changes in external circumstances or costs, or in other financial condition, business or strategy. Based on f
competitive nature of our industry, we may have to revise our businessplaorananagement estimates from time

to time and consequently our funding requirements may also change. In the event of variation in actual utilization
the proceeds of the Offer, deployment towards a particular activity may be met from funds eaforaakgdther
activity and/or from our internal accruals, subject to applicable law. Accordingly, prospective investors in the Offel
wi || need to rely upon our managementds judgment wi
revision in the estimates may require us to revise our projected expenditure which may have a bearing on o
profitability, which in turn may affect our business and results of operations.

Variation in the utilisation of Net Proceeds would be subject to certain compliance requirements, including prior
sharehol dersd approval. Any delay or inability in ¢
business or operations.

We intend to use the net proceeds r Objectsofthp@ftrs wanip al
113 At this stage, we cannot determine with any certainty if we would require the Net Proceeds to meet any oth
expenditure or fund any exigencies arising out of competitive environment, business conditions, economic conditior
or other factors beyond ouomtrol. In accordance with Sections 13(8) and 27 of the Companies Act 2013, we cannot
undertake any variation in the utilisation oeth Net Pr oceeds without obtaining

special resolution. In the event of any such circumstances that require us to undertake variation in the disclos
utilisation of the Net Proceeds, we may not be able to obtain thehshadred er s 6 appr oval in a
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Any delay or inability in obtaining such sharehol d
However, we will have flexibility in utilizing the balance Net Proceeds, if any, for general corporate purposes, subjec
to such utilisation ntoexceeding 25% of the Gross Proceeds from the Fresh Issue in accordance with Regulation 7(:
of the SEBI ICDR Regulations.

Further, our Promoters would be required to provide an exit opportunity to Shareholders who do not agree with o
proposal to change the objects of the Offer or vary the terms of such contracts, at a price and manner as prescribe
SEBI. Additionally, tle requirement on the Promoters to provide an exit opportunity to such dissenting shareholder
may deter the Promoters from agreeing to the variation of the proposed utilisation of the Net Proceeds, even if su
variation is in the interest of our Comparmurther, we cannot assure you that the Promoters of our Company will
have adequate resources at their disposal at all times to enable them to provide an exit opportunity at the pr
prescribed by SEBI. In light of these factors, we may not be able tatakdevariation of objects of the Issue to use
any unutilized proceeds of the Offer, if any, or vary the terms of any contract referred to in this Draft Red Herring
Prospectus, even if such variation is in the interest of our Company. Thismay restticioup any 6 s abi | it
to any change in our business or financial condition byeqdoying the unutilised portion of Net Proceeds, if any, or
varying the terms of contract, which may adversely affect our business and results of operations.

Our Promoters hold 90.8% of the preOffer shareholding of our Company and will continue to retain a significant
shareholding in our Company after the Offer, which will allow them to exercise influence over us. Any substantial
change in our Promot er s pactomtaertradmgprict of ouy Equity $harbsavhieh cauld i
have an adverse effect on our business, financial condition, results of operations and cash flows.

Our Promoter$iold 90.8 % of the preOffer shareholding of our Company as on the date of this Draft Red Herring
Prospectus, andi | | continue to exercise influence over all/l
composition of our Board of Directors, the adoption of amendments to our constitutional documents, the approval
mergers, strategic acquisitions or joirgntures or the sales of substantially all of our assets, and the policies for
dividends, investments and capital expenditures. This concentratiowrarship may also delay, defer or even
prevent a change in control of our Company and may make some transactions more difficult or impossible without t

support of our Promoters. Further, the Ptoaaonqorecentrs.6 s
The interests of our Promoters could conflict with
sharehol der s. There is no assurance that our Pr omot

or your favour. Erther, the disposal of Equity Shares by any of our Promoters or the perception that such sales me
occur may significantly affect the trading price of the Equity Shares.

We may be exposed to the risks of significant breaches of data security, and malfunctions or disruptions of
information technology systems which may have an adverse effect on our business and results of operations.

We have deployed information technology systems and accounting system to support our business processes, inclu
sales, order processing, production, inventory management, quality control, product costing, human resource
distribution and finance. We taa implemented SAP and other employee related software. These systems may be
potentially vulnerable to data security breaches, whether by employees or others, which may result in unauthoriz
persons getting access to sensitive data. Such data secuadiidseould lead to the loss of data related to our products
and services and other proprietary information could be compromised. These systems are also susceptible to oute
due to telecommunications failures, natural disasters, computer viruses orrendivemkins and similar events.
Effective response to such disruptions or malfunctions shall require effort and diligence on the part of-partthird
distribution partners and employees to avoid any adverse effect to our information technology. systems

Employee misconduct or failure of our internal processes or procedures could harm us by impairing our ability to
attract and retain customers and subject us to significant legal liability and reputational harm, which could
adversely affect our reputatiorusiness, results from operations, financial conditions and cash flows.

Our business is exposed to the risk of employee misconduct or the failure of our internal processes and procedul
For example, misconduct by employees could involve the improper use or disclosure of confidential informatior
which could result in costliitigation and serious reputational or financial harm. While we strive to monitor, detect
and prevent fraud or misappropriation by our employees, through various internal control measures and intern
policies, the precautions we take to prevent and dstett activity may not be effective in all cases and we may be
unable to adequately prevent or deter such activities in all cases. there could be instances of fraud and misconduc
our employees which may go unnoticed for certain periods of time bejorective action is taken. In addition, we

may be subject to regulatory or other proceedings, including claims for alleged negligence, in connection with ar
such unauthorized transaction, fraud or misappropriation by our employees, which could adffecs@lyragoodwill,
business prospects and future financial performance. Even when we identify instances of fraud and other miscond
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and pursue legal recourse or file claims with our insurers, there can be no assurance that we shall recover any amo
lost through such fraud or other misconduct.

We may also be subject to theft or embezzlement by our employees, supplierspartyitdansportation or logistics
services provider, which may result in loss of our inventory. Although there have been no incidents of theft o
embezzlement in the sixanths ended September 30, 2024 or Fiscal 2024, Fiscal 2023 and Fiscal 2022 and we hay
set up various security measures at our Manufacturing Facilities, such as deployment of security guards and operatic
processes such as periodic stock taking, theréeao assurance that we will not experience any theft, embezzlement,
loss of stock in transit or similar incidents in the future, which could adversely affect our reputation, results o
operations, financial condition and cash flows.

We may not be able to secure additional funding in the future. In the event we are unable to obtain sufficient
funding, it may delay our growth plans and have a material adverse effect on our business, cash flows and financial
condition.

From time to ti me, our Companyds plans may change
new challenges or investment opportunities or unfor
may require additional funding. 8l financing may be in the form of debt funding, which may be raised through
borrowings from commercial banks, issue of debentures or other debt securities. If our Company raises funds in futt
by incurring additional debt, the interest and debt repayrabligations of our Company will increase, and our
Company may be subject to supplementary or new covenants, which could limit the ability to access cash flow fro
operations and/or other means of financing by our Company. Moreover, these additionabfudd®me at a higher

cost which may impact the profitability of our Company. Further, our Company cannot assure you that it will be abl
to obtain adequate financing to find future capital requirements on acceptable terms, in time.

We may not achieve the benefits we expect from future acquisitions and business partnerships, which may have ar
adverse effect on our profitability and ability to manage our business prospects.

We may fail to identify or secure suitable acquisition or investment opportunities in the future, or our competitors ma
capitalize on such opportunities before we do. Moreover, identifying such opportunities could demand substanti
management time andsaurces, and negotiating and financing acquisitions and establishing business partnership
might involve significant costs and uncertainties. If we fail to successfully source, execute and integrate acquisitior
and investments in the future, our overathgth may be impaired, and our business operations, financial performance
and prospects may be materially and adversely affected.

Certain nonGAAP financial measures and certain other statistical information relating to our operations and
financial performance have been included in this Draft Red Herring Prospectus. These@AAP financial
measures are not measures of operating jpeniance or liquidity defined by Ind AS and may not be comparable.

Certain noRGAAP financial measures and certain other statistical information relating to our operations and financia
performance like Gross Profit, Gross Margin, EBIT, EBITDA, EBITDA Margin, PAT Margin, Return on Equity,
Capital Employed, Return on CagliEmployed, Net Debt, Net Debt to EBITDA, Net Debt to Equity, Net Fixed Assets
Turnover Ratio and Net Asset Value per share have been included in this Draft Red Herring Prospectus. -These n
GAAP measures are not a measurement of our financial perforroatigaidity under Ind AS, IFRS or US GAAP

and should not be considered in isolation or construed as an alternative to cash flows, profit/ (loss) for the year or a
other measure of financial performance or as an indicator of our operating perforragndity | profitability or cash

flows generated by operating, investing or financing activities derived in accordance with Ind AS, IFRS, or US GAAP
These nosGAAP financial measures and other statistical and other information relating to our operatifinarasial
performance may not be computed on the basis of any standard methodology that is applicable across the industry
therefore may not be comparable to financial measures and statistical information of similar nomenclature that m
be computedrad presented by other companies and are not measures of operating performance or liquidity defined |
Ind AS and may not be comparable to similarly titted measures presented by other contfmanétailssee,
fiDefinitions and Abbreviatioms, rilC €onventions, Presentation of Financial, Industry and Market Data and
Currency of Presentatian, Basis for Offer Pricé , OurfBusiness , Redfiated Consolidated Financial Information
andamagement 6s Discussion and Anal ysi s 0ofbeHRiiman aigal
1, 27,122, 237, 317and384, respectively.

An inability to develop or implement effective risk management frameworks could expose us to unidentified risks
or unanticipated levels of risk.

While we have implemented various risk management frameworks, there can be no assurance that such framewc
will be effective in identifying or addressing all possible risks or levels of risk, including risks associated withyliquidit

interest rates, cdit, currency and exchange rate fluctuations, operations, and technical and legal matters, that w
encounter in our business and operations. In addition, there can be no assurance that our risk management framew
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are as comprehensive as those implemented by other financial institutions, which could expose us to more risks tt
our competitors.

Our risk management frameworks are based, among other considerations, on historical market behaviour, informat
regarding borrowers, and market knowledge. The effectiveness of our risk management is therefore limited by tl
quality and timeliness of aMable data. Consequently, our frameworks may not predict future risk exposures that
could vary from or be greater than that indicated by historical measures. In addition, risk related data and informatic
available to us may not be accurate, completetotgate or properly evaluated. Our risk management frameworks
may also not be fully effective in mitigating risks in all market environments or against all types of risk, including
risks that are unidentified or unanticipated. Some of our risk managensésminsyare not automated and are subject

to human error.

Our risk management frameworks are also influenced by applicable law, regulations and policies of the Governme
of India. If there is any development by the Government of India in applicable law, regulations or policies, our risk
management frameworks méayg inadequate or ineffective in addressing risks that arise as a consequence of suc
changes and in turn this could adversely affect our business and operations. Further, some of our risk managen
strategies may not be effective in a difficult or légsil market environment, where other market participants may
be attempting to use the same or similar strategies to deal with difficult market conditions. In such circumstances,
may be difficult for us to reduce our risk position due to the activitgtloér market participants.

Our ability to pay dividends in the future will depend on our earnings, financial condition, working capital
requirements, capital expenditures and restrictive covenants of our financing arrangements.

The dividend policy of our Company was adopted and approved by our Board in their meeting held on December
2024 For d elivideind Policp s e B 3j@ allgeee is no guarantee that any dividends will be declared or
paid in the futureQur ability to pay dividends in the future will depend on our earnings, financial condition, cash
flow, working capital requirements, capital expenditure and restrictive covenants of our financing arrangements. TF
declaration and payment of dividends wile recommeded by the Board of Directors and approved by the
Shareholders, at their discretion, subject to the provisions of the Articles of Association and applicable law, includin
the Companies Act, 2013. We may retain all future earnings, if any, for use dpenations and expansion of the
business. As a result, we may not declare dividends in the foreseeable future. Accordingly, realization of a gain
Sharehol dersé investments will depend on t haanteeghatr e c
our Equity Shares will appreciate in valkirther any dividends in respect of our Equity Shares will also be paid in
Indian Rupees and subsequently converted into the relevant foreign currency for repatriation, if required. Any adver
movement in currency exchange rates during the time takendbrconversion may reduce the net dividend to foreign
investors.

Fluctuations in interest rates could adversely affect our results of operations.

We are exposed to interest rate risk resulting from fluctuations in interest rates in our borrowings. As of Septemb
30, 2024, we had outstanding borrowings (comprising current andd non r e nt b o r2/8&8wW3milligns ) o
based on our Restated Consolidated Financial Information. Upward fluctuations in interest rates may increase c
borrowing costs, which could impair our ability to compete effectively in our business relative to competitors with
lower levels of ndebtedness. As a result, our busidimancial condition, cash flows and results of operations may
be adversely affected. In addition, we cannot assure you that difficult conditions in the global credit markets will nc
negatively impact the cost or other terms of our existing financimgeliss our ability to obtain new credit facilities

or access the capital markets on favourable terms.

Any downgrading of our credit rating by a credit rating agency may increase interest rates for our future
borrowings, which would increase our cost of borrowings, and adversely affect our ability to borrow on a
competitive basis.

Credit ratings reflect the opinions of ratings agencies on our financial strength, operating performance, strateg
position and ability to meet our obligations. A decrease in these credit ratings could limit our access to capital marke
and increase ouworrowing costs, which could materially and adversely affect our financial condition and operating
results. The table below sets out the credit ratings assigned by India Ratings and Research Private Limited and IC
Limited to our longterm bank facilitieand our shorterm bank facilities for the periods set out below:

Details of the credit rating letter Long term rating Short term rating
India Ratings and ReseardPrivate Limited IND A i (Positive) IND A'i (Positive)/IND A2+
dated November 3, 2023
ICRA Limited dated November 3, 2023 ICRA A- (Stable) ICRA A2+ (Stable)
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While we have not had any credit rating downgrades in the six months ended September a@dZtiadal 2024,
Fiscal 2023 and Fiscal 2022, our credit rating may be downgraded in the future due to various factors, including factc
which may be beyond our controAny future downgrade of our credit ratings may increase interest rates for
refinancing our borrowings, which would increase our cost of borrowings, and may have an adverse effect on o
future issuances of debt and our ability to borrow on a competitais.bbany of these risks materialise, it could have

a material adverse effect onrdausiness, reputation, results of operations and financial condition.

We will not receive any proceeds from the Offer for Sale. The Promoter Selling Shareholders will receive the Net
Proceeds from the Offer for Sale.

The Offer consists of a Fresh Issue and an Offer for Sale. The Promoter Selling Shareholders shall be entitled to
Net proceeds from the Offer for Sale, which comprise proceeds from the Offer for Sale net of Offer expenses shar
by the Promoter Sellin§hareholders, and our Company will not receive any proceeds from the Offer for Sale.

Upon listing, we may be subject to additional costs/unanticipated expenses arising from the obligations that a listed
public company has to comply with, under the applicable regulatory framework in India.

We are not a publicly listed company and have not, historically, been subjected to the increased scrutiny of our affa
by shareholders, regulators and the public at large that is associated with being a listed company. As a listed pul
company, we shhincur legal, accounting, insurance and other expenses that we have not incurred as an unliste
public company, including costs associated with listed company reporting and corporate governance requiremer
We expect that rules and regulations shalléase our legal and financial compliance costs and make some activities
more timeconsuming and costly, although we are currently unable to estimate these costs with any degree of certain
Laws and regulations could also make it more difficult or costtyug to obtain certain types of insurance, including
director and officer liability insurance, and we may be forced to accept reduced policy limits and coverage or incL
substantially higher costs to obtain the same or similar coverage. Laws and regulatilol also make it more difficult

for us to attract and retain qualified persons to serve on our board of directors, our board committees or as our ser
management. Furthermore, if we are unable to satisfy our obligations as a public company, Ve cobject to
delisting, fines, sanctions and other regulatory action and potentially civil litigation. Any such action could adversel
affect our business, financial condition and results of operations and cash flow.

For instance, we shall be subject to the SEBI Listing Regulations which shall require us to file audited annual ar
unaudited quarterly reports with respect to our business and financial condition. If we experience any delays, we m
fail to satisfy our rporting obligations and/or we may not be able to readily determine and accordingly report any
changes in our results of operations as promptly as other listed companies. Further, as a publicly listed company,
shall need to maintain and improve the eifgmess of our disclosure controls and procedures and internal control
over financial reporting, including keeping adequate records of daily transactions. In order to maintain and improv
the effectiveness of our disclosure controls and procedures amdahtontrol over financial reporting, significant
resources and management attention shall be require
our business concerns, which may adversely affect our business, prospects, finanitiahcoesllts of operations,

and cash flows. In addition, we may need to hire additional legal and accounting staff with appropriate experience a
technical accounting knowledge, but there can be no assurance that we shall be able to do so in d 8ffielgran
manner.

External Risks

62.

A slowdown in economic growth in India could cause our business to suffer.

Our performance and the growth of our business are dependent on the health of the overall Indian economy. A
slowdown or perceived slowdown in the Indian economy or future volatility in global commodity prices could
adversely affect our business. Additoh | y, an increase in trade deficit,
or a decline in Indiab6s foreign exchange reserves
adversely affect the Indian economy and our business.démnturn in the macroeconomic environment in India
could also adversely affect our business, financial condition, results of operations and prospects.

I ndi abs economy could be adversely affected by a ge
affecting agriculture, commodity and energy prices as well as various other factors. A slowdown in the Indian econon
could adverselyféect the policy of the Gol towards our industry, which may in turn adversely affect our financial
performance and our ability to implement our business strategy.

The Indian economy is also influenced by economic development and market conditions in other countries, particular
emerging mar ket conditions in Asia. A decline in |
may also affect liquidityand interest rates in the Indian economy, which could adversely impact our financial
condition. A loss of investor confidence in other emerging market economies or any worldwide financial instability

65



63.

may adversely affect the Indian economy, which could materially and adversely affect our business, financi
condition, results of operations and prospects.

India has experienced instances of social, religious and civil unrest and hostilities between neighbouring countri
from time to time. Military activity or terrorist attacks in the future could influence the Indian economy by disrupting
communications andhaking travel more difficult and such political tensions could create a greater perception that
investments in Indian companies involve higher degrees of risk. Events of this nature in the future, as well as soc
and civil unrest within other countriés Asia, could influence the Indian economy negatively.

Further, other factors which may adversely affect the Indian economy are scarcity of credit or other financing in Indi
resulting in an adverse impact on economic conditions in India and scarcity of financing of our expansions; volatilit

inandactualo perceived trends in trading activity on, 1In
fiscal or monetary policies, like application of GST; political instability, terrorism or military conflict in India or in
countriesintheregioor gl obal ly, including in Indiads vari-ous

made disasters; infectious disease outbreaks or other serious public health concerns; prevailing regional or glo
economic condi ti on sncipai emport madkets) gnd otimer sigmfidantarégglatoyy rori economic
developments in or affecting India or its financial services sectors.

Any slowdown or perceived slowdown in the economic growth of the Indian economy, or in specific sectors of the
Indian economy, could adversely affect our business, financial condition and results of operations, and the price of t
Equity Shares.

Natural or manmade disasters, fires, epidemics, pandemics, acts of watr, terrorist attacks, civil unrest and other
events could materially and adversely affect our business.

Natural disasters (such as typhoons, cyclones, storms, tsunamis, fires, explosions, flooding, and/or earthquake
epidemics, pandemics such as COMID, and marmade disasters, including acts of war, military actions, terrorist
attacks, and other eventaany of which are beyond our control, may lead to economic instability, including in India
or globally, which may in turn materially and adversely affect our business, financial condition, and results o
operations.

Our operations may be adversely affected by fires, natural disasters, and/or severe weather, which can result in dan
to our property or inventory and generally reduce our productivity and may require us to evacuate personnel al
suspend operations.

India has experienced instances of social, religious and civil unrest and hostilities between neighbouring countri
from time to time. Military activity or terrorist attacks in the future could influence the Indian economy by disrupting
communications anchaking travel more difficult and such political tensions could create a greater perception that
investments in Indian companies involve higher degrees of risk. Events of this nature in the future, as well as soc
and civil unrest within other countri@s Asia, could influence the Indian economy negatively. Any terrorist attacks
or civil unrest as well as other adverse social, economic, and political events in India could have a negative effect
us. Such incidents could also create a greater percdptibmvestment in Indian companies involves a higher degree
of risk and could have an adverse effect on our business and the price of the Equity Shares.

A number of countries in Asia, including India, as well as countries in other parts of the world, are susceptible t
contagious diseases and, for example, have had confirmed cases of diseases such as the highly pathogenic H
H5N1, and H1N1 strains of fluenza in birds and swine and more recently, the S&RS-2 virus. Any future
outbreaks of SAR®0V-2 virus or a similar contagious disease could adversely affect the global economy and
economic activity in the region. As a result, any present or futitte@ak of a contagious disease could have a material
adverse effect on our business and the trading price of the Equity Shares.

Further, other factors which may adversely affect the Indian economy are scarcity of credit or other financing in Indi
resulting in an adverse impact on economic conditions in India and scarcity of financing of our expansions; volatilit

inandactualo perceived trends in trading activity on, 1In
fiscal or monetary policies, like application of GST; political instability, terrorism or military conflict in India or in
countriesintheregioar gl obally, including in Indiabds vari-ous

made disasters; infectious disease outbreaks or other serious public health concerns; prevailing regional or glo
economi c condi ti on sncipal enport madkets) gnd otmer slgmifidaintarégglatoy ori economic
developments in or affecting India or its financial services sectors. Any slowdown or perceived slowdown in the
economic growth of the Indian economy, or in specific sectors of the ledi@momy, could adversely affect our
business, financial condition and results of operations, and the price of the Equity Shares. Our performance and
growth of our business depend on the overall performance of the Indian economy as well as the ecbnioeies
regional markets in which we operate.
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The impact of the IsraeHamas war, the Iranlsrael conflict or the Russian invasion of Ukraine on the global
economy, energy supplies and raw materials is uncertain, but may prove to negatively impact our business and
operations.

The short and longerm implications of the Isra¢lamas war, thelrah sr ael conf l i ct or Rus
are difficult to predict at this time. As on the date of this Draft Red Herring Prospectus, we have not experienced ar
material interrugions in our business operations in connection with these conflicts. We continue to monitor any
adverse impact that the outbreak of war in Ukraine, the subsequent institution of sanctions against Russia by the Uni
States and several European and Asamtries, and the Israglamas war or the Iratsrael conflict may have on the
global economy in general, on our business and operations and on the businesses and operations of our lenders
other third parties with which we conduct business. To thanettie wars in Ukraine or Israel or the conflict between
Iran and Israel may adversely affect our business as discussed above, it may also have the effect of heightening m
of the other risks described herein. Such risks include, but are not limitadvexse effects on macroeconomic
conditions, including inflation; disruptions to our global technology infrastructure, including through cyberattack,
ransom attack, or cybémtrusion; adverse changes in international trade policies and relations; dissuiptiglobal
supply chains; significant volatility in commodity prices and supply of energy resources; political and social instability;
changes in consumer or purchaser preferences and constraints; volatility, or disruption in the capital markets, any
which could negatively affect our business and financial condition.

If inflation were to rise in India, we might not be able to increase the prices of our products and services at a
proportional rate in order to pass costs on to our customers thereby reducing our margins.

Inflation rates in India have been volatile in recent years, and such volatility may continue in the future. India ha
experienced high inflation in the recent past. Increased inflation can contribute to an increase in interest rates &
increased costs tmur business, including increased costs of wages and other expenses relevant to our business.

High fluctuations in inflation rates may make it more difficult for us to accurately estimate or control our costs. Any
increase in inflation in India can increase our expenses, which we may not be able to adequately pass on to
customers, whether ergly or in part, and may adversely affect our business and financial condition. In particular, we
might not be able to reduce our costs or increase the price of our products and services to pass the increase in cos
to our customers. In such case, ousibess, results of operations, cash flows and financial condition may be adversely
affected.

Further, the Government of India has previously initiated economic measures to combat high inflation rates, and it
unclear whether these measures will remain in effect. There can be no assurance thaiflmtobanevels will not
worsen in the future.

A slowdown in our exports due to tariffs and trade barriers and international sanctions could adversely affect our
business, financial condition and results of operations.

A portion of our revenue is derived from our International Busirieetails ofrevenue generated from International
Business for the six months endeelptembeB0, 2024 and Fiscals 2024, 2023 and 2022, including as a percentage of
our revenue froncontinuingoperations are provided below.

Particulars For the six months Fiscal 2024 Fiscal 2023 Fiscal 2022
ended September 30,
2024
Revenue As a Revenue As a Revenue As a Revenue As a
@i n percentage (i n 7 percentage (in percentage (in percentage
million) | of Revenue | million) | of Revenue | million) of Revenue | million) of Revenue
from from from from
Continuing Continuing Continuing Continuing
Operations Operations Operations Operations
(in %) (in %) (in %) (in %)
Revenue fron 582.46 8.28%| 1,241.49 10.78% 1,717.92 14.28% 2,649.63 22.24%
International
Business

From time to time, tariffs, quotas and other tariff and-taniff trade barriers may be imposed on our products in
jurisdictions in which we operate or seek to sell our products. There can be no assurance that the countries or regi
(like theLatin American markgtwhere we seek to sell our products will not impose trade restrictions on us in future.
We may also be prohibited from exporting to certain restricted countries that may be added to a sanctions Ii
maintained by the Government of India or atftgeign governments, such as the Specially Designated Nationals and
Blocked Persons list maintained by the Office of Foreign Assets Control of the US Department of Treasury in th
United States. In February 2022, hostilities between Russia and the éJk@immenced, which has led to the
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imposition of sanctions of various Russian interests (and in some cases Belarus) by the European Union, Austra
Canada, Japan, New Zealand, Switzerland, South Korea, the United Kingdom and the United States. Any su
imposition of trade barriers or intgational sanctions may have an adverse effect on our business, financial condition
and results of operations.

Changing laws, rules and regulations and legal uncertainties, including adverse applicaticcogdorate and tax
laws, may adversely affect our business, prospects and results of operations.

The regulatory and policy environment in which we operate is evolving and subject to change. Such changes, includi
the instances mentioned below, naalyersely affect our business, results of operations, financial condition, cash flows

and prospects, to the extent that we are unable to suitably respond to and comply with any such changes in applicz
law and policy.

The Government of India announced the union budget for 2025, following which the Finance (No.2) Act, 2024 wa
enacted which inter alia increased the rate of taxation of-&ont capital gains and lorigrm capital gains arising

from transfer of an equitghare. Investors are advised to consult their own tax advisors and to carefully consider the
potential tax consequences of owning Equity Shares.

Further, the Government of India introduced new laws relating to social security, occupational safety, industric
relations and wages namel y, SotiahSeculyoCGbd® )o,n tShoec i Gacl c uSpeact L
Health and Working Conditions Code, 2020, the Industrial Relations Code, 2020 and the Code on Wages, 2019, wh
consolidate, subsume and replace numerous existing central labour legislations, which were to take effedl from Ap
1, 2021 ( colLabeuwr tCodese) vy, Th & enGdf virelin mam deferred the effective date of
implementation of the respective Labour Codes, and they shall come into force from such dates as may be notifie
Different dates may also be appointed for the coming into force of different provisionslafttber Codes. While

the rules for implementation under these codes have not been finalized, as an immediate consequence, the coming
force of these codes could increase the financial burden on our Company, which may adversely affect our profitabilit
For instance, under the Social Security Code, a new concept of deemed remuneration has been introduced, such
where an employee receives more than half (or such other percentage as may be notified by the Central Governm
of their total remuneratiom the form of allowances and other amounts that are not included within the definition of
wages under the Social Security Code, the excess amount received shall be deemed as remuneration and accord
be added to wages for the purposes of the Soc@ire Code and the compulsory contribution to be made towards
the employeesdé6 provident fund.

Unfavourable changes in or interpretations of existing, or the promulgation of new laws, rules and regulation
including foreign investment and stamp duty laws governing our business and operations could result in us bei
deemed to be in contravention siich laws and may require us to apply for additional approvals. We may incur
increased costs and other burdens relating to compliance with new requirements, which may also require significe
management time and other resources, and any failure to congylyadversely affect our business, results of
operations, financial condition, cash flows and prospects. Uncertainty in the application, interpretation o
implementation of any amendment to, or change in, governing law, regulation or policy, includirasdy of an
absence, or a limited body, of administrative or judicial precedent may be time consuming as well as costly for us
resolve and may affect the viability of our current business or restrict our ability to grow our businesses in the future

We may be affected by competition laws in India and any adverse application or interpretation of the Competition
Act could in turn adversely affect our business.

The Competition ActComginActd )aswasneamrdaedt dd hfeor t he pul
t hat have or are |likely to hME@ )an Uadlweer steh ee fC(foentpte
arrangement, understanding or action in concert, whether formal or informal, which causes or is likely to cause ¢
AAEC is deemed void and attracts substantial monetary penalties.

Further, any agreement among competitors which directly or indirectly (i) involves determination of purchase or sal
prices, limits or controls production, supply, markets, technical development, investment or provision of service:s
(ii) or shares the magk or source of production or provision of services by way of geographical area, type of goods
or services or number of customers in the relevant market; (iii) directly or indirectly resultsrigdand) or collusive
bidding is presumed to have an apjpabte adverse effect on competition in the relevant market in India and shall be
void.

Further, the Competition Act prohibits abuse of dominant position by any enterprise. If it is proved that the
contravention committed by a company took place with the consent or connivance or is attributable to any neglect |
the part of, any director, mager, secretary or other officer of such company, that person shall be guilty of the
contravention and liable to be punished.
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On March 4, 2011, the Government notified and brought into force the combination regulation (merger control
provisions under the Competition Act which came into effect from June 1, 2011. These provisions require acquisitior
of shares, voting rights, agseor control or mergers or amalgamations that cross the prescribed asset and turnove
based thresholds to be mandatorily notified to aneapproved by the CCIl. Additionally, on May 11, 2011, the CCI
issued the Competition Commission of India (ProcedareTransaction of Business Relating to Combinations)
Regulations, 2011, as amended, which sets out the mechanism for implementation of the merger control regime
India.

The Competition Act aims to, among others, prohibit all agreements and transactions which may have an AAEC
India. Consequently, certain agreements entered into by us could be within the purview of the Competition Ac
Further, the CCI has exttarritorial powers and can investigate any agreements, abusive conduct or combination
occurring outside India if such agreement, conduct or combination has an AAEC in India. The impact of the provisior
of the Competition Act on the agreements entered into bgmusot be predicted with certainty at this stage. However,
since we pursue an acquisition driven growth strategy, we may be affected, directly or indirectly, by the application
interpretation of any provision of the Competition Act, any enforcement @daugs initiated by the CCl, any adverse
publicity that may be generated due to scrutiny or prosecution by the CCI, or any prohibition or substantial penaltie
levied under the Competition Act, which would adversely affect our business, results of ogercdsh flows and
prospects. Recently, the Government of India has notified a provision related to investigation procedure wherek
regulator CCI can issue show cause notices to parties concerned as well as grant them time to respond before pas
a find order.

The Competition Act was amended on April 11, 2023, the Competition (Amendment) Act, 2023 has been enacted
increase the ease of doing business in India and enhance transparency. The Act requires notification of transacti
that exceed a global deal valu o f 2,000 crores, subject to the tar
formalizes a | ower threshold of O6control 6, i . e., t
management or affairs or strategic commeiméglisions, to exempt combinations from the standstill obligations under
Section 6(2A) of the Act, if the combinations involve: (a) an open offer; or (b) an acquisition of shares or securities
through a series of transactions on a regulated stock exchtmge

Significant differences exist between Ind AS used to prepare our financial information and other accounting
principles, such as US GAAP and | FRS, which may af
condition.

The Restated Consolidated Financial Information for the six months ended September 30, 2024 and Fiscal 2024, Fis
2023, and Fiscal 2022, included in this Draft Red Herring Prospectus are derived from audited consolidated financi
statements as of andrfthe six months ended September 30, 2024, and the Financial Years ended March 31, 202
March 31, 2023 and March 31, 2022 prepared in accordance with Ind AS the provisions of the Companies Act, 20:
and other accounting principles generally accepted dimland restated by our Company in accordance with the
requirements of Section 26 of Part | of Chapter Il of the Companies Act, 2013, relevant provisions of the SEBI ICDF
Regulations, and the Guidance Note on Reports on Company Prospectuses (Reviseduz@ilBy the ICAI. Ind AS
differs from accounting principles with which you may be familiar, such as Indian GAAP, IFRS and US GAAP.

We have not attempted to explain in a qualitative manner the impact of the IFRS or US GAAP on the financie
information included in this Draft Red Herring Prospectus, nor do we provide a reconciliation of our financial
information to those of US GAAP or BS. US GAAP and IFRS differ in significant respects from Ind AS and Indian
GAAP, which may differ from accounting principles with which you may be familiar in other countries. Accordingly,
the degree to which the financial information included in this CRad Herring Prospectus, which is restated as per
the SEBI | CDR Regul ations, wi || provide meaningf ul
familiarity with Indian accounting practices, Ind AS, the Companies Act and the SEBI ICDRaRagstl Any reliance

by persons not familiar with Indian accounting practices, Ind AS, the Companies Act and the SEBI ICDR Regulation:
on the financial disclosures presented in this Draft Red Herring Prospectus should accordingly be limited. You shou
review the accounting policies applied in the preparation of the Restated Consolidated Summary Statements a
consult your own professional advisers for an understanding of the differences between these accounting princip
and those with which they may beore familiar.

We may be i mpacted by an adverse change in Indiaés
agency.

Our borrowing costs and our access to the debt capital markets depend significantly on the credit ratings of India. A

adverse revisions to Indiabds credit ratings for do
adversely impact auability to raise additional financing and the interest rates and other commercial terms at which
such financing is availabl e, including raising any

ratings may occur, for reasons beyond ocamtmol such as, upon a change of government tax or fiscal policy or a
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decline in Indiads foreign exchange reserves. This
favourable terms or at all, and consequently adversely affect our business and financial performance and the price
the Equity Shares.

Risks related to the Offer and the Equity Shares

71.

72.

73.

Investors may not be able to immediately sell any of the Equity Shares they subscribe to in this Offer on an Indian
stock exchange.

The Equity Shares will be listed on the Stock Exchanges. Pursuant to the applicable Indian laws and practic
permission for listing of the Equity Shares will not be granted till the Equity Shares in this Offer have been issued ar
allotted and all relevardocuments are submitted to the Stock Exchanges. Further, certain actions must be complete
prior to the commencement of l' isting and trading of
accounts with the depository participants initndhe Allotment of Equity Shares in the Offer and the credit of such
Equity Shares to the applicantés demat account withth
approval or otherwise commence trading in Equity Shares wouléttgstur ability to dispose of your Equity Shares.

We cannot assure you that the Equity Shares wil/ be
Shares will commence in a timely manner (as specified herein) or at all. We caultkaksquired to pay interest at

the applicable rates if the allotment is not made, refund orders are not dispatched or demat credits are not made
investors within the prescribed time periods.

Pursuant to listing of the Equity shares, we may be subject to-gmgtive surveillance measures like additional
Surveillance Measures (AASMO) and Gr adbkxahangesintheorderl a n
to enhance market integrity and safeguard the interest of the investors.

On and post the listing of equity shares, we may be subject to ASM and GSM by the Stock Exchange(s) and t
Securities and Exchange Board of India. These measures have been introduced in order to enhance market inte
and safeguard the interest of inies and to alert and advise investors to be extra cautious and carry out necessar
due diligence while dealing in such securities.

The criteria for shortlisting any scrip trading on the Stock Exchange(s) under the ASM is based on an objectiv
criterion as jointly decided by SEBI and the Stock Exchange(s) which include market based dynamic parameters st
as high low variations, cliertoncentration, close to close price variation, market capitalization, volume variation,
delivery percentage, number of wuniqgue PANOs and pri
where there is an abnormal price rise that is nwirnensurate with the financial heath and fundamentals of a company
which inter alia includes factors like earnings, book value, fixed assets and net worth to the equity ratio etc. The pri
of our equity shares may also fluctuate after the offer due toaddaetors such as volatility in the Indian and global
securities market, our profitability and performance, the performance of our competitors, change in the estimates
our performance or any other political or economic factor. The occurrence of trgyaifovementioned factors may
trigger the parameters identified by SEBI and the Stock Exchange(s) for the placing securities under the GSM a
ASM framework. In the event of our Equity Shares are covered under suamptive surveillance measures
implemented by SEBI and the Stock Exchange(s), we may be subject to certain additional restrictions in the relati
to trading of our Equity Shares such as limiting trading frequency (for example trading either allowed in a week or
month) higher margin reqments of settlement on a trade for trade basis without netting off requirement of
settlement on gross basis or freezing price on upper side of trading which may have an adverse effect on the mal
price of our Equity Shares or may in general cause glisns in the development of an active market for and trading
and liquidity of our Equity Shares and on the reputation and conditions of our Company.

For further details in relation to the ASM and GSM Surveillance Measures, including criteria for shortlisting and
review of Listed Securities, exemptions from shortlisting and frequently asked questions (FAQs), among other detai
refer to the websites dfie NSE and the BSE.

The Offer Price, market capitalisation to revenue multiple and price to earnings ratio based on the Offer Price of
our Company, may not be indicative of the market price of the Equity Shares on listing.

Our mar ket capitalisation (based on the Offer Pric
capitalisation (based on the Offer Price) to price
the upper end of therice Bank.

The Offer Price will be determined by our Company in consultation with BRLMs based on various factors anc
assumptions. Furthermore, the Offer Price of the Equity Shares will be determined by our Company in consultatic
with Book Running Lead Manager thrdughe Book Building Process, and will be based on numerous factors,

i ncluding f act o rBasis tosthe ©ffesRricei e d) i unm dl@2gndinay ngt begiralicative of

the market price for the Equity Shares after the Offer. AccordinglyQffex Price, multiples and ratio may not be
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indicative of the market price of the Equity Shares on listing or thereafter. The factors that could affect the marke
price of the Equity Shares include, among other, broad market trends, our financial performance and results po
listing, and otherfacos beyond our Companyédés control

Prior to the Offer, there has been no public market for our EQlires, and an active trading market on the Stock
Exchanges may not develop or be sustained after the Offer. Listing and quotation does not guarantee that a marke
the Equity Shares will develop, or if developed, the liquidity of such market for thityEShares. The valuation
exercise undertaken for the purposes of the Offer by our Company, in consultation with the Book Running Lea
Managers, is not based on a benchmark with our industry peers. The relevant financial parameters based on which
Price Band would be determined, shall be disclosed in the advertisement that would be issued for publication of tl
Price Band. The market price of the Equity Shares may be subject to significant fluctuations in response to, amo
other factors, variations wur operating results, market conditions specific to the industry we operate in, developments
relating to India, announcements by us or our competitors of significant acquisitions, strategic alliances
announcements by third parties or governmental entitiesignificant claims or proceedings against us, volatility in
the securities markets in India and other jurisdictions, variations in the growth rate of financial indicators, variation
in revenue or earnings estimates by research publications, anesliargonomic, legal and other regulatory factors.

As a result, the market price of the Equity Shares may decline below the Offer Price. We cannot assure you that y
will be able to sell your Equity Shares at or above the Offer Price.

The Offer Price of the Equity Shares may not be indicative of the market price of the Equity Shares after the Offer.

On listing, the Equity Shares will be quoted in Indian Rupees on the Stock Exchanges. Any dividends in respect of t
Equity Shares will be paid in Indian Rupees and subsequently converted into appropriate foreign currency fi
repatriation, if required. Apadverse movement in currency exchange rates during the time it takes to undertake suc
conversion may reduce the net dividend to investors. In addition, any adverse movement in exchange rates durin
delay in repatriating the proceeds from a sale ofitg¢shares outside India, for example, because of a delay in
regulatory approvals that may be required for the sale of Equity Shares, may reduce the net proceeds received
shareholders. For example, the exchange rate between the Indian Rupee anddb#aUlfs fluctuated in recent
years and may continue to fluctuate substantially in the future, which may have an adverse effect on the returns on:
Equity Shares, independent of our operating results.

Investors may be subject to Indian taxes arising out of capital gains on the sale of the Equity Shares.

Under current Indian tax laws, unless specifically exempted, capital gains arising from the sale of equity shares in
I ndi an company is generally tax@Bd)e iisn llenwdiiead 0©An san
Indian stock exchange on which equity shares are sold. Any gain realized on the sale of listed equity shares held
more than 12 months may be subject to long term capital gains tax in India at the specifidehetdingn certain
factors, such as STT is paid, the quamtof gains and any available treaty exemptions. Accordingly, you may be
subject to payment of loagrm capital gains tax in India, in addition to payment of STT, on the sale of any Equity
Shares held fomorethan 12 months. Furthermore, any gain realized on the sale of listed equity shares held for :
period of 12 months or less will be subject to stientn capital gains tax in Indi&arlier, distribution of dividends by

a domestic company was subjBO®) toi i ¢ thedoerhpdny &nsl subhr i b
dividends were generally exempt from tax in the hands of the shareholders. However, the government of India h
amended the Income Tax Act to abolish the DDT regime. Under the extant provisions, any dividend distributed by
domesticcompany is subject to tax in the hands of the concerned shareholder at the applicable rates. Additionally, t
company distributing dividends is required to withhold tax on such payments at the applicable rate. However, nol
resident shareholders may cldiranefit of the applicable tax treaty, subject to satisfaction of certain conditions.

Furthermore, if nonesident shareholders of entities holding the Equity Shares exit by way of sale or redemption o
the shares held by them abroad in such entities, suchesatent shareholders could be taxed on capital gains in India

if the offshore shres derive substantial value from Indian assets, subject to certain exemptions. Capital gains arisir
from the sale of the Equity Shares will be exempt from taxation in India only in limited situations and generally, Indiar
tax treaties do not limitindas abi |l ity to i mpose tax on capital gali
liable for tax in India as well as in their own jurisdiction on a gain upon the sale of the Equity Shares. Similarly, an
business income realized from the transfeEquity Shares held as trading assets is taxable at the applicable tax rates
subject to any treaty relief, if applicable, to a fresident seller.

Furthermore, the Finance Act, 2019 amended the Indian Stamp Act, 1899 with effect from July 1, 2020 clarified tha
in the absence of a specific provision under an agreement, the liabjbityy stamp duty in case of sale of securities
through stock exchanges will be on the buyer, while in other cases of transfer for consideration through a deposito
the onus will be on the transferor. The stamp duty for transfer of securities other than rdsbemta delivery basis

is specified at 0.015% and on a raelivery basis is specified at 0.003% of the consideration amount.
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Our Company cannot predict whether any tax laws or other regulations impacting it will be enacted, or predict th
natureand impact of any such laws or regulations or whether, if at all, any laws or regulations would have a materi
adverse effect on our Co mp dimancialsondiiansandcastsflows. Investers shaulsl o
consult their own tax advisors about the consequences of investing in or trading in Equity Shares.

QIBs and Nonlnstitutional Investors are not permitted to withdraw or lower their Bids (in terms of quantity of
Equity Shares or the Bid Amount) at any stage after submitting a Bid, and Retail Individual Bidders are not
permitted to withdraw their Bids aftr the Bid/Offer Closing Date.

Pursuant to the SEBI ICDR Regulations, QIBs and-Nmtitutional Investors are required to pay the bid amount on
submission of the bid and are not permitted to withdraw or lower their Bids (in terms of quantity of Equity Shares o
the Bid Amount) at anytage after submitting a Bid. Rlls can revise or withdraw their Bids during the Bid/Offer Period
and until the Bid/Offer Closing Date, but not thereafter. While our Company is required to complete Allotment
pursuant to the Offer within such period as maypbee scr i bed under applicabl e |
decision to invest in our Equity Shares, including adverse changes in international or national monetary polic
financial, political or economic conditions, our business, financial condéih results of operations may arise
between the date of submission of the Bid and Allotment. Our Company may complete the Allotment of our Equit
Shares even if such events occur, and such dpusuants |
to the Offer or cause the trading price of our Equity Shares to decline on listing. QIBs afusttational Bidders

will not be able to withdraw or lower their bids following adverse developments in international or national monetary
policy, financial, political or economic conditions, our business, results of operations, cash flows or otherwise, betwee
the dates of submission of their Bids and Allotment.

The determination of the Price Band is based on various factors and assumptions and the Offer Price of our Equity
Shares may not be indicative of the market price of @&quity Shares after the Offer.

The determination of Price Band is based on various factors and assumptions and will be determined by our Comps
in consultation with the Book Running Lead Managers. Furthermore, the Offer Price of the Equity Shares will be
determined by our Company, inrsultation with the Book Running Lead Managers through the book building process
prescribed under the SEBI ICDR Regulations.

The Offer Price wildl be based BasisfonQffen®nicd ulk e ¢ pagelaem g ,
may not be indicative of the market price for our Equity Shares after the Offer. The market price of our Equity Share
could be subiject to significant fluctuations after the Offer and may decline below the Offer Price. In addition, the stoc
market often eperiences price and volume fluctuations that are unrelated or disproportionate to the operatin
performance of a particular company. Theseatnmarket fluctuations and industry factors may materially reduce the
mar ket price of the Equity Shares, regardl ess of ou
assure you that investors will be able to resell their Equity Shacesahove the Offer Price

Any future issuance of Equity Shares or convertible securities or other equity linked instruments by us may dilute
your shareholding, and significant sales of Equity Shares by our major shareholders, may adversely affect the
trading price of the Equity Shees.

We may be required to finance our growth through future equity offerings. Any future equity issuances by us, includin
a primary offering and grants of stock options under our employee stock option plan, may lead to the dilution c
i nvest or s 6 inauh Any fithre issdanaego$ Equity Shares or the disposal of Equity Shares by our major
shareholders or the perception that such issuance or sales may occur after the completion of this Offer (subject
compliance with the lockn provisions under th8 EBI ICDR Regulations), may adversely affect the trading price of
the Equity Shares, which may lead to other adverse consequences including difficulty in raising capital throug
offering of the Equity Shares or incurring additional debt. There can bsswwamceahatwe will not issue further
Equity Shares or that the shareholders will not dispose of the Equity Shares. Any future issuances could also dilute
value of your investment in the Equity Shares. In addition, any perception by investorstatssiances or sales
might occur may also affect the market price of the Equity Shares.

Foreign investors are subject to foreign investment restrictions under Indian law, which may adversely affect the
market price of the Equity Shares.

As an Indian company, we are subject to exchange controls that regulate borrowing in foreign currencies, includir
those specified under FEMA and the rules thereunder. Under the foreign exchange control regulations currently
force in India, transfers o$hares between naesidents and residents are freely permitted (subject to certain
restrictions) if they comply with the pricing guidelines aaportingrequirements specified by the RBI. If the transfer

of shares is not in compliance with such requieats or falls under any of the exceptions specified by the RBI, then
the approval of the RBI will be required for such transaction to be valid. We cannot assure investors that any requir
approval from the RBI or any other Indian government agency cabthaed on any particular terms, or at all.
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Furthermore, in accordance with Press Note No. 3 (2020 Series), dated April 17, 2020 issued by the DPIIT and t
Foreign Exchange Management (Noebt Instruments) Amendment Rules, 2020 which came into effect from April
22, 2020, any investment, subscriptj purchase or sale of equity instruments by entities of a country which shares a
land border with India or where the beneficial owner of an investment into India is situated in or is a citizen of an
such country, will require prior approval of the Gas, prescribed in the Consolidated FDI Policy dated October 15,
2020 and the FEMA Rules. These investment restrictions shall also apply to subscribers of dfsivatve
instruments. Restrictions on foreign investment activities and impact on our ability to attract foreign investors ma
cause uncertainty and delays in our future investment plans and initiatives. We cannot assure you that any requi
approval from the RBbr any other governmental agency can be obtained on any particular term or at all.

Additionally, the Indian government may impose foreign exchange restrictions in certain emergency situations
including situations where there are sudden fluctuations in interest rates or exchange rates, where the Indi
government experiences extreme idiffty in stabilizing the balance of payments or where there are substantial
disturbances in the financial and capital markets in India. These restrictions may require foreign investors to obta
the I ndian government 6s auyit@esoorgpatiiatinig thd irterest oralividends from thage |
securities or the proceeds from the sale of those securities. There can be no assurance that any approval required
the RBI or any other government agency can be obtained on any partioulsioteat all.

For d e tRestrictons orsFereignfdwnership of Indian Securitieso n 481 @gr ability to raise any foreign
capital under the FDI route is therefore constrained by Indian law, which may adversely affect our business, ca
flows, results of operations, financial condition and prospects.

Foreign investors may have difficulty enforcing judgments against us or our management.

The enforcement of civil liabilities by overseas investors in our Equity Shares, including the ability to effect service
of process and to enforce judgments obtained in courts outside of India may be adversely affected by the fact that
are incorporatednder the laws of the Republic of India and all of our executive officers and Directors reside in India.
As a result, it may be difficult to enforce the service of process upon us and any of these persons outside of India ol
enforce outside of India, flgments obtained against us and these persons in courts outside of India.

Recognition and enforcement of foreign judgments is provided for under Section 13 and Section 44A of the Civ
Procedur@vil Codadb@ @©ff a statutory basis. Section 44A o
judgment has been rendered by a superior court, within the meaning of that Section, in any country or territory outsi
India which the Government has by notification deetl to be in reciprocating territory, it may be enforced in India

by proceedings in execution as if the judgment be€n rendered by the relevant court in India. However, Section
44A of the Civil Code is applicable only to monetary decrees not being in the same nature of amounts payable
respect of taxes, other charges of a like nature or in respect of a fine querihkies.

The United Kingdom, Singapore and Hong Kong, among other countries, have been declared by the Government
be a reciprocating territory for the purposes of Section 44A of the Civil Procedure Code. A judgment of a court of
country which is not a reciprating territory may be enforced in India only by a suit upon the judgment under Section
13 of the Civil Procedure Code, and not by proceedings in execution. Section 13 of the Civil Code provides that foreic
judgments shall be conclusive regarding any enattrectly adjudicated upon except: (i) where the judgment has not
been pronounced by a court of competent jurisdiction; (ii) where the judgment has not been given on the merits of t
case; (iii) where it appears on the face of the proceedings thatdbgmént is founded on an incorrect view of
international law or refusal to recognize the law of India in cases to which such law is applicable; (iv) where the
proceedings in which the judgment was obtained were opposed to natural justice; (v) whergntemtuths been
obtained by fraud; or (vi) where the judgment sustains a claim founded on a breach of any law then in force in Indi
Under the Civil Procedure Code, a court in India shall, upon the production of any document purporting to be a certifie
copy of a foreign judgment, presume that the judgment was pronounced by a court of competent jurisdiction, unle:
the contrary appears on record. The suit must be brought in India within 3 years from the date of judgment in the sal
manner as any other sfiled to enforce a civil liability in India.

Further, therare considerable delays in the disposal of suits by Indian courts. It may be unlikely that a court in Indi
would award damages on the same basis as a foreign court if an action were brought in India. Furthermore, it may
unlikely that an Indian court wid enforce foreign judgments if it viewed the amount of damages awarded as excessive
or inconsistent with public policy in India. A party seeking to enforce a foreign judgment in India is required to obtain
prior approval from the RBI under FEMA to repate any amount recovered pursuant to execution and any such
amount may be subject to income tax in accordance with applicable laws. Any judgment or award in a foreign curren
would be converted into Indian Rupees on the date of the judgment or awarotamdthe date of the payment.

73



81.

82.

83.

84.

85.

86.

Holders of Equity Shares could be restricted in their ability to exercise-@mgptive rights under Indian law and
could thereby suffer future dilution of their ownership position.

Under the Companies Act, a company having share capital and incorporated in India is required to offer holders of
Equity Shares premptive rights to subscribe and pay for a proportionate number of Equity Shares to maintain thei
existing ownership peentages prior to the issuance of any new equity shares, unlessémepiinge rights have been
waived by the adoption of a special resolution by holders of flowa¢hs of the Equity Shares who have voted on
such resolution. However, if the laws of fhdsdiction that you are in does not permit the exercise of suebrpptive
rightswithoutus filing an offering document or registration statement with the applicable authority in such jurisdiction,
you will be unable to exercise such qmeptive rights unless we make such a filing. We may elect not to file a
registration statement in relatiom preemptive rights otherwise available by Indian law to you. To the extent that you
are unable to exercise peenptive rights granted in respect of the Equibhai®s, you may suffer future dilution of
your ownership position and your proportional interests in us would be reduced.

A third party could be prevented from acquiring control of our Company because oftak&over provisions under
Indian law.

There are provisions in Indian law that may delay, deter or prevent a future takeover or change in control of ot
Company, even if a change in control would result in the purchase of your Equity Shares at a premium to the mar}
price or would otherwise deeneficial to you. Such provisions may discourage or prevent certain types of transactions
involving actual or threatened change in control of our Company. Under the SEBI TaRegutationsan acquirer

been defined as any person who, directly or irdiyeacquires or agrees to acquire shares or voting rights or control
over a company, whether individually or acting in has concert with others. Although these provisions have bee
formulated to ensure that interests of investors/shareholders are mtotieese provisions may also discourage a third
party from attempting to take control of our Company. Consequently, even if a potential takeover of our Compan
would result in the purchase of the Equity Shares at a premium to their market price or Wwenddsetbe beneficial

to its stakeholders, it is possible that such a takeover would not be attempted or consummated because of the S
Takeover Regulations.

Our ability to raise foreign capital may be constrained by Indian law.

As an Indian company, we are subject to exchange controls that regulate borrowing in foreign currencies. Su
regulatory restrictions limit our financing sources and could constrain our ability to obtain financings on competitive
terms and refinance exist indebtedness. In addition, we cannot assure you that any required regulatory approval:
for borrowing in foreign currencies will be granted to us without onerous conditions, or at all. Limitations on foreign
debt may have an adverse effect on our busigeswth, financial condition and results of operations.

Rights of shareholders of companies under Indian law may be more limited than under the laws of other
jurisdictions.

Our Articles of Association, composition of our Board, Indian laws governing our corporate affairs, the validity of
corporate prodikudayders i edireetsposadi bilities and | iabi
fromt hose that would apply to a company in another ||
as extensive and widespread as sharehol dersdé right s
face challenges in assertitigeir rightsas shareholder in an Indian company than as a shareholder of an entity in

another jurisdiction.

The current market price of some securities listed pursuant to certain previous issues managed by the BRLMs is
below their respective issue prices.

The current market price of securities listed pursuant to certain previous initial public offerings managed by th
BRLMs is below their r espeOther Regulatorg and ®tatupny DisclosureBrideo r
information of past issues handled by the BR_Mso n 445 d'lie dactors that could affect the market price of our
Equity Shares include, among others, broad market trends, financial performance and results of our Company pc
listing, and other factors beyond our control. We ca@ssure you that an active market will develop or that sustained
trading will take place in our Equity Shares, or provide any assurance regarding the price at which our Equity Shar
will be traded after listing.

Compliance with provisions of Foreign Account Tax Compliance Act may affect payments on the Equity Shares.
The U. S. AForeign AccouRATCAOpXxi ApmpeésanaceenNcrepbdot i

i mposes a 30% withholding tax on cer t-&iSrinaficfalanstiuiiogsn p
(including intermediaries).
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If payments on the Equity Shares are made by suchHun®nfinancial institutions (including intermediaries), this
withholding may be imposed on such payments if made to anyUr®n financial institution (including an
intermediary) that is not otherwiseampt from FATCA or other holders who do not provide sufficient identifying
information to the payer, to the extent such payme
guidance, the term Aforei gn igtewfsre hotrclear whethemand tb Wwhatiextentn o
payments on the Equity Shares would be considered i
intergovernmental agreements with many jurisdictions (including India) that modify the FAT@Rolding regime
described above. It is not yet clear how the intergovernmental agreements between the United States and th

jurisdictions will address fiforeign passthru paymen
institui ons to withhold or report on payments on the EQq@
paymentso. You should consult their tax advisors re

agreement or neb).S. legislatiorimplementing FATCA, to their investment in Equity Shares.

U.S. holders should consider the impact of the passive foreign investment company rules in connection with an
investment in our Equity Shares.

A foreign corporation will be treRFICEY Ber aUpd@ett v de
purposes for any taxable year in which either: (i)
50% of its gross assets during the taxable year (based on of the quarterly values of the assets during a taxable yeat
fipassive assets, 0 which generally means that they p
income.

No assurance can be given that our Company will or will not be considered a PFIC in the current or future years. T
determination of whether or not our Company is a PFIC is a factual determination that is made annually after the e
of each taxable yeaand there can be no assurance that our Company will not be considered a PFIC in the currer

taxable year or any future taxable year because, ar
and assets will vary over time, and (ii) the marwfethe application of relevant rules is uncertain in several respects.
Further, our Companybés PFIC status may depend on t

considerably.
The insolvency laws of India may differ from those of other jurisdictions with which investors are familiar.

As we are established in India under the Companies Act, any insolvency proceedings relating to us is likely to invoh
Indian insolvency laws (including the Insolvency and Bankruptcy Code, 2016 of India), the procedural and substanti
provisions of whichmay differ from comparable provisions of the local insolvency laws of jurisdictions with which
investors are familiar.
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SECTION IlI: INTRODUCTION
THE OFFER

The details of the Offer are summarised below:

Equity Shares Offered
Of fer of Equity SH@aeadis of faUp to [O6] Equity Sh araggsegating upft
[ 6] million
of which
Fresh Issu&» Up to [06] Equity Shares of f
2,80Q00 million
Offer for Salé" Upto6,000000Equity Shares of face

up t omilion [ 6]

The Offer consists of:

Employee Reservation Portiéh Up t&qpdty Shares of face va
[ 6] million

Net Offer Up t&qpdty Shares of face va
[ 6] million

TheNet Offer comprises of:

QIB Portion “4®) Not more than [O6] Equity Sha

of which

- Anchor Investor Portion Up to [06] Equity Shares of f

- Net QIB Portion (assuming Anchor Investor Portionfuly ([Up t o [ 6] Equity Shares of f

subscribed)
of which

- Mutual Fund Portion [ 6] Equity Shares of face va
- Balance of QIB Portion for all QIBs including Mutual Fund4[ 6] Equity Shar esachof face va
Non-Institutional Portion )6 Not |l ess than [6] Equity Sha
Of which
Onethird of the Nonlnstitutional Portion, available for allocation|[ 6] Equity Shares of face va
Bidders with an application

1.00 million

Two-thirds of the Nornstitutional Portion, available for allocati{[ 6] Equi ty Shares of face va
to Bidders with an applicati
Retail Portion®X(") Not Il ess than [06] Equity Sha
Pre- and postOffer Equity Shares
Equity Shares outstanding prior to the Offer (as onthe date3 9, 018, 750 Equity Shares of
Draft Red Herring Prospectus)
Equity Shares outstanding after the Offer [ 6] Equity Shares of face va
Use of Net Proceeds by our Company For details of the use of proceeds from the Fresh IssuéOfgects
of the Offed on pagell3 Our Company will not receive ai
proceeds from the Offer for Sale.
(1) Our Board has authorized the Offer, pursuant to a resolution dagxbmber 62024 and our Board has taken on record the participation of the
Promoter Selling Shareholders in the Offer for Sale pursuant to a resolution@etethber 6, 2020ur Shareholders have authorized the Fresh Issue
pursuant to a special resolution datBeécember 7, 2024
(2) The details of authorization by the Promoter Selling Shareholders approving his participation in the Offer for Saletavatdmei®my.

S. No. Name Date of consent letter/Date of board Number of Offered Shares
resolution
1. Vilasben Vrajmohan Shah October 2, 2024 Up t02,651,250
2. Bhavesh Vrajmohan Shah October 24, 2024 Up t01,674,375
3 Kappa Trust October 4, 2024 Up t01,674,375

Each Promoter Selling Shareholder has confirmed that the Offered Shares have been held by them for a period of atkgstiont\the filing of
this Draft Red Herring Prospectus and are accordingly eligible for being offered for sale in thenQffenpliance with Regulation 8 of the SEBI ICDR
Regulations. For details of authorizations received for the Offer for SaléiG#her Regulatory and Statutory Disclosurésithority of the Offey on
page438

(3) In the event of undesubscription in the Employee Reservation Portion, the unsubscribed portion will be available for allocation and Allotment,

proportionately to all ElIigi ble Empl oyees wh o any)asubgect® ihd maximumevalue efs s

Al l ot ment made to such Eligible Employees not exceeditongifanQinthe®d mi |
Empl oyee Reservation Porti on tdfBnployee Disadunt, dang) toieacmEligibfe Emptoyee),Gshab i@ adued tolthe o
Net Offer. Our Company, in consultation with the BRLtWMShare)to&lgblef f er
Employees bidding in the Fioyee Reservation Portion which shall be announced two Working Days prior to the Bid/Offer Opening Date. For further

details, sediOffer Structuré andfiOffer Proceduré on pagest57 and461, respectively.

(4) Our Company, in consultation with the BRLMs, may allocate up to 60% of the QIB Portion to Anchor Investors on a disdresanaraccordance
with the SEBI ICDR Regulations. The QIB Portion will be accordingly reduced for the Equity Shares allodstetido Investors. Onthird of the
Anchor Investor Portion will be reserved for domestic Mutual Funds only, subject to valid Bids being received from domuedtitults at or above
the Anchor Investor Offer Price. In case of unrdabscription or nonAllotment in the Anchor Investor Portion, the remaining Equity Shares will be
added back to the Net QIB Portion. Further, 5% of the QIB Portion (excluding the Anchor Investor Portion) shall be deaildldeation on a
proportionate basis to Mutual Fuais only, and the remainder of the QIB Portion shall be available for allocation on a proportionate basis to all QIB
Bidders (other than Anchor Investors), including Mutual Funds, subject to valid Bids being received at or above the@fféoWwever, ithe aggregate
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®)

(6)

@)

demand from Mutual Funds is |l ess than [06] Equity Sh aPatenwilbeadded al a
to the QIB Portion and allocated proportionately to the QIBs (other than Anchor Investors) in propottieir Bids. Se@Offer Proceduré on page

461

Subject to valid Bids being received at or above the Offer Price, tsudescription, if any, in any category, except the QIB portion would be allowed to

be met with spitbver from any other category or combination of categories at the discretion ofasopay, the BRLMs and the Designated Stock
Exchange. In the event of unerrbscription in the Offer, subject to receiving minimum subscription for 90% of the Fresh Issue and compliance with
Rule 19(2)(b) of the Securities Contracts (Regulation) Ruleg,, 188 Allotment for the valid Bids will be made in the first instance towards subscription

for 90% of the Fresh Issue. For further details, 8&éfer Structuré on page457.

SEBI through its circular (SEBI/HO/CFD/DIL2/CIR/P/2022/45) dated April 5, 2@82heextent not rescinded by the SEBI ICDR Master Circular in
relation to the SEBI ICDR Regulationgas prescribed that all individual investors applying in initial public offerings opening on or after May 1, 2022,
where the application amount is up to 7 0.50 mill i on,-InstithtianalPortians e t |
bidding for more than 7 0.20 million and up to 7 0. 50unipglidatioroRormfou si n

Bidding through Syndicate, stdyndicate members, Registered Brokers, RTAs or CDPs, or online using the facility of linked online trading, demat and
bank account (3 in 1 type accounts), provided by certain brokers.
Allocation to Bidders in all categories, except Anchor Investors, if any;Ititutional Bidders and Retail Individual Bidders, shall be made on a
proportionate basis subject to valid Bids received at or above the Offer Price. The allocation to edicindieidual Bidder shall not be less than the
minimum Bid Lot, subject to availability of Equity Shares in the Retail Portion and the remaining available Equity Sirayeshéll be allocated on a
proportionate basis. Not less than 15% of the NdeiQshall be available for allocation to Ndnstitutional Bidders of which onthird of the Non
Institutional Portion wildl be avail able for all octad i"oln. @0 mBihidsdiea rs
oftheNonl nsti tutional Portion will be available for al |l oc a@tsubscriptianm Bi d
either of these two sutategories of Noiinstitutional Portion may be allocated to Bidders in the othb-category of Nofinstitutional Portion. The
allocation to each Nonstitutional Bidder shall not be less than the minimum application size, subject to availability of Equity Shares in-the Non
Institutional Portion and the remaining available Equitya®es, if any, shall be allocated on a proportionate basis in accordance with the conditions
specified in this regard in Schedule XIlII of the SEBI ICDR Regulations.
Our Company, in consultation with the BRLMs, may considerd FeO P11 ac e ment , as may be permitted und
560.00million, at its discretion, prior to filing of the Red Herring Prospectus with the RoC. ThéPPrdlacement, if undertaken, will be at a price to
be decided by our Company, in consultation with the BRLMs. If théP@rélacement is completed, the amaaiged pursuant to the PO Placement
will be reduced from the Fresh Issue, subject to compliauitteRule 19(2)(b) of the Securities Contracts (Regulation) Rules, 1957, as amended-The Pre
IPO Placement, if undertaken, shall not exceed 20% of the size of the Fresh Issue. Prior to the completion of theCQaigpaoyrshall appropriately
intimate he subscribers to the P#®O Placement, prior to allotment pursuant to the #1#© Placement, that there is no guarantee that our Company
may proceed with the Offer or the Offer may be successful and will result into listing of the equity shares aok tBgc8anges. Further, relevant
disclosures in relation to such intimation to the subscribers to théA®ePlacement (if undertaken) shall be appropriately made in the relevant sections
of the RHP and Prospectus.

For further details, se®ffer Structure, fiTerms of the OfférandfiOffer Proceduré on page€57,451and461respectively.
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SUMMARY OF FINANCIAL INFORMATION
The following tables set forth the summary financial information derived from the Restated Consolidated Financial Informatiol
The summary financial information presented below should be read in conjunctiofiReittated Consolidated Financial
Informatiord andfiManagemerds Discussion and Analysis of Financial Condition and Results of Operatorsage317and
384, respectively.

[The remainder of this page has intentionally been left blgnk
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RESTATED CONSOLIDATED STATEMENT OF ASSETS AND LIABILITIES

(in million, unl es ¢
Particulars As at As at March | As at March | As at March
September 30, 31, 2024 31, 2023 31, 2022
2024
ASSETS
Non-Current Assets
(a) Property, Plant and Equipment 950.87| 1,021.12 951.26 957.06
(b) CapitalWork-In-Progress 748.58 484.00 145.53 108.72
(c) Goodwill 31.26 31.26 31.26 31.26
(d) Other Intangible Assets 19.53 19.70 17.43 20.80
(e) Intangible Assets Under Development 44.31] 25.07 10.98 2.70
(f) Right-of-use Assets 693.98 696.99 692.01 655.63
(9) Financial Assets
-Investments 69.96 78.24 26.06 15.02
-Loans 1.19 1.48 2.41 3.65
-Other Financial Assets 5.95 5.39 4.27 3.81
(h) NonCurrent Tax (Net) 32.09 39.23 43.20] 0.56
(i) Deferred Tax Assets (Net) 167.66 136.22 120.28 150.76
() Other NonCurrent Assets 220.23 78.21 309.60 259.36
Total Non-Current Assets (A) 2,985.61 2,616.91 2,354.29 2,209.33
Current Assets
(a) Inventories 2,784.67 2,257.63 3,507.17 3,779.12
(b) Financial Assets
-Investments 19.07| - - -
-Trade Receivables 5,854.86 3,243.93 4,149.75 4,072.01
-Cash and Cash Equivalents 368.50 299.64 204.57 1,225.4]
-Bank Balances other than above 148.38 103.28 224.67 96.82
-Loans 201.69 202.13 3.56 4.47
-Other Financial Assets 26.25 45.62 8.60 7.61
(c) Other Current Assets 827.67 728.30 868.68 1,155.13
(d) Assets Held for Sale - 305.99 - -
Total Current Assets (B) 10,231.09 7,186.52 8,967.00 10,340.57
TOTAL ASSETS (A)+(B) 13,216.7C 9,803.43 11,321.29 12,549.9¢
EQUITY AND LIABILITIES
Equity
(a) Equity Share Capital 390.19 260.13 274.80 294.80
(b) Other Equity 3,943.67 3,444.55 3,360.02 4,390.91
Equity attributable to owners 4,333.86 3,704.68 3,634.82 4,685.71
Non-controlling Interest 30.92 (0.41) 3.03 1.39
Total Equity (A) 4,364.78 3,704.27 3,637.85 4,687.10
Liabilities
Non-Current Liabilities
(a) Financial Liabilities
-Borrowings 728.87 551.55 983.35 1,197.63
-Lease Liabilities 9.41 9.98 - -
(b) Provisions 19.66 11.26 9.40 9.15
Total Non-Current Liabilities (B) 757.94 572.79 992.75 1,206.78
Current Liabilities
(a) Financial Liabilities
-Borrowings 2,160.74 1,802.83 2,259.22 2,004.71
-Lease Liabilities 2.20 2.01 - -
-Trade Payables
Total Outstanding dues of Micemd Small Enterprises 85.38 68.18 63.24 33.23
Total Outstanding dues of other than Micro and Small Enterpri 4,290.63 2,259.55 3,452.83 3,396.22
-Others Financial Liabilities 383.33 373.46 245.59 325.52
(b) Provisions 778.39 354.64 397.39 415.82
(c) Current Tax Liabilities (Net) 181.01 69.99 1.50 214.68
(d) Other Current Liabilities 212.28 330.60 270.92 265.84
(e) Liabilities directly associated with assets classified as he - 265.11 - -
sale
Total Current Liabilities (C) 8,093.98 5,526.37 6,690.69 6,656.02
TOTAL EQUITY AND LIABILITIES (A)+(B)+(C) 13,216.7¢ 9,803.43 11,321.29 12,549.9¢
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RESTATED CONSOLIDATED STATEMENT OF PROFIT AND LOSS

(in million, wunl
Particulars For the six For the year For the year For the year
months ended | ended March | ended March | ended March
September 30, 31, 2024 31, 2023 31, 2022
2024
CONTINUING OPERATIONS
INCOME
(a) Revenue from Operations 7,034.56 11,521.61 12,033.09 11,913.07
(b) Other income 54.52 60.67 27.38 112.06]
TOTAL INCOME 7,089.08 11,582.28 12,060.47 12,025.13
EXPENSES
(a) Cost of materials consumed 4,422.31 6,439.18 8,754.88 8,487.73
(b) Purchases of stogk-trade 98.48 107.70] 215.24 200.11]
(c) Changes in inventories fihished goods, Stoek-trade & work in (326.39) 902.06 (200.89) (547.48)
progress
(d) Employee benefits expenses 494.80 804.69 638.04] 667.10
(e) Finance cost 147.12 339.91 369.53 237.40
(f) Depreciation & amortization expenses 99.07 198.58 210.06 199.26
(g) Other expenses 1,265.58 2,024.6Q 1,840.38 1,812.42
TOTAL EXPENSES 6,200.97 10,816.77 11,827.24 11,056.54
Restated Profit before exceptional items and tax from Continuin 888.11 765.56 233.23 968.59
Operations
Exceptional items - - - -
Restated Profit Before Tax from Continuing Operations 888.11 765.56 233.23 968.59
Tax Expenses of Continuing Operations
(a) Current tax expense 257.16 224.36 30.83 288.03
(b) Short / (Excess) provision for tax relating to pperiod/years - 2.15 (3.93) 4.23
(c) Deferred tax (Income)/Expenses (27.74) (16.35) 30.60 (46.75)
Total Tax Expenses of Continuing Operations 229.42 210.16 57.50 245.51
Restated Profit for the period / year from Continuing Operations 658.69 555.40 175.73 723.08
DISCONTINUED OPERATIONS
Restated Profit before tax for the period/year from Disconti 9.59 76.72 53.69 43.42
Operations
Less: Tax expense on Discontinued Operations 2.42 19.24 13.88 10.58
Restated Profit for the period/year from Discontinued Operations 7.17 57.48 39.81 32.84
Restated Profit for the period/year from Continuing and 665.86 612.88 215.54 755.92
Discontinued Operations
Restated Other Comprehensive Income / (Loss)
(i) ltems that will not beeclassified to profit or loss
- Remeasurement Gain / (Loss) on defined benefit plans (14.71) (1.90) (0.39) 3.66
- Income tax 3.70 0.48 0.10 (0.92)
(ii) Items that will be reclassified to profit or loss
- Exchange differences dranslation of financial statements of fore 0.19 - - -
subsidiaries
Restated Other Comprehensive Income / (Loss) for the period/ye (10.82) (1.42) (0.29) 2.74
(net of tax)
Restated Total Comprehensive Income for the period/year 655.04] 611.46 215.25 758.66)
RestatedNet Profit for the period/year attributable to
Owners of the parent 666.01 613.30 213.91 754.01
Non-controlling interest (0.15) (0.42) 1.63 1.91
Restated Other Comprehensive Income / (Loss) for the period/ye
attributable to
Owners of the parent (11.01) (1.42) (0.29) 2.74
Noncontrolling interest - - - -
Restated Total Comprehensive Income / (Loss) for the period/ye
attributable to
Owners of the parent 655.00 611.88 213.62 756.75
Non-controlling interest (0.15) (0.42) 1.63 1.91
Restated Earning Per Equity Share (Face Value of Rs.10 each)
Basic and Diluted
Continuing Operations ( Basic and Diluted) 16.89 13.49 4.20 16.31
Discontinued Operations ( Basic abduted) 0.18 1.40 0.96 0.74
Continuing and Discontinued Operations ( Basic and Diluted) 17.07 14.89 5.16 17.05

*Not annualized
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RESTATED CONSOLIDATED STATEMENT OF CASH FLOWS

(in million,
Particulars For the Six For the year | Forthe year | For the year
months ended| ended March | ended March | endedMarch
September 30, 31, 2024 31, 2023 31,2022
2024
Restated Profit Before taxation from
Continuing Operations 888.11 765.56 233.23 968.59
DiscontinuedOperations 9.59 76.72 53.69 43.42
Restated Net Profit for the period/year from Continuing 897.70 842.28 286.972 1,012.01]
Operations and Discontinued Operations
Adjustments for:
Depreciation and amortisation expense 99.07 199.09 210.33 199.47
(Profit)/Loss on sale of property, plant & equipment (0.11 0.27 2.19 (0.93
Finance costs 147.17 343.9¢ 371.2¢ 239.41
Interest income (14.64 (16.34 (7.15 (9.84
Provision for doubtful trade and other receivables, loans 60.0(Q 88.5( 6.04 16.58
advances
Bad debts written off 10.17 23.81 14.45 5.05
Sundry balance Written Off 0.42 5.20 5.94 4.55
Sundry balances written back (3.52 (5.74 (11.55 (26.04
Net unrealised exchange (gain) / loss (4.65 4.97 (8.35 (3.78
Net Gain orinvestments measured at fair value through profit o (3.21 (2.19 (1.35 (0.01
Provision for inventories (Net) (5.14 (33.76 9.69 -
Profit from selling of Business - (0.28 - -
Operating profit before working capital changes 1,183.2] 1,449.71 878.36 1,436.42
Changes in operating assets / liabilities:
(Increase)/ Decrease in Inventories (425.44 1,186.84 262.27 (998.53
(Increase)/ Decrease in Trade receivable, loans and other fina (2,606.39 492.57 174.47 (1,433.82
Non financial assets
Increase/ (Decrease) in Trade payables, provisions and 2,133.91 (889.28 16.68 695.0¢
financial & Non financial liabilities
Cash Generated from / (Used in) operations (897.92 790.13 453.42 (1,737.27
Net income tax paid (140.13 (172.42 (296.63 (137.39
Net cash Generated from / (Used in) operating activities (A) 145.16 2,067.47 1,035.15 (438.24
B. Cash flow from investing activities
Capital expenditure on property, plant & equipment, inclu (426.74 (286.41 (337.11 (498.98
capital advances
Proceeds from sale of property, plant & equipment 4.13 13.79 0.42 5.12
Bank Deposits placed during theriod/year not considered as C (45.63 121.49 (128.32 78.60
and Cash Equivalents
Interest received 9.01 11.52 6.57 7.82
Purchase of Investment (7.58 (50.00 (9.68 (15.01
Net cash Generated from / (Used in) investing activities (B) (466.81 (189.61 (468.12 (422.45
C. Cash flow from financing activities
Proceeds of longerm borrowings 600.16 - 101.37 1,292.2(
Repayment of longerm borrowings (428.18 (500.12 (193.92 (146.28
Proceeds/(Repayment) from short tdyarrowings (net) 363.29 (388.06 132.79 669.55
Buyback of Share - (527.40 (1,234.28 -
Repayment of Lease Liability (.51 (1.81 - -
De-recognition of NCI 31.33 (12.16 - -
Finance costs (149.07 (348.22 (365.17 (215.85
Dividends paid (26.01 (5.50 (30.23 (29.48
Net cash Generated from / (Used in) financing activities (C) 390.0¢ (1,783.27 (1,589.44 1,570.14
Net Increase / (decrease) in Cash and Cash Equivale 68.35 94.54 (1,022.41 709.45
A)+(B)+(C)
Cash and caskquivalents at the beginning of the period/year 299.64 204.57 1,225.4] 512.95
Effect of exchange differences on restatement of foreign cur 0.51] 0.53 1.57 3.01
Cash and cash equivalents
Cash and Cash Equivalents at the end of thgeriod/year 368.5( 299.64 204.57 1,225.4]
Reconciliation of Cash and Cash Equivalents with the Balan
Sheet:
Cash and cash equivalents as per Balance Sheet 368.5( 299.64 204.57 1,225.4]
Add: Bank balances not considered as Cash and Cash Equiva 148.34 103.28 224.67 96.82
Cash and Other Bank Balance at the end of the period/year 516.89 402.92 429.24 1,322.23
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GENERAL INFORMATION

Our Company was originally incorporated @&Sujarat Superphosphate Industries Private Limites a private limited
company under the Companies Act, 1956 through a certificate of incorporation dated February 12, 1985 issRedjisyréne
of Companies, Gujarat at Ahmedab&R¢Co). The name of the Company was thereafter changé@&®8P Crop Science
Private Limited and a fresh certificate of incorporation dated September 19, 2003 was issued by the RoC.

The name of the Company was thereafter chang@é@$® Crop Science Limitédpon conversion to a public limited company
pursuanto a Board resolution dateseptember 26, 2024, special resolution passed in the extraordinary general meeting of
the Shareholders held @ctober 7, 2024and consequently a fresh certificate of incorporation dated November 6, 2024, was
issued by the RoC to reflect the change in name.

Registered and Corporate Office of our Company

404, Lalita Complex, Rasala Road,
Mithakhali Six Road, Navrangpura,
Ahmedabad, 380 009, Guijarat,
India

Corporate Identity Number: U24120GJ1985PLC007641

Company Registration Number: 007641
Registrar of Companies
Our Company is registered with the RoC, Gujarat, at Ahmedabad, situated at the following address:

ROC Bhavan,

Opposite Rupal Park Society,
Behind Ankur Bus Stop, Naranpura,
Ahmedabad 380 013, Gujarat, India

Filing

A copy of this Draft Red Herring Prospectus shall be uploaded on the SEBI intermediary portal at https://siportal.sebi.gov.
as specified in Regulation 25(8) of the SEBI ICDR Regulations and the SEBI master circular SEBI/HO/GFD/PoD
2/P/CIR/2023/00094 ded June 21, 2023. It will also be filed with the SEBI at:

Securities and Exchange Board of India
SEBI Bhavan, Plot No. C4 AG6Block
Bandra Kurla Complex

Bandra (E)

Mumbai 400 051

Maharashtra, India

The Red Herring Prospectus, along with the material documentoatrdcts required to be filed and a copy of the Prospectus,
will be filed with the RoC in accordance with Section 32 and Section 26 of the Companies Act, respectively, and through t
electronic portal.

Board of Directors

The table below sets forth the details of the constitution of our Board of Directors as on the date of this Draft Red Herrir
Prospectus:

Name Designation DIN Address
Bhavesh Vrajmohan Shah|Chairman and Managing 00094669 35 Manikamal Society, $aHospital Road, Nez
Director Surdhara Circle, Thaltej, Ahmedabad 380054, Guj
India
Shail Jayesh Shah Wholetime Director and 07543594 B-603 Aman, Ornet PafB Lane, behind Mapl
Chief FinancialOfficer County2, Shilaj, Ahmedabad 380059, Guijarat, Ind
Tirth KenalShah Whole-time Director 07598253 29/11 Manikamal Society, Near Surdhara Cirg
Thaltej, Ahmedabad 380054, Gujarat, India
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Name Designation DIN Address

Mehul Premkantbhg Whole-time Director 09618063 B-2-803, Green Acres, Near Auda Gard

Pandya Prahaladnagar, Ahmadabad City, Ahmeda
Manekbag, 380015, Gujarat

Apurva Soham Mashruwal| Independent Director 10751746 11, Patidar Society, Panchwati, Ahmedabad (
Ahmedabad, 380006, Gujarat

Ashish PMehta Independent Director 0361944 701, Cedar Tharwanis Rosewood Heights Plot No

Sector 10, Near HexBlox Kharghar Panvel Raig
410210, Maharashtra

Bharat Ramniklal Shah Independent Director 00191638 101, Shyam Deep Appartment, Vasantnagar Soi
Near Sardar Patel School, Bhairavnath R
Ahmedabad City, Ahmedabad, Maninagar, Gujq
380008

Nakul J Sharedalal Independent Director 09033245 N-10/11, Gulmohar Enclave 2, TelavKolat Road
Gujarat, Kolat, Ahmedabad, 382210, Gujarat

For brief profiles and further details of our Directors, 8@ar Managemeriton page289.
Company Secretary and Compliance Officer

Kamleshbhai D Paték the Company Secretary afmpliance Officer of our Company. His contact details are set forth
below:

Kamleshbhai D Patel

404, Lalita Complex, Rasala Road,
Mithakhali Six Road, Navrangpura,
Ahmedabad, Gujarat,

380 009, India

Tel: +91 79 61915165

E-mail: cs@gpcrop.com

Statutory Auditors of our Company

M SK C & Associates, Chartered Accountants
602, Floor 6, Raheja Titanium

Western Express Highway

Geetanjali, Railway Colony

Ram Nagar, Goregaon (East)

Mumbai 400 063, India

E-mail: ojasjoshi@bdo.in

Tel: 022-69740200

ICAI Firm Registration Number: 001595S
Peer Review Certificate Number:015832

Changes in Statutory Auditors

Except as stated Below, there has been no change in our statutory auditors in the three years immediately precedihg the d:
this Draft Red Herring Prospectus:

Particulars Date of Change Reason for Change
M S K C & Associates, Chartered August 24, 2024 Appointment as Statutory Auditors
Accountants
602, Floor 6, Raheja Titanium
Western Express Highway
Geetanjali, Railway Colony,
Ram Nagar, Goregaon (East),
Mumbai 400 063, India
E-mail: ojasjoshi@bdo.in
ICAI Firm Registration Number: 001595S
Peer Review Certificate Number:015832

Deloitte Haskins And Sells August 24, 2024 Cessation due to completion of tenure
19" Floor, Shapatii V, Besides Crowne Pla;
Hotel, Opposite Karnavati Club, S G Highw
Ahmedabad, 380 015, India

Firm Registration Number: 117365W
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Particulars Date of Change Reason for Change
Peer Review Certificate Number:016480

Investor Grievances

Investors may contact our Company Secretary and Compliance Officer, the Book Running Lead Managers or the Registra
the Offer in case of any pr©®ffer or postOffer related problems, such as n@teipt of letters of Allotment, necredit of
Allotted Equity Shares in the respective beneficiary accounty@ogipt of refund orders or naeceipt of funds by electronic
mode.

All Offer related grievances, other than that of Anchor Investors, may be addressed to the Registrar to the Offer wiith a copy
the relevant Designated Intermediary to whom the Bid cum Application Form was submitted. The Bidder should give fu
details seh as name of the sole or First Bidder, Bid cum Application Form number, BidderID, Client ID, PAN, date of
submission of the Bid cum Application Form, address of the Bidder, number of Equity Shares applied for, the name and addr
of the Designatethtermediary where the Bid cum Application Form was submitted by the Bidder and ASBA Account number
(for Bidders other than UPI Bidders) in which the amount equivalent to the Bid Amount was blocked or the UPI ID in case ¢
UPI Bidders.

Any ASBA Bidder whose Bid has not been considered for Allotment, due to the failure on the part of any SCSB, shall have t
option to seek redressal of the same by the concerned SCSB in terms of SEBI Master Circular dated June 21, 2023t(to the e
applicable).

Further, the Bidder shall also enclose a copy of the Acknowledgment Slip or provide the acknowledgement number recei\
from the Designated Intermediaries in addition to the information mentioned hereinabove. All grievances relating to Bic
submitted throgh Registered Brokers may be addressed to the Stock Exchanges with a copy to the Registrar to the Offer. T
Registrar to the Offer shall obtain the required information from the SCSBs for addressing any clarifications or grievances
ASBA Bidders.

All Offer-related grievances of the Anchor Investors may be addressed to the Registrar to the Offer, giving full details such
the name of the sole or First Bidder, Anchor Investor Application Form number, Biifeil®, Client ID, PAN, date of the
Anchor Investor Application Form, address of the Bidder, number of the Equity Shares applied for, Bid Amount paid o
submission of the Anchor Investor Application Form and the name and address of the Book Runningrizegat ilaere the
Anchor Investor Applicabn Form was submitted by the Anchor Investor.

Book Running Lead Managers

Equirus Capital Private Limited

12" Floor, C Wing, Marathon Futurex,
N.M. Joshi Marg, Lower Parel,

Mumbaii 400013

Maharashtra, India

Tel.: +91 22 4332 0736

E-mail: gspcrop.ipo@equirus.com
Website: www.equirus.com

Investor grievance

e-mail: investorsgrievance@equirus.com
Contact person:Malay Shah

SEBI Registration Number. INM000011286

Motilal Oswal Investment Advisors Limited

Motilal Oswal Tower,

Rahimtullah Sayani Road,

Opposite Parel ST Depot, Prabhadevi,
Mumbat 400 025, Maharashtra, India

Tel.: + 91 22 7193 4380

E-mail : gspcrop.ipo@motilaloswal.com

Website www.motilaloswalgroup.com

Investor grievance email: moiaplredressal@motilaloswal.com
Contact Person Kunal Thakkar

SEBI Registration Number. INM000011005

Inter -se Allocation of Responsibilities between the BRLMs
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The table below sets forth tirger-seallocation of responsibilities for various activities among the BRLMs.

S. No

Activity

Responsibility

Co-ordination

1.

Capital structuring with the relative components and formalities suq
composition of debt and equity, type of instruments, and positioning str

MOIAL
Equirus

and

Equirus

Duediligence of Company including its operations / management / bus
plans / legal etc., Drafting and design of Draft Red Herring Prospectug
Herring Prospectus and Prospectus. Ensure compliance and comple
prescribed formalities with the Stoékchanges, SEBI and RoC includi
finalisation of RHP, Prospectus, Offer Agreement, and Underwr
Agreements and RoC filing

MOIAL
Equirus

and

Equirus

Drafting and approval of all statutory advertisements

MOIAL
Equirus

and

Equirus

Drafting and approval all publicity material other than statutq
advertisements as mentioned in point 3 above, including corp
advertising and brochures and filing of media compliance report with §

MOIAL
Equirus

and

MOIAL

Appointment of Registrar, Printer and Ad agency (including coordinatig
agreements)

MOIAL
Equirus

and

Equirus

Appointment of all other intermediaries including Banker (s) to the O
Syndicate, Monitoring Agency, etc. (including coordination of
agreements)

MOIAL
Equirus

and

MOIAL

Preparation of road show presentation and FAQs for the road show te

MOIAL
Equirus

and

MOIAL

International institutional marketing of the Offer, which will cover, inter g
1 Institutional marketing strategy

9 Finalising the list andlivision of international investors for otte-one
meetings

1 Finalising international road show and investor meeting scheduleg

MOIAL
Equirus

and

MOIAL

Domestic institutional marketing of the Offer, which will coviater alia:

I Finalising the list and division of domestic investors for-tmene
meetings

1 Finalising domestic road show and investor meeting schedules

MOIAL
Equirus

and

Equirus

10.

Conduct norinstitutional marketing of the Offer

MOIAL
Equirus

and

Equirus

11.

Conduct retail marketing of the Offer, which will covener-alia:

1 Finalising media, marketing, public relations strategy and publ
budget

9 Finalising collection centres
Finalising centres for holding conferences for brokers etc.

1 Follow-up on distribution of publicity and Offer material includi
form, RHP/Prospectus and deciding on the quantum of the
material

=

MOIAL
Equirus

and

MOIAL

12.

Coordination with StocExchanges for anchor intimation, for book buildi
software, bidding terminals and mock trading.

MOIAL
Equirus

and

MOIAL

13.

Managing the book and finalization of pricing in consultation with Comg

MOIAL
Equirus

and

Equirus

14.

Post bidding activities including management of escrow acco
coordinate nofinstitutional allocation, coordination with Registrar, SCS
and Bankers to the Offer, intimation of allocation and dispatch of refu
Bidders, etc.

PostOffer activities, which shall involve essential follayp steps including
allocation to Anchor Investors, followp with Bankers to the Offer an
SCSBs to get quick estimates of collection and advising the Issuer abq
closure of the Offer, basash correct figures, finalisation of the basis

MOIAL
Equirus

and

MOIAL
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S. No Activity Responsibility Co-ordination

allotment or weeding out of multiple applications, listing of instrume|
dispatch of certificates or demat credit and refunds and coordination
various agencies connected with the goffer activity such as registrar {
the Offer, Bankers to the Q@ff, SCSBs including responsibility f
underwriting arrangements, as applicable.

Payment of the applicable securities transactions tax on sale of un
equity shares by the Selling Shareholders under the Offer for Sale
Government and filing of the securities transactions tax return by
prescribed due date as per ChaptdrdfIFinance (No. 2) Act, 2004.

Syndicate Members
[ 6]
Legal Counsel to the Company

Trilegal

One World Centre,

10" Floor, Tower 2A & 2B,
Senapati Bapat Marg,
Lower Parel (West),
Mumbaii 400 013

Registrar to the Offer
Link Intime India Private Limited

C 101, ®' Floor, 247 Park

Lal Bahadur Shastri Marg, Vikhroli (West)

Mumbai, Maharashtra400083

Tel: +91 810 811 4949

E-mail: gspcrop.ipo@Ilinkintime.co.in

Website: www.linkintime.co.in

Investor grievance email: gspcrop.ipo@Ilinkintime.co.in
Contact person:Shanti Gopakrishnan

SEBI Registration No: INRO00004058

Banker(s) to the Offer

[ 0]

Escrow Collection Bank(s)

[ 0]

Refund Bank(s)

[ 0]

Public Offer Account Bank(s)
[ 0]

Sponsor Bank(s)

[ 0]

Bankers/Lendersto our Company

Indusind Bank L imited
PNA House, Plot No 57,
Road Number 17, Marol MIDC,
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Andheri (East), Mumbai 400 093
Tel: (022)6109389

E-mail: nseclg@indusind.com
Website: www.indusind.com
Contact person: Prasad Shigwan

HDFC Bank Limited

15'Floor, HDFC Bank House,
Navrangpura, Ahmedabad,

Guijarati 380 009

Tel: 9825398995

E-mail: uday.chandiramani@hdfcbank.com
Website: www.hdfcbank.com

Contact person: Uday Chandiramani

Tata Capital Limited

5™ Floor, Capital One Building,

Near Mitthakhali Six Road,
Navrangpura, Ahmedabad,

Guijarati 380 009

Tel: 9909977884

E-mail: joy.sengupta@tatacapital.com
Website: www.tatacapital.com
Contact person: Joy Sengupta

Bajaj Finance Ltd

3 Floor, Panchshil Tech Park,

Viman Nagar, Puné 411 014,

Maharashtra, India

Tel: 020- 71576403

E-mail: investor.service@bajajfinserv.in

Website: https://www.aboutbajajfinserv.com/finaradmutus
Contact person: R Vijay

IDFC FIRST Bank Limited

Sun Square,"8Floor, Nr. Hotel Nest,

Off C G Road, Ahmedab&ad380006
Gujarat

Tel: +91 9825098785

E-mail: Anand.hurkat@idfcfirstbank.com
Website:.www.idfcfirstbank.com

Contact person: Anand Hurkat

State Bank of India

State Bank of India, Overseas Bank
AFF 1, Iscon Elegance,

Nr. Prahaladnagar Cross Road,
Sarkheji Gandhinagar Hwy,
Ahmedabad, Gujarat

Tel: +91 9650002340

E-mail: rm2.obahm@sbi.co.in
Website:https://www.onlinesbi.sbi/
Contact person: Praveen Kumar Singla

Citibank NA

10" floor, First International Finance Centre,
G Block, BKC Bandra Kurla Complex,
Mumbai- 400051

Tel: 02261750000

E-mail: charmy.patel@citi.com

Website: www.online.citibank.co.in

Contact person: Charmy Patel
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Axis Bank Limited

CBB, Ahmedabad,"8Eye One Building,
2" Floor, C.G Road, Ahmedabad.

Tel: 9819987415

E-mail: vikram.nehra@axisbank.com
Website:.www.axisbank.com

Contract person: Vikram Nehra

Designated Intermediaries
Self Certified Syndicate Banks

The list of SCSBs notified by SEBI for the ASBA process is available on the SEBI website at
http://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognised=yes, or at such other website as may be prescribed
SEBI from time to time. A list of the Desigteal SCSB Branches with which an ASBA Bidder (other than a UPI Bidder), not
bidding through Syndicate/Sub Syndicate or through a Registered Broker, RTA or CDP may submit the Bid cum Applicatic
Form, is available at https://www.sebi.gov.in/sebiweb/othedtbtion.do?doRecognisedFpi=yes&intmld=34, or at such
other websites as may be prescribed by SEBI from time to time.

Further, the branches of the SCSBs where the Designated Intermediaries could submit the ASBA Form(s) of Bidders (ot
than RIBSs) is provided on the website of SEBI at
https://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmld=35mwéjche updated from time to

time or at such other website as may be prescribed by SEBI from time to time.

SCSBs and mobile applications enabled for UPI Mechanism

In accordance with SEBI Circular No. SEBI/HO/CFD/DIL2/CIR/P/2019/76 dated June 28, 2019, SEBI Circular No.
SEBI/HO/CFD/DIL2/CIR/P/2019/85 dated July 26, 2019 and SEBI Circular No. SEBI/HO/CFD/DIL2/CIR/P/2022/45 dated
April 5, 2022,(to the extent not rescinded by the SEBI ICDR Master Circular in relation to the SEBI ICDR Reguldidns)
Bidders using the UPI Mechanism may only apply through the SCSBs and mobile applications whose names appears on
website of the SEBI, which may be updated from timén@t A list of SCSBs and mobile applications, which are live for
applying in public issues using UPI Mechanism is provided 6asnexure A for the SEBI circular number
SEBI/HO/CFD/DIL2/CIR/P/2019/85 dated July 26, 2019 and is also available on
https://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmid=40 for SCSBs and
https://www.sebi.gov.in/sebiweb/other/OtherAction.doRecognisedFpi=yes&intmld=43 for mobile applications or at such
other websites as may be prescribed by SEBI from time to time.

Syndicate SCSB Branches

In relation to Bids (other than Bids by Anchor Investors and RIBs) submitted under the ASBA process to a member of i
Syndicate, the list of branches of the SCSBs at the Specified Locations named by the respective SCSBs to receive deposi
Bid cum Applcation Forms from the members of the Syndicate is available on the website of the SEBI
(www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognised=yes&intmld=35) as updated from time to time or any suc
other website as may be prescribed by SEBI from twnéme. For more information on such branches collecting Bid cum
Application Forms from the Syndicate at Specified Locations, see the website of the SEBI at
www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognised=yes&intmld=35, as updated from time & tiny such

other website as may be prescribed by SEBI from time to time.

Registered Brokers

Bidders can submit ASBA Forms in the Offer using the stockbroker network of the stock exchange, i.e. through the Registel
Brokers at the Broker Centres. The list of the Registered Brokers, including details such as postal address, telephone nur
and email address, is provided on the websites of the Stock Exchanges at https://www.bseindia.com/ an
https://www.nseindia.com, as updated from time to time.

Registrar and Share Transfer Agents

The list of the RTAs eligible to accept ASBA Forms at the Designated RTA Locations, including details such as addres
telephone number and -meail address, is provided on the websites of Stock Exchanges at
www.bseindia.com/Static/Markets/Publiclssues/Rta3px? and
http://www.nseindia.com/products/content/equities/ipos/asba_proceduresdpectively, as updated from time to time.
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Collecting Depository Participants

The list of the CDPs eligible to accept ASBA Forms at the Designated CDP Locations, including details such as name &
contact details, is provided on the websites of BSE at www.bseindia.com/Static/Markets/Publiclssues/RtaDp.aspx? and on
website of NSEat www.nseindia.com/products/content/equities/ipos/asba_procedures.htm, as updated from time to time.

Credit Rating

As the Offer is an initial public offering of Equity Shares, the appointment of a credit rating agency is not required.
IPO Grading

No credit rating agency registered with the SEBI has been appointed in respect of obtaining grading for the Offer.
Debenture Trustees

As the Offer is an initigbublic offering of Equity Shares, the appointment of debenture trustees is not required.
Monitoring Agency

In terms of Regulation 41 of the SEBI ICDR Regulations, our Company will appoint a monitoring agency, prior to the filing o
the Red Herring Prospectus with the RoC for monitoring the utilization of the Gross Proceeds. For further details itorelation
the proposed utilisation of the Net Proceeds,@&Hgects of the Offéon pagell3

Appraising Agency

None of the objects for which the Net Proceeds will be utilised have been appraised by any agency. Accordingly, no apprais
entity has been appointed for the Offer.

Green Shoe Option

No green shoe option is contemplated under the Offer.

Experts

Except as stated below, our Company has not obtained any expert opinions:

1. Our Company has receiveditten consent dateBecember 202024 fromM S K C & Associatesto include their
name as required under section 26 (1) of the Companies Act, 2013 read with SEBI ICDR Regulations, in this Dre
Red Herring Prospectus, and asfiarperd as defined under section 2(38) of the Companies Act, 2013 to the extent
and in their capacity as our Statutory Auditors, and in respect of their (i) examination reporDetaather 62024
on our Restated Consolidated Finandidbrmatior (ii) their report datedecember 202024 on the statement of
possiblespecial tax benefitspcluded in this Draft Red Herring Prospectus and such consent has not been withdrawr
as on the date of this Draft Red Herring Prospectus. However, théd&pard shall not be construed to mean an
fiexperd as defined under the U.S. Securities Act.

2. Our Company has received written consent d&tedember 202024 from Pankaj K. Shah Associates, Chartered
AccountantgFirm Registration Number: 107352Wp include their name as required under section 26 (1) of the
Companies Act, 2013 read with SEBI ICDR Regulations, in this Draft Red Herring Prospectus, afex@ednas
defined under section 2(38) of the Companies Act, 2013 to the extent and in their capacity as our independent charte
accountants, and in respect of the various certificationsdsly them to our Company and such consent has not been
withdrawn as on the date of this Draft Red Herring Prospectus. However, thietgrend shall not be construed to
mean arfiexperd as defined under the U.S. Securities Act.

3. Our Company has received written consent dated December 17, 2024, from the practicing company Kasistapy,
R. Mehta & Associates t o be named as an fiexperto under Secti
Companies Act, 2013 in its capacity as practicing company secretary and in respect of their search report dat
December 17, 2024, certificate dated December 20, 232#d in connection with the issuance of Equity Shares in
compliance with Companies Aand the certificate dated Deceml2€y, 2024 inconnection with the compliance of
the GSP ESOP Plan 2024 with the SEBI SBEB Regulatan$such consent has not been withdrawn as of the date
of this Draft Red Herring Prospectus. However, the
under U.S. Securities Act

4. Our Company has received written consent dated December 20, 2024 from the Chartered Engineer, Vinit G. Tiwa
to include their name as required under Section 26(5) of the Companies Act read with the SEBI ICDR Regulations,
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this Draft Red Herring Prospectus and as an fAexper
extent and in their capacity as an independent chartered engineer, in relation to the certificate dated December
2024, certifying, inter @, the details of installed capacity and capacity utilization of our manufacturing facilities.

Such consent has not been withdrawn as on the date of this Draft Red Herring Prodpectius.v er , t he t e
shall not be ¢ onstgdefmal under therléS Becuaities Atte x per t 0 a
5. Our Company has received written consent d&tedember 202024 from Intellectual Property law firm, Infinvent

IP, to include their name as required under Section 26(5) of the Companies Act read with the SEBI ICDR Regulatior
in this Draft Red Herring Prospectus and agiexperd, as defined under Section 2(38) of the Companies Act to the
extent and in their capacity as an Intellectual Property law firm, in relation to the certificat®©dazdber 202024,
certifying, inter alia, the details of thet@llectual property rights of our Company and Subsidiaries. Such consent has
not been withdrawn as on the date of this Draft Red Herring Prospeitiugver, the ternfiexperd shall not be
construed to mean diexperd as defined under the U.S. Securities Act.

Book Building Process

Book building process, in the context of the Offer, refers to the process of collection of Bids from Bidders on thehmasis of
Red Herring Prospectus and the Bid cum Application Forms and the Revision Forms within the Price Band. The Price Bal
the minimum Bid Lot size and the Employee Discount, if any, will be decided by our Company, in consultation with the BRLMs
and shall be advertised in al/l editions of alhle ddi]t, i ams
Hindi languagenational daily newspapea nd [ 0 ] editions of [ O], a Gujarati |
(Gujarati being the regional language of Ahmedabad where our Registered Office is located), and advertised at least 1
Working Days prior to the Bid/Offer Opening Date arwhls be made available to the Stock Exchanges to upload on their
respective websites. The Offer Price shall be determined by our Company, in consultation with the BRLMs, after the Bid/Off
Closing Date.

All investors, other than Anchor Investors, shall only participate through the ASBA process by providing the details of
their respective ASBA Account in which the corresponding Bid Amount will be blocked by the SCSBs or, in case of UPI
Bidders, by alternatively using the UPI Mechanism. Anchor Investors are not permitted to participate in the Offer
through the ASBA process.

In accordance with the SEBI ICDR Regulations, QIBs and Nofinstitutional Bidders are not allowed to withdraw or

lower the size of their Bids (in terms of the quantity of the Equity Shares or the Bid Amount) at any stage. Retail
Individual Bidders (subjectt o t he Bi d Amount b e iamdcEligible Employees Biddadin the | | i
Employee Reservation Portioncan revise their Bids during the Bid/Offer Period and can withdraw their Bids on or
before the Bid/Offer Closing Date. Further, Anchor Investorscannot withdraw Bids after the Anchor Investor Bid/

Offer Period. Further, allocation to QIBs in the Net QIB Portion will be on a proportionate basis and allocation to
Anchor Investors in the Anchor Investor Portion will be on a discretionary basis. Addibnally, allotment to each Non
Institutional Bidder shall not be less than the minimum application size, subject to the availability of Equity Shares in

the Non-Institutional Portion, and the remaining Equity Shares, if any, shall be allotted on a propoiibnate basis.

For further details on the method and procedure for Bidding and book building proceduiEerses of the Offér dOffer
Structurédandd@ffer Proceduréon page#51, 457 and461, respectively.

The Book Building Process is in accordance with guidelines, rules, regulations prescribed by SEBI, which are subject to
change from time to time. Bidders are advised to make their own judgment about an investment through this process
prior to submitting a Bid.

Bidders should note that the Offer is also subject to obtaining (i) final listing and trading approvals of the Stock Exchange
which our Company shall apply for after Allotment; and (ii) filing of the Prospectus with the RoC.

lllustration of Book Building and Price Discovery Process
For an illustration of the Book Building Process and the price discovery procef®ffaaProceduré on paget6l
Underwriting Agreement

The Underwriting Agreement has not been executed as on the date of this Draft Red Herring Prospectus and will be execi
after the determination of the Offer Price and allocation of Equity Shares, but prior to the filing of the ProspecteReith th

Our Company and the PromotBelling Shareholderistend to enter into an Underwriting Agreement with the Underwriters,
who shall be merchant bankers or stockbrokers registered with SEBI, for the Equity Shares. The Underwriting Agreement
dat ed [ dept.of uidbreriting wbligations and the Bids to be underwritten by each Underwriter shall be as per the
Underwriting Agreement, it is proposed that pursuant to the terms of the Underwriting Agreement, the obligations of th
Underwriters will be several drwill be subject to conditions specified therein.
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The Underwriters have indicated their intention to underwrite such number of Equity Shares as disclosed below:

(This portion has been intentionally left blank and will be filled in beforétespectus is filed with the RoC)

Name, address, telephone number andmail | Indicative number of Equity Shares to Amount wunder wri tt
address of the Underwriters be underwritten

[ 0] [0] [0]

The abovementioned underwritisgmmitments are indicative and will be finalised after determination of the Offer Price and
Basis of Allotment and the allocation of Equity Shares, subject to and in accordance with the provisions of the SEBI ICD
Regulations.

In the opinion of the Board of Directors (based on representations made to our Company by the Underwriters), the resource
each of the abovementioned Underwriters are sufficient to enable them to discharge their respective underwriting obligatic
in full. The abovementioned Underwriters are registered with the SEBI under Section 12(1) of the SEBI Act or registered .
brokers with the Stock Exchange(s). The Board of Direc
entered into the hderwriting Agreement mentioned above on behalf of our Company.

Allocation among the Underwriters may not necessarily be in the proportion of their underwriting commitments set forth in th
table above.
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CAPITAL STRUCTURE

Our Compangs share capital, as of the date of this Draft Red Herring Prospectus, is disclosed below.

(In = except

S. No. Particulars Aggregate value at face valu¢ Aggregate value at Offer

) Price*

AUTHORIZED SHARE CAPITAL @

50,000,000 Equity Shares of 500,000,00( -

ISSUED, SUBSCRIBED AND PAID-UP CAPITAL BEFORE
THE OFFER

39,018,750 Equity Shares of 390,187,50( -

PRESENT OFFER

Oof fer of up Sthar 8] o EqUiatcy [
aggregating uj¥ to [6] mil

O«
o

of which

(@]]

Fresh I ssue of up to |
aggr egat PR800.00milon®@“

]l E [

O«
(@]

Offer for Sale of up t6,000,00CEqui ty Shares
each aggregatin® up to [ &

O«
O

The Offer includes:

(@]
O¢

Empl oyee Reservation Porti [
]

aggregating Up to 0 mi |
t ]

[
Net Offer of wup o [60© Equi [

O«
(@]

ISSUED, SUBSCRIBED AND PAID-UP CAPITAL AFTER
THE OFFER”

O«
'

[ 6] BESthuairteys of face value o [

SECURITIES PREMIUM ACCOUNT

Before the Offer Nil

After the Offer [ O

@)

@)

@®)

@)

(5)

To be included upon finalization of the Offer Price.

For details in relation to the changes in the authorized share capital of our Company in the 10 years immediately phecddiagf this Draft Red
Herring Prospectus, sg@History and Certain Corporate MattefsAmendments to the Memorandum of Associat@mpage272

Our Board has authorized the Offer, pursuant to their resolution dasmember 6, 2024nd our Board has taken on record the participation of the
Promoter Selling Shareholders in the Offer for Sale pursuant to a resolutionDetethber 6, 20240ur Shareholders have authorized the Fresh Issue
pursuant to a special resolution datBeécember 7, 2024.

The Promoter Selling Shareholders severally not jointly have confirmed that the Offered Shares are eligible for beirfgrafféesgursuant to the

Offer in terms of Regulation 8 of the SEBI ICDR Regulations. For details on the authorizations byntieéePSelling Shareholders in relation to the
Offer for Sale, se@The Offed andfiOther Regulatory and Statutory Disclosubem pager6and438.

Our Company, in consultation with the BRLMs, may consider dARoePlacement, as may be permitted under applicable law, at its discretion, prior
to filing of the Red Herring Prospectus with the RoC. ThelP& Placement, if undertaken, will be at a pricebe decided by our Company, in
consultation with the BRLMSs. If the PHeO Placement is completed, the amount raised pursuant to thlPRr&lacement will be reduced from the
Fresh Issue, subject to compliance with Rule 19(2)(b) of the Securiigsa€ts (Regulation) Rules, 1957, as amended. ThéA®ePlacement, if
undertaken, shall not exceed 20% of the size of the Fresh Issue. Prior to the completion of the Offer, our Companyophialiehpprtimate the
subscribers to the PfBPO Placemet prior to allotment pursuant to the RIEO Placement, that there is no guarantee that our Company may proceed
with the Offer or the Offer may be successful and will result into listing of the Equity Shares on the Stock Exchangeselawdht disasures in
relation to such intimation to the subscribers to the-F® Placement (if undertaken) shall be appropriately made in the relevant sections of the Red
Herring Prospectus and the Prospectus

In the event of undesubscription in the Employee Reservation Portion the unsubscribed portion will be available for allocation and Allotment,
proportionately to all/l Eligible Employees wh o arygsulgectBoithe maximumevaleeefs s
Al l ot ment made to such Eligible Employee not exceediBudngin{h&gmpldgyeeet o
Reservation Portion can also Bid in the Net Offer and such\Bitlsot be treated as multiple Bids subject to applicable limits. The undersubscribed
portion, if any, in the Employee Reservation Portion shall be added back to the Net Offer. In case of undersubscretia Dffbr, spitbver to the

extent of sch undersubscription shall be permitted from the Employee Reservation Portion.
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Notes to Capital Structure

1.

(@)

Share capital history of our Company

Our Company is in compliance with the Companies Act, 2013 and the Companies Act, 1956, to the extent applicable, withisespace oEquity Sharesrom the date of
incorporation of our Company till the date of filing of this Draft Red Herring Prospectus.

History of Equity Share capital of our Company:

Primary issuance of Equity Shares

Date of Number of | Face Issue | Reason for/ Nature| Nature of Cumulative Cumulative Name of allottees
allotment Equity value | price/buy of allotment consideratio | number of paid-up
Shares per -back n Equity Shares| Equity Share
allotted Equity | price per capital
Share | Equity
() Share ()
February 12 2 100 100| Initial subscription tg Cash 2 200|1 equity share each was allotted to Vrajmohan Ramanlal Sha
1985 the Memorandum ¢ Chandrakant Ramanlal Shah
Association

October 28 9,500 100 100| Further issue Cash 9,502 950,200 9,500 equity shares were allotted to Bharat Pesticides Industries

1985 Limited

March 6, 10,500 100 100| Further issue Cash 20,002 2,000,200 1,500 equity shares were allotted to Vrajmohan Ramanlal Shal

1996 equity shares were allotted to Falguniben Kenalbhai Shah, 620
shares were allotted to Chandrakant Ramanlal Shah, 1,350
shares were allotted to Vilasben Vrajmohan Shah, 1,8tiyeshares
were allotted to Kenal Vrajmohan Shah, 10 equity shares were a
to Binduben Chandrakant Shah, 260 equity shares were allot
Deepaben Bhavesh Shah, 1,040 equity shares were allott
Vrajmohan Ramanlal Shah (HUF), 1,780 equity sharere allotted t
Bhavesh VrajmohanShah, 530 equity shares were allotted
Chandrakant Ramanal Shah (HUF), 600 equity shares were allo
Geetaben Chandrakant Shah and 370 equity shares each were
to Chirag Chandrakant Shah and Nirav Chandrakant Shah

March 27| 60,006 100 N.A.|Bonus issue in th N.A. 80,008 8,000,800 4,500 equity shares were allotted to Vrajmohan Ramanlal Shah

1996 ratio of three equit

shares for each equi
share held

equity shares were allotted to Chandrakant Ramanlal Shah, 780
shares were allotted to Falguniben Kenalbhai Shah, 4,050 equity
were allotted to Vilasben Vrajmoh&hah, 5,430 equity shares w
allotted to Kenalbhai Vrajmohanbhai Shah, 30 equity shares
allotted to Binduben Chandrakant Shah, 780 equity shares were g
to Deepaben Bhavesh Shah, 3,120 equity shares were allot
Vrajmohan Ramanlal Shah (HRY 5,340 eqitly shares were allotted
Bhavesh VrajmohanShah, 1,590 equity shares were allotteg
Chandrakant Ramanlal Shah (HUF), 1,800 equity shares were a
to Geeta Chandrakant Shah, 1,110 equity shares each were all
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Date of
allotment

Number of
Equity
Shares
allotted

Face
value
per
Equity
Share
Q)

Issue
price/buy
-back
price per
Equity
Share ()

Reason for/ Nature
of allotment

Nature of
consideratio
n

Cumulative
number of
Equity Shares

Cumulative
paid-up
Equity Share
capital

Name of allottees

Chirag Chandrakant Shah and Nirav Chandrakant Shah, 6 equity
were alloted to Vilasben Vrajmohag®hah és a nominee of Bhar
Pesticides Industries Private Limitednd 28,500 equity shares w
allotted to Bharat Pesticides Industries Private Limited

July 11, 2003

9,992

100

100

Further issue

Cash

90,000

9,000,000

3,000 equity shares were allotted to Vrajmohan Ramanlal Shah,
equity shares each were allotted to Vrajmohan Ramanlal Shah
and Vilasben Vrajmoha8hah, 1,500 equity shares each were allg
to Kenalbhai Vrajmohanbhai Shah and Bhavesh Vrajm&teatn, 99¢
equity shares each were allotted to Falguniben Kenalbhai Shg
Deepaben Bhaveshbhai Shah

March
2008

17,

900,000

100

N.A.

Bonus issue in th
ratio of 10 equity
shares for each equi
share held

N.A.

990,000

99,000,00(

123,290 equityshares were allotted to Vrajmohan Ramanlal S
51,600 equity shares were allotted to Vrajmohan Ramanlal Shah
10 equity shares were allotted to Vrajmohan Ramanlal Sbatily
held with V.C. Shah 64,080 equity shares were allotted to Vilas
Vrajmohan Shah, 120,740 equity shares were allotted to Kena
Vrajmohan Shah, 10 equity shares were allotted to Kenal Vrajm
Shah (HUF), 20,360 equity shares were allotted to Falguniben
Shah, 119,540 equity shares were allotted to Bhavesh VrajnSbtzdr;
10 equity shares were allotted to Bhavesh Vrajmohan Shah (
20,360 equity shares were allotted to Deepaben Bhavesh Sh
380,000 equity shares were allotted to Bharat Pesticides Indy
Private Limited

August
2009

22|

10,000

100

100

Further issue

Cash

1,000,000

100,000,004

1,081 equity shares were allotted to Vrajmohan Ramanlal Shs
equity shares were allotted to Vrajmohan Ramanlal Shah (HU
equity shares were allotted to Vrajmohan Ramanlal Seaitly held
with V.C. Shajy 12 equity shares were allotted to Vilasben Vrajma
Shah, 3,706 equity shares were allotted to Kenal Vrajmohan S
equity shares were allotted to Kenal Vrajmohan Shah (HUF), 54 ¢
shares were allotted to Falguniben Kenalbhai Shah, 5,026 equity
were allotted to Bhavesh Vrajmohe®hah, 9 equity shares we
allotted to Bhavesh Vrajmohan Shah (HUF) and 54 equity shareg
allotted to Deepaben Bhavesh Shah

March
2010

30,

1,500,000

100

N.A.

Bonus issue in rati
of 1.5 equity share
for each equity sha
held

N.A.

2,500,000

250,000,00(

205,050 equity shares were allotted to Vrajmohan Ramanlal

116,484 equity shares were allotted to Vrajmohan Ramanlal
(HUF), 30 equity shares were allotted to Vrajmohan Ramanlal
(jointly held with Vallabhdas C. Shah, Vallabhdas C. Shah H
Shantaben V. Shah, Harshad V. Shah, Harshad V. Shah HUF,

V. Shah, Gopal V. Shah HUF, Hemlata G. Shah, Naresh V. Shg
Naresh V. Shah HUBO05,750 equity shares were allotted to Vilas

94



Date of Number of | Face Issue | Reason for/ Nature| Nature of Cumulative Cumulative Name of allottees
allotment Equity value | price/buy of allotment consideratio | number of paid-up
Shares per -back n Equity Shares| Equity Share
allotted Equity | price per capital
Share | Equity
() Share ()

Vrajmohan Shah, 352,026 equity shares were allotted to
Vrajmohan Shah, 31,314 equity shares were allotted to
Vrajmohan Shah (HUF), 33,675 equity shares were allotted to F4
Kenal Shah, 350,112 equity shares were allotted to Bh:
Vrajmohan Shah, 31,314 equity shares were allotted to Bhg
Vrajmohan Shah (HUF), 33,675 equity shares were allotte
Deepapen Bhavesh Shah 160,578 equity shares were allotted {
Shah jointly held with V.V. Shgh79,992 equity shares were allot
to V.V. Shah (jointly held with V.R. Shah)

April 10, 96,000 100 520.83 Further issue Cash 2,596,000 259,600,000 24,000 equity shares each were allotted to Arief Mohammed, N

2013 Mohammed, Younus Mohammed and Anees Mohammed

March 29, 6,250 100 520.83| Further issue Cash 2,602,250 260,225,000 6,250 equity shares were allotted to Ajit Singh Gujral

2014

December 10 345,753 100| 2,747.62 Preferential Cash 2,948,003 294,800,30( 345,753 equity shares weadlotted to Oman India Joint Investmg

2014 allotment Fund

May 2, 2022 | (200,000) 100| 5,524.50 Buy back of equity Cash 2,748,003 274,800,30( Buy back of 200,000 equity shares from Oman India Joint Invest

share§)

March 28| (146,753) 100 3,431 Buy back of equity Cash 2,601,250 260,125,00( Buy back of 145,753 equity shares from Oman India Joint Inves

2024 share®) Fund and buy back of 1,000 equity shares from Alkesh M. Patel

Pursuant to the resolutions passed by our Board and our Shareholders in the meetings held on May 29, 2024 and Juoer ZZ0i2P24y has subdivided its equity shares, such that 2,6(

equity shares of 100. 00 eabthi agdgedgas i 2§, 0 D2, 260, EQ@&Gi, ODYPOSwaeres saf 10.00 each g

August 27| 13,006,250 10 N.A.|Bonus issue in th N.A. 39,018,750  390,187,50( 24,500 Equity Shares were allotted to Deepa Bhavesh Shah (tru

2024 ratio of 0.5 equity Athena Trust), 280,125 Equity Shares were allotted to Deepa Bh

shares for each equi
share held

Shah (trustee of Beta Trust), 340,775 Equity Shares were allof
Deepa Bhavesh Shah (trustee of Stamford Trusig33350 Equity
Shares were allotted to Falguni Kenal Shah (trustee of Kappa 1
24,500 Equity Shares were allotted to Falguni Kenal Shah (trus
Shard Trust), 500 Equity Shares were allotted to Falguni Kenal
(trustee of Monakhos Trust), 2,2125 Equity Shares were allotted
Bhavesh Vrajmohan Shah (trustee of Alpha Trust), 5,000 Equity S
each were allotted to Shalin Bipin Patel and Varshaben Bipink
Patel, 2,500 Equity Shares were allotted to Ashokkumar Koshti,

Equity Shares eacwere allotted to Nikhil C Shah, Jayesh Harijib
Visavadia, Patel Pankaj S, Jenis Jayprakash Thakkar, 2,500

Shares each were allotted to Manishaben Urvishkumar Patel,

Bhadreshkumar Patel, Kushal Urvishbhai Patel, Anik Anantk
Shah, 6,25&quity Shares each were allotted to Jagdish Arvind Ka
and Sonal Jagdishbhai Kalolia, 5,000 Equity Shares were allot
Mrunal Arvindbhai Sanghvi, 2,500 Equity Shares were allotte
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(b)

allotment Equity value | price/buy of allotment consideratio | number of paid-up
Shares per -back n Equity Shares| Equity Share
allotted Equity | price per capital
Share | Equity
() Share ()

Date of Number of | Face Issue | Reason for/ Nature| Nature of Cumulative Cumulative Name of allottees

Rajeshbhai Dirajlal Gondaliya, 15,500 Equity Shares were allott
Nita Dhiren Kothary, 1,953,750 Equity Shares were allotted to

Vrajmohan Ramanlal, 500 Equity Shares each were allotted to
BhaveshShah, VihangiBhaveshShah, Deepa Bhavesh Shah

Falguni Kenal Shah, 883,750 Equity Shares were allotted to Vil
Vrajmohan Shah, 3,178,550 Equity Shares were allotted to Bh
Vrajmohan Shah, 5,500 Equity Shares were allotted to Riddhal
Shah, 668,600 Equity Shares were allotte@itth Kenal Shah2,500
Equity Shares each were allotted to Shital Avinash Mane, Raj
Vinodrai Shah, Jayesh Rajnikant Shah, Jignaben Jayeshbhaaigt
Mukesh Maganbhai Patel, 5,000 Equity Shares each were allot
Nileshbhai Nautambhai JaMipul Hasmukhlal Shahnd Hiteshkuma
Hasmukhlal Shah3,500 Equity Shares were allotted to Mamta
Tarunkumar Shah, 1,500 Equity Shareach were allotted tc
Tarunkumar Hasmukhlal Shah, Dipak Kumar Mafat Bhai P
Rajendra Govind Landge amhairya G Shah, 65,22Bquity Share
were allotted to Ajit Singh Gujral, 6,000 Equity Shares each

allotted to Swati Rajendra Landge and Shilaben Patel, 13,000 £
Shares were allotted to Rakeshkumar Vinodchandra Shah, ]
Equity Shares were allotted to Hetal Rakeslatsand 7,500 Equit
Shares were allotted to Shyam Mehulkumar Pandya.

()

@

Our Company has bought back 200, 000 Equity Shares at dlyppid-up sharecapftal at thabtimd)drdm certain équity i c
shareholders pursuant to a board resolution dated April 2, 2022 and sharehiresotution dated April 5, 2022 on a proportionate basis through a tender offer method. For the purpose of the
buy-back, our Company has obtained a valuation report dated March 30, 2022 for valuation of our Equity Shares as on Octitier 31, 2

Our Company has bought batk6,753Equi ty Shares at a pri ce 3d% ofthe t&al duthter od fally gawaphshacetcapitakap thae tene)rfronme agrtaib equity
shareholders pursuant to a board resolution dated February 14, 2024 and sharebotdetation dated February 23, 2024 on a proportionate basis through a tender offer method. For the
purpose of the bulack, our Company has obtained a valuation report dated February 12, 2024 for valuation of our Equity Shares as on Bec2a#ser

History of preference shares of our Company

As on the date of this Draft Red Herring Prospectus, our Company has not issued any preference shares.

Issue of shares issued for consideration other than cash or by way of bonus issue

Except as stated below, our Company has not issued any shares in the past for consideration other than cash or bysnagusf, lasnof the date of this Draft Red Herring
Prospectus:

96



Date of

Number of
Equity Shares
allotted

Face value

)

Issue price per
Equity Share ()

Reason for allotment

List of allottees

Benefits accrued to our
Company

60,006

100

N.A.

Bonus issue in the rat
of three equity shares f
each equity share held

4,500 equity shares were allotted to Vrajmohan Ramanlal Shah
equity shares were allotted to Chandrakant Ramanlal Shah, 780
shares were allotted to Falguniben Kenalbhai Shah, 4,050 equity
were allotted to Vilasben Vrajmohan Shah, 5,48Qity shares wer|
allotted to Kenalbhai Vrajmohan Shah, 30 equity shares were al
to Binduben Chandrakant Shah, 780 equity shares were allot
Deepaben Bhavesh Shah, 3,120 equity shares were alloti
Vrajmohan Ramanlal Shah (HUF), 5,340 equihares were allotte
to Bhavesh Vrajmohan Shah, 1,590 equity shares were allot
Chandrakant Ramanlal Shah (HUF), 1,800 equity shares were &
to Geeta Chandrakant Shah, 1,110 equity sheaelswere allotted tq
Chirag Chandrakant Shaéind Nirav Chandrakant Shal equity|
shares were alloted to Vilasben Vrajmohan Sheh g nominee ¢
Bharat Pesticides Industries Private Limijexhd 28,500 equity shar|
were allotted to Bharat Pesticides Industries Private Limited

900,000

100

N.A.

Bonus issue in the rat
of 10 equity shares fq
each equity share held

123,290 equity shares were allotted to Vrajmohan Ramanlal

51,600 equity shares were allotted to Vrajmohan Ramanlal Shah
10 equity shares were allotted to Vrajmohan Ramanlal Sbatily
held with V.C. Shgh 64,080 equity shares were allotted to Vilas
Vrajmohan Shah, 120,740 equity shares were allotted to Ken
Vrajmohan Shah, 10 equity shares were allotted to Kenal Vrajn
Shah (HUF), 20,360 equity shares were allotted to Falgul
Kenalbhai Shah 119,540 equity shares were allotteml Bhavesh
Vrajmohan Shah, 10 equity shares were allotted to Bhg
Vrajmohan Shah (HUF), 20,360 equity shares were allotte
Deepaben Bhavesh Shah and 380,000 equity shares were alld
Bharat Pesticides Industries Private Limited

allotment
March 27,
1996
March 17,
2008
March 30,
2010

1,500,000

100

N.A.

Bonus issue in ratio ¢
1.5equity shares for eaq
equity share held

205,050 equity shares were allotted to Vrajmohan Ramanlal
116,484 equityshares were allotted to Vrajmohan Ramanlal §
(HUF), 30 equity shares were allotted to Vrajmohan Ramanlal
(jointly held with Vallabhdas C. Shah, Vallabhdas C. Shah H
Shantaben V. Shah, Harshad V. Shah, Harshad V. Shah HUF,
V. Shah, Gopal V. Shah HUF, Hemlata G. Shah, Naresh V. Shg
Naresh V. Shah HUFL05,750 equity shares were allotted to Vilas
Vrajmohan Shah, 352,026 equity shares were allotted to |
Vrajmohan Shah, 31,314 equity shares were allotted to K
Vrajmohan Shah (HUFB3,675 equity shares were allotted to Falg
Kenal Shah, 350,112 equity shares were allotted to Bha
Vrajmohan Shah, 31,314 equity shares were allotted to Bh
Vrajmohan Shah (HUF), 33,675 equity shares were allotte
Deepaben Bhavesh Shah, B¥® equity shares were allotted to V|
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Date of Number of Face value| Issue price per Reason for allotment List of allottees Benefits accrued to our
allotment | Equity Shares () Equity Share () Company
allotted
Shah jointly held with V.V. Shgh79,992 equity shares were allot
to V.V. Shah (jointly held with V.R. Shah).
August 27, 13,006,250 10 N.A. | Bonus issue in the rat| 24,500 Equity Shares were allotted to Deepa Bhavesh Shah (tru -
2024 of 0.5 equity shares fq Athena Trust), 280,125 Equity Shares were allotted to Deepa Bh

eachequity share held

Shah (trustee of Beta Trust), 340,775 Equity Shares were allot]
Deepa Bhavesh Shah (trustee of Stamford Trustg33350 Equity
Shares were allotted to Falguni Kenal Shah (trustee of Kappa 1
24,500 Equity Shares were allotted to Falguni Kenal Shah (trus
Shard Trust), 500 Equity Shares were allotted to Falguni Kenal
(trustee of Monakhos Trust), 2,2185 Equity Shares were allotted
Bhavesh Vrajmohan Shah (trustee of Alpha Trust), 5,000 E
Shares each were allotted to Shalin Bipin Patel and Vars
Bipinkumar Patel, 2,500 Equity Shares were allotted to Ashokk
Koshti, 7,500 Equity Shares daavere allotted to Nikhil C Sha
Jayesh Harjibhai Visavadia, Patel Pankaj S, Jenis Jayprakash Tk
2,500 Equity Shares each were allotted to Manishaben UrvishH
Patel, Urvish Bhadreshkumar Patel, Kushal Urvishbhai Patel,
Anantkumar Shah, 6,298quity Shares each were allotted to Jag
Arvind Kalolia and Sonal Jagdishbhai Kalolia, 5,000 Equity Sh
were allotted to Mrunal Arvindbhai Sanghvi, 2,500 Equity Shares
allotted to Rajeshbhai Dirajlal Gondaliya, 15,500 Equity Shares
allotted to Nita Dhiren Kothary, 1,953,750 Equity Shares were all
to Shah Vrajmohan Ramanlal, 500 Equity Shares each were allo
PujanBhavestShah, VihangBhavestShah, Deepa Bhavesh Shah
Falguni Kenal Shah, 883,750 Equity Shares were allott&tllasben
Vrajmohan Shah, 3,178,550 Equity Shares were allotted to Bh
Vrajmohan Shah, 5,500 Equity Shares were allotted to Riddhal
Shah, 668,600 Equity Shares were allotted@itth Kenal Shah2,500
Equity Shares each were allotted to Shital Avinash Mane, Raj
Vinodrai Shah, Jayesh Rajnikant Shah, Jignaben Jayeshbhagl
Mukesh Maganbhai Patel, 5,000 Equity Shares each were allot
Nileshbhai Nautambhai JaniVipul Hasmukhlal Shah and
Hiteshkumar Hasmukhlal ShaB,500 Equity Sharesere allotted tg
Mamtaben Tarunkumar Shah, 1,500 Equity Shaeetwere allotteg
to Tarunkumar Hasmukhlal Shah, Dipak Kumar Mafat Bhai P
Rajendra Govind Landge amzhairya G Shah, 65,225 Equity Sha
were allotted to Ajit Singh Guijral, 6,000 Equity Shares each

allotted to Swati Rajendra Landge and Shilaben Patel, 13,000 &
Shares were allotted to Rakeshkumar Vinodchandra Shah, 1
Equity Shares were aliied to Hetal Rakesh Shah and 7,500 Eq
Shares were allotted to Shyam Mehulkumardyan
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Issue of Equity Shares at a price lower than the Offer Price in the last one year

Except as disclosed belowioCompany has not issued any Equity Shares at a price which may be lower than the
Offer Price during the period of one year preceding the date of this Draft Red Herring Praspectus

Date of | Number | Face | Issue Reason for/ | Nature of Name of allottees
allotment | of Equity | value | price/b Nature of considerat
Shares | per uy- allotment ion

allotted | Equity | back
Share | price

) per
Equity
Share
()
August 27, 13,006,25 10 N.A.|Bonus issue i N.A. 24,500 Equity Shares were allotted to Deepa Bha|
2024 0 the ratio of 0.5 Shah (trustee of Athena Trust), 280,125 Equity Sh
equity shares fq were allotted to Deepa Bhavesh Shah (trustee of
each equity Trust), 340,775 Equity Shares were allotted to Dg
share held Bhavesh Shah (trustee of Stamford Trust)33,350

Equity Shares were allotted to Falguni Kenal S
(trustee of Kappa Trust), 24,500 Equity Shares

allotted to Falguni Kenal Shah (trustee of Shard Tr
500 Equity Shares were allotted to Falguni Kenal §
(trustee of Monakhos Trust), 2,2125 Equity Share
were allotted to Bhavesh Vrajmohan Shah (truste
Alpha Trust), 5,000 Equity Shares each were allg
to Shalin Bipin Patel and Varshaben Bipinkumar P
2,500 Equity Shares were allotted to Ashokku
Koshti, 7,500 Equity Shares dmaavere allotted t
Nikhil C Shah, Jayesh Harjibhai Visavadia, P
Pankaj S, Jenis Jayprakash Thakkar, 2,500 E
Shares each were allotted to Manishaben Urvishk
Patel, Urvish Bhadreshkumar Patel, Kus
Urvishbhai Patel, Anik Anantkumar Shah, 6,7
Equity Shares each were allotted to Jagdish Ar
Kalolia and Sonal Jagdishbhai Kalolia, 5,000 Eq
Shares were allotted to Mrunal Arvindbhai Sang
2,500 Equity Shares were allotted to Rajesh
Dirajlal Gondaliya, 15,500 Equity Shares were allb
to Nita Dhiren Kothary, 1,953,750 Equity Shares w
allotted to Shah Vrajmohan Ramanlal, 500 Eq
Shares each were allotted to PujhaveshShah
Vihangi Bhavesh Shah, Deepa Bhavesh Shah

Falguni Kenal Shah, 883,750 Equity Shares
allotted to Vilasben Vrajmohan Shah, 3,178,5
Equity Shares were allotted to Bhavesh Vrajmag
Shah, 5,500 Equity Shares were allotted to Ri
Kenal Shah, 668,600 Equity Shares were allotte
Tirth Kenal Shah, 2,500 Equity Shares each
allotted to Shital Avinash Mane, Rajubhai Vinod
Shah, Jayesh Rajnikant Shah, Jignaben Jayeg
Shah and Mukesh Maganbhai Patel, 5,000 Eq
Shares each weralotted to Nileshbhai Nautambh
Jani Vipul Hasmukhlal Shahand Hiteshkuma
Hasmukhlal Shah3,500 Equity Sharesexe allotteg
to Mamtaben Tarunkumar Shah, 1,500 Equity Sh
eachwere allotted to Tarunkumar Hasmukhlal Sh
Dipak Kumar Mafat Bhai Patel, Rajendra Gov
Landge and Dhairya G Shah, 65,225 Equity Sh
were allotted to Ajit Singh Gujral, 6,000 Equity Sha
each were allotted to Swati Rajendra Landge
Shilaben Pate 13,000 Equity Shares were allotted
Rakeshkumar Vinodchandra Shah, 12,500 Eg
Shares were allotted to Hetal Rakesh Shah and

Equity Shares were allotted to Shyam Mehulku
Pardya.

Issue of shares out of revaluation reserves
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(@)

Our Company has not issued any shares out of revaluation reserves since its incorporation.
Issue of shares pursuant to any scheme of arrangement

Our Company has not issued or allotted any shares in terms of a scheme of arrangement approved under Sections
394 of the Companies Act, 1956 and Sections 230 of the Companies Act, 2013.

Details of Build-up, Contribution and Lock-in of PromotersdShareholding and Lockin of other Equity Shares

As on the date of this Draft Red Herring Prospectus, our Promoters36@84,900Equity Shares constituting
approximately90.48% of the issued, subscribed and pajishare capital of our Company.

Build-up of Promoter§equity shareholding in our Company

The buildup of the equity shareholding of our Promoters since incorporation of our Company is set forth below:

Date of Number of Face Issue/ Nature of Nature of Percentage ol Percentage of
allotment/ | fully paid- up | value | Transfer consideration acquisition/ pre- Offer post Offer
transfer Equity ()| price per allotment/ Equity Share | Equity Share
Shares Equity transfer capital (%) capital (%)
Shar e
Bhavesh Vrajmohan Shah
March 6, 1996 1,780 100 100 Cash Further Issue Negligible [ 0]
March 27, 199¢ 5,340 100 N.A. N.A. Bonus Issue in th 0.01 [ 6]

ratio of threg
equity shares fq
each equity sha

held
April 10, 2001 (@) 100 100 Cash Transfer tq Negligible [ 0]
Bhavesh
Vrajmohan Sha
(HUF)
July 11, 2003 1,500 100 100 Cash Further Issue Negligible [ 0]
July 15, 2004 2,400 100 100 Cash Transfer from Negligible [ 0]
Gitaben C. Shah
July 15, 2004 935 100 100 Cash Transfer from Negligible [ 0]
Nirav
Chandrakant Sha|
March 17, 200§ 119,540 100 N.A. N.A. Bonus issue in th 0.31 [ 0]

ratio of 10 equity
shares for eac
equity share held

August 22 5,026 100 100 Cash Further Issue 0.01 [ 0]
2009
November 13 96,888 100 100 Cash Transfer from 0.25 [ 0]
2009 Bharat Pesticide

Industries Privat

Limited
March 30, 201 350,112 100 N.A. N.A. Bonus issue i 0.90 [ 0]

ratio of 1.5 equity
shares for eac
equity share held

—
(@]
—

September  § 52,190 100 N.A. N.A. Dissolution of 0.13
2022 Bhavesh V.Shah
(HUF) vide the
deed of tota
partition dateq
August 2, 2022

Pursuant to the resolutions passed by our Board and our Shareholders in the meetings held on May 29, 2024 and Jy

our Company has subdivided its equity shares, such t
weresibdi vi ded as 6,357,100 Equity Shares of 10.00.
August 27| 3,178,550 |10 N.A. N.A. Bonus issue in th 8.15 [ 6]
2024 ratio of 0.5 equity

shares for eac
equity share held
Total (A) 9,535,650 24.4 [ 6]
Tirth Kenal Shah

101



Date of Number of Face Issue/ Nature of Nature of Percentage ol Percentage of
allotment/ | fully paid- up| value | Transfer consideration acquisition/ pre- Offer post Offer
transfer Equity ()| price per allotment/ Equity Share | Equity Share
Shares Equity transfer capital (%) capital (%)
Shar e
August 8, 2013 133,320 100 N.A. N.A. Gift from Vilasben 0.34 [ 6]
Vrajmohan Shal
and Vrajmoha
Ramanlal Shah
August 26 (200) 100 N.A. N.A. Gift to Vilasben Negligible [ 6]
2022 Vrajmohan Shah
April 4, 2024 500 100 1,464.59 Cash Transfer from Negligible [ 6]
Kawar Lal
Dabodhia

Pursuant to the resolutions passed by our Board and our Shareholders in the meetings held on May 29, 2024 and Jy

our Company has subdivided its equity shar ddghKemmlhahvere
subdi vi ded as 1,337,200 Equity Shares of 10. 00 each.
August 27 668,600 10 N.A. N.A. Bonus issue in th 1.71 [ 6]
2024 ratio of 0.5 equity
shares for eac
equity share held
Total (B) 2,005,800 5.14 [ 0]
Vilasben Vrajmohan Shah
March 6, 1996 1,350 100 100 Cash Further issue Negligible [ 0]
March 27, 1994 4,050 100 N.A. N.A. Bonus issue in th 0.01 [ 0]
ratio of threg
equity shares fq
each equity shat
held
July 11, 2003 1,000 100 100 Cash Further issue Negligible [ 0]
Junel2, 2006 8 100 100 Cash Transfer froml Negligible [ 0]
Bharat Pesticide
Industries Privat
Limited
March 17, 200¢ 64,080 100 N.A. N.A. Bonus issue in th 0.16 [ 0]
ratio of 10 equity
shares for eac
equity share held
August 22 12 100 100 Cash Further issue Negligible [ 0]
2009
March 30, 105,750 100 N.A. N.A. Bonus issue i 0.27 [ 0]
2010 ratio of 1.5 equity
shares for eagc
equity share held
May 31, 2022 518,455 100 N.A. N.A. Gift from Kenal 1.33 [ 0]
Vrajmohan Shah
June 17, 2022 52,190 100 N.A. N.A. Gift from Kenal 0.13 [ 0]
Vrajmohan Shah
August 24 56,025 100 N.A. N.A. Gift from Deepg 0.14 [ 0]
2022 Bhavesh Shah
August 26 68,155 100 N.A. N.A. Gift from Pujan 0.17 [ 6]
2022 BhaveshShah
August 26 100 100 N.A. N.A. Gift from Tirth| Negligible [ 0]
2022 Kenal Shah
August 26 56,025 100 N.A. N.A. Gift from Falguni 0.14 [ 6]
2022 Kenal Shah
August 26 4,900 100 N.A. N.A. Gift from Vihangi 0.01 [ 6]
2022 BhaveshShah
August 26 4,900 100 N.A. N.A. Gift from Riddhi 0.01 [ 6]
2022 KenalShah
September § 194,140 100 N.A. N.A. Dissolution of 0.50 [ 6]
2022 Vrajmohan
Ramanlal  Shal
(HUF) by way of
the Deed of Totg
Partition dateq
July 5, 2022
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Date of Number of Face Issue/ Nature of Nature of Percentage ol Percentage of
allotment/ | fully paid- up| value | Transfer consideration acquisition/ pre- Offer post Offer
transfer Equity ()| price per allotment/ Equity Share | Equity Share
Shares Equity transfer capital (%) capital (%)
Shar e
September 9 (574,480) 100 N.A. N.A. Gift to Kappa (1.47) [ 6]
2022 Trust
September ¢ (4,900) 100 N.A. N.A. Gift to Athena (0.01) [ 6]
2022 Trust
September 9 (56,025) 100 N.A. N.A. Gift to Beta Trust (0.14) [ 6]
2022
September 9  (4,900) 100 N.A. N.A. Gift to Shard Trus| (0.01) [ 6]
2022
September §  (68,155) 100 N.A. N.A. Gift to Stamford (0.17) [ 6]
2022 Trust
September ¢ (100) 100 N.A. N.A. Gift to Monakhod Negligible [ 6]
2022 Trust
October 12|  (52,190) 100 N.A. N.A. Gift to Kappa (0.13) [ 0]
2022 Trust
November 28 260,885 100 N.A. N.A. Transfer from 0.67 [ 6]
2022 Vrajmohan
Ramanlal Shah
December 4, 500 100 1,441.%6 Cash Transfer froml Negligible [ 0]
2023 Heena Sarvaiya
February 28 (455,025) 100 N.A. N.A. Gift to Alpha (1.17) [ 0]
2024 Trust

Pursuant to the resolutions passed by our Board and our Shareholders in the meetings held on May 29, 2024 and Jy

our Company has subdivided its equity shar edividedsas 767,50
EquityShares of 10.00.
August 27| 883,750 10 N.A. N.A. Bonus issue in th 2.26 [ 0]
2024 ratio of 0.5 equity
shares for eac
equity share held
September 2( 5,861,250 10 N.A. N.A. Transmission fron 15.02 [ 0]
2024 Vrajmohan
Ramanlal Shah
Total (C) 8,512,500 21.8 [ 0]
Falguni Kenal Shah
March 6, 1996 260 100 100 Cash Further Issue Negligible [ 0]
March 27, 199¢ 780 100 N.A. N.A. Bonus issue in thl  Negligible [ 0]
ratio of threg
equity shares fq
each equity sha
held
July 11, 2003 996 100 100 Cash Further Issue Negligible [ 0]
March 17, 200¢ 20,360 100 N.A. N.A. Bonus issue in th 0.05 [ 0]
ratio of 10 equity
shares for eagc
equity share held
August 22 54 100 100 Cash Further Issue Negligible [ 6]
2009
March 30, 201( 33,675 100 N.A. N.A. Bonus issue i 0.09 [ 6]
ratio of 1.5 equity
shares for eagc
equity share held
August 26/ (56,025) 100 N.A. N.A. Gift to Vilasben (0.14) [ 6]
2022 Vrajmohan Shah

Pursuant to the resolutions passed by our Board and our Shareholders in the meetings held on May 29, 2024 and Jy

our Company has subdivided its equity s-tividedes 1,000sEgqwthShar
of .00%kdrh.
August 27 500 10 N.A. N.A. Bonus issue in thl Negligible [ 6]
2024 ratio of 0.5 equity

shares for eac

equity share held
Total (D) 1,500 Negligible [ 6]
Alpha Trust
February 28 455,025 100 N.A. N.A. Gift from Vilasben 1.17 [ 6]
2024 Vrajmohan Shah
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(b)

Date of
allotment/
transfer

Number of
fully paid - up
Equity
Shares

Face
value

Issue/
Transfer
price per

Equity
Shar e

Nature of
consideration

Nature of Percentage of
acquisition/ pre- Offer
allotment/ Equity Share

transfer capital (%)

Percentage of
post Offer
Equity Share
capital (%)

Pursuant to the resolutions passed by our Board and our Shareholders in the meetings held on May 29, 2024 and Jy

our Company has subdivided its equity shar ediidedsasi4550,25
EqutyShares of 10. 00.
August 27| 2,275,125 10 N.A. N.A. Bonus issue in th 5.83 [ 6]
2024 ratio of 0.5 equity

shares for eac

equity share held
November 22| (1,023,825) 10 N.A. N.A. Giftto Kappa Trus (2.62) [ 6]
2024
November 22| (975,975) 10 N.A. N.A. Gift to Stamford (2.50) [ 6]
2024 Trust
Total (E) 4,825,575 12.37 [ 0]
Kappa Trust
September ¢ 518,455 100 N.A. N.A. Gift from Vilasben 132 [ 0]
2022 Vrajmohan Shah
September ¢ 56,025 100 N.A. N.A. Gift from Vilasben 0.14 [ 0]
2022 Vrajmohan Shah
October 12 52,190 100 N.A. N.A. Gift from Vilasben 0.13 [ 0]
2022 Vrajmohan Shah

Pursuant to the resolutions passed by

our Board and our Shareholders in the meetings

held on May 29, 2024 and Jy

our Company has subdivided its equity s haiidedas 6,866,208 Equi
Share o f 10. 00 each.
August 27| 3,133,350 10 N.A. N.A. Bonus issue in th 8.03 [ 6]
2024 ratio of 0.5 equity

shares for eac

equity share held
November 22| 1,023,825 10 N.A. N.A. Gift from Alpha 2.62 [ 0]
2024 Trust
Total (F) 10,423,875 26.71 [ 0]
Grand Total | 35,304,900 90.48 [ 0]
(A+B+C+D+E
+F)

Details of Promote&Contribution and lockn

Pursuant to Regulations 14 and 16 (1)(a) of the SEBI ICDR Regulations, an aggregate of at least 20% of the fu
diluted postOffer Equity Sharecapital of our Company held by our Promoters shall be considered as the minimum
Promoterd Contribution and is required to be lockidfor a period of eighteen months from the date of Allotment

or such other period as prescribed under the SEBI ICDR Reguldtionsgver, since the pe§iffer shareholding of

our Promoters shall be less than 20% of the fully diluted-@éfer Equity Share capital of our Company, certain

members of the Promoter Group shall contribute to meet the shortfall, subjecaiinaum of 10% of the pogdffer
Equity Share CapitafiMinimum PromotersdContribution 0).

The details of the Equity Shares held by our Promoters, which shall bediodiogdinimum PromoterdContribution
for a period of eighteen months, from the date of Allotment as Minimum Pro@G@m&ribution are set forth beloiw:

Name of the | Number of | Date upto | Date of Nature of | Face value| Issue/Acqu Pre- Percentage

Promoter Equity which Acquisition | transact ( ) isition Offer of post
Shares Equity of Equity ion price per Equity | Offer Equity

locked-in | Shares are| Shares and Equity Share Share

subject to | when made Shar el capital capital

lock-in fully paid - (%)
up

[ 0] [ 9 [ 9 [ 9 [ 9 [ O [ O [ O [ O

* To be completed prior to filing of the Prospectus ligh RoC.

Our Promoters have given consent to include such number of Equity Shares held by them as disclosed abo
constituting 20% of the fully diluted pe§ffer Equity Share capital of our Company as Minimum Pronieter
Contribution and have agreed not to sell, transfer, charge, pledge or otherwise encumber in any manner the Minimi

Promoteés Contribution from the date of filing this Draft Red Herring Prospectus, until the expiry of thia lpekiod

specified above, or for such other time as required under EHBR Regulations, except as may be permitted, in

accordance with the SEBI ICDR Regulations.
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(€)

(d)

(e)

Our Company undertakes that the Equity Shares that are being -iockéti not be ineligible for computation of
Promoteré Contribution in terms of Regulation 15 of the SEBI ICDR Regulations. For details of theulpudfithe

share capital held by our Promoters, &&@eetails of Buildup, Contribution and Lockn of PromoteréShareholding

and Lockin of other Equity ShareisBuild-up of Promoter8equity shareholding in our Compamgn pagelOl

In this connection, we confirm the following:

0] The Equity Shares offered towards Minimum Promdt€sntribution have not been acquired during the
three immediately preceding years (a) for consideration other than cash and revaluation of assets
capitalization of intangible assets, or (b) arising from bonus issue by utilization of revaluation reserves
unrealised profits of our Company or from a bonus issue against Equity Shares, which are otherwise ineligib
for computation of Promoted€ontribution;

(ii) The Equity Shares offered towards minimum Prom@t&sntribution have not been acquired by our
Promoters during the year immediately preceding the date of this Draft Red Herring Prospectus at a pric
lower than the Offer Price. Provided that this does not apply to Equity Shares arising from the confersion
fully paid-up compulsorily convertible securities that have been held for a period of one year prior to filing
this Draft Red Herring Prospectus and such fully pgadcompulsorily convertible secugs have been
converted to Equity Shares;

(iii) Our Company has not been formed by the conversion of one or more partnership firms or a limited liability
partnership firm into a company in the preceding one year and hence, no Equity Shares have been issuec
the one year immediately preceding the daft¢his Draft Red Herring Prospectus pursuant to conversion
from a partnership firm or a limited liability partnership firm;

(iv) The Equity Shares forming part of the Promai€sntribution are not subject to any pledge; and

(v) All Equity Shares held by our Promoters are in dematerialised form as on the date of this Draft Red Herrin
Prospectus.

Details of Equity Shares locked for six months

In addition to the Equityshares proposed to be lockiedas part of the Minimum PromotéSontribution as stated
above as prescribed under the SEBI ICDR Regulations, the enti@ffereEquity Share capital of our Company
(including any unsubscribed portion of the Offered Shares) will be leckéxt a period of six months from the date
of Allotment, except fothe Equity Shares allotted pursuant to the Offer.

Lock-in of the Equity Shares to be Allotted, if any, to the Anchor Investors

50% of the Equity Shares Allotted fnchor Investors under the Anchor Investor Portion shall be ledkefdr a
period of 90 days from the date of Allotment, and the remaining 50% of the Equity Shares Allotted to Anchor Investor
under the Anchor Investor Portion shall be lockedbr a peiod of 30 days from the date of Allotment.

Other requirements in respect of leitk

Pursuant to Regulation 20 of the SEBI ICDR Regulations, details of lankEduity Shares will be recorded by
relevant depositories.

Pursuant to Regulation 21 of the SEBI ICDR Regulations, the leick&gjuity Shares held by our Promoters and
lockedin, as mentioned above, may be pledged only with scheduled commercial banks or public financial institution
or a Systemically Important NBC or a housing finance company as collateral security for loans granted by such
scheduled commercial bank or public financial institution or Systemically Important NBFC or housing company,
provided that specified conditions under the SEBI ICDR Regulatdonsomplied with. However, the relevant leck

in period shall continue pursuant to the invocation of the pledge referenced above, and the relevant transferee shall
be eligible to transfer the Equity Shares till the relevant-lackeriod has expireith terms of the SEBI ICDR
Regulations.

Pursuant to Regulation 22 of the SEBI ICDR Regulations, the Equity Shares held by our Promoters, which are locke
in in accordance with Regulation 16 of the SEBI ICDR Regulations, may be transferred to any member of the Promot
Group, or to a new promotef our Company and the Equity Shares held by any persons other than our Promoters
which are lockedn in accordance with Regulation 17 of the SEBI ICDR Regulations, may be transferred to and among
such other persons holding specified securities thdbeked in, subject to continuation of the leickin the hands of

the transferee for the remaining period and compliance with the SEBI Takeover Regulations, as applicable.
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Details of secondary transactions of Equity Shares

Other than the secondary transactions of our Promoters disclos@@apital Structure- Details of Buildup,
Contribution and Lockn of PromoteréShareholding and Loein of other Equity Shar@on pagel04, the secondary

transfers of Equity Shares by the members of Promoter Group, since incorporation of our Company is set forth belo

Date of | Number of |Details of transferor |Details of transferee Face value| Transfer price | Nature
transfer of| Equity per Equity | per Equity of
Equity Shares Shar e Shar e |consider
Shares | transferred ation
March 8 1 Vrajmohan Ramanl{Vilasben Vrajmohan Shah ( 100 100 Cash
1985 Shah behalf of Bharat Pesticid
Industries Private Limited)
March 8 1 Chandrakant R Shah |Vilasben Vrajmohan Shah (@ 100 100 Cash
1985 behalf of Bharat Pesticid
Industries Private Limited)
April 10, 1 Vrajmohan  RamanliVrajmohan Ramanlal  Shg 100 100 Cash
2001 Shah Vallabhdas C. Shah, Vallabhdas
Shah HUF, Shantabel. Shah
Harshad V. Shah, Harshad V. S
HUF, Gopal V. Shah, Gopal
Shah HUF, Hemlata G. Shg
Naresh V. Shah and Naresh
Shah HUF
April 10, 1 Kenal Vrajmohan Sha|KenalVrajmohanShah HUF 100 100 Cash
2001
July 15,2004 2,480 |Chandrakant R Shah [Vrajmohan Ramanlal Shah 100 100 Cash
July 15, 2004 40 Binduben C. Shah Vrajmohan Ramanlal Shah 100 100 Cash
July 15, 2004 810 Chiragbhai C. Shah |Vrajmohan Ramanlal Shah 100 100 Cash
July 15,2004 2,120 |Chandrakant R Sh{KenalVrajmohan Shah 100 100 Cash
(HUF)
July 15, 2004 670 Chiragbhai C. Shah |KenalVrajmohan Shah 100 100 Cash
July 15, 2004 545 Nirav C. Shah KenalVrajmohan Shah 100 100 Cash
November 13§ 107,052 |Bharat PesticidgVrajmohan Ramanlal Shah g 100 100 Cash
2009 Industries Privat|VilasbenVrajmohan Shah
Limited
November 13 53,328 |Bharat PesticidgVilasben Vrajmohan Shah a 100 100 Cash
2009 Industries Privat Vrajmohan Ramanlal Shah
Limited
November 1§ 98,164 |Bharat PesticidgKenal Vrajmohan Shah 100 100 Cash
2009 Industries Privat
Limited
November 13 20,856 |Bharat Pesticid¢Vrajmohan Ramanlal Shah HUH 100 100 Cash
2009 Industries Privat
Limited
November 13 20,856 |Bharat PesticidgKenal VrajmohanShah HUF 100 100 Cash
2009 Industries Privat
Limited
November 1§ 20,856 |Bharat Pesticidg Bhaveshvrajmohan Shah HUF 100 100 Cash
2009 Industries Privat
Limited
October 6 1 Bhavesh Vrajmohar|BhaveshVrajmohan Shah (HUF 100 100 Cash
2010 Shah HUF and Mohd Anees
October 6 1 Bhavesh Vrajmohar|Bhavesh Vrajmohan Shah(HUH 100 100 Cash
2010 Shah HUF and Mohd Arief
October 6 1 Bhavesh Vrajmohar|Bhavesh Vrajmohan Shah(HUF 100 100 Cash
2010 Shah HUF and Mohd Munaf
October 6 1 Bhavesh Vrajmohar|Bhavesh Vrajmohan Shah(HUF 100 100 Cash
2010 Shah HUF and Mohd Yunus
August 8 1 Bhavesh Vrajmohar|Bhaveshvrajmohan Shah HUF 100 520.89 Cash
2013 Shah HUF & Moh
Anees
August 8 1 Bhavesh Vrajmohar|Bhaveshvrajmohan Shah HUF 100 520.83 Cash
2013 Shah HUF & Moh(

Arief
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Date of | Number of |Details of transferor |Details of transferee Face value| Transfer price | Nature

transfer of |  Equity per Equity | per Equity of
Equity Shares Share| Shar e |consider
Shares |transferred ation
August 8 1 Bhavesh Vrajmohar|Bhaveshvrajmohan Shah HUF 100 520.89 Cash
2013 Shah HUF & Moh
Munaf
August 8 1 Bhavesh Vrajmohar|Bhaveshvrajmohan Shah HUF 100 520.89 Cash
2013 Shah HUF & Mohd
Yunus
October 9 6,745 ([Vrajmohan RamanljAjit Singh Guijral 100 N.A.| Gift
2014 Shah and Vilasbe
Vrajmohan Shah
October 9 50 Vrajmohan  RamanliAjit Singh Gujral 100 750 Cash
2014 Shah, Vallabhdas |

Shah, Vallabhdas ¢
Shah HUF, Shantab
V. Shah, Harshad Y
Shah, Harshad V. Sh
HUF, Gopal V. Shal
Gopal V. Shah HUF
Hemlata G. Shal
Naresh V. Shah ai
Naresh V. Shah HUF

January 11 24,000 |Mohammed Munaf [Vrajmohan Ramanlal Shah 100 1,200 Cash
igrﬁary 11 24,000 |Mohammed Arief Vrajmohan Ramanlal Shah 100 1,200 Cash
Izzgi%uary 2| 5,000 |Mohammed Younus |VihangiBhaveshShah 100 1,204 Cash
Izzgi?uary 24, 5,000 |[Mohammed Younus |Ridhi Shah 100 1,204 Cash
Izzgf):uary 24 1,000 |Mohammed Younus [Vrajmohan Ramanlal Shah 100 1,200 Cash
i/loazrih 19| 1,500 |Mohammed Younus [Nikhil Chimanlal Shah 100 1,200 Cash
igﬁé 17,202 1,000 |Rajesh Gondaliya Riddhi KenalShah 100 1,200 Cash
May 31, 2027 68,255 |Kenal Vrajmohan Sha|PujanBhaveshShah 100 N.A.| Gift

May 31, 2027 52,190 :(:S:il) Vrajmohan ShgKenal Vrajmohan Shah 100 N.A.| Cash

*There are factual inaccuracies in the form filing in relation to the transfexqaftyshares from Vrajmohan Ramanlal Shah and Chandrakant R
Shah to Bharat Pesticides Industries Private Limiied.r f ur t her d et & Thersare fataatinabcRaciesin oReaototir gorpsrate
record® on 4page

[Remainder of this page has been left blaimkentionally]
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8.

Shareholding pattern of our Company

The table below presents the Equity Shareholding pattern of our Company, as on the date of this Draft Red Herring Prospectus:

Cate| Category of | Numb | Number [Number| Number | Total |Sharehold Number of Voting Rights held in | Number of | Shareholdi| Number of | Number of | Number
gory| shareholder (Il) | er of | of fully of |of shares number | ing as a each class of securities (1X) shares |ng, asa%| Lockedin Shares | of equity
() shareh| paid up | Partly | underlyi | of shares % of total Underlying| assuming | shares(Xll) | pledged or | shares
olders| Equity |paid-up ng held number Outstandin full otherwise | held in
((ID)] Shares | Equity | Deposito| (VI)=(I | of shares g conversion encumbered | demateri
held (IV) | Shares ry V)+(V) + | (calculate Convertibl of (X1 alised
held (V)| Receipts| (VI) as per | Number of Voting Rights |Total as g e securities convertible|[Numbe| As a [Numbe| As a| form
(VD) SCRR, | Class [Class| Total % of | (including | securities | r(a) |%of | r(a) | % of | (XIV)
1957) e.0.: eg. (A+B + | Warrants) (asa total total
(V) As | Equity |Other C) X) percentage Share Share
a%of | Shares| s of diluted s held s held
(A+B+C2) share (b) (b)
capital)
(X1)=
(VII)+(X)
As a % of
(A+B+C2)
(A) |Promoters and 16|38,335,5] 0 0/38,335,51 98.25 38,335,5] 0| 38,335,51 98.25 0 98.25 0 0 0 0(38,335,5]
Promoter Group 5 5 5 5 5
(B) [Public 34| 683,175 0 0| 683,174 1.79 683,175 0] 683,174 1.75 0 1.75 0 0 0 0] 683,175
(C) [Non-Promoter- 0 0 0 0 0 0 0 0 0 0 0 0 0 0 0 0 0
Non Public
(C1) |Shares 0 0 0 0 0 0 0 0 0 0 0 0 0 0 0 0 0
underlying
depository
receipts
(C2) [Shares held by 0 0 0 0 0 0 0 0 0 0 0 0 0 0 0 0 0
employee trusts
Total 50(39,018,7¢ 0 0/39,018,74 100.0(¢ 39,018,74 0(39,018,7§ 100.0q 0 100.0¢ 0 0 0 0[39,018,7¢
0 0 0 0 0
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9.

Details of shareholding of the major Shareholders of our Company:

€) Set forth below are details of Shareholders holding 1% or more of theipaildare capital of our Company

as on the date of this Draft Red Herring Prospectus:

S. No. Name of Shareholder Number of Equity Shares | Percentage of thepre-Offer
(face vallue Equity Share capital (%)
1. Kappa Trust 10,423,875 26.71
2. Bhavesh Vrajmohan Shah 9,535,650 24.44
3. Vilasben Vrajmohan Shah 8,512,500 21.82
4. Alpha Trust 4,825,575 12.37
5. Tirth Kenal Shah 2,005,800 5.14
6. Stamford Trust 1,998,30(¢ 5.12
7. Beta Trust 840,375 2.15
" Based on the beneficiary position statement dated Decel8p2024.
(b) Set forth below are details of Shareholders holding 1% or more of theipaildare capital of our Company

as of 10 days prior to the date of this Draft Red Herring Prospectus:

S. Name of Shareholder Number of Equity Shares | Percentage of the preOffer
No. (face val'ue Equity Share capital (%)
1. Kappa Trust 10,423,875 26.71
2. Bhavesh Vrajmohan Shah 9,535,650 24.44,
3. | Vilasben Vrajmohan Shah 8,512,500 21.82
4. Alpha Trust 4,825,575 12.37
5. Tirth Kenal Shah 2,005,800 5.14
6. Stamford Trust 1,998,300 5.12
7. Beta Trust 840,375 2.15
" Based on the beneficiary position statement dated DecednB6R4.
(© Set forth below are details of Shareholders holding 1% or more of theipaidare capital of our Company

as of one year prior to the date of this Draft Red Herring Prospectus:

S. Name of Shareholder Number of Equity Shares (of| Percentage of the preOffer
No. face val ue o EquityShare capital (%)
1. Bhavesh Vrajmohan Shah 635710 23.13
2. Vilasben Vrajmohan Shah 631,775 22.99
3. Kappa Trust 626670 22.80
4. Vrajmohan Ramanlal Shah 390,750 14.22
5. | Oman India Joint Investment Fund 145753 5.30
6. Tirth Kenal Shah 133220 4.85
7. Stamford Trust 68,155 2.48
8. Beta Trust 56,025 2.04

" Based on the beneficiary position statement dated December 18, 2023.
(d) Set forth below are details of Shareholders holding 1% or more of theipaidare capital of our Company
as of two years, prior to the date of this Draft Red Herring Prospectus:

S. Name of Shareholder Number of Equity Shares | Percentage of the preOffer
No. (of face val Equity Share capital (%)

held"
1. |Bhavesh Vrajmohan Shah 635,710 2313
2. | Vilasben Vgimohan Shah 631,275 22.97
3. Kappa Trust 626,670 2280
4. Vrajmohan Ramanlal Shah 390,750 1422
5. | Oman India Joininvestment Fund 145,753 5.3
6. |Tirth Kenal Shah 133,220 4.8
7. | StamfordTrust 68,155 2.48
8 Beta Trust 56,025 2.04

N

ased on the beneficiary position statement dated December 18, 2022.




10.

11.

12.

13.

14.

15.

16.

Details of the Shareholding of our Directors, our KeyManagerial Personnel, our Senior Management, our
Promoters, members of our Promoter Group and Promoter Selling Shareholders

Except as disclosed below, as on the date of this Draft Red Herring Prospects, none of our Promoters, Key Manage
Personnel, Senior Management, the members of our Promoter Group and Promoter Selling Shareholders hold
Equity Shares in our Company:

S. Name of the Shareholder Number of Equity Percentage of the | Percentage of the

No. Shares held pre- Offer Equity post-Offer Equity
Share capital (%) | Share capital (%)

Promoters
1. |Bhavesh Vrajmohan Shih 9,535,65( 24.44 [ ©
2. | Tirth Kenal Shah 2,005,800 5.14 [ 6
3. |Vilasben Vrajmohan Shah 8,512,500 21.82 [ §
4. | Falguni Kenal Shah 1,500 0.00 [ §
5. |Alpha Trust 4,825,575 12.37 [ §
6. |Kappa Trust 10,423,875 26.71 [ ©
Promoter Group
1. |VihangiBhaveshShah 1,500 0.00 [ 0
2. | Athena Trust 73,500 0.19 [ ©
3. |Deepa Bhavesh Shah 1,500 0.00 [ §
4. Beta Trust 840,375 2.15 [ §
5. Riddhi KenalShah 16,500 0.04 [ 0
6. |Shard Trust 73,500 0.19 [ §
7. |Monakhos Trust 1,500 0.00 [ §
8. |PujanBhaveshShah 1,500 0.00 [ §
9. [Nikhil C Shah 22,500 0.06 [ 0
10. |Stamford Trust 1,998,300 5.12 [ 0
Senior Management Personnel
1. [Rajendra Langade 4,500 0.01 [ 0
2. |Jayesh H/isavadia 22,500 0.06 [ §
Total 38,362,574 98.2 [ 0

* Also a Promoter Selling Shareholder
"Also a Director

We confirm that the BRLMs and their associates (determined as per the definifessatiate compadynder the
Companies Act, 2013 and as per definition of the téssociatéunder the Securities and Exchange Board of India
(Merchant Bankers) Regulations, 1992) do not hold any Equity Shares of the Company. The BRLMs and their affiliate
may engage in the transactions with and perform services for the Company in the ordinsgyof@usiness or may

in the future engage in commercial banking and imaest banking transactions with our Company for which they
may in the future receive customary compensation.

Our Company, our Directors and the BRLMs have not entered into adydmkyarrangements for purchase of Equity
Shares. Further, there are no existing buyback arrangements and or any other similar arrangements for the purcha:s
Equity Shares being offedehrough the Offer.

Our Company has not made any public issue since its incorporation and has not made any rights issue of any kinc
class of securities since its incorporation, other than as discloe&are Capital History of our Compabgn page
93.

Our Company does not have any partly pgidEquity Shares as of the date of this Draft Red Herring Prospectus and
all Equity Shares Allotted in the Offer will be fully paig at the time of Allotment.

Except for the Equity Shares allotted pursuant to the (i) Offérthe PrelPO Placementand (iii) the GSP ESOP

Plan 2024 there will be no further issue of Equity Shares whether by way of issue of bonus shares, rights issu
preferential issue or any other manner during the period commencing from the date of filing of this Draft Red Herrin
Prospectus until the listing di¢ Equity Shares on the Stock Exchanges pursuant to the Offer or refund of application
monies.

There have been no financing arrangements whereby the members of our Promoter Group, our Directors and tf
relatives have financed the purchase by any other person of securities of our Company other than in the normal cot
of the business of the finaing entity during the period of six months immediately preceding the date of this Draft
Red Herring Prospectus.
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17.

18.

19.

20.

21.

22.

23.

24.

25.

26.

27.

Neither our Promoters, the members of our Promoter Group nor our Directors, or any of their relatives have purchas
or sold any securities of our Company during the period of six months immediately preceding the date of this Dra
Red Herring Prospectus

Except for the Offeand allotments pursuant to tSP ESOP Plan 202dur Company presently does not intend or
propose to alter its capital structure for a period of six months from the Bid/ Offer Opening Date, by way of split ol
consolidation of the denomination of Equity Shares or further issue of Equity Shares (iméasdia of securities
convertible into or exchangeable, directly or indirectly for Equity Shares) whether on a preferential basis or by way ¢
issue of bonus shares or on a rights basis or by way of further public issue of Equity Shares or qualifi@hmstit
placements or otherwise.

As of the date of this Draft Red Herring Prospectus, the total number of holders of the Equity Shares is 50.

Our Company shall ensure that any transactions in the Equity Shares by our Promoters and members of our Prom
Group during the period between the date of this Draft Red Herring Prospectus and the date of closure of the Of
shall be reported to the StoExchanges within 24 hours of the transactions.

There are no outstanding convertible securities or outstanding warrants, options or rights to convert debentures, lo:
or other instruments into, or which would entitle any person any option to receive Equity Shares as on the date of tt
Draft Red HerringProspectus.

Our Company shall ensure that there shall be only one denomination of the Equity Shares, unless otherwise permit
by law.

Neither the Book Running Lead Managers nor any associate of the Book Running Lead Managers (except Mutt
Funds sponsored by entities which are associates of the Book RureadgManagers or insurance companies
promoted by entities which are associate of Book Running Lead Managers or AlFs sponsored by the entities whi
are associate of the Book Running Lead Managers or FPIs, other than individuals, corporate bodies aftidasnily
sponsored by the entities which are associate of the Book Running Lead Managers) nor any person related to
promoter or promoter group shall apply in the Offer under the Anchor Investor Portion.

As on the date of this Draft Red Herring Prospectus, none of the Equity Shares held by our Promoters and memb
of our Promoter Group are pledged or otherwise encumbered. None of the Equity Shares being offered for sale throt
the Offer for Sale are plgéd or otherwise encumbered as on the date of the DRHP.

No person connected with the Offer, including, but not limited to, the members of the Syndicate, our Company, ot
Directors, our Promoters, members of our Promoter Group or Group Companies, shall offer or make payment of a
incentive, whether direct ordiirect, in any manner, whether in cash or kind or services or otherwise to any Bidder for
making a Bid, except for fees or commission for services rendered in relation to the Offer.

Except to the extent cfale of the respective portion of Offered Shares in the Offer for Sale by the Promoter Selling
Shareholder, none of our Promoters and the members of the Promoter Group shall participate in the Offer.

Employee Stock Option Plan

Pursuant to the resolutions passed by our Board on December 6, 2024, and our Shareholders on December 7, 2
our Companynas approved the GSP Employee Stock Option Plan ZEZR ESOP Plan 202¢) for issueof options

to the eligible employees which may result in issue of Equity Shares not excd8di0QOEquity Shares. The GSP
ESOP Plan 2024 has been framed in compliance with the Securities and Exchange Board of India (Share Ba:
Employee Benefits and Sweat Equity) Regulations, 2021.

The objective of the GSP ESOP Plan 2024 ietognize and reward tledigible employees for their high performance

and continued association with the Company or its Subsidiary; attract and retain talent as well as to motivate tl
eligible Employees to contribute to the growth and profitability of the Company or its Supstdigrovide a sense

of ownership to the eligible employees leading to motivation, loyalty, and commitment towards the orgariikation
salient features of the GSP ESOP Plan 2024 are set out below:

Grant of Options and Exercise Price: Grantof Optionsshall be evidencedby agreementletter which shall be
deemed to incorporate all the terms of the GSP ESOP Plan 2024.

The exercise price, subject to applicable law, shall not be more than the fair market value and shall not be less than
face value per equity share of the Company as on the date of grant.
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Vesting of Options Options granted under GSP ESOP Plan 2024 for eligible employees shall vest as per the vestir
schedule provided in GSP ESOP Plan 2024. The vesting of options is subject to continued employment and fulfilme
of performance parameters as may be determined by the committee of our Board.

Exercise Period: The exercise period would commence from the date of vesting of options and will be subject to &
maximum period of one year from the date the options are vested or listed, whichever is later.

As of the date of this Draft Red Herring Prospectus, no options have been granted under the GSP ESOP Plan 202
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OBJECTS OF THE OFFER
The Offer comprises a Fresh Issue by our CompanyCdied for Sale by the Promoter Selling Shareholders.
Offer for Sale

The Promoter Selling Shareholders have, severally and not jointly, confirmed and approved their participation in thre Offer f
Sale as set out below:

Name of the Selling Shareholder Maximum number of Equity Shares offered in the Offer Date of consent letter
for Sale
Vilashen Vrajmohan Shah Up to 2,651,250 Equity Sh October 2, 2024
Bhavesh Vrajmohan Shah Up to 1,674,375 Equity Sh October 2, 2024
Kappa Trust Up to 1,674,375 Equity Sh October 2, 2024

The Promoter Selling Shareholders will be entitled to their respective portion of the proceeds of the Offer for Sale aft
deducting their respective proportion of Offer related expenses and relevant taxes thereon. Our Company will not receive
proceeddrom the Offer for Sale and the proceeds received from the Offer for Sale will not form part of the Net Proceeds
Further, none of the objects for which the Net Proceeds will be utilised have been appraised by any agency or financ
institution. For furher details, sei Offer Expensdson pagel1s.

The Fresh Issue

The details of the proceeds of the Fresh Issue are set forth: below

Particulars Totalest i mat ed amour
Gross Proceeds of the Fresh Issue 2,800.00"
(Less) Offerrelated expenses in relation to the Fresh [§4ue [ §
Net Proceed$) [ §

@ To be finalised upon determination of the Offer Price and updated in the Prospectus prior to filing with the RoC.
Subject to full subscription being received in the Fresh Issue

# For details with respect to sharing of fees and expenses amongst our Company and the Promoter Selling Shareholdersaritrel@tter, please see
the section entitledj- Offer Expenseson pagel18.

Requirement of funds

Our Company proposes to utilise the Net Proceeds towards funding of the following objects:

1. Repaymenor prerepayment of all or a portion of certain outstanding borrowings availed by our Conamahny
2. General corporate purposes.

(collectively, referred to herein as th@bjectsd).

The main objects and objects incidental and ancillary to the main objects set out in the Memorandum of Association enable
(i) to undertake our existing business activitaasd(ii) to undertake the activities proposed to be funded from the Net Proceeds

Further, our Company expects to receive benefits of listing of the Equity Shares, including to enhance our visibility and o
brand image among our existing and potential custoar@<reation of a public market for our Equity Shares in India

Utilisation of Net Proceeds

The Net Proceeds are proposed to be utilised in accordance with the details provided in the following table:

Particulars Amount ( in
Repayment or preepayment of all or a portion of certain outstanding borrowings availed | 2,000.00
Company
General corporate purpo$eés [ §
Total [ §

@ To be finalised upon determination of the Offer Price and updated in the Prospectus prior to filing with the RoC. Thetdiseslifar general corporate
purposes shall not exceed 25% of the Gross Proceeds.

Proposed schedule of implementation and deployment of Net Proceeds

We propose to deploy the Net Proceeds towards the Objects in accordance with the estimated schedule of implementation
deployment of funds as follows:
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(7 in mil!]l

Particulars Estimated Amount to be funded from Estimated deployment of Net
the NetProceeds Proceeds (Fiscal 2026)
Repayment or preepayment of all or a portion of certa 2,000.00 2,000.00
outstanding borrowings availed by our Company
General corporate purpo$eés [ § [ §
Total [ § [ §

@ The amount utilised for general corporate purposes shall not exceed 25% of the Gross Proceeds. To be determined ujpondirtatis@ffer Price
and updated in the Prospectus prior to filing with the RoC.

The fund requirements, the proposeployment of funds and the intended use of the Net Proceeds as described herein ar
based on our current business plan, management estimates, prevailing market conditions, other commercial and techr
factors. However, such fund requirements and depéoyrof funds have not been appraised by any external/ independent
agency or any bank or financial institution. We may have to revise our funding requirements and deployment on account o
variety of factors such as our financial and market conditionnbssiand strategy, access to capital, competition and interest
rates and other external factors, which may not be within the control of our managéhemhay entail rescheduling or
revising the schedule of the planned repayment / prepayment of loans at the discretion of our management, subject® compli
with applicable lawsFor details on risks involved, pleasee the section entitléiRisk Factors Variation in the utilisation of

Net Proceeds would be subject to certain compliance requiremantsliudi ng pri or sharehol dei
inability in obtaining such sharehol der sdonpagdelr ov al may

In the event that the estimated utilization of the Net Proceeds in a scheduled fiscal year is not completely met dasaoghe r
stated above, such funds shall be utilised in the next fiscal year, as may be determined by our Company, in accordance
applicable law. In case the actual utilisation towards full or partial repayment or prepayment of certain borrowingsyavailed
our Company is lower than the proposed deployment such balance will be used for general corporate purposes to the exten
the total amount to be utilised towards general corporate purposes will not exceed 25% of the Gross Proceeds from Fresh Is
subject to compliance with applicable law

Means of finance

The Objects set out above are proposed to be entirely funded from the Net Proceeds. Accordingly, we confirm that there is
requirement for us to make firm arrangements of finance, under the SEBI ICDR Regulations, through verifiable means towa
at least75% of the stated means of finance, excluding the Net Proceeds or through existing identifiable internal accruals.
case of a shortfall in the Net Proceeds or any increase in the actual utilisation of funds earmarked for the Objecisamyur Com

may expore a range of options including utilizing our internal accruals

Details of the Objects
I.  Repayment or prerepayment of all or a portion of certain outstanding borrowings availed by our Company

Our Company has entered into various financial arrangements with banks, financial institutions and other entities. The Ic
facilities entered into by our Company include borrowings in the fornintgdr alia, term loans and working capital
facilities. For further details, sef@Financial Indebtednessbeginning on pag&82 As on September 30, 2024he
outstandingndebtednese f o ur Codm@@2abmiyllioniosut o f ,888.63milkion is furtdbased

Our Company proposes t o 2000.DOmiflien framthe &st Procesad tewdrdsarepayment!
prepayment, of all or a portion of certain borrowings availed by our Company. We believe that the repayment/ prepayme
will help reduce our outstanding indebtedness, assist us in maintaining a favoetsttdqudty ratio, reduce our interest
outflow and enable utilisation of some additional amount from our internal accruals for further investment in busines
growth and expansion. In additiome believe that since our dedxquity ratio will improve, it will enable us to raise further
resources at competitive rates and additional funds / capital in the future to fund potential business developme
opportunities and plans to grow and expandbusiness in the future. Our Company may choose to repay/ prepay certain
borrowings availed by our Company, other than those identified in the table below, which may include additiona
borrowings availed after the filing of this Draft Red Herring Prospgectu

Given the nature of these borrowings and the terms of repayment/prepayment, the aggregate outstanding borrow
amounts may vary from time to time. Further, the amounts outstanding under these borrowings as well as the sanctio
limits are dependent on\sgral factors and may vary with our business cycle with multiple intermediate repayments,
drawdowns and enhancement of sanctioned limits. In light of the above, if at the time of filing of the Red Herring
Prospectus, any of the below mentioned loans graiaden part or full or refinanced or if any additional credit facilities

are availed or drawn down or if the limits under the working capital borrowings are increased, then the table below sh:
be suitably revised to reflect the revised amounts or laartke case may be which have been availed by our Company.
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The following table sets forth details of certain borrowings availed by our Company, out of which our Company may
repay/prepay, all or a portion of, any or all of the borrowings:

[Remainder ofthe page is left blank intentionally
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S. No| Name of the Date of the Tenure Nature of Borrowing Amount Principal Interest rate % of | Re-payment debt/schedule  Pre- Whether Purpose
Lender sanction letter / Sanctioned| amount borrowings taken payment | utilised for
loan agreement ( i | outstanding as onlatest penalty | Capex or
Million) as at sanction date not
September (Yes/No)
30, 2024
( i n
1 HDFC Bank February 17|60 months| Secured  Fund  Basg 55.90 23.29/1 year MCLR + 1% Monthly instalment Nil No Working
2021 Borrowings Spread Capital
January 25, 202/ 6 months | Secured Fund Bas¢ 50.00 49.97|9.25% On demand, renewal Nil No
Borrowings - Working yearly basis
Capital Demand Loan
2 StateBank of Indial March 25, 2021 |48 months| Secured  Fund  Bast 174.00 72.50[6 Month MCLR + Monthly instalment Nil No Working
Borrowings 1% Spread Capital
March 14, 2022 |48 months| Secured  Fund  Basg 88.80 79.33/6 Month MCLR +| Monthly instalment Nil No
Borrowings 1% Spread
February 29/ 6 months |Secured Fund Bas 1,200.00 720.00] 9.50% On demand, renewal Nil No
2024 Borrowings - Working yearly basis
Capital Demand Loan
Not Cash Credit 186.729.50% Not applicable Nil No
applicable
3 Tata Capita| February 25/ 72months| Secured  Fund  Basg 310.00 185.14 Tata LTR*- 9.75% | Monthly instalment Nil No Working
Limited 2022 Borrowings Capital
4 Axis Bank Limited | April 18, 2023 |3 months | Secured Fund Bas¢ 120.00 25.16/9.10% On demand, renewal Nil No Working
Borrowings yearly basis Capital
5 Bajaj Financqg May 30, 2023 |180days |Secured Fund Bast 250.00 200.00 9.50% On demand, renewal (as No Working
Limited Borrowings yearly basis mutually Capital
agreed
6 Citi Bank June 28, 2024 |3 months |Secured Fund  Bast 400.00 100.00 8.75% On demand, renewal (2% No Working
Borrowings - Working yearly basis Capital
Capital Demand Loan
89days Secured Fund Bas¢ 100.00 8.75% On demand, renewal Nil No
Borrowings - Working yearly basis
Capital Demand Loan
Not Cash Credit 1.72{9.70% Not applicable Nil
applicable
7 IDFC First Bank May 19, 2023 |1 month |Secured Fund Bas¢ 350.00 165.20 10.05% On demand, renewal Nil No Working
Limited Borrowings - Working yearly basis Capital
Capital Demand Loan
1month |Secured Fund Basq 44.80| 10.20% On demand, renewal ¢ Nil No
Borrowings - Working yearly basis
Capital Demand Loan
Not Cash Credit 131.7110.05% Not applicable Nil No
applicable
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S. No| Name of the Date of the Tenure Nature of Borrowing Amount Principal Interest rate % of | Re-payment debt/schedule  Pre- Whether Purpose
Lender sanction letter / Sanctioned| amount borrowings taken payment | utilised for
loan agreement ( i | outstanding as onlatest penalty | Capex or
Million) as at sanction date not
September (Yes/No)
30, 2024
( i n
8 Shinhan Bank May 30, 2024 |115 Days |Unsecured Fund Bast 200.00 200.00 9.45% On demand, renewal q2% No Working
Borrowing - Working yearly basis Capital
Capital Demand Loan
Total 2,285.54

Note: In accordance with Clause 9(A)(2)(b) of Part A of Schedule VI of the SEBI ICDR Regulations, the Statutory Auditors, theivagrtificate dated December 20, 2024, have confirmed that these borrowings have been utilized for

thepurpose for which they were availed, as provided under the relevant borrowing document
*Tata Long Term Lending Rate

[Remainder of this page has been left blank intentionally
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The selection of borrowings proposed to frepaid or repaid amongst our borrowing arrangements availed is at the
discretion of the Board and has been based on various factors, including (i) cost of the borrowing, including applicab
interest rates, (ii) any conditions attached to the borrowigjscting our ability to prepay/ repay the borrowings and time
taken to fulfil, or obtain waivers for fulfilment of such conditions, (iii) receipt of consents for prepayment from the
respective lenders, (iv) terms and conditions of such consents andsy@devy of any prepayment penalties and the
guantum thereof, (vi) provisions of any laws, rules and regulations governing such borrowings, and (vii) other commerci
considerations including, among others, the amount of the loan outstanding anddhménge tenor of the loan. Pursuant

to the terms of the borrowing arrangements, prepayment of certain indebtedness may attract prepayment charge:
prescribed by the respective lender. Such prepayment charges, as applicable, will also be fundedNet Bfdbeeds.

In addition to the above, we may, from time to time, enter into further financing arrangements and draw down func
thereunder

For the purposes of the Offer, our Company has obtained necessary consents and notified the relevant lenders, respecti
as is required under the relevant facility documentation. Further, to the extent our Company may be subject to the levy
prepaymetpenalties or premiums and other related costs, depending on the facility being repaid/prepaid, the conditiol
specified in the relevant documents governing such credit facility and the amount outstanding/bpaid/mmeaid, as
applicable, payment olush penalty or premium and other related costs shall be made from the Net Proceeds. If the Ne
Proceeds are insufficient to the extent required for making payments for such prepayment penalties or premiums, St
excessive amount shall be met from our imékraccruals. There have been no instances of delay, default, rescheduling,
restructuring or evergreening of outstanding borrowings as detailed in table which are proposed to be repaid or prepaid
our Company from Net Proceeds.

Il. General corporate purposes

Our Company proposes to deploy the balance Net Proc
purposes, subject to such amount not exceeding 25% of the Gross Proceeds, in compliance with the SEBI ICL
Regulations. The general corporategmses for which our Company proposes to utilise Net Proceeds, without limitation
include strategic initiatives, funding growth opportunities, expansion initiatives and meeting exigencies, brand building
meeting expenses incurred by our Company in thenargicourse of busineasid any other purpose, as may be approved

by our Board or a duly constituted committee thereof from time to time, subject to compliance with applicable law
including provisions of the Companies Aas may be applicable

In addition to the above, our Company may utilise the Net Proceeds towards other expenditure considered expedient
as approved periodically by our Board, subject to compliance with necessary provisions of the Companies Act. Tt
guantum of utilisation ofunds towards each of the above purposes will be determined by our Board, based on the amou
actually available under this head and the business requirements of our Company, from time to time. Our&ompan
management shall have flexibility in utilisirsgirplus amounts, if anyn the event that we are unable to utilise the entire
amount that we have currently estimated for use out of Net Proceeds in a Fiscal, we will utilise such unutilised amount
the next Fiscal

Offer Expenses
The total expenses of the Offer are estimated to be approximately 61 . mi | I i on

The Offer related expenses primarily inclual@ong others, listing fegfees payable to the BRLMs and legal counsels, fees
payable to the Auditors, brokerage and selling commission, underwriting commission, commission payable to Register
Brokers, RTAs, CDPs, SCS8fees, Sponsor Banéfees, Registrds fees, printing and stationery expenses, advertising and
marketing expenses and all other incidental and miscellaneous expenses for listing the Equity Shares on the Stock Exchan

Other than the (a) listing fees, audit fees (not in relation to the Offer), and expenses for any product or corporseéenatterti
consistent with past practice of our Company , each of which shall be borne solely by our Company; and (b) fees and exper
in relation to the legal counsel to the Promoter Selling Shareholders, which shall be borne by the respective Promgoter Sell
Shareholder, all costs, charges, fees and expenses that are associated with and incurred in connection with the Offer wi
shared between our Company and the Promoter Selling Shareholders oratafvasis in proportion to the Equity Shares
proposed to be issued and allotted by our Company in the Fresh Issue and the Equity Shares proposed to be transferred by
of the Pronoter Selling Shareholders through the Offer for Sale, respectively and in accordance with applicabésimetive

of our Company getting listed or ndthe Promoter Selling Shareholders, severally and not jointly, agree that it shall reimburse
our Conpany for all expenses undertaken by our Company on their behalf in relation to the Offer in proportion to the Equit
Shares offered by each of them as part of the Offes.breakdown for the estimated Offer expenses are set forth below
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Activity Esti matfAs a % off As a % of
expefses esti mat e Of fer si
millio expense
BRLMsd6 fees and commissions [ 0] [ 0] [ 6]
commi ssion)
Commi ssion/ processing fee f( [ 0] [ 0] [ 6]
t o t he Oof fer. Brokerage,
bidding/uploading charges
Regi stered Brokers, RTAsSs an(
Fees payable to the Registrag [ 6] [ 0] [ 6]
Ot her s [ 6] [ 0] [ 0]
(i bisting fees, SEBI filing [ 0] [ 6] [ 6]
processing fees, b ook bu
regul atory expenses
(i Pyinting and stationery e [ 6] [ 0] [ 6]
(i Adyertising and marketing [ 6] [ 0] [ 6]
(i #ges payable to | egal coui [ 6] [ 0] [ 6]
(vFees payable to the Monit [ 0] [ 0] [ 0]
(vM) scell aneous [ 6] [ 0] [ 0]
Tot al esti mated Offer expeng [ 6] [ 0] [ 0]
#  Amounts will bdinalised and incorporated in the Prospectus on determination of Offer Price.
(1) Selling commission payable to the SCSBs on the portion for Retail Individual Bidders, Eligible Employeeslasttitwmnal Bidders which are
directly procured andiploaded by the SCSBs, would be as follows:
Portion for Retail IndividuaBidderg [ &4 of the Amount Allotted (plus applicable taxes)
Portion for NonlInstitutional Bidderg [ @4 of the Amount Allotted (plus applicable taxes)
Employee Reservation Portion* [ &4 of the Amount Allotted (plus applicable taxes)

* Amount Allotted is the product of the number of Equity Shares Allotted and the Offer Price.
Selling Commission payable to the SCSBs will be determined on the basis of the bidding terminaptDred in the bid book of BSE or NSE.

(20 No processing fees shall be payable by our Company to the SCSBs on the Bid cum Applications Forms directly procured by them.
Processing fees payable to the SCSBs on the portion fodristitutional Bidders which are procured by the members of the Syndicate/sub
Syndicate/Registered Broker/RTAs/ CDPs and submitted to SCSB (inclidiighype accounts linked online trading, dmat and bank account)
for blocking, would be as follows:

Portion for RIBs* "[ 6] per valid application (pluy
Portion for Nonlnstitutional Bidders "[ 6] per valid application (plu
Employee Reservation Portion* “"[06] per valid application (plJ

*  The processing fees fapplications made by UPI Bidders using the UPI Mechanism may be released to the SCSBs only after such SCSBs provit
a written confirmation on compliance with SEBI Circular No: SEBI/HO/CFD/DIL2/P/CIR/2021/570 dated June 2, 2021 read WitirGHBI
No: EBI/HO/CFD/DIL2/CIR/P/2021/2480/1/M dated March 16, 2021 and such payment of processing fees to the SCSBs shall be made
compliance with SEBI Circular No: SEBI/HO/CFD/DIL2/CIR/P/2022/51 dated April 20, g8 to the extent not rescinded by the SEBIR
Master Circular in relation to the SEBI ICDR Regulatianajnount Allotted is the product of the number of Equity Shares Allotted and the Offer
Price

(3) The Processing fees for applications made by Retail Individual Bidders using the UPI Mechanism would be as follows:

1  Members of the Syndicate / RTAs / CDPs / Registered Brokers|" [ 6] per valid Application (ply

1  Sponsor Bank [ 0] per valid Bid cum Applicad

Sponsor Bank shall be responsible for making payments to the third

such as remitter bank, NCPI and such other parties as requirg

connection with the performance of its dutiesler the SEBI circulars, th

Syndicate Agreement and other applicable laws
* Amount Allotted is the product of the number of Equity Shares Allotted and the Offer Price
All such commissions and processing fees set out above shall be paid as per the timelines in terms of the Syndicateadd)@ashehBscrow and
Sponsor Bank Agreement.

(4) Selling commission on theortion for Retail Individual Bidders (using UPI Mechanism), Eligible Employees andnstitutional Bidders which are
procured by members of the Syndicate (including thewS3uitlicate Members), Registered Brokers, RTAs and CDPs or for disirigtgpeaccounts
linked online trading, demat and bank account provided by some of the brokers which are members of the Syndicate [ieiclsdingyndicate
Members) would be as follows:

Portion for Retail IndividuaBidderg [ &4 of the Amount Allotted (plus applicable taxes)
Portion for Nonlnstitutional Bidderg [ &4 of the Amount Allotted (plus applicable taxes)
Employee Reservation Portion* [ &4 of the Amount Allotted (plus applicable taxes)

* Amount Allotted is the product of the numbeEqtiity Shares Allotted and the Offer Price

The selling commission payable to the Syndicate /Ssuidlicate Members will be determined on the basis of the application form number / series,
provided that the application is also bid by the respective SyndicateSyadicate Member. For clarificatioif a Syndicate ASBA application on the
application form number / series of a Syndicate +Syhdicate Member, is bid by an SCSB, the selling commission will be payable to the SCSB and not
the Syndicate / suByndicate Member.

Uploading charges payable to members of the Syndicate (including theBysulicate Members), RTAs and CDPs on the applications made by Retail
Individual Bidders using-&h-1 accounts and Nemstitutional Bidders which are procured by them and submiti€8iCSB for blocking or usingiB-1
accounts, would be as follows: ~ [ 6] pl us appl i cabSyngicate Mengbers), RpAsr v
and CDPs.

The selling commission and bidding charges payable to Registered Brokers, the RTAs and CDPs will be determined off tine iidsiimg terminal

ID as captured in the bid book of BSE or NSE.

Processing fees payable to the SCSBs for Bid cum Application Forms which are procured by the Registered Brokers / RTA
CDPs and submitted to the SCSB for blocking shalll be
processing des for applications made by UPI Bidders may be released to the remitter banks (SCSBs) only after such bar
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provide a written confirmation on compliance with SEBI Circular no. SEBI/HO/CFD/DIL2/P/CIR/2022/75 dated May 30, 2022
and SEBI master circular no. SEBI/HO/MIRSD/PQIP/CIR/2023/70 dated May 17, 2023 (to the extent applicétaahe
extent notescinded by the SEBI ICDR Master Circular in relation to the SEBI ICDR Regulations)

The Offer expenses shall be payable in accordance with the arrangements or agreements entered into by our Company wit
respective Designated Intermediary.

Interim use of Net Proceeds

Pending utilisation of the Net Proceeds for the purposes described above, our Company will temporarily invest the Net Proce
in deposits in one or more scheduled commercial banks included in the Second Schedule of Reserve Bank of India Act, 1€
as maybe approved by our Board. In accordance with Section 27 of the Companies Act, 2013, our Company confirms that
shall not use the Net Proceeds for buying, trading or otherwise dealing in shares of any other listed company or for &
investment in the equyi markets.

Appraising entity
None of the objects for which the Net Proceeds will be utilised have been appraised by any agency.
Bridge financing facilities

Our Company has not raised any bridge loans from any bank or financial institution as on the date of this Draft Red Herri
Prospectus, which are proposed to be repaid from the Net Proceeds.

Monitoring of utilisation of funds

In terms of Regulation 41 of the SEBI ICDR Regulations, our Company will appoint a monitoring agenoyitor the
utilisation of the Gross Proceeds, prior to filing of the Red Herring Prospectus with the RoC. Our Audit Committee and th
Monitoring Agency will monitor the utilisation of the Gross Proceeds and the Monitoring Agency shall submit the report
required under Regulation 41(2) of the SEBI ICDR Regulations, on a quarterly basis, until such time as the Gross Proce
have been utilised in full. Our Company undertakes to place the report(s) of the Monitoring Agency on receipt before the Au
Committeewithout any delay. Our Company will disclose the utilisation of the Gross Proceeds, including interim use under
separate head in its balance sheet for such Fiscal periods as required under the SEBI ICDR Regulations, the SEBI Lis
Regulations and angther applicable laws or regulations, clearly specifying the purposes for which the Gross Proceeds hay
been utilised, till the time any part of the Fresh Issue proceeds remains unutilised. Our Company will also, in itsheatance s
for the applicable Feal periods, provide details, if any, in relation to all such Net Proceeds that have not been utilised, if any
of such currently unutilised Gross Proceeds.

Pursuant to Regulation 18(3) and Regulation 32(3) of the SEBI Listing Regulations, our Company shall on a quarterly ba:
disclose to the Audit Committee the uses and application of the Gross Proceeds. The Audit Committee shall ma
recommendations to ooard for further action, if appropriate. Our Company shall, on an annual basis, prepare a statemel
of funds utilised for purposes other than those stated in this Draft Red Herring Prospectus and place it before our Au
Committee. Such disclosure shak made only until such time that all the Gross Proceeds have been utilised in full. The
statement shall be certified by the statutory auditor(s) and such certification shall be provided to the Monitoring Agenc
Further, in accordance with Regulation 32he SEBI Listing Regulations, our Company shall furnish to the Stock Exchanges
on a quarterly basis, a statement indicating (i) deviations, if any, in the utilisation of the Gross Proceeds from shef @tgect
Offer as stated above; and (ii) detailvariations in the utilisation of the Gross Proceeds from the Objects of the Offer as stated
above. This information will also be published in newspapers simultaneously with the interim or annual financial results ar
explanation for such variation (if gn)  wi | | be included in our Directors®o
Committee. Further, our Company shall, on a quarterly basis, include the deployment of Gross Proceeds under various he
as applicable, in the notes to our quartergutes. Our Company will indicate investments, if any, of unutilised Gross Proceeds
in the balance sheet of our Company for the relevant fiscals subsequent to receipt of listing and trading approvals from
Stock Exchanges

Variation in Objects

In accordance with Sections 13(8) and 27 of the Companies Act and applicable rules, our Company shall not vary the obje
of the Offer without our Company being authorised to do sounshareholders by way of a special resolution through postal
ballot, video conferencing or other audio visual means in terms of General Circular 14/2020 dated April 8, 2020 issued by MC
read with amendments thereto. In addition, the notice issued to thehShikers in relation to the passing of such special
resolution (tle fiNoticed) shall specify the prescribed details, including justification for such variation and be published and
placed on website of our Company, in accordance with the Companies Act, 2013, read with relevant rules.
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The Notice shall simultaneously be published in the newspapers, one in English and one in the vernacular language of
jurisdiction where our Registered and Corporate Office is situated. Pursuant to Section 13(8) of the Companies Act, 2013, |
Promotersor controlling Shareholders will be required to provide an exit opportunity to the Shareholders who do not agree t
such proposal to vary the objects, subject to the provisions of the Companies Act, 2013 and in accordance with such terms
conditions, ncluding in respect of pricing of the Equity Shares, in accordance with our Articles of Association, the Companie
Act, 2013 and the SEBI ICDR Regulations.

Other confirmations

Except to the extent of the proceeds recelwethe Promoter Selling Shareholdetgsuant to the Offer for Sale, none of our
Promoters, Directors, KMPs, Senior Management, members of the Promoter Group or Group Companies will receive any
portion of the Offer Proceeds and there are no material existing or anticipated transactiai®mtoelitilization of the Net
Proceeds with our Promoters, Directors, KMPs, Senior Management, Promoter Group or Group Companies.
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BASIS FOR OFFER PRICE

The Price Band, Floor Price and Offer Price will be determined by our Company, in consultation with the BRLMs, on the bas
of assessment of market demand for the Equity Shares offered through the Book Building Process and the quantitative

qualitativef act ors as described below and is justified in vie
each and the Floor Price is [0] times the face valae o
Equity Shares

Investors should also refer fiRisk Factors, fiOur Busines§ fiFinancial Informatio and fiManagemerés Discussion and
Analysis of Financial Condition and Results of Operatioms pageS82, 237, 317 and384, respectively, to have an informed
view before making an investment decision.

Qualitative factors
Some of the qualitative factors which form the basis for computing the Offer Price are:

1. Well-diversified product portfolio including a wide range of insecticides, herbicides, fungicides, and plant growth
regulators making us a comprehensive solution provider for our customers;

2. Large and diverse clientele both domestically as well as internationally;

3. Strong irhouse R&D capabilities with focus on innovation and product development;

4. Robust manufacturing facilities with ability to manufacture a wide range of products with a focus on sustaiaadility;
5. Qualified and experienced Promoters and supported by professional managemgent team

For further details, se@Our Busines3 on page237.

Quantitative factors

Some of the information presented below relating to our Company is derived from the Restated Consolidated Financ
Information For further details, se@®Restated Consolidated Financiaformatiord on page317.

Some of the quantitative factors which may form the basis for calculating the Offer Price are as follows:
1. Basic and diluted Earnings per SharefEPS0) at f ace value of 10 each, as

For Continuing Operations:

Financial Year/Period Basic EPS Diluted EHJ Weight
September 30, 2024 16.89 16.89 -
March 31, 2024 13.49 13.49 3
March 31, 2023 4.20 4.20 2
March 31, 2022 16.31) 16.31 1
Weighted Average 10.86 10.86 -

* Not Annualised

Basic and Diluted EPS Restated Profit for the period/year from Continuing Operations attributable to equity shareholders of the parent
Weighted average number of equity shares outstanding during the period/year

The EPS has been adjustedforsutdl i vi si on of face val ue famndthenbonusidsfalcesnadebyCoripanyer e q

For Discontinued Operations:

Financial Year/Period Basic EPS Dil uted EH¥ Weight
September 30, 2024 0.18 0.18 -
March 31, 2024 1.40 1.40 3
March 31, 2023 0.96 0.96 2
March 31, 2022 0.74 0.74 1
Weighted Average 1.14 1.14 -

* Not Annualised
Basic and Diluted EPS Restated Profit for the period/year from Discontinued Operatattributable to equity shareholders of the parent
Weighted average number of equity shares outstanding during the period/year
The EPS has been as adjusted fordubv i si on of face val ue fandthebonusidslabicesnade by our@Conpany e q
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For Continuing and Discontinued Operations:

Financial Year/Period Basic EPS Dil uted EH¥ Weight
September 30, 2024 17.07 17.07 -
March 31, 2024 14.89 14.89 3
March 31, 2023 5.16 5.16 2
March 31, 2022 17.05 17.05] 1
Weighted Average 12.00 12.00 -

* Not Annualised

Basic and Diluted EPS Restated Profit for the period/year from Continuing and Discontinued Operations attributable tosbquétiolders of the parent
Weighted average number of equity shares outstanding during the period/year

The EPS has been as adjusted fordubv i si on of face val ue fndthebonhusidsOabcesnadeby olirConpany e q

Price/Earnings iP/EQ) r ati o in relation to Price Band of [ 6]
Particulars P/E at the Floor Price (no. of | P/E at the Cap Price (no. of
times)' times)
P/E ratio based on basic EPS for Financial Year 2024 [ [ §
P/E ratio based odiluted EPS for Financial Year 2024 [ § [ §

To be populated after finalization of price band

Industry P/ E ratio

Particulars P/E ratio
Highest 104.95
Lowest 30.57
Average 56.07

Notes:

(1) The industry high and low have been considered froninthestry peer set provided later in this secti@he industry composite has been
calculated as the arithmetic average P/E of the industry peer set disclosed later in this section. For further détamraparison of accounting
ratios with listed industry peedson pagel24.

(2) The Industry P/E Ratio has been computed based on the closing market price of equity shares on BSE on Decembéivid&d2b24he
Diluted EPSor the year ended March 31, 2024.

(3) All the financial information for the listed industry peer mentioned above is on a consolidated basis, if applicestde@ed from the annual
audited financial results of the relevant companies for the year ended March 31,2024, as available@psttes of the Stock Exchanges.

Average Return on Net Worth iRoNW0)

Financial Year RoNW (%) Weight
September 30, 2024 15.20%) -
March 31, 2024 15.00% 3
March 31, 2023 4.79%) 2
March 31, 2022 15.39% 1
Weighted Average 11.66% -

* Not Annualised

Return on Net Worth (%) Restated Profit for the period/year from Continuing Operations attributable to equity shareholders of the parent
Net Worth

Net Worth is calculated as Total Equity less Momntrolling interest and Capital Reserve

Net Asset ValueiNAVO) per Equity Share (face value of 10 ea
Net Asset Value per Equity Share ()

As at March 31, 2024 94.94

As at September 30, 2024 111.07|

After the completion of the Offer

- At the Floor Price [ §
- At the Cap Price [ §
- At the Offer Price [ §
Notes:

Net Asset Value per share = Net Worth

Number of equity shares outstanding at the end of the period/year

Net Worth icalculated as Total Equity less Naontrolling interest and Capital Reserve
The NAV has been adjusted forsulb vi si on of face value from ~ 100 to 10 per equ
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Comparison of Accounting Ratios withlisted industry peers

Name of the company Face Revenue Basic Diluted P/E as on RONW NAV ()

Value from EPS | EPS 2024 | December (%)

( [ operations |20247) ) 10, 2024

share) (7 i

million)

GSP Crop Science Limited 10.00 11,521.61] 13.49 13.49 - 15.00% 94.94
Listed peers
Pl Industries Limited 1.00 76,658.00| 110.85 110.83 37.20 19.26% 575.48
Sumitomo  Chemical Indig 10.00 28,439.47 7.40 7.40 73.70 15.14% 48.91
Limited
Dhanuka Agritech Limited 2.00 17,585.44| 52.46 52.46 30.57 19.04% 275.54
Rallis India Limited 1.00 26,483.80 7.61 7.61 43.20 8.08% 94.08
Bharat Rasayan Limited 10.00 10,446.26| 229.86 229.86 48.73 9.67%| 2,377.43
India Pesticides Limited 1.00 6,804.10 5.24 5.24 36.24 7.29% 71.63
Excel Industries Limited 5.00 8,261.40 13.53 13.53 104.95 1.19%| 1,135.23
Heranba Industries Limited 10.00 12,570.70 8.72 8.72 55.10 4.14% 210.69

Source:The financial information for our Company is based on the Restated Consolidated Firafociahtionas at and for the financial year
ended March 31, 2024.

The financial information for listed industry peers mentioned above is on a consolidated basis, if applicable and idrsourtedfinancial
statements of the respective company for the financial year ended March 31, 2024 submitted to the Stock.Exchange

Notes:

(1) Basic EPS and Diluted EPS refer to the Basic EPS and Diluted EPS sourceteramancial statements of the respective company

(2) P/E Ratio has been computed based on the closing market price of equity shares on BSE on December 10, 2024 dilitied ¥ Pe
provided

(3) Return on net worth (RoNW) is computed as Profit/(Loss) for the year (Excluding share of minority in profits) dividabdoyity (Excluding
nonrcontrolling interest)

(4) Return on net worth (RoNW) for our Company is calculated as restated profit for the period/year from continuing opeféiotablat to

equity share holders of the parent divided by Net Worth. Net Worth is calculated as Total Equity-lEsstiading interest and capital reserve.

(5) NAV per equity share has been computed as the Equity attributable to common shareholders (exchedimmatiory interest) divided by the

total number of shares outstanding, as at March 31, 2084.NAV for our Company has been adjusted fordsibv i si on of face v
t o 10 per equity share and the bonus issuances made by our Co
(6) NAV per equity share for our Company is calculated as Net Worth divided by number of equity shares outstandingodthleepenidd/year.

Net Worth is calculated as Total Equity less+oomtrolling interest and capital reserve.

The Offer Price is [0] times of the face value of t
The Offer Price of [ 6] has been determined by our
assessment of market demand from investors for Equity Shares through the Book Building Process, and is justified
view of the above qualitative dnquantitative parameters. The trading price of the Equity Shares could decline,
including due to the factors mentionediRisk Factors on page32, and you may lose all or part of your investments.
Investors should read the abewentioned information aln g  vDurtBhsindgss , Marfagement Discussion and
Analysis of Financial Condition and Results of Operationsa 8udnmdty oFinancial Informatio® on 287age s

384 and 78respectively, to have a mardormed view.
Key Performance Indicators @iKPIs0)

The KPIs disclosed below have been used historically by our Company to understand and analyze its busing
performance, which in result, help us in analyzing the growth of business in comparison to our peers. The followin
table highlights our key performae indicators of our financial performance that have a bearing on arriving at the
basis for Offer Price and disclosed to our investors during the three years preceding to the date of this Draft R
Herring Prospectus, as at the dates and for the pedazhted:

Particulars

For the six months

For the year ended

For the year ended

For the year ended

period / year from Continuin

Operations (

ended March 31, 2024 March 31, 2023 March 31, 2022
September 30, 2024

Revenue fronDp er at i 7,034.56 11,521.61 12,033.09 11,913.07
million)

Growth in Revenue from NA (4.25%) 1.01% NA
Operations (%)

Gross Profit 2,840.14 4,072.67 3,263.86 3,772.71
Gross Margin (%) 40.37% 35.35% 27.12% 31.67%
E B | T D illidn) 1,134.30 1,304.05 812.82 1,405.26
EBITDA Margin (%) 16.12% 11.32% 6.75% 11.80%
Restated\et Profit for the 658.69 555.40 175.73 723.08
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Particulars For the six months | For the year ended | For the year ended | For the year ended
ended March 31, 2024 March 31, 2023 March 31, 2022
September 30, 2024
PAT Margin (%) 9.29% 4.80% 1.46%, 6.01%
Return on Equity (%) 15.20% 15.00% 4.79% 15.39%
Return on Capital Employed 14.81% 18.91% 9.00%, 15.70%
(%)
Net Debt ( n 2,372.75 1,951.46 2,813.33 1,880.11
Net Debt to EBITDA (times) 2.09X 1.50x 3.46x 1.34x
Net Debt to Equitytimes) 0.54x 0.53x 0.77x 0.40x
Net Fixed Assets Turnover 2.83X 5.06x 6.51x 6.71x
Ratio (times)
Net Working Capital Days 110 101 126 135
(No of days)
Revenue from Operations (li 6,452.1(Q 10,280.17 10,315.17 9,263.44
I ndia) ( mi |
Revenue from Operations 582.46 1,241.49 1,717.92 2,649.63
(OQutside I ndi
Revenue from Operations (li 91.72% 89.22% 85.72% 77.76%
India) (%)
Revenue from Operations 8.28% 10.78% 14.28% 22.24%
(Qutside India) (%)

* Not Annualised

Notes:

(1) The KPIs for our Company have been calculated considering only the continuing operations

(2) Growth in Revenue from Operations is calculated as a percentage of Revenue from operations of the relevant pesmdgeanie from
operations of the preceding period/year, divided by Revenue from operations of the preceding period/year

(3) Gross Profit is calculated as Revenue from operations less Cost of materials consumed, Purchases-tBsteeind Changes inventories
of finished goods, stodk-trade & work in progress

(4) Gross Margin is calculated as Gross profit divided by Revenue from operations

(5) EBITDA is calculated as Restated profit for the period/year from continuing operations add Finance cost, Depreciainorégdtion
expenses, and Total Tax Expenses of Continuing Operations

(6) EBITDA Margin is calculated as EBITDA divided by Revenue from operations

(7) PAT Margin is calculated as Restated profit for the period/year from continuing operations divided by Total income

(8) Return on Equity is calculated as Restated profit for the period/year from continuing operations attributable tchaguibplslers of the
parent divided by Net Worth. Net Worth is calculated as Total Equity lessdtdrolling interest and CapitdReserve

(9) Return on Capital Employed is calculated as EBIT divided by Capital employed. Capital employed is calculated asftfiarsyibieonet
worth (i.e. Total assets excluding Goodwill, Other intangible assets and Intangible assets under developmenbyeddtaidihbilities), Non
current borrowings and Current borrowings less Deferred tax assets (net)

(10) Net Debt is calculated as the sum of Marrent borrowings and Current borrowings less cash and cash equivalents and other bank balances
(11) Net Debt to EBITDA is calculated as Net Debt divided by EBITDA

(12) Net Debt to Equity is calculated as Net Debt divided by Total Equity (Excluding Capital Reserve)

(13) Net Fixed Assets Turnover Ratio is calculated as Revenue from operations for the period/year divided by Net Ruoipenty gojuipment,
Capital workin-progress, Goodwill, Other Intangible assets, Intangible assets under development -&fRigbassets

(14) Net Working Capital Days is calculated as Net Working Capital divided by Revenue from operations multiplied byfBbbi¢fcal)/182
(for the six months period ended September 30, 2024). Net Working Capital is calculated as Inventories adetdiraddeR less Trade Payables
(micro and small enterprises and other than micro and small enterprises)

(15) Revenue from Operations (In India) (%) is calculated as Revenue from operations (In India) divided by Revenue fions dpethe
relevant period/year

(16) Revenue from Operations (Outside India) (%) is calculated as Revenue from operations (Outside India) divided bfrdReoprrations
for the relevant period/year

Explanation for the Key Performance Indicators:

KPI Explanation for the KPI
Revenue fronoperations helps management track business income and as

our Compangs overall financial performance and scale.

Revenue from Operat

Growth in revenue from operations reflects the bus@isesgpansion over the

Growth in Revenue from Operations (%) |respective periodompared to the previous period.

Gross Profit and Gross Margin provide insights into the value added by oul
Company, reflecting the profitability generated over material costs from the

Gross Profit ( mi | of products andervices.
EBITDA and EBITDA Margin provide insights into the operational efficienc
EBI TDA ( mi | | i on) [and profitability of the business.

Restated\et Profit for the period/year from Continuing Operati@msl PAT

Restated\et Profit for the period/year from
Continuing Operatio
Margin (%)

Margin reflect the overall profitability and financial performance of the busir|
from its ongoing operations.
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KPI Explanation for the KPI

Return on Equity measures how efficiently our Company generates profits
shareholde®&funds.

Return on Capital Employetdeasures how efficiently our Company generatg
earnings before finance costs and taxes from the capital employed in the
business

Return on Equity (%)

Return on Capital Employed (%)

Net Debt reflects our overall debt position after adjusting for available fund;
of the Balance Sheet date.

Net Debt to EBITDA measures the extent to which our ComisalBBITDA can
cover its net debt, helping assess financial leverage.

Net Debt to Equity measures the proportion of our Comfsarat debt relative
to its equity. It provides insights into our Compémnfinancial leverage,
reflecting how much debt is used to finance the business in relation to
shareholde&equity.

Net Fixed Assets Turnover Ratio measures the efficiency with which our
Company utilizes its net fixed assets to generate revenue.

Net Working Capital Days measures the number of days it takes for our
Company to convert its working capital into revenue. It reflects the efficienc
managing shofterm assets and liabilities.

Net Debt ( million

Net Debt to EBITDA (times)

Net Debt to Equity (times)

Net Fixed Assets Turnover Ratio (times)

Net Working Capital Days (No of days)

Revenue from Operations (In India and Outside India) provides insights int
geographic distribution of our Compasyrevenue, highlighting the contributic
from domestic and international markets.

Revenue from Operations (In India and
Qutside I ndia) (

The key performance indicators set forth above, have been approved by the Audit Committee pursuant to its resoluti
datedDecember 202024 Further, the Audit Committee has Becember 202024taken on record that other than

the key performance indicators set forth above, our Company has not disclosed any other such key performar
indicators during the last three years preceding the date of this Draft Red Herring Prospectus to its inviiséors. Fu
the aforementioned KPIs have been certifie®PbpkajK. Shah Associate€hartered Accountants, by their certificate
datedDecember 202024.

Our Company shall continue to disclose the KPIs disclosed above, on a periodic basis, at least once in a year (or
any lesser period as determined by our Company), for a duration that is at least the later of (i) one year after the list
date or perid specified by SEBI; or (ii) till the utilisation of the Net Proceeds. Any change in these KPIs, during the
aforementioned period, will be explained by our Company. The ongoing KPIs will continue to be certified as require
under the SEBI ICDR Regulations.

For further details of our other operating metrics,f&@er BusinessandfiManagemer@s Discussion and Analysis of
Financial Condition and Results of Operatioms page237and384, respectively.

Description on the historic use of the KPIs by our Company to analyze, track or monitor the operational and/or
financial performance of our Company

In evaluating our business, we consider and use certain KPIs as a supplemental measure to review and asses:
financial and operating performance. The presentation of these KPIs is not intended to be considered in isolation or
a substitute for the Reded Consolidated Financiliformation We use these KPIs to evaluate our financial and
operating performance. These KPIs have limitations as analytical tools. Further, these KPIs may differ from the simil
information used by other companies and hehe& comparability may be limited. Therefore, these metrics should
not be considered in isolation or construed as an alternative to Ind AS measures of performance or as an indicato
our operating performance, liquidity or results of operation. Althabgke KPIs are not a measure of performance
calculated in accordance with applicable accounting standards, our Campaamagement believes that it provides

an additional tool for investors to use in evaluating our ongoing operating results and tretfmts@mparing our
financial results with other companies in our industry because it provides consistency and comparability with pa
financial performance, when taken collectively with financial measures prepared in accordance with Ind AS. Investol
are eacouraged to review the Ind AS financial measures and to not rely on any single financial or operational metri
to evaluate our business.

Comparison of KPIswith our listed industry peers

While our listed peers (mentioned below), like us, operate in the agrochemical industry and may have similar offering
or end useapplications, our business may be different in terms of differing business models, different product vertical
serviced or focus areas or different geographical presence.
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9. Comparison of our key performance indicators with listed industry peers

(@)

Comparison of KPI$or the six months ended September 30, 20K listed industry peers

Particulars

For the six months period ended September 30, 2024

India) (%)

GSP Crop PI Industries Sumitomo Dhanuka Rallis India | Bharat Rasayan| India Pesticides| Excel Industries Heranba
Science Limited Limited Chemical Agritech Limited Limited Limited Limited Industries
Limited Limited Limited
Revenue from 7,034.56 42,899.0( 18,271.84 11,478.57 17,110.0¢ 6,100.70 4,491.50 5,338.16 7,336.7Q
million)
Growth in  Revenue fron NA 6.52% 12.25% 16.30% 6.01% 21.51% 11.34% 29.46% 4.88%
Operations (%)
Gross Profit ( 2,840.16 22,208.0( 7,470.99 4,470.61 6,710.0Q 1,972.5(Q 1,834.4Q 2,660.51 2,688.6(0
Gross Margin (%) 40.37% 51.77% 40.89% 38.95% 39.22% 32.33% 40.84% 49.84% 36.65%
EBI TDA ( mi |1 1,134.3Q 14,091.0¢ 4,636.19 2,492.38 2,770.00 1,139.6(Q 708.30 1,068.47 1,040.6Q
EBITDA Margin (%) 16.12% 32.85%) 25.37%) 21.71% 16.19% 18.68% 15.77% 20.02% 14.18%
Profit/(Loss) for the Year/Perig 658.69 9,570.00 3,192.28 1,664.13 1,460.00 752.60 453.90 667.05 542.80
( million)
PAT Margin (%) 9.29% 21.34% 16.94% 14.27% 8.46% 12.08% 9.90% 12.06% 7.36%
Return on Equity (%) 15.20% 10.03% 11.75% 13.09% 7.59% 7.07% 5.26% 4.19% 6.13%
Return on Capital Employed (% 14.81% 14.47% 16.32% 16.85% 12.93% 8.88% 6.94% 5.25% 6.95%
Net Debt ( mi 2,372.75 (27,367.00] (6,418.75 541.37| (160.00) 222.15 (687.00) (149.77) 1,945.30
Net Debt to EBITDA (times) 2.09x NM NM 0.22x NM 0.19x NM NM 1.87x
Net Debt to Equity (times) 0.54x (0.29x (0.24x 0.04x (0.0Dx 0.02x (0.08x (0.0D)x 0.22x
Net Fixed Assets Turnover Ra 2.83x 0.96x 3.20x 3.40x 1.75x 2.45x 1.24x 1.16x 1.12x
(times)
Net Working Capital Day$No of 110 58 101 141 93 184 162 43 120
days)
Revenue from Operations 6,452.10 NA NA NA NA NA NA NA NA
I ndia) ( mi | |
Revenue from Operations (Outs 582.46 NA NA NA NA NA NA NA NA
I ndia) ( mi ||
Revenue from Operations 91.72% NA NA NA NA NA NA NA NA
India) (%)
Revenue from Operations (Outs 8.28% NA NA NA NA NA NA NA NA

“Not annualized

Source:The financial information for our Company is based on the Restated Consolidated Fihafociahtionas at and for the six months ended September 30, 2024

The financial information for listed industry peers mentioned above is on a consolidated basis, if applicable and ifreautbedinancial results of the respective company for the six months ended September 30, 2024 with listec

industry peers submétl to the Stock Exchanges.
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(b) Comparison of KPIs of Fiscal 2024 with listed industry peers

Particulars

For the Fiscal Year 2024

India) (%)

GSP Crop PI Industries Sumitomo Dhanuka Rallis India | Bharat Rasayan| India Pesticides| Excel Industries Heranba
Science Limited Limited Chemical Agritech Limited Limited Limited Limited Industries
Limited Limited Limited
Revenue from 11,521.61 76,658.0( 28,439.47 17,585.44 26,483.8( 10,446.2€ 6,804.10 8,261.4Q 12,570.7¢
million)
Growth in Revenue fror (4.25% 18.08% (19.00% 3.43% (10.74% (15.37% (23.11% (24.19% (4.68%
Operations (%)
Gross Profit ( 4,072.67 38,282.0( 10,688.7¢ 6,863.50 10,706.3( 3,235.97 2,823.30 3,230.68 3,903.37
Gross Margin (%) 35.35% 49.94% 37.58% 39.03% 40.43% 30.98% 41.49% 39.11% 31.05%
EBI TDA ( mi || 1,304.05 22,329.0( 5,702.44 3,624.05 3,267.50 1,520.63 1,017.5(Q 559.55 907.00
EBITDA Margin (%) 11.32% 29.13% 20.05% 20.61% 12.34% 14.56% 14.95% 6.77%) 7.22%)
Profit/(Loss) for the Year/Perig 555.40 16,815.0C 3,697.44 2,390.93 1,478.7¢ 955.12 601.70 170.10 345.00
( million)
PAT Margin (%) 4.80% 21.36% 12.58% 13.33% 5.55% 8.96% 8.65% 1.98% 2.71%
Return on Equity (%) 15.00% 19.26% 15.14% 19.04% 8.08% 9.67% 7.29% 1.19% 4.14%
Return on Capital Employed (% 18.91% 23.61% 21.34% 25.53% 13.54% 11.70% 10.10% 1.57% 6.47%)
Net Damibidn) ( 1,951.46 (25,760.00] (1,828.18 (8.40) (299.60) 318.52 (942.10) (124.32) 1,214.00
Net Debt to EBITDA (times) 1.50x NM NM NM NM 0.21x NM NM 1.34x
Net Debt to Equity (times) 0.53x (0.30x (0.07x 0.00x (0.02x 0.03x (0.1D)x (0.0Dx 0.14x
Net Fixed Assets Turnover Rat 5.06x 2.01x 4.86x 5.02x 2.48x 4.42x 2.02x 1.86x 2.16x
(times)
Net Working Capital Days (No 101 52 115 128 108 205 189 a7 131
days)
Revenue from Operations 10,280.12 13,688.0¢ 22,623.86 17,585.44 20,291.40 6,599.86 4,096.90 6,908.22 8,331.1(Q
I ndia) ( mi ||
Revenue from Operations (Outs 1,241.49 62,970.0( 5,553.81 - 6,192.40 3,733.83 2,688.60 1,302.77 4,239.60
I ndia) ( mi | |
Revenue from Operations 89.22% 17.86% 79.55% 100.00% 76.62% 63.18% 60.21% 83.62% 66.27%
India) (%)
Revenue from Operations (Outs 10.78% 82.14% 19.53% 0.00% 23.38% 35.74% 39.51% 15.77% 33.73%

Source:The financial information for our Company is based on the Restated Consolidated Fitafociaktionas at and for the financial year ended March 31, 2024.

The financial information for listed industry peers mentioned above is on a consolidated basis, if applicable and ifreputbedinancial statements of the respective company for the financial year ended March 31, 2024 submitted

to the Stock Exchange
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(c) Comparison of KPIs of Fiscal 2023 with listed industry peers

Particulars

For the Fiscal Year 2023

India) (%)

GSP Crop PI Industries Sumitomo Dhanuka Rallis India | Bharat Rasayan| India Pesticides| Excel Industries Heranba
Science Limited Limited Chemical Agritech Limited Limited Limited Limited Industries
Limited Limited Limited
Revenue from 12,033.0¢ 64,920.0( 35,109.68 17,002.2¢ 29,669.7( 12,343.44 8,849.4Q 10,898.19 13,188.2(
million)
Growth in Revenue fror 1.01% 22.50% 14.69% 15.05% 13.94% (5.13% 23.57% (7.49% (9.07%
Operations (%)
Gross Profit ( 3,263.86 29,393.0( 12,403.39 5,847.66 10,236.4¢ 3,952.83 3,999.80 4,590.24 4,368.50
Gross Margin (%) 27.12% 45.28% 35.33% 34.39% 34.50% 32.02% 45.20% 42.12% 33.12%
EBI TDA ( mi || 812.82 17,079.0¢ 7,114.48 3,234.46 2,310.50 2,101.84 2,101.7Q 1,393.05 1,682.50
EBITDA Margin (%) 6.75% 26.31% 20.26% 19.02% 7.79% 17.03% 23.75% 12.78% 12.76%
Profit/(Loss) for the Year/Perig 175.73 12,295.0C 5,022.09 2,335.02 919.40 1,246.1(Q 1,432.4Q 799.35 1,043.70
( million)
PAT Margin (%) 1.46% 18.49% 14.12% 13.38% 3.09% 9.94% 15.95% 7.25%) 7.84%
Return on Equity (%) 4.79% 17.08% 21.09% 22.00% 5.31% 13.95% 18.53% 6.44%) 12.88%
Return on Capital Employed (% 9.00% 21.05% 27.78% 28.68% 8.83% 19.81% 25.27% 8.08% 16.32%
Net Debt ( mi 2,813.33 (22,429.00] (3,028.48 (4.75) 577.40 (56.93) (575.00) (860.49) (304.20)
Net Debt to EBITDA (times) 3.46x NM NM NM 0.25x NM NM NM NM
Net Debt to Equitytimes) 0.77x (0.3Dx (0.13x 0.00x 0.03x (0.01x (0.07x (0.07x (0.04x
Net Fixed Assets Turnover Ra 6.51x 2.37x 7.01x 5.35x 2.98x 5.25x 3.21x 2.44x 4.71x
(times)
Net Working Capital Days (No 126 75 140 109 87 170 158 61 139
days)
Revenue from Operations (I 10,315.17 14,615.0¢ 26,068.92 17,002.2¢ 20,813.2( 5,348.74 4,022.20 8,5675.47 7,763.80
I ndia) ( mi ||
Revenue from Operations (Outs 1,717.92 50,305.0( 8,664.49 - 8,856.50 6,803.44 4,796.30 2,260.74 5,348.70
I ndia) ( mi | |
Revenue from Operations 85.72% 22.51% 74.25% 100.00% 70.15% 43.33% 45.45% 78.69% 58.87%
India) (%)
Revenue from Operations (Outs 14.28% 77.49% 24.68% 0.00% 29.85% 55.12% 54.20% 20.74% 40.56%

Source:The financial information for our Company is based on the Restated Consolidated Fimafociahtionas at and for the financial year ended March 31, 2023.
In case of listed peers, the information for the Fiscal Year 2023 has been considered as per the comparative figurgsiappeaimlited financial statements for the Fiscal Year ended 2024.
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(d)

Comparison of KPIs of Fiscal 2022 with listed industry peers

Particulars

For the Fiscal Year 2022

GSP Crop PI Industries Sumitomo Dhanuka Rallis India | Bharat Rasayan| India Pesticides| Excel Industries Heranba
Science Limited Limited Chemical Agritech Limited Limited Limited Limited Industries
Limited Limited Limited
Revenue from 11,913.07 52,995.00 30,612.1€ 14,777.75 26,039.34 13,011.5€ 7,161.43 11,780.2¢ 14,503.7¢
million)
Growth in  Revenue frorn NA 15.79% 15.74% 6.51%) 7.18% 19.15% 10.35% 57.18% 19.01%
Operations (%)
Gross Profit ( 3,772.71 23,767.00 11,532.3( 5,386.89 9,803.65 4,585.18 3,860.55 5,711.17 5,197.60
Gross Margin (%) 31.67% 44.85% 37.67% 36.45% 37.65% 35.24% 53.91% 48.48% 35.84%
EBI TDA ( mi || 1,405.26 12,474.0Q 6,267.12 2,970.7§ 3,015.81 2,655.29 2,269.27 2,460.47 2,791.0Q
EBITDA Margin (%) 11.80% 23.54% 20.47% 20.10% 11.58% 20.41% 31.69% 20.89% 19.24%
Profit/(Loss) for the Year/Perig 723.08 8,438.00 4,235.45 2,088.95 1,642.74 1,759.84 1,579.52 1,612.03 1,890.60
( million)
PAT Margin (%) 6.01% 15.62% 13.72% 13.82% 6.24% 13.36% 21.66% 13.50% 12.86%
Return orEquity (%) 15.39% 13.79% 21.98% 21.75% 9.68% 22.85% 24.76% 14.03% 26.46%
Return on Capital Employed (% 15.70% 16.58% 30.27% 29.09% 15.20% 25.26% 33.09% 17.17% 32.37%
Net Debt ( mi 1,880.11 (11,424.00 (791.24) (14.73) (52.52) 1,673.38 (924.45) (627.43) (336.00)
Net Debt to EBITDA (times) 1.34x NM NM NM NM 0.63x NM NM NM
Net Debt to Equity (times) 0.40x (0.19x (0.04x 0.00x 0.00x 0.22x (0.19x (0.09x (0.05x
Net Fixed Assets Turnover Ra 6.71x 2.06x 7.19x 7.14x 2.89x 5.44x 3.28x 2.63x 6.98x
(times)
Net Working Capital Days (No 135 94 151 112 89 189 149 57 115
days)
Revenue from Operations 9,263.44 14,195.0¢ 23,655.14 14,777.75 18,928.9¢ 6,300.17 3,789.54 8,725.82 8,333.9¢
I ndia) ( mi ||
Revenue fronOperations (Outsid 2,649.63 38,800.00 6,669.99 - 7,110.44 6,633.34 3,302.12 2,997.57 6,015.3Q
I ndia) ( mi | |
Revenue from Operations 77.76% 26.79% 77.27% 100.00% 72.69% 48.42% 52.92% 74.07% 57.46%
India) (%)
Revenue from Operatioii®utside 22.24% 73.21% 21.79% 0.00% 27.31% 50.98% 46.11% 25.45% 41.47%

India) (%)

Source:The financial information for our Company is based on the Restated Consolidated Fihafociaktionas at and for the financial year ended March 31, 2022.
In case of listed peers, the information for the Fiscal Year 2022 has been considered as per the comparative figurgsiappeaimlited financial statements for the Fiscal Year ended 2023.

Notes relating to KPIs of Industry Peers:

(1) Growth in Revenue from Operations is calculated as a percentage of Revenue from operatiorsledfattiteyear/period less Revenue from operations of the preceding year/period, divided by Revenue from operations of th

preceding year/period

(2) Gross Profit is calculated as Revenue from operations less Cost of materials consumed, Purchases-tifastecnd Changes in inventories of finished goods, stetlade & work in progress
(3) Gross Margin is calculated as Gross profit divided by Revenue from operations
(4) EBITDA is calculated as Profit/(Loss) for the year/period less Exceptional items add Finance costs, Depreciation andiamexpease, and Total income tax expenses
(5) EBITDA Margin is calculated as EBITDA divided by Revenue from operations

(6) PAT Margin is calculated as Profit/(Loss) for the year/period divided by Total income

(7) Return on Equity is calculated as Profit/(Loss) for the year/period (Excluding share of minority in profits) divideal legdity (Excluding nogontrolling interest)
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(8) Return on Equity for our Company is calculated as Restated profit for the period/year from continuing operatiorabégttivequity share holders of the parent divided by Net Worth. Net Worth is calculated as Total Equity less
Non-controlling interest and Capital Reserve.

(9) Return on Capital Employed is calculated as EBIT divided by Capital employed. Capital employed is calculated as thergyibteofiet worth (i.e. Total assets excluding Goodwill, Other intangible assets and Intangible assets
under development reduced total liabilities), Norcurrent borrowings and Current borrowings less Deferred tax asset (net)

(10) Net Debt is calculated as the sum of Momrent borrowings and Current borrowings less cash and cash equivalents and other bank balances

(11) Net Debt to EBITDA is calculated as Net Debt divided by EBITDA

(12) Net Debt to Equity is calculated as Net Debt divided by Total Equity (includingardrolling interest)

(13) Net Debt to Equity for our Company is calculated as Net Debt divided by Total Equity (Excluding Capital Reserve)

(14) Net Fixed Assets Turnover Ratio is calculated as Revenue from operations for the year/period divided by Net Propanty,gojaiiment, Capital wotik-progress, Goodwill, Other Intangible assets, Intangible assets under
development & Rightf-use assts

(15) Net WorkingCapital Days is calculated as Net Working Capital divided by Revenue from operations multiplied by 365 (for full Fis¢at)th8Zix months period ended September 30, 2024). Net Working Capital is calculated
as Inventories add Trade Receivables lessl@& Payables (micro and small enterprises and other than micro and small enterprises)

(16) Revenue from Operations (In India) (%) is calculated as Revenue from Operations (In India) divided by Revenue fronsdpethadioelevant year/period

(17) Revenue from Operations (Outside India) (%) is calculated as Revenue from Operations (Outside India) divided by Reegeratioms for the relevant year/period

(18) NA for Industry Peers refers to information not publicly available

(19)NM for Industry Peers refers to not meaningful
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10.

11.

Past transfer(s)/ allotment(s)
Our Company confirms that there has been no:

(a) primary/new issue of shares (Equity Shares/convertible securities), excluding grants of any options an
issuance obonus shares, equal to or more than 5% of the fully dilutedymmghare capital of our Company
(calculated on the pfissue capital before such transaction and excluding employee stock options granted bu
not vested), in a single transaction or multipésactions (combined together over a span of rolling 30 days)
during 18 months preceding the date of filing of this Draft Red Herring Prospectus, in a single transaction ¢
multiple transactions combined together over a span of rolling 30 days; and

(b) secondary sale/acquisition of shares (Equity Share/convertible securities) by Promoters, Promoter Grot
entities, Selling Shareholders, Shareholders having the right to nominate directors to the Board, excludir
gifts, where either acquisition or sale ¢ueal to or more than 5% of the fully diluted paigd share capital of
our Company (calculated on the fpssue capital before such transaction and excluding employee stock
options granted but not vested), in a single transaction or multiple transactionisiied together over a
span of rolling 30 days) during 18 months preceding the date of filing of this Draft Red Herring Prospectus
in a single transaction or multiple transactions combined together over a span of rolling 30 days.

Since there are no such transaction to report to under (a) and (b), the following are the details of the last five prime
or secondary transactions (secondary transactions where Promoters or members of the Promoter Group or Sel
Shareholders or Shardter(s) having the right to nominate director(s) on our Board, are a party to the transaction),
not older than three years prior to the date of filing of this Draft Red Herring Prospectus irrespective of the size «
transactions:

S. No| Date of transaction | Number of | Face value | Issue price per Nature of Nature of Total
Equity per Equity |Equity Share (in| transaction consideration |consideratio
Shares | Shar e ) n
allotted/tra
nsferred
1. February 28, 2024 455,025 100 Not applicabl{Gift Gift -
2. April 4, 2024 500 100 1,464.54Cash Cash 732,29¢
3. September 20, 2024 5,861,25( 10 Not applicabl{Transmission  dTransmission @ -
shares in Demjshares in Dem
mode mode
4. November 22, 2024 975,974 10 Not applicabl{Gift Gift -
5. November 22, 2024| 1,023,821 10| Notapplicabl¢Gift Gift -

The Floor Price and Cap Price visa-vis Weighted Average Cost of Acquisition based on past allotment(s)/
secondary transaction(s)

Floor Price and Cap Price as compared to the weighted average cost of acquisition of Equity Shares based on prim
secondary transaction(s), as disclosed in paradr@pbove, are set out below:

Pastallotment/ secondarytransactions Weighted average cost| Floor Price Cap Price
of acquisition (e, [ 907 (i.e, [ 907
(in )
Weighted average cost of acquisition of prim Not applicable [ 6] t i mg [ 6] t i mg
transactions in last three years
Weighted average cost of acquisition 0.05" [ 6] ti mg [ 6] t i me
secondary transactions in last three years

* Secondary transactions where Promoters, Promoter Group entities, Selling Shareholders or Shareholders having the righat® nomi
directors are a party to theansaction.

** After considering any bonus or split of the Equity Shares undertaken post the last balance sheet of the Company fbR@a Fisca

#  To beincluded at the Prospectus stage.

Explanation for Offer Price/ Cap Price

Set forth belowisamr x pl anati on for the Offer Price and Cap Pr |
wei ghted average <cost of acquisition of primary tr
respectively, the weighted average cdsaoquisition of secondary transactions in last three years; along with our
Companys KPIs and financial ratios for Fiscals 2022, 2023 and 2024, and in view of the external factors which ma
have influenced the pricing of the Offer:

[o6]~
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*  To beincluded at the Prospectus stage
The Offer Price wildl be [6] times of the face value

The Offer Price of [ 6] has been determined by ou
assessment of market demand from investors for Equity Shares through the Book Building Process and is justified
view of the above qualitative dmjuantitative parameters. Investors should read the above information along with
Risk Factor§ @ur Busines§ Restated Consolidated Financiaformatiord and éManagemerds Discussion and
Analysis of Financial Conditions and Results of Operati@mgpages32, 237, 317and384. The trading price of the
Equity Shares could decline due to the factors mentionéfligk Factoréor any other factors that may arise in the
future and you may lose all or part of your investments.
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To,

STATEMENT OF POSSIBLE SPECIAL TAX BENEFITS

The Board of Directors

GSP Corp Science Limited

(formerly known as GSP Corp Science Private Limited)
404, Lalita Complex, Rasala Road,

Mithakhali Six Road, Navrangpura,

Ahmedabad 380009

Gujarat, India

Sub:

Statement of possible special tax benefits available to GSP Corp Science Limited (formerly known as GSP Corp

Science Private Limited) (AiCompanyo) and its shareh
accordance with the requirementsunder Schedule VI (Part A)(9)(L) of the Securities and Exchange Board of

I ndia (Il ssue of Capit al and Disclosur e Requireme]|
Regul ati onso) in relation to the propoisteyd $manead)
Company through a fresh issue of Equity Shares and

We, M S KC &A s s o c ithe fFiem® )Qhdirtered Accountantthe Statutory Auditors othe Companyhereby
confirmthe enclosed statementinthe Annexpre e par ed and i s s Staamend ywhithipevid€so mp
the possible special tax benefits under the direct and indirect tax laws presently in force in India, including the Incom
tax ActAct61 96t he@kn®RaoameRuled 1 962 he(€entr al Goods and
Integrated Goods and Services Tax Act, 2017, the Union Territory Goods and Services Tax Actspetilyestate

Goods and Services Tax Act, 2017, the Customs Act, Td&2 Customs Tariff Act, 197%,0reign Trade Policy and
Handbook of Procedures, andthas | es made t her euTagagonlawfdg ol Iregtuil \ae li Yo r
and notifications issued thereon, as amended bFitt@ce Act, 2024 &he Finance (No. 2) Act, 2024 as applicable

to the assessment year 262% relevant to the financial year 2028, presently in force in India available to the
Company and its shareholders identified as per the Securities and Exchange Board of limtig@hlgiations and
Disclosure Requirements) Regulations, 2015, as amended. Several of these renddipeadent on the Company

and its shareholders as the case may be, fulfiling the conditions prescribed under the relevant provisions of t
Taxation laws. Hence, the ability of the Company and its shareholders to derive the special tax benefitdaatdepen
upon their fulfilling such conditions, if any, which based on business imperatives the Company and its shareholde
face in the future, the Company and its shareholders may or may not choose to fulfil such conditions for availin
special tax benefits

This statement of possible special tax benefits is required as per paragraph (9)(L) of Part A of Schedule VI of tt
Securities and Exchange Board of India (Issue of Capital and Disclosure Requirements) Regulations, 2018 as amen
( SEBI ICDR Regulationsd ) . While the term 6éspeci al tax benefi't
Regulations, it is assumed that with respect to special tax benefits available to the Company, the same would inclt
those benefits as enumerated in the statement. Anyitseneder the Taxation Laws other than those specified in the
statement are considered to be general tax benefits and therefore not covered within the ambit of this statement. Furt
any benefits available under any other laws within or outside Indi@pekfer those specifically mentioned in the
statement, have not been examined and covered by this statement.

Our views are based on the existing provisions of law and its interpretation, which are subject to change from time
time. We do not assume responsibility to update the views consequent to such changes.

The benefits discussed in the enclosed statement cover the possible special tax benefits available to the Company
its shareholders and do not cover any general tax benefits available to them.

In respect of nomesidents, the tax rates and the consequent taxation shall be further subject to any benefits availak
under the applicable Double Taxation Avoidance Agreement, if any, between India and theioouhich the non
resident has fiscal domicile.

The benefits stated in the enclosed statement are not exhaustive and the preparation of the contents stated is
responsibility of the Companyds Management. We are
information to the invests and is neither designed nor intended to be a substitute for professional tax advice. In viev
of the distinct nature of the tax consequences and the changing tax laws, each investor is advised to consult their
tax consultant with respect to the sjfiedax implications arising out of their participation in the Offer and we shall

in no way be liable or responsible to any shareholder or subscriber for placing reliance upon the contents of tt
statement. Also, any tax information included in this teritcommunication was not intended or written to be used,
and it cannot be used by the Company or the investor, for the purpose of avoiding any penalties that may be impo:
by any regulatory, governmental taxing authority or agency.
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10.

11.

We do not express any opinion or provide any assurance whether:

i The Company andts shareholdergill continue to obtain these benefits in future;

i The conditions prescribed for availing the benefits have been/would be met;

i The revenue authorities/courts will concur with the views expressed herein.

We conducted our examination in accordance with the
i ssued by the Institute of Chartered Accountants of

comply with the ethicalequirements of the Code of Ethics issued by the Institute of Chartered Accountants of India.

We have complied with the relevant applicable requirements of the Standard on Quality Control (SQC) 1, Qualit
Control for Firms that Perform Audits and Reviews of Historical Financial Information, and Other Assurance anc
Related Services Engagements.

The contents of the enclosed statement are based on information, explanations and representations obtained fror
Company and on the basis of our understanding of the business activities and operations of the Company. We h
relied upon the informatioand documents of the Company being true, correct, and complete and have not audited ¢
tested them. Our view, under no circumstances, is to be considered as an audit opinion under any regulation or [
Our Firm or any of partners or affiliates, shall fo responsible for any loss, penalties, surcharges, interest or
additional tax or any tax or nelax, monetary or namonetary, effects or liabilities (consequential, indirect, punitive

or incidental) before any authority / otherwise within or outsidealadising from the supply of incorrect or incomplete
information of the Company.

This Statement is addressed to Board of Directors and issued at specific request of the Company. The enclo
Annexure to this Statement is intended solely for your information and for inclusion in the Draft Red Herring
Prospectusand any other material in connection with the proposed initial public offering of equity shares of the
Company, and is not to be used, referred to or distributed for any other purpose without our prior written conser
Accordingly, we do not accept or assel any liability or any dty of care for any other purpose or to any other person

to whom this certificate is shown or into whose hands it may come without our prior consent in vityng.
subsequent amendment / modification to provisions of the applicable laws may have an impact on the views contair
in our statement. While reasonable care has been taken in the preparation of this certificate, we accept no responsib
for any erros or omissions therein or for any loss sustained by any person who relies on it.

ForM S K C & Associates
Chartered Accountants
Firm Registration Number: 001595S

Ojas Joshi

Partner

Membership No109752
UDIN: 24109752BKILRK5764

Place: Mumbai
Date:December 20, 2024

Enclosure: Annexure to the Statement of Possible Special Tax Benefits
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ANNEXURE TO THE STATEMENT OF POSSIBLE SPECIAL TAX BENEFITS AVAILABLE TO GSP CROP

SCI

ENCE

MI TED ( FORMERLY KNOWN AS GSP CROP SCI ENCE PRI

AND THE SHAREHOLDERS OF THE COMPANY

A.

SPECIAL TAX BENEFITS UNDER THE DIRECT TAX REGULATIONS IN THE HANDS OF THE
COMPANY AND THE SHAREHOLDERS OF THE COMPANY

Outlined below are the possible special direct tax benefits available to the Company and its shareholders under
direct tax laws in force in India. This statement is required as per paragraph (9)(L) of Part A of Schedule VI of th
Securities and Exchardoard of India (Issue of Capital and Disclosure Requirements) Regulations, 2018 as amende

(ASEBI

| CDR Regul ationso). -tTax sActt atemébt (6Actad) pas

Act, 2024 & the Finance (No. 2) Act, 2024 read wtik relevant rules, circulars and natifications applicable for the
Financial Year 202425 relevant to the Assessment Year 2@B5presently in force.

1. Special Income tax benefits available to the Company in India under the Act

il

Section 115BAA of the Act, as inserted vide The Taxation Laws (Amendment) Act, 2019, provides
that domestic company can opt for a corporate tax rate of 22% (plus applicable surcharge and ces
for the financial year 20220 onwards, provided the total imoe of the company is computed
without claiming certain specified incentives/deductions oioffedf losses, depreciation etc. and
claiming depreciation determined in the prescribed manner. In case a Company opts for sectiol
115BAA, provisions of Minmum At er naMATO Jaxwofudd not be appl |
MAT credit will not be available for saiff. The option needs to be exercised on or before the due
date of filing the tax return. Option once exercised, cannot be subsequently withdrawn for the sami
or any otherdx year.

A Company, opting for concessional tax rate under section 115BAA of the Act, will not be allowed
to claim any of the following deductions:

a Deduction under the provisions of section 10AA (deduction for units in Special Economic
Zone)

u Deduction under clause (iia) of sgbction (1) of section 32 (Additional depreciation)

u Deduction under section 32AD or section 33AB or section 33ABA (Investment allowance

in backward areas, Investment deposit account, site restoration fund)

u Deduction under sublause (ii) or suizlause (iia) or swelause (iii) of suksection (1) or
subsection (2AA) or suksection (2AB) of section 35 (Expenditure on scientific research)

a Deduction under section 35AD or section 35CCC (Deduction for specified business,
agricultural extension project)

u Deduction under section 35CCD (Expenditure on skill development)

a Deduction under any provisions of Chapter-A/lother than the provisions of section
80JJAA and section 80M,;

] No set off of any loss carried forward or depreciation from any earlier assessment year, if
such loss or depreciation is attributable to any of the deductions referred above;

a No set off of any loss or allowance for unabsorbed depreciation deemed so under sectior
72A, if such loss or depreciation is attributable to any of the deductions referred above

The Company has evaluated and decided to opt for the lower corporate tax rate of 22 percent (plt
applicable surcharge and cess) with effect from the Financial Year-Z02@levant to the
Assessment Year 2022 under section 115BAA of the Act. Such optleas been exercised by the
Company while filing its return for the Financial Year 282D relevant to the Assessment Year
202122 within the due date prescribed under-sabtion (1) of section 139 of the Act. Since the
Company has opted for lower corpraax rate, MAT tax credit (if any) is no longer available for
setoff or carry forward in future years.

Subject to the fulfilment of prescribed conditions, for the year, the Company is entitled to claim
deduction under section 80JJAA of the Act with respect to an amount equal to 30% of additional
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employee cost (relating to specified category of employees) incurred in the course of business in th
year, for three assessment years including the assessment year relevant to the year in which su
employment is provided. Further, where the Company wishielaim such possible tax benefit, it
shall obtain the necessary certification from a Chartered Accountant on fulfilment of the conditions
under the extant provisions of the Act.

1 As per the provisions of section 80M of the Act, dividend received by the Company from any other
domestic Company or a foreign company shall be eligible for deduction while computing its total
income for the relevant year. The amount of such deductionawmrikestricted to the amount of
dividend distributed by the Company to its Shareholders on or before one month prior to due date
of filing of its IncomeTax return for the relevant year. Since the Company has investments in
domestic and foreign companidisinay avail the abovenentioned benefit subject to fulfilment of
conditions specified under section 80M of the Act.

2. Special Income tax benefits available to the Shareholders of Company under the Act in relation to
transfer of equity shares of the Company.

i There are no special tax benefits available to the Shareholders of Company for investing in the shar
of the Company. However, such shareholders shall be liable to concessional tax rates on certa
incomes under the extant provisions of the Act.

1 As per section 112A of the Act, lorigrm capital gains, exceeding INR 1,25,000 arising from the
transfer of a longerm capital asset (i.e., capital asset held for the period of 12 months or more)
being an Equity Share in a Company or a unit of an equignted fund wherein STT is paid on
both acquisition and transfer, income tax is charged @ 12.50% without giving effect to indexation.
Further, the benefit of lower rate is extended in case STT is not paid on acquisition / allotment of
equity shares thragh Initial Public Offering.

1 As per section 111A of the Act, shderm capital gains (provided the shtetm capital gains
exceed the basic threshold limit of exemption, where applicable) arising from the transfer of a short
term capital asset (i.e. capital asset held for the pefibs than 12 months) being an Equity Share
in a Company or a unit of an equityiented fund wherein STT is paid on both acquisition and
transfer, is subject to tax @ 20%.

i Any dividend income received by the shareholders would be subject to tax deduction at source b
the Company under section 194 @ 10%. However, in case of individual shareholders, this woulc
apply only if dividend income exceeds INR 5,000. Further, divideadme shall be taxable in the
hands of the shareholders at the rates as applicable in their case.

i In respect of nomesidents, the tax rates and the consequent taxation shall be further subject to any
benefits available under the applicable Double Taxation Avoidance Agreement, if any, between
India and the country in which the noesident shareholdéas fiscal domicile.

SPECIAL TAX BENEFITS UNDER THE INDIRECT TAX REGULATIONS IN THE HANDS OF THE
COMPANY AND THE SHAREHOLDERS OF THE COMPANY

Outlined below are the special tax benefits available to the Company, and its Shareholders under the Central Got
and Services Tax Act, 2017, the Integrated Goods and Services Tax Act, 2017, the Union Geyoitlsrgnd Services
Tax Act, 2017, and respective State Goods and Services Tax Act, 2017, as amended from time to time, the Custc

Act , 1962 (ACustoms Acto) and the Customs Tari ff Ac
the FinancgNo. 2) Act, 2024 applicable for the Financial Year 224 presently in force in India (collectively
referred to as Al ndirect Tax Lawso). This statement

Securities and Exchange Boardmdia (Issue of Capital and Disclosure Requirements) Regulations, 2018 as amendec
(ASEBI | CDR Regul ationso).

A) Special Indirect tax benefits available to the Company

Based on the information provided by the management, we hereby state that no special tax benefits &
available to the Company under the Indirect Tax Laws.

B) Special Indirect tax benefits available to the Shareholders of the Company

Based on the information provided by the management, we hereby state that no special tax benefits &
available to the Shareholders of the Company under the Indirect Tax Laws.
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Note: For the purpose of reporting here, we have not considered the general tax benefits available to tl
Company or shareholders under Indirect Tax Regulations.

Note:

1.

This Annexure sets out the only the special tax benefits available to the Company and its Shareholders under the Cen
Goods and Services Tax Act, 2017, the Integrated Goods and Services Tax Act, 2017 and the applicable State / Ur
Territory Goodsander vi ces Tax Act, 2017, and relevant rules m
time, the Customs Act, 1962 (ACustoms Acto) and the C
Act, 2024 & the Finance (No. 2) Act, 20and judicial interpretation thereof prevailing in the country, applicable for the
Financial Year 20245, presently in force in India.

Our comments are based on specific activities carried out by the Company. Any variation in the understanding cou
require our comments to be suitably modified.

Based on the information provided to us, we understand that the Company has not claimed any exemption or benefits
incentives under the indirect tax laws;

This Annexure is intended only to provide general information titrestors and is neither designed nor intended to be

a substitute for professional tax advice. In view of the individual nature of tax consequences, the changing tax laws, ez
investor is advised to consult his/her own tax advisor with respect to speoificnplications arising out of their
participation in the Proposed IPO.

This annexure covers only indirect tax laws benefits and does not cover benefit under any other law.

Our views expressed in this statement are based on the facts and assumptions as indicated in the statement. No assur
is given that the revenue authorities/courts will concur with the views expressed herein. Our views are based on the exist
provisiors of law and its interpretation, which are subject to changes from time to time. We do not assume responsibili
to update the views consequent to such changes. Reliance on this statement is on the express understanding that we ¢
assume responsibilitpwards the Investors who may or may not invest in the proposed issue relying on this statement.

This statement has been prepared solely in connection with the Offer under the Regulations as amended.

For and on behalf of the Board of Directors
GSP Corp Science Limited
(Formerly known as GSP Corp Science Private Limited)

ShailJayesh Shah

Whole time Director & Chief Financial Offier

Place: Ahmedabad
Date:December 20, 2024
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SECTION IV: ABOUT OUR COMPANY
INDUSTRY OVERVIEW

Unless otherwise indicated, industry and market data used in this section has been derivedifremtieer t t i t | e d
of the Global & Domestic Agr ochei@®RAReposd )Ma rpkreetpoa rdeadt eadn dD e
Anal yti csICRAOG)mi twdi d i was exclusively commissioned and
prepared and released by ICRA, who were appointed by us pursuant to the engagement letter dated July@RA282¥bt,

and has not in the past, been engaged or interested in the formation, or promotion, or management, of our Company. Furtt
itisani ndependent agency and I CRA is not a related party,
2013 and the SEBI Listing Regulations, to any of our Company, our Directors, Key Managerial Personnel, Senior Manageme
Promoters andSubsidiaries or the BRLMs and Promoter Selling Shareholders. The data included herein includes excerpts
from the ICRA Report which may have beeondered by us for the purposes of presentation. Further, the ICRA Report was
prepared on the basis of infoation as of specific dates, and opinions in the ICRA Report may be based on estimates
projections, forecasts and assumptions that may be as of such dates. ICRA has prepared this study in an independent
objective manner, and it has taken all reasonales to ensure its accuracy and completeness. A copy of the ICRA Report will
be available on the website of our Companitgts://www.gspcrop.in/investors/iciadustryreport

Further, the ICRA Report is not a recommendation to invest or disinvest in any company covered in the ICRA Repc
Prospective investors are advised not to unduly rely on the ICRA R&épertCRA Report is not a recommendation to invest

or disinvest in any company covered in the ICRA Repodustry sources and publications are also prepared based on
information as of specific dates and may no longer be current or reflect current trends. Industry sources and publications m
also base their information oestimates, projections, forecasts and assumptions that may prove to be incorrect. Accordingly
investors must rely on their independent examination of, and should not place undue reliance on, or base their investm
decision solely on this informationirfancial information used herein is based solely on the audited financials of the Company
and other peers. The recipient should not construe any of the contents in this report as advice relating to busineds, financ
legal, taxation or investment mattensd are advised to consult their own business, financial, legal, taxation, and other advisors
concerning the transaction. Industry sources and publications generally state that the information contained therein has be
obtained from sources generally iesled to be reliable, but that their accuracy, completeness and underlying assumptions are
not guaranteed and their reliability cannot be assufedr more information and risks in relation to commissioned reports,

pl ease s ee iC&Rtairsdectids afchis ®rafs Red Herring Prospectus contain information from the ICRA Report
which we commissioned and purchased, and any reliance on such information for making an investment decision in the O
is subject to inherentrisks o n 49 AMlgeo see, fACertain Conventions, Presen
ilndustry and Ma28ket Dataodo on page

1. GLOBAL ECONOMIC OVERVIEW

As per International Monetary Fund (IMF), teize of global economy projected to reach USD 109.5 trillion in CY2024 (in
nominal terms) and continue to grow to US$ 139 trillion in CY2029 (in nominal terms) at a CAGR of ~5%.

Chart 1: Global economy growth and prediction till CY2029 (in USS$ trillion- nominal terms)
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Source: International Monetary Fund (IMF), ICRA Analytics
Note: FForecasted; data from CY202029 are forecasted
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As per the International Monetary Fund (I MF)d&ds Worl d Ec
estimated to hold steady at ~3.2% for CY2024 and CY2025, similar to the growth rate registered in CY2023. Despite eleval
interest rates, post pandemic supply chain disruption, global energy and food crisis triggeregdiitigalatensions, surge in
global inflation and a synchronized tightening of monetary policies of major economies, the global economy has remain
resilient, subverting expectations of a global recession. The global inflation rate is predicted to decrease from aer@geual a

of 6.8% in CY2023 to 5.9% in CY2024 and further to 4.5% in CY2025. This decrease is mainly due to fading away of th
price shocks, especially the energy prices and easing of the labour market tightness.

1.1 Global Economies and Growth Trend:

Chart 2: Real GDP growth rate (annual % change) of India and other economies
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Source: International Monetary Fund (IMF), ICRA Analytics
Note: FForecasted; data from CY202029 are forecasted
Table 1: India v/s Other Economies (Real GDP, Y-Y % change)
Real GDP growth CY CcY CY CcY CY CY CY CcY CcY CY CcY CcY
(Annual % change) 2018 | 2019 | 2020 | 2021 | 2022 | 2023 |2024(F)2025(F)2026(F)2027(F)2028(F)2029(F)

India 6.5 3.9 -5.8 9.7 7 7.8 6.8 6.5 6.5 6.5 6.5 6.5
Advanced economies 2.3 1.8 -3.9 5.7 2.6 1.6 1.7 1.8 1.8 1.7 1.7 1.7
Emerging market and 4.7 3.6 -1.8 7 4.1 4.3 4.2 4.2 4.1 4 3.9 3.9
developing economies
World 3.6 2.8 -2.7 6.5 35 3.2 3.2 3.2 3.2 3.1 3.1 3.1

Source: International Monetary Fund (IMF), ICRA Analytics
Note: F Forecasted; data from CY202029 areforecasted

The Global economic growth was ~3.2% in CY2023 and is expected to grow at the same pace in CY2024 to CY2026. T
growth is projected to remain steady at around ~3.1% from thereon till CY2029. Meanwhile, the real GDP growth rate ft
advanced economies ispected to rise to ~1.7% in CY2024 from ~1.6% in CY2023. It is further expected to increase to ~1.8%
in CY2025- CY2026, and continue to grow at a stable rate, reaching around 1.7% in CY2029.

United states of Americaés (USA) real GDP growth is exf
CY2025, from ~2.5% in CY2023. The European region is expected to recover from a low real GDP growth rate of 0.4% |
CY2023 10 0.8% in €2024 and further increase to 1.5% in CY2025. The decline in CY2023 was observed due to high exposul
to geopolitical tensions and resultant supply chain disruptions. But as the effects of the shocks wear off, stronget houser
demand duetofallininffai onary rates would act as key drivers for t

growth rate is expected to increase marginally from ~1.1% in CY2023 to ~1.2% in CY2024, and further move up to ~2.3%
CY2025, due to projected increaseconsumption and investments. The Japanese economy is expected to witness a slowdow
in real GDP growth rate, reaching ~0.9% in CY2024 as compared to ~1.9% in CY2023, followed by a marginal increase
~1% in CY2025. The oneff factors which positivelyimact ed Japanés growth in CY2023
downtrend in growth rate projections of CY2624. Among other advanced economies, the United Kingdom witnessed a real

GDP growth rate of ~0.1% in CY2023 which is expected to increase slight).5% in CY2024 and further go up to ~1.5%

in CY2025. The recovery is attributed to decreased energy prices and disinflationary drivers easing financial conditions a
improving real incomes.
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Growth in real GDP rate is expected to remain stable for emerging market and developing econoiiz@24 and CY2025

at ~4.2%, which is a marginal drop from ~4.3% in CY2023. Growth in emerging and developing Asian economies is expect
to decline from ~5.6% in CY2023 to ~5.2% in CY2024 and further projected to decrease to ~4.9% by CY2025. Thi is mai
due to the projected slowing down of the Chinese economy. On the other hand, growth in emerging and developing Europ
economies is projected at ~3.1%G2024 followed by a decrease to ~2.8% in CY2025, from ~3.2% in CY2023. In Latin
America and the Caribbean, the real GDP growth rate is expected to decrease from ~2.3% in CY2023 to ~2% in CY2024 bef
rising again to ~2.5% during in CY2025.

In Brazil, growth is expected to remain at 2.2% in CY2024 and 2.1% in CY2025 compared to ~2.9% in CY2023. The expansi
of GDP in CY2023 was driven by robust private consumption, strong labour market and favourable export environment.

CY2024, the growtlin GDP is due to the delayed effects of tight monetary policy and a smaller agriculture contribution. Brazil
has been one of the emerging countries that contributed to global growth and has been a noteworthy producer of agricul
commodities and mineral While productivity growth in manufacturing and services remain stagnant, agriculture sector has
showcased growth through investment in innovative technologies, trade logistics and government specific initiatives, there
supporting Brwozrilldbdss stphoitr dasl atrhgeest agriculture and food

India is the fastest growing major economy globally, witnessing a rise in real GDP growth rate from ~7% in CY2022 to ~7.8
in CY2023. The country is projected to grow by ~6.8% in CY2024 and ~6.5% in CY2025 as per IMF. Robust domestic demarn
growthinmaniact uri ng and services, strong private invest me
infrastructur al and economic devel opment has supported
steady with forecasts titY2029 showing a continued growth of ~6.5%.

1.2 Shift in global manufacturing destination preference

For decades, China has been the worldés dominant man u f
economic reforms that opened the country to foreign direct investments (FDIs). However, in the recent past, there has be
shift in the global landscape that led companies to reevaluate their risk, supply chain strategies and explore alternat
production locations outside China. Some of the factors driving the shift from China are:

1 Rising labour costs
i Geopoalitical tensionghe ongoing trade war between United States and China
1 Intellectual property protection concerns and trade barriers

Other countries including India, Vietham and Mexico are emerging as top manufacturing hubs as more companies are opt
for supply chain diversifications. Some of the factors driving the shift towards these destinations are:

Competitive cost structures
Large labour pools
Strategic locations

Growing scale and capabilities across industries

=A =4 =2 =4 =4

Favourable government incentives
Stable political environment

India, being the fastest growing economy globally, has been able to attract significant foreign direct investments frem vario
compani es. The I ndian governmentdés Make in Indiaodo and
provide sigificant fiscal incentives for setting up of manufacturing operations.

6Make in Indiad initiative | aunched in September 2014,
integral part of the supply chain. India has encouraged FDIs from various countries across different sectors, thenedpy attraci
investnents through ease of doing business.

Production Linked Initiative (PLI) scheme focuses on amplifying the domestic manufacturing capabilities and exports. Th
scheme provides a capital outlay to 14 different sectors which boosts the investments and thereby creating additional produc
and enployments in the specific sectors.

Mexico is emerging as another alternative, with strong intellectual property protections thereby mitigating technology the
risks. It also has skilled workers with extensive experience in automotive, aerospace, and electronics manufacturing.
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Vietnam, on the other hand, offers lower labour costs, a strategic location, strong government support with favourasle busin
environment and growing capacity in various industries.

Brazil has been investing in various infrastructural projects, thereby boosting its economy. This ensures improvement
transport and logistics, better productivity and strengthened competitiveness. Brazil has a lucrative consumer market of m
than 200million people thereby making it one of the largest economies in Latin America. This encourages internatione
industries to consider and expand into the Brazilian market.

Various other South American and Southeast Asian countries are also emerging as viable options for companies looking
production locations outside of China. Countries like Philippines, Bangladesh, Brazil, Argentina, Bolivia, IndonesiaaMalaysi
Thailard have their unique advantages that make them viable options in the new global manufacturing landscape.

1.3 I ndi aés key advantages from China+1l and Europe+l1
globally.

The FDI inflows in FY2024 arprojected at US$ 44.42 billion, witnessing a decline from FY2023 levels of US$ 46.0 billion,
owing to global disruptions. However, I ndiads emergence
going forward. As tpe FY2RAB ménsfactArmgsedols reRetvgddJS$ 9.3 billion FDI in FY2024.
Singapore remains the largest source of FDI inflows for India, while inflows from other countries withessed an increase, su
as Japan (+78%), Mauritius (+31%) and Netherlands%$96

Chart 3: Amount of FDI Equity inflow in India and y -0-y growth over the past ten years
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Source: Department for Promotion of Industry and Internal Trade (DPIIT), ICRA Analytics.
Note: RProvisional data

I n the recent years, 6China+16 and O&6Europe+16 strateg)
diversify their risks and achieve supply chain resistance against global geopolitical disruptions. Europe is at the brink
recessiondrven by factors such as Germany6és negative annual
in 25 years, while the Chinese economy experienced a slow recovery after the pandemic. The ongoing trade war of China v
United States haslso created opportunities for other emerging economies to rise as viable alternatives in the glob:
manufacturing landscape.

As per the World Bank <chief, India is one of the key
opportunity to draw investments for the nex& $ears. It has been able to attract global manufacturers for setting up production
basesn the domestic market.

1 Indian government is working on various infrastructure programs including projects like the Bharatmala highway
programme, the Sagarmala project forgot d devel opment and the Smart Cit
landscape and boost growth arainpetitiveness.

i PLI Scheme introduced by the Indian government with an initial capital outlay of Rs. 1.97 lakh crore (over $ 26 billion

across 14 sectors. It encourages production, employment, economic growth, and exports in India. It provides incenti\
tothe companiecor promoting domestic production and thus a
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i India has lowcost labour, lower energy costs as compared to Europe, digital advantage abnalaveled economic
partnership and trade agreements that give greater access to finance, technology, and new markets.

1 Most importantly, India has a large domestic consumer market attracting majority investment projects in electronic
automobil es, capital goods, phar maceuticals and def
private consumption, as cqared to 40% in China. Hence the economy is protected largely against external shock:
and cycles of low or high public investment.

2. DOMESTIC OVERVIEW:
2.1 GDP Trend & outlook:

I ndi ads gross domesti c 2) ordaalcGDP [friD B at aradstimated rRs. t1 8.8 takh (craré ih 1
FY2024. This corresponds to a significant projected increase of ~8.2% from the FY2023 First Revised Estimates (FRE) val
of Rs. 160.7akh crore. In FY2023, the growth rate was recorded at 7.0%.

Chart 4: GDP growth trend in India
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Source: IMF (CY2025€Y2029E), ICRA Ltd (FY2025E), ICRA Analytics
Note: F Forecasted; data from FY2022829 are forecasted

The real GDP and GVA growth rates were projected at 8.2% and 7.2%, respectively for FY2024, as compared to the +7.
and +6.7% estimates in FY2023. The GDP growth rate in Q3 of FY2024 saw a significant uptick of 8.6% followed by 7.89
growth in Q4FY2024, aeported by National Statistical Office (NSO). The slowdown witnessed during Q4FY2024 was mainly
due to decreasing gross fixed capital formation growth from 9.7% in Q3FY2024 to 6.5% in Q4FY2024. Despite this, a mode
growth of 4.0% was witnessed in priedinal consumption expenditure while government final consumption expenditure also

saw a slight increase following a contraction.

The Monetary Policy Committee (MPC) indicated that the high frequency indicators of domestic activity are resilient for th
current fiscal. Owing to significant tailwinds from manufacturing and services which saw sustained growtaphicjty
utilization, healthy balance sheets of banks and corporates, robust capex boost by the Government and positive busir
sentiments, private consumption is expected to recover. Indian Meteorological Department (IMD) also providedrafalve
forecast for the Souttvest Monsoon season, which bodes well for the agriculture sector and in turn rural demand. The MP(
anticipates an increase in investment activity driven by these factors along with improved global trade prospects in FY20:
However, potential headwinds frogeopolitical tensions, volatility in international commodity prices, and geoeconomic
fragmentation can hinder the growth outlook.

The MPC in June 2024 has revised the GDP growth forecast from 7.0% (indicated in the April 2024 policy) to 7.2% fc
FY2025.The growth forecast for each quarter has been revised upward, including Q1 FY2025 (to +7.3% from +7.1%), C
FY2025 (to +7.2% from +8%), Q3 FY2025 (to +7.3% from +7.0%) and Q4 FY2025 (to +7.2% from +7.0%), compared to
the projections made in the April 2024 meeting.

As per ICRA Ltd, GDP growth is estimated to stay below 6.5% in the initial six months of FY2025. The latter half of FY202E
is expected to see a growth of above 7.0%, supported by increased Government capital expenditure towards the end of the
a potetial rise in private investment, enhanced rural demand if the monsoon is favourable, and some improvement in exp
figures.
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Table 2: RBI estimates of GDP growth

Real GDP Growth (at constant 201412 prices) FY2024 FY2024 FY2025(F)* FY2025
% change QL [ Q2 | Q3 | Q4 SRE* Q1] Q2] Q3| Q4 (F)*
GDP at market prices 82| 81] 84| 5.9 7.6 73 72] 73] 72 7.2

Source: RBI, ICRA Analytics
Note: SRESecond revised estimates,Forecasted

2.2 Per capita GDP

I n CY2023, I ndiabs per capita GDP (at current US$) amol
figure of US$ 2,366. As per | MF, I ndi ads per capita GBD
~9.4%) all the way to CY2029, reaching approximately US$ 4,281.

Chart 5: Per Capita GDP trend of India (at current US$)
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2.3 Key deficit indicators and trends

Chart 6: Revenue deficit indicator (Absolute and % of GDP)
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As per Union Budget FY2025, there has been a sharper revision in revenue receipts (+Rs. 1.3 trillion), relative to ¢he revel
spending (+Rs. 0.5 trillion). The Gol estimated its revenue deficit to narrow to Rs. 5802 billi&¥% (of GDP) in FY2025
Revisal Budget Estimate (RBE). This entails a sharp correction from the revenue deficit of Rs. 8405 billion recorded in FY202.
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Chart 7: Fiscal deficit indicator (Absolute and % of GDP)
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In FY2025, the total receipts other than borrowings estimated at Rs.32.1 lakh crore and the total expenditure at Rs.48.2 |
crore. For FY2025, the government has set the fiscal deficit at ~4.9% of the GDP in the revised budget, lowering tlik estima
rate from ~5.1% of the GDP as set in the Interim Budget Estimate (IBE), amounting to approximately Rs. 16.1 trillion. Fo
FY2026, the Government plans to achieve a fiscal deficit of ~4.5% of GDP. From FY2027 onwards, the government plans
keep the fiscal d&it in a manner that would support decline in central government debt as % of GDP. As per ICRA Ltd, the
reduction in fiscal deficit in FY2025 RBE visvis the IBE entirely stemmed from paring of revenue deficit targetRby0.7
trillion), owing to asharper upward revision in revenue receipts (+Rs. 1.3 trillion, led by the RBI dividend) compared to that ir
revenue expenditure (+Rs. 0.5 trillion). OroYY basis, The Gol expects the fiscal deficit to dip to Rs. 16,133 billion in FY2025
RBE (-4.9% of G[P) from Rs. 17,347.7 billion in the FY2024% (6% of GDP), on account of robust growth in ftar and net

tax receipts, even as total expenditure is estimated to rise by 8.5%.

24 Exchange rate in India:

Table 3: Indian Rupee againstJS$ Monthly average

Month CY2022 CY2023 CY2024
January 74.45 81.75 83.11
February 74.95 82.59 82.97
March 76.21 82.25 83.03
April 76.18 81.95 83.40
May 77.29 82.28 83.35
June 78.01 82.19 83.48
July 79.51 82.18 83.48
August 79.57 82.83 83.87
September 80.14 83.01
October 82.28 83.23
November 81.61 83.26
December 82.40 83.24

Source: XRates, ICRA Analytics

In FY2024, the Indian Exchange Rate averaged at 82.68(US$/Rs), reachingirae aligh of 83.26 (US$/Rs) iNovember

2023. The rate at the end of August 2024 stood at 83.87 (US$/Rs). As per RBI, headwinds from geopolitical tensiogs, volatil
in international financial markets, geoeconomic fragmentation, rising Red Sea disruptions, and extreme weathen events
further influence the exchange rates.
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25 CPI general and Inflation trends

The consumer price inflation during FY2023 remained el
FY2024, the Consumer Price Index (CPI) showed moderation for two straight months, dropping to 4.7% in April 2023 an
4.3% in May 2023. dwever, this trend reversed in June 2023 as the CPI increased to 4.9%. and touched a high of 7.4
primarily driven by a surge in food prices. This represented the highest level recorded since the peak in April 2022 at 7.¢
owing to hike in vegetable pricesid other food categories including cereals, pulses, spices and milk.

In August 2023, there was a moderation in food inflation noticed due to active intervention by the Government. The moderati
continued into September 2023 to 5% mainly due to a significant drop in vegetable prices and lower LPG prices. With deflati
in the fuel and light category, retail inflation in October 2023 decreased to 4.9%. The inflation rate went up to 5.6% and 5.7
during November and December of 2023 followed by moderation during the last quarter of the fiscal year with inflatian reachir
a 16month low in March 2024 to 4.9%.

During the initial months of the FY2025, as per Ministry of Statistics & Programme Implementation (MoSPI), CPI easet
slightly from 4.8% in April 2024 to 4.8% in May 2024 before shooting up again to 5.1% in June 2024. It remained within the
RBI tolerance bad set at %. The softening in inflation during May was led by a larger deflation in the fuel and light segment,
and lesghananticipated prints for clothing and footwear, pan, tobacco and intoxicants groups. This was followed by an uptic
in June whichwas largely driven by the food and beveragesgualip, especially vegetables, which reached a threeth

high of 29.3% due to the prolonged heat wave and deficient rainfall. Early predictions for July indicate a sequentiial uptick
average retail price(across 21 of the 22 essential food items, including vegetables), due to supply disruptions resulting frol
heavy rainfall in the beginning of July.

In the past one year, the inflation trend has shown a downward trend since July 2023, thereby marking the slowest increas
consumer prices in one year. The ongoing glahals such as Russldkraine conflict and other geopolitical tensions, supply
disruptions, uncertainty around commodity prices, spillover effects of Covid 19 are some of the factors that influence tt
inflation dynamics.

In the last policy meeting in June 2024, RBI left the inflation projection for FY2025 unmoved at 4.5% based on varigus factor
Additionally, the quarterly projections have been kept unchanged, in line with the April 2024 policy review, with Q1 FY202E
projected at 4.9%, Q2 FY2025 at 3.8%, Q3 FY2025 at 4.6%, and Q4 FY2025 at 4.5%.

Overall, as per | CRA Ltd, the headline CPI inflation i s
projection (+4.5%).

Chart 8: Inflation and CPI trend over past ten years
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2.6 Current Account Deficit in India

Chart 9: Current Account Deficit (Absolute and % of GDP)
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I ndi aés Current Account Deficit (CAD) is anticipated t
per ICRA Ltd, the CAD is set to widen by US$-42 billion in FY2025 from US$ 23.2 billion in FY2024, stemming from
relatively stronger dmestic visavis external demand, and higher global commodity prices. Besides, it is expected to be
comfortably financed, particularly given the expectations of largedeBt inflows on account of inclusion of Indianggcs in

J.P. Morgan Government Bohadex.

2.7 Industrial Activity Growth

I ndi ads industrial o u tofyduting FY2@28. Thisevas drivendyadavwourable bdse abhid aze¥urgence
in economic activities. The IIP growth increased further to 5.8% in FY2024 from 5.2% in FY2023. This was led by persiste
growthin all three sectors: mining (to +7.5% in FY2024 from +5.8% in FY2023), manufacturing (to +5.5% from +4.7%), and
electricity (to +7.1% from +8.9%). Additionally, based on usage, four out of the six categories showed an expansion in FY20:
as compared to FX023. This group encompasses consumer goods, both durable addrable, intermediate products, and
infrastructure/construction materials.

Chemical sector has an overall IIP contribution of 14%, marking a significant position in the Indian economy.

Infrastructure related sectors performed well during FY2024. However, the slowdown in global growth and risks to rur:
demand have posed challenges for industrial activity. Despite some relief from inflationary pressures, high prices of cert:
food itemsremained an area of concern. In May 2024, the IIP growth rate increased to 5.9% from 5% in April 2024. The growt
is attributed to recovery in manufacturing 11fdyy growth (+4.6% in May 2024 from +3.9% in April 2024), continued growth

in electricity seatr (+13.7% in May 2024 from 10.2% in April 2024) while mining saw a marginal moderation (+6.6% in May
2024 from +6.8% in April 2024).
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Chart 10: Industrial activity growth over past ten years
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2.8 Tailwinds for growth in manufacturing in India

As per | MFb6s World Economic Outlook 2024, I ndi ads gr owt
This is due to expanding industrial activity, including manufacturing and construction that showcased stronger than expect
growth. It is also backed by resilient services activity that helped offset a slowdown in agriculture production partly caused t
monsoons.

Manufacturing sector is constantly evolving, and India is offering both scale and growth. A strong logistic framework witt
heavy investments planned for the upcoming years is expected to transform it to a manufacturing hub globally.

To achieve thevisionaf Vi k s i tand®8 A ta ma n jGhe Bdl laas @ut in place policy reforms and initiatives like enabling
Production Linked Incentive (PLI) schemes, Madhkendia initiatives, improving expoiinked initiatives, providing tax
incentives and subsidies to stafs and entrepreneurs, libksang FDI and foreign trade regimes, developing national networks
and infrastructure to meet global standards along with introduction of Government schemes like PM Gati Shakti, Industri
corridorsand dedicated freight corridors (DFCs), National Infrastructure Pipeline (FY2B)18tc. The state governments are
also working in tandem with central government, by offering fiscal benefits and incentives namely capital subsidies, turnov
subsidies, ta reimbursements, liberalising labour laws, customized incentive packages as per scale of investment
implementing sectoral and regi@pecific incentives to name a few.

Initiatives like PLI schemes have helped in accelerating manufacturing investments in India. As of March 2024, 75
applications have been approved across 14 sectors, under the PLI schemes, realizing investmarz3ofaRis.crore and
resulting in subsequent employment generation of approximately 8 lakhs. As of July 2024, 7 Greenfield and 25 Brownfie
companies have been approved under PLI Scheme for Large Scale Electronics Manufacturing. Cumulative investm
amoured to Rs. 8,282 crore out of which Rs. 3,136 crore was made by Greenfield and Rs. 5,146 crore was made by Brownfi
companies. Similarly, 6 Greenfield (Rs. 78.6 crore cumulative investment) and 21 Brownfield (Rs. 386.1 crore cumulativ
investment) compaes were approved under PLI Scheme 2.0 for IT Hardware resulting in a cumulative investment of Rs. 464.
crore. The Gol recently also reopened the application window for PLI Scheme for White Goods due to the voracious demg
witnessed in the sector.

In order to attain selfeliance, reduce import dependence and enhance supply chain resilience in the critical import depende
bulk drugs- Key Starting Materials (KSMs)/ Drug Intermediates and Active Pharmaceutical Ingredients (APIs) in the country
the Department of Pharmaceuticals had launched a Production Linked Incentive (PLI) Scheme for promotion of their domes
manufacturing by setting up greenfield plants in four different Target Segments, i.e. Target segments 1 and 2 are fermenta
based and drget segments 3 and 4 are chemical synthesis based. The scheme envisages manufacturing of 41 bulk drugs
a total outlay of Rs. 6,940 crore during the tenure of the scheme i.e. FY2021 to FY2030. The scheme envisages ineentive a
rate of 20% for fist four years, 15% for fifth year and 5% for sixth year on eligible sales of fermentation based bulk drugs. Ir
respect of chemical synthesis based bulk drugs, incentive is to be given at the rate of 10% for six years on theedigible sa
The PLI schemedi bulk drugs will lead to reduced import dependence and better supply chain resilience. Investment wort
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Rs. 3,715 crore has already been grounded, till April 2024, by the scheme participants. The increased investment has le
local capacity creation for critical bulk drugs on which the country was import dependent.

The Petroleum, Chemicals and Petrochemicals Investment Region (PCPIR) set up at Paradip, Odisha hasvatttameats

worth Rs 73,518 croreesulting in employment of about 40,000 people. A PCPIR is a combination of production units, public
utilities, logistics, environmental protection mechanisms, residential areas and administrative services. Each PCPIR would h:
a refinery/ petrochemical feedstock company as an anchor tenant. Additional support, in terms of fiscal incentivesxsuch as
breaks andspecial incentives through PCPIRs or SEZs to encourage downstream units will enhance production ar
development of the chemicals industry. The dedicated integrated manufacturing hubs under the PCPIR policy are likely
attract an investment of Rs. 20 lagtores by FY2035.

India has attracted significant FDI over US$ 667.4 billion between FY2014 and FY2024, some of the key sectors being
hardware, telecom, pharmaceutical and chemical sectors. Another key reason for rapid development can be attributed to sul
sectors (ke IT, Telecom, consumer electronics, mobiles and wearables, automotive, aerospace and defence) which are wic
enabling the growth of new investments in India. Ease of doing business (EoDB) in India has also drastically improved, movi
from 1429 placein FY2014 to being in 83place in FY2019, witnessing a jump of 79 positions within a span of 5 years. India
offers a strong business ecosystem, well developed networks and infrastructure along will skilled labour force. Ip&tion the
to becoming a global manufacturing hubpénned by the government reforms and policies and driven by the robust demand.

Chart 11: FDI inflow across different sectors over=Y2020-FY2024(P) (in US$ Billion)
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29 Key takeaways from Union Budget FY2025:

1 The finance minister announced that the government will undertake a comprehensive review of the agriculture resea
setup to bring the focus on raising productivity. A total of 109 new-higlling and climategesilient varieties across
32 field and hoitultural crops will be made available for farmers to cultivate.

1 Allocation for the Pradhan Mantri Krishi Vikas Yojna has been increased to Rs. 75 billion for FY2025 BE (Budget
estimates) from Rs. 61 billion for FY2024 RE (Revised estimates). Digital public infrastructure for agriculture would
be created and focus wile on introduction of technology and agriculture research.

1 The outlay towards agriculture and allied activities has been enhanced to Rs. 1.5 trillion for FY2025 BE from Rs. 1.
trillion for FY2024 RE.

1 Gol has focused on capital investment in infrastructure development. The capital outlay for FY2025 BE is at Rs. 11

trillion, in line with the Interim Budget, which is 16.9% higher than FY2024 RE. It continues to bode well for the
infrastructure and consiction sectors.

149



i A capital outlay of Rs . 625.9 billion is proposed
excluding which the overall capex growth will moderate to 10.3% YoY over FY2024 RE. This allocation accounts for
6% of the overall Rs. 11100 biin of capex, which was a new inclusion in the Union Budget.

1 The special assistance as laegn interesfree loan from the central government to the state governments has been
increased to Rs. 1500 billion from Rs. 1100 billion in FY2024 RE. This increase in capital expenditure will suppor
infrastructure developent.

i The Government plans to promote water supply and sewerage treatment projects for 100 large cities in partners
with state governments and multilateral development banks.

i Basic customs duty on certain telecom equipment has been increased to 15% from 10%. This move will be positi
for domestic manufacturers.

i The Budget reiterated its focus on road connectivity through the announcement of several road projects, which w
help the road logistics sector from a connectivity perspective, especially-i died tier3 cities. Phase IV of the
PMGSY will be launche to provide allweather connectivity to 25,000 rural habitations. Twelve industrial parks have
been envisaged under the National Industrial Corridor Development Programme which would facilitate the roa
logistics sector in laghile connectivity.

1 The Government has increased the capital allocation for the Ministry of Road Transport & Highways (MoRTH)
marginally by 3% to Rs. 2700 billion in FY2025 BE from Rs. 2600 billion in FY2024 RE. This would help in meeting
the completion targets for the Bharetla Pariyojana and the National Infrastructure Pipeline (NIP).

i The Union Budget continues its focus on Green Energy, reinforcing the commitment towards energy transition goal
The thrust on PM Surya Ghar Muft Bijli Yojana continues with a target to install rooftop solar plants for 1 crore
households. An amount of RE54 billion allocated to promote solar power, including the PM Surya Ghar Yojana for
FY2025 BE, higher by 171% over FY2024 RE. The Gover
to support electricity demand growth.

1 The Pradhan Mantri Awas Yojana (PMAY) outlay has been budgeted to increase by 56% for FY-2045 #2024
RE. Three crore additional houses under PMAY, Central assistance under-Bkbhax 2.0 and interest subvention
scheme are being envisaged. Othercamcements include reduction in stamp duty rates and rural and urban land
related reforms and regulations for efficient and transparent rental housing markets.

i The Gol maintained its focus on enhancing India's competitiveness in the areas of Electric Vehicles (EVs) ar
advanced automotive components by rationalising import duties on critical minerals and expanding the skille
manpower pool. While subsidy undersker Adoption and Manufacturing of (Hybrid &) Electric Vehicle (FAME)
scheme was kept at Rs. 26.71 billion for FY2025 compared to Rs. 48.07 billion in FY2024, this allocation is only tc
cover remaining liabilities of FAME 2 which expired in March 2024. Hhectric Mobility Promotion Scheme 2024
(EMPS), which was supposed to be operational from April 1st to July 31st 2024, with a total outlay of Rs.5 billion
has been extended by two more months to September 30th, 2024. Moreover, the scheme's outlayed tocRs.

7.78 billion. While the Budget was silent on FAME 3 scheme, the industry expects an outlay of Rs. 100 billion with
some reduction in subsidy per vehicle, given the growth in the industry.

The Gol continues to support the green growth initiative through theeBW Sewa Scheme and the thrust on reducing
emissions and improving energy efficiency across sectors will facilitate increased adoption of alternate fuel vehidieg, inclu
e-buses.

2.10  Factors turning India into preferred manufacturing destination

Manufacturing sector is a significant contributor peh | n
economy by FY20¥V ks as inBadiiwe oféGblértis tiamsforiative era is supported by advancement in
technology 10T (Internet of Things), Al (Artificial intelligence), robotics, and big data analytics, Pylysical systems (CPS).
India is embracing the concept of smart manufaetuand integration of advanced technologies.

I ndian government 1is taking various initiatives to prc
ANati onal policy on Advanced Manufacturingo, nAt al I nn
of the initatv es call ed ASAMARTH Udyogo is focused on <creati:

technologies across Indian manufacturing by FY2025. The Centre for the Fourth Industrial Revolution, established in FY20!
serves as a hub for developinglamplementing these technologies. This technological shift ensures increased efficiency, cos
reduction, quality improvement, flexibility, waste reduction, further contributing to environmental sustainability andednhanc
competitiveness for the Indian ma#actures.
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With these technological advancements, global corporations are considering India as an attractive manufacturing destinat
Many global players have already started to diversify their supply chain into the Indian manufacturing landscape.

ll

BASF expanded its-eoating manufacturing division in India due to its increased demand from the global and Indian
automotive manufactures.

Lubrizol Corporation, a global leader in specialty chemicals, has planned to set up the largest manufacturing facili
in India, second | argest globally. The | atest | and
further growth.

Appl ebds diversification away from China has been a
smartphone market. Apple started setting up their manufacturing hubs in India after Indian government promote
AMake in | ndi aeguirés30% of peotluctyseld by foieignhcompanies to be manufactured or produced
within the country. In FY2023, Apple manufactured ~14% of jph@nes in India, of which 70% were exported.

Appl ebs exports from I ndia bmngte largest pneasphoaaexpdreemirsindia.g 6 s

Boeingbds business strategy aligned with I ndiads AMa
through investments in manufacturing;mmduction, cedevelopment, skill development, and innovation. Boeing has
an established partrgdip with Air India and the Tata Group. In FY2023, Boeing made a deal with Air India to supply

I ndiaés | argest airline 220 aircraft valued at appr
of ciwvil avi at i o ted theBaocelératian d@fsmamafactugng in india andithe expansion of Indian
supply chain, boosting | ocal production. Currently,

network of more than 300 suppliers and employs over 6000 peplidia. Furthermore, Boeing is also investing in
Global Support Centre and Boeing India Logistics Centre in order to reach out to their customers more efficiently.

Nokia has invested over Rs. 1000 crore in India. N ¢
(5G/4G equipment) with over 50% as exports. It was the first Indian factory to start the 5G New Radio productiol
(FY2018), thereby aligningwit t he #fAMake in Indiad program. Noki a |
identifying the need to move up the value chain in India. It is prioritizing to design telecom network infrastructure
equi pment in Chennai 6 sgepad afitsigiobalydesign chpadityetdlydia.s hi ft i ng a

Few other factors that help India become an attractive destination for global manufacturing investments are:

|l

Sectoral policies and reforms: Indian government offers attractive industrial policies and measures such as Make
India, PLI scheme, export linked initiatives, enhanced investment in infrastructure, digitalization of economy, adoptio
of cleaner routesugh as renewable energy, green hydrogen etc. and liberal FDI and foreign trade regimes, to name
few.

Enhanced ease of doing business: As per World “®ank?o
Ease of Doing Business ( Eo DBnFY2014nokb8 ia BYR019, eegiskering anjjpmpo v e
of 79 ranks in a span of 5 years. This was driven by improvements in infrastructure, digitization and simplification o
procedur es. I ndian governmentds progressive piedi ci
Logistics Interface Platform, reduction in corporate taxesifferent business units, Business Reforms Action Plan
(BRAP) and special courts for resolving disputes faster thereby helping to increase economic growth.

Cheap | abour and materi al cost makes I ndiabs manuf
growing working population with a median age of 28 years, which is 11 years lower than China.

India has good partnerships with different countries across the world-Andtealia Economic Cooperation and Trade
agreement, IndidJAE Comprehensive Economic Partnership Agreement (CEPA) are some of the recent Free Trad
Agreements (FTAS) boosting imteational trade.

Indian government prioritized the improvement of 5 seetaads, urban and housing, railways, power and irrigation,

thereby undertaking projects worth US$ 1800 billior
contributionof 17% imat i on6s GDP to 25% by FY2025.
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2.11  Sectoral growth trend:

Chart 12: Gross Value Added at Constant Basic Prices: By Economic Activity: Base Year 2612
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Gross Value Added (GVA) at constant prices for the services sector is Rs. 86.7 lakh crore in FY2024. It accounts for 54.6%
the total I ndi ads GVA of Rs. 158.7 I akh Cr. In FY2024,
to thetotal and Agriculture, forestry and fishing sector with a GVA of Rs. 23.1 lakh Cr contributed 14.5% to the total.

The share of agriculture sector has shown a growth of 1.4% in FY2024. On the other hand, the share of industry sector
services sector has grown by 9.5% and 7.6% respectively from FY2023 to FY2024. In the past decade, the service sector
industry setor has grown by 87% and 73% respectively.

The manufacturing sector contributes 17.3% to the total
FY2023 to FY2024. The growth in manufacturing sector has been prominent in the past few years as India develops int:
globally compétive manufacturing hub and attracting more manufacturing investments.

2.12 Impactofcurrentgeopo!l i ti cal sitwuation with Russia and China

India-Russia relationship development has playedau ci al part in I ndiads foreign po
with Russia involving cooperation in political, security, defence, trade and economy, science & technology and culture.
FY2024, the bilateral trade reached antiatle highof US$ 65.7 billion. The ongoing Rusdiikkraine war from the last two

years, had a significant impact on Indian economy. It was accompanied by record high inflation resulting from the increas
global crude oil prices. The war has also ledto adecliherindi a6s exports due to sl owdown

However, India benefited from Russia by increasing the import of crude oil. Despite these challenges, India continued
maintain a stable relationship with Russia while growing at a faster rate as compared to other emerging economiesethdia sho
resilience and continued to focus on its development driven by increased domestic demand. India is also working on increas
its exports to Russia through new models of cooperation.

India and China have a significant trade relationship, despite having persistent border tensions. China is one ofrtemajor t
partners of India, with a bilateral trade reaching US$118.4 billion in FY2024. Both the countries witnessed substarfitial grow
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in the current century, becoming strong emerging powers in Asia. India has been majorly dependent on China for various tr:
investments such as electrical and electronic goods, pharmaceuticals, organic chemical, plastic items.

Initially as a strategic move away from China after the deepened border tensions, India introduced trade restrictiaims on cer
Chinese companies. However, presently both India and China are working together to get their trade relations back on tre
India may ease restrictions on Chinese investment inseositive sectors like solar panels and battery manufacturing. Thus,

direct investments from China would help India boost its exports and keep India's growing trade deficit with China in check.

3. GLOBAL AGRICULTURE MARKET:

The establishment of healthy, sustainable, and inclusive food systems is essential for realizing global developmest objecti
Agriculture development serves as a potent mechanism to eradicate poverty, enhance shared prosperity, and provide sustel
for an anticipated population of 10 billion by the year 2050. The growth of the agriculture sector is two to four times mor
effective in increasing incomes for the poorest populations compared to growth in other sectors.

Furthermore, agriculture plays a vital role in economic advancement, contributing 4% to the global gross domestic prodt
(GDP), and in certain least developed nations, it may represent over 25% of GDP.

The global agriculture market reached a production value of $ 3,720 billion in 2023, representing a CAGR of 6.5% durir
CY2019CY2023. Going forward, global agriculture market is expected to reach a production value of $ 4,821 hillion by
CY2029, growing ad CAGR of 4.1% during CY202€Y2029.

Chart13: Production value of the agriculture market (in $ billion)
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Source: FAO, IMARC group, ICRA Analytics

In terms of volume growth, the global agriculture market grew at a CAGR of 1.2% during GCX@®3 to 9,863 million
metric tons (MMT) in CY2023. Going forward, the market is expectetkéwh a production volume of 10,559 MMT by
CY2029, exhibiting a CAGR of 1.0% during CY2024%2029.

Price realizations are rising with the volume growing at 1% and value at 4.1%. Key drivers include higher production cos
(energy, labor, fertilizers), increased demand for premium products, and supply chain disruptions due to weather a
geopolitical fators. These pressures result in higher prices despite limited volume growth. In addition, we used a time seri
forecasting methodology to project the market.
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Chart14: Production volume of the agriculture market (in MMT)
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3.1

1

Market drivers in the global agriculture market -

Global emphasis on food securityThe global emphasis on food security is driving growth in agriculture, with
significant investments in sustainable and efficient food production methods to meet the needs of a projected ~
billion plus people by 2050.

Organic farming: The shift towards organic farming is significantly driving agriculignavth due to rising consumer
demand for healthier and environmentally friendly products. The Organic Trade Association reported a 3.4% increa
in organic food sales in the U.S. in 2023 compared to 2022. European countries like Germany and France are &
experiencing growth in organic agriculture, supported by government policies and consumer demand for sustainal
food options.

Technological advancementsTechnological advancements like 10T and Al in precision farming are revolutionizing
agriculture, exemplified by AGCO Corporation's "FUSE" technology, which optimizes crop management anc
machinery operations. These innovations are transforming traditemnailfy practices, increasing productivity while
reducing environmental impacts.

Government policies:Government policies and subsidies play a crucial role in advancing agriculture development.
The Common Agricultural Policy (CAP) of the European Union delivers essential financial assistance to farmers
enhancing both productivity and sustainability. Sariit, the U.S. Farm Bill provides crop insurance, conservation
initiatives, and commaodity support, which contribute to the financial security of farmers and encourage sustainab
agriculture methods. Such policies are essential faaisuisg a stable and productive agriculture industry.

Adapting to climate change:Climate change adaptation is a key driver of agriculture innovation, focusing on resilient
practices and technologies like drougésistant crops and climaseart agriculture. For eg, The International Rice
Research Institute (IRRI) developed fletaderant rice varieties in Asia to help farmers maintain yields despite adverse
climatic conditions. These adaptive measures are crucial for sustaining agriculture productivity in the face of climat
challenges.

Rise of entrepreneurship in agriculture: The rise of agribusinesses and agtrepreneurship, leveraging innovative
technologies, is fuelling market growth and enhancing productivity. Companies in the U.S. are pioneering vertice
farming, providing locally grown produce with minimal environméntgact. The adoption of sustainable practices,
such as regenerative agriculture promoted by the "European Green Deal," aims to improve soil health and agricultt
resilience. Additionally, advancements in agriatdt biotechnology is one of the key driver. Genetic engineering is
enabling the development of crops with enhanced traits, with better crop yields and disease resistance, driving mod
agriculture forward.

Looking ahead, breakthroughs in gene editing technologies like CRISPR and blockchain integration for supply cha
transparency are expected to drive the global agriculture market. Autonomous farming equipment, including driverless tract
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and drones for crop monitoring, will revolutionize agriculture practices by enhancing efficiency and precision. Collectively
these advancements are steering the global agriculture market towards a more productive, sustainable, and resilient future

3.2

Threats and challenges for the global agriculture sector:

The global agriculture market encounters numerous challenges that impede its development.

il

3.3

3.4

Climate change:One of the primary concerns is climate change, which results in extreme weather phenomena an
altered climatic patterns that significantly affect crop production. For example, recurrent droughts and floods ca
damage crops and affect overall productiviigrmers in areas such as Skdtharan Africa face specific difficulties

due to erratic rainfall, making it challenging to plan planting and harvesting activities. Likewise, in Australia, extendec
periods of drought have led to considerabksés in crop yields and decreased livestock production, underscoring the
widespread impact of climate variability. These climiaiguced disruptions can contribute to rising food prices and
diminished food security, further complicating the dynamics efglobal agriculture sector.

Cost concerns:The high cost of advanced agriculture technologies is a significant barrier for smallholder farmers in
developing regions like India and VietnaRrecision farming equipment, such as sensors and data analytics, are
expensive and limit productivityzeopoltical tensions and trade restrictions disrupt international supply chains,
increasing costs for producers and consumers. Trade disputes, particularly between major agriculture exporters
importers, can result in tariffs and trade bartiéusther complicating the dynamics of global trade.

Degradation of natural resources:The degradation of natural resources including soil erosion, nutrient depletion,
and water scarcity, poses significant threats to sustainable agriculture. Intensive farming practices, such as monocul
and excessive use of chemical fertilizers, detetéosail health and fertility. In regions like California, overuse of
groundwater for irrigation has drastically reduced water availability. Addressing these challenges requires investme
in sustainable practices and resmumanagement. While regenerative agriculture and conservation are essential, the
face significant hurdles, impacting the global agriculture market and highlighting the need for strateefierniong
solutions.

Success factors in the global agriculture market:

Rapid advancements in technologyThese are reshaping agriculture methodologies. Innovations such as precision
agriculture, intelligent irrigation systems, and sophisticated data analytics have transformed the way farmers utiliz
their resources, resulting in higher crop yields and impt@féiciency. The introduction of agtéch innovations,
including drone surveillance and autonomous machinery, has further streamlined operations, lowering labour expen:
and boosting productivity. Progress in genetidification and CRISPR gene editing has facilitated the creation of
crops that are more resistant to pests, diseases, and environmental challenges. Adding to this, investing
biotechnological research can enable companies to address critical agrisslieseand secure a competitive edge.

Sustainability: This presents another significant opportunity, marked by a growing focus on environmentally friendly
agriculture practices. Both consumers and regulatory authorities are advocating for sustainable approaches, includ
organic farming, regenerative agriture, and integrated pest management. This transition not only addresses pressing
environmental issues but also creates new market opportunities for sustainable goods. Enterprises that commit to tk
practices can appeal to environmentatiypscious consumers while complying with rigorous regulatory requirements.
The rapid increase in population and urbanization in areas such aBakdiie, Latin America, and Africa is leading

to a heightened demand for food and agriculture producthiese regions advanced their agriculture methodologies,
there are promising prospects for investment and collaboration that can result in considerable returns.

Government policies and incentivesThese are crucial in promoting innovation and growth within the agriculture
sector. Numerous governments are implementing programs that offer financial incentives, subsidies, and resea
grants aimed at supporting sustainable agriculture practicebaui@velopment of infrastructure. Organizations that
collaborate with policymakers and utilize these incentives can more adeptly navigate regulatory environments al
seize available opportunities. The critical issues sumdling global food security are prompting investments in
technologies and practices that improve productivity and resilience. This scenario presents businesses with the cha
to create solutions that tackle these challenges, including enhancementsage siod transportation systems,
increases in crop yields, and reductions in food waste.

Global: Market breakup by country (size and % share for CY2023)

Table 4: Market size (production, in value terms) and percentage of top 5 countries in the agriculture sector

Country CY2023 (in $ billion) CY2023 (%)

China

1,425 38%

United States of America (USA) 264 7%
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Country CY2023 (in $ billion) CY2023 (%)
Brazil 175 5%
India 148 4%
Others 1,709 46%
Total 3,720 100%

Source: FAO, IMARC group, ICRA Analytics

The total market size of the global agriculture market stands at $3720 billion. In terms of market size (in value teems) in t
global agriculture marketChina dominates the market with ~38% share followed by USA at ~7%, Brazil at ~5% and India
taking the fourth position at ~4%.

3.5 Global export breakup by country (value & % share for CY2023)

Table 5: Export share of top 5 countries in theagriculture sector

Country CY2023 (in $ billion) CY2023 (%)
United States of America (USA) 76,149 13.8%
Brazil 75,138 13.6%
China 37,850 6.9%
Canada 25,933 4.7%
Australia 20,029 3.6%

Source: FAO, USDA, ICRA Analytics

USA and Brazil togethetontribute about 27% to the global agriculture exports with relatively lower consuming population
compared to China, which remains at third position with 6.9% share despite its dominant share in world agriculture productic

3.6 Brazil agriculture market
Chart 15: Production value of Brazil ds agriculture mar
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During CY2023, the agriculture market for Brazil reached a production value of $ 174.7 billion representing a CAGR of 5.79
during CY2019CY2023. Going ahead, the agriculture market for Brazil is expected to reach a production value of $ 236 billiol
by CY2®9, exhibiting a CAGR of 4.9% during CY2022029.
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Chart 16: Production volume of Brazildés agriculture mat
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In terms of volume, the agriculture market for Brazil reached a production volume of 1,142 MMT in CY2023, exhibiting a
CAGR of 1.5% during CY201€Y2023. Going forward, the agriculture market for Brazil is expected to reach a production
volume of 1,244 MMThy CY2029 exhibiting a CAGR of 1.3% during 202829.

3.6.1

1

3.6.2

Market drivers:

Brazil's agriculture output market benefits from extensive fertile land and a favorable climate, enabling the efficier
cultivation of highyield crops like soybeans, corn, sugarcane, and coffee, supporting both domestic consumption ar
a strong export maet.

The adoption of advanced agriculture technologies, such as precision farming tools, GPS systems, drones, ¢
biotechnology, boosts productivity and reduces costs.

Government initiatives, including subsidies, favorable loans, and research by entities like Embrapa, further driv
agriculture growth.

Brazil's position as a major ethanol producer aligns with the global shift toward renewable energy, enhancing i
competitive edge and promoting sustainable practices.

Technol ogical advancement in Brazilédés agriculture s

The Brazilian agriculture sector is witnessing significant progress due to the integration of various advanced technologi
mentioned as follows:

|l

The use of agriculture drones and remote sensing technologies is increasingly popular in Brazil, providing farme
with advanced tools for crop monitoring and management. Drones equippedghitesolution sensors offer real

time insights into crop health, growth patterns, and potential problem areas. This technology supports timely, target
interventions, reducing crop losses and enhancing overall productivity. Additionally, integratireytdotinology

with data analytics platforms further refines management practices, increasing the precision and effectiveness
agriculture operations.

Precision agriculture is transforming Brazilian farming by utilizing advanced technologies to optimize crop
management and resource use. This technique involves tools likguEd® machinery, drones, and remote sensing

to collect detailed data on soilmditions, crop health, and environmental factors. For example, Solinftec, a Brazilian
company, uses an advanced precision agriculture system with autonomous tractors, drones, and data analy
platforms. Their technology offers higksolution data on domoisture, nutrient levels, and crop health, enabling
precise fertilizer and pesticide applications. This approach improves input efficiency, significantly increases cro
yields, and reduces operational costs. Additionally, it supports sustainable famadtiges by minimizing resource
waste and environmental impact.

Biotechnology is crucial in Brazil's agriculture progress, particularly through developing genetically modified (GM)
crops. Brazilian research institutions and biotech firms are at the forefront of creating crops resistant to pests, diseas
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and harsh environmental conditions. A notable example is the extensive use of Bt cotton, a genetically engineer
variety that reduces the need for chemical insecticides. This innovation has led to higher crop yields and low
production costs.

Data analytics and farm management software are becoming integral to Brazilian agriculture, aiding farmers in makir
informed decisions and enhancing operational efficiency. Technologies like Agrotools and FieldView analyze dat
from weather conditions, #anetrics, and crop performance to provide actionable insights. These platforms streamline
agriculture processes, improve resource management, and increase crop yields. The integration of data analytics \
farm management systems fosters sophisticatdadriven approaches to agriculture, driving continuous
improvements in farm productivity.

Smart irrigation systems in Brazil are advancing rapidly due to recent technological innovations. The SWAMP (Sma
Water Management Platform) project, a collaboration between Brazilian institutions and the European Unior
exemplifies these developments.i§mitiative uses loTbased sensors and data analytics to optimize water usage in
agriculture.

Climate Factors impacting Agriculture

Climate change is the driving force behind more frequent and extreme weather events, including severe drough
floods, and chronic heatwaves, which disrupt crop production and agriculture schedules. These severe weather patt
impact the cropyieldnegai vely and can | ead to reduced yields or
Farmers Welfare predicts a reduction in wheat yields by ~19.3% and ~40% by FY2050 and FY2080 respectively ac
result of climate factors with significant spatéaid temporal variations. Another example is the Australian bush fires
which were intensified by prolonged drought and elevated temperatures in G2Q0TRis devastated around 24.3
million hectares of farmland and severely affected crop yields and livédsto Fr ancedés winter d
consecutive days without rainfall in early 2023. All these highlight the impact of extreme weather on agriculture
productivity and food security globally.

Global water scarcity is a major challenge for the agriculture sector. Changes in weather patterns and erratic monso
have increased the challenges faced due to water stress. This water stress impacts irrigation practices, which in
results in lowecrop yield while increasing operational costs. A prime example of this {Sdlweado River Basin in

the USA which is seeinigwer yields and higher operational costs by way of expensive-waténg technologies and
cutting back on yield areas, as the area faces prol
around 1.8 billion people will be settled in &ions experiencing absolute water scarcity, thus intensifying this global
challenge and putting increased pressure on the global agriculture production.

The rise in global temperatures have led to growth in agriculture pests and diseases. This poses as a significant ris
crop health, yield and productivity. As pttre Food and Agriculture Organization, invasive pests cost around $70
billion annually to the global economy, due to crop loss, lesser yields and increased use of pesticides. For examy
pests like Fall Armyworm have resulted in up to 60% vyield lossesuits of Africa. All these highlight the growing
need to safeguard crops and ensure swidity in the agriculture sector to ensure food security globally.

Climate change has various effects, one of them bsailgdegradation. Due to the process of erosion, nutrient
depletion and salinization, soil degradation can lead to lower soil fertility and agriculture productivity. For example
increased rainfall coupled with deforestation has resulted in severe s@ieiroEthiopia, potentially reducing yields

in certain regions by up to 50% from refed agriculture. The Food and Agriculture Organization (FAO) estimates
~33% of global agriculture land to be aldgadegraded and further projects ~90% to face degradation by CY2050.
Effective soil conservation practices and sustainable land management is required to combat these challenges.

Rising temperatures and shifting weather patterns have resulted in aitigadxility of agriculture zones. This requires
significant adjustments in agriculture practices and infrastructure in the crop zones. For example, coffee plantatio
needed to be relocated to higher altitudes due to increasing temperatures in tropealzbras Brazil. These shifts
reflect the broader impact of climate change on crop viability, affecting local economies and food security negativel

A major by-product of climate change is the rise in sea level, which is increasingly encroaching on coastal region:
This has major ecological implications and can also jeopardize agriculture global processes. Saltwater intrusion ir
arable landsincoastt ar eas | eads to the soil yielding | ess cr
farming has been negatively affected significantly due to saltwater intrusion, resulting in loss of local livelihoods an
risk food security. If curren¢mission trends continue, the global sea levels can witrméss lay up to 1.1 meters by
Cvy2100, as per The I ntergovernment al Panel on CIlir
Vietnamés coastal regions are facing reduced agricu
farming communities face in low lying areas.
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3.7 Spendings by different regions on Agriculture Research and Development (R&D)

Chart 17: Agriculture Knowledge and Innovation Systems spendings (In $ billion)
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Source: OECD (2022), IMARC group, ICRA Analytics

Over the last two decades, USA witnessed an increasgeimding on agriculture R&D from $1.8 billion to $2.8 billion per
year , while India saw a rise from $400 million to $1.
Meanwhile China saw the biggest impact, increasing almost five fioras$1.3 billion to $6.6 billion annually, which is more
than the cumulative spending of USA, India and Brazil.

As per data from the OECD, between CY2@D02002 and CY201&Y2021, annual average spending on Agriculture
Knowledge and Innovation Systems (the term used by OECD for R&D) increased by approximately $1 billion in USA, India
and Brazil (measured in nomindsllars). These investments include a wide range of activities like budgetary financing for
R&D of agriculture and data dissemination, irrespective of public or private institutions or the nature and purposelof resear
It also covers agriculture vocatial schools, higtevel education programs, training for farmers, data collection networks and
information dissemination related to agriculture production and marketing.

3.8 Public R&D Spending and Agriculture Production

Chart 18: Spending on Agriculture Knowledge and Innovation Systems as % of Value Production, CY2019Y2021
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Public R&D Spending and Agriculture Production as a % of agriculture production value were highest for Brazil at 0.9%
followed by 0.7% for USA, 0.4% in China and lastly 0.3% for India. Countries which showcase higher R&D spending hav
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shown significant advancements in crop yields, pest control and sustainable farming practices. Such increased pulhit investr
can also help in development of new technologies, enhanced resilience against climate change and better resource manage
whil e ensuring food security, economic growth and far mer

3.9 Cropping cycles and classification of crops
I ndi aés two major cropping seasons are Kharif and Rabi

Kharif crops are sown at the onset of the monsoons and harvested at the end of the rainy season, aligning with the Ind
subcontinent's southwest monsoon. The word is derived f
coinciding with the seas (around September or October). These crops are also known as monsoon crops as they thrive in
rainy season with abundance of water, in hot and humid climates. These crops are heavily reliant on the monsoons. The am
and timing of rain often becoraerucial in the successful growth of the crops. The Kharif cropping cycle varies in different
regions, as per the arrival of the monsoon winds. Some common kharif crops are rice, bajra, groundnut, cotton, pulses, me
and various oilseeds.

Rabi cropson the other hand are sown in winter and harvested in spring. These types of crops depend on the residual mois
in the soil left after the monsoons and the cooler winter climate. These are also known as winter crops. Rabi cropssequire
water suppt and can typically be grown with irrigation process. Examples of Rabi crops are wheat, mustard, barley, gree
peas, sunflower, coriander, and cumin.

Table 6: Classification of Crops

Parameters Kharif Crops Rabi Crops

Season Sowing period is from earlgummer to miesummer| Sowing period is in winter, typically from October
usually from midMay aligning with the onset {December when the temperatures are comparal
monsoons cooler

Temperature Grown in warm temperatures Grown in cooltemperatures

Water Requires high levels of water, often needs to|Do not require much water supply as water requiren

Requirements submerged for optimal growth are low

Crops Duration Harvesting duration is short, allowing potential for § Longer crop growth cycle resulting in usually one har|
harvests per year per year

Examples Maize, Cotton, Rice, Jowar, Groundnut Barley, Peas, Wheat, Oilseeds, Gram

4. DOMESTIC AGRICULTURE MARKET OVERVIEW:

I ndi ads agricul tur er alaeg kien tolhud padad umptlyays eac kregmy, provi
significantly to Indiabés GDP (approximately ~17.7% in
in agriculture practices, improved technology, rise iregtiments coupled with favourable government policies have led to
robust growth in the sector. Crops like rice, wheat, sugarcane, and cotton dominate the agriculture landscape forming
cornerstone of India's agriculture output.

High yielding crop varieties, modern irrigation techniques, and mechanization of farming process have contributed tb increas
productivity. This has helped stabilize agriculture output and food production. It has also contributed to development al
welfare of millions of farmers all over the country. The government has implemented various schemes like the Pradhan Mar
Fasal Bima Yojana, offering crop insurance, electronic National Agriculture MarReA® which provides a unified online
market to thedrmers, Pradhan Mantri Krishi Sinchayee Yojana (PMK&Nich helps in physical access of water to farm and
increase cultivable land to name a few. But despite these tailwinds, the agriculture sector faces various challenges. Clirr
change is one of thedgest hurdles resulting in changes in weather patterns and erratic monsoon rains. These disruptions &
adverse climatic conditions result in lower crop yield or in extreme cases, crop failure. Water scarcity remains another ma
challenge for India, espally for regions which are reliant on the monsoons for irrigation and farming. Fragmented land
holdings too hinder economies of scale and mechanization of the farming process.

To combat these challenges, there is an emphasis on sustainable agriculture production, along with integration of dig
technology into farming. Precision farming, using real time data and utilizing data and technology for optimum crop yield i
slowing dianging the traditional agriculture landscape, as they help farmers make informed decisions, enhancing productiv
and resilience.

4.1 Market Performance of the Indian agriculture market:

The Indian agriculture market has reached an estimated value of Rs. 12,320 billion in FY2024, in terms of gross value ad
(GVA). Indian agriculture market includes GVA for food grains, sugarcane, nine oilseeds, cotton, and jute. The growth |
recorded ah CAGR of 3.3% during FY 201BY2024. The Indian agriculture market is projected to reach a value of Rs. 14,791
billion by FY2029 in terms of GVA, growing at expected CAGR of 3.5% during FYZ023029.
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Chart 19: India: Agriculture Market: Value (Rs. In Billion) FY2019 -FY2024
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The Indian agriculture market hesached an estimated production volume of 892 million tons in FY2024, growing at CAGR
of 3.2% during FY2019-Y2024. The projected volume is expected at 966 million tons by FY2029, growing at CAGR of 1.8%
during FY2025FY2029.

Price escalation include extreme weather events, which disrupt growing seasons and reduce yields, as well as lower resel
levels that impact water availability for irrigation. Additionally, damaged crops from unpredictable weather patterns hav
adversg) affected farm output, leading to higher food prices. These challenges increase production costs and create suf
constraints, thereby impacting the overall market value within the sector.

Chart 20: India: Agriculture Market: Production volume (in MMT) FY2019 -FY2024
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The market drivers boosting value and volume of growth in the agriculture sector include:

1 Increase in consumer demandincreasing population of India along with rising incomes have resulted in growing
demand for diverse and quality food products, thus boosting production and adoption of advanced technologies.
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i Employment generation As per the Periodic Labour Force Survey (PLFS) conducted by Ministry of Statistics and
Programme Implementation (MoSPI), ~46% of the total workforce of India was engaged in agriculture and alliec
sector during FY2023. This highlights the role of the seict@employment generation in India.

1 Economic contribution- Share of GVA from agriculture and allied sectors is ~ 18.3% of the total economy at current
prices, reflecting the significant role the segment plays in the economy.

i Impact on supply chain The agriculture sector supports various key industries like conspackaged goods (CPG),
retail, agrochemicals to name a dew.

1 Development of rural regions Creation of employment and development of infrastructure adds to rural development.
Agriculture development also leads to improved roads, schools, and healthcare facilities.

i Export and trade- India is a significant global exporter of rice, spices, and tea, which positively affects the foreign
exchange earnings and improves the balance of trade of the nation.

4.2 I ndi aés export Market analysis:

In FY2023, the largest market for exportagriculture was Middle East & Africa. This accounted for 64% of the total exported
agriculture output in terms of value. It was followed by Asia Pacific at 24%, followed by Europe at 7%, North America at 4%
and lastly Latin America at 1%. The total agriaué exports stood at Rs 1,119 billion during FY2024.

Chart 21: I ndiads Agriculture Export Market breakup by
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Source: UN Comtrade, IMARC Group, ICRA Analytics

4.3 Drivers, restraints and opportunities of the domestic agriculture:
4.3.1 Dirivers:
1 Increase in Food demandThe Indian food market is witnessing a radical shift in demand, due to urbanisation, shifts

in gender composition in workforce, increasing consumption rate, demand for higher quality products etc. The risin
population has increased the gap between deraaddsupply, driving the need for effective agriculture solutions.
Furthermore, significant crop losses because of inadequate use of crop protection products are a major challer
Agrochemicals play a key role in improving crop lgi@nd prevention against pests and diseases. With the food
demand projected to reach $1.2 trillion by FY2026, agrochemicals are essential in addressing food security challeng
and driving growth in the sector.

1 Growing agricultureland-1 ndi aés total geographical area amounts
amounting to 139.3 million ha and gross cropped area being 197.3 million ha, reflecting a cropping intensity o
141.6%. Net sown area constitutes around 42% ofotia¢ geographical area. Furthermore, net irrigated area stands
at 71.6 million ha, indicating that a significant portion of land has access to irrigation. This highlights the extent o
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4.3.2

4.3.3

cultivable land and the scope for further enhancement of productivity by way of improved land use and irrigatior
practices in India.

Diversification of cropss Cr op di versi fication has Dboosted I ndia
efficiency, increasing market resilience and overall broadening the range of crops produced in the country. This hel
farmers to mitigate risks related to environmental tadsties and market fluctuations. Various government initiatives
(like Technology Mission on Oilseeds) have incentivized profitable crops to reduce reliance on imports and boo:
domestic production. Additionally, the diversifiaati process also enables better climate and soil management,
increases export opportunities, stabilizes agriculture production and ultimately helps drive the profitability of the
agriculture sector.

Large workforce- As per the PLFS conducted by MoSPI, ~ 46% of the total Indian workforce was engaged in
agriculture and allied sectors in FY2023. It highlights the impact the sectors have on job creation and stabilization
India. To further develop the sectors, Gol basup 10,000 Farmer Producer Organizations (FPOs) to boost farmer
incomes and set ufiLl3Krishi Vigyan Kendra and 684 agriculture technology Management Agencies for training and
propagation of modern technologies to farmers. These sclaerddsitiatives are expected to boost development and
workforce strength in the agriculture segment.

Increased government initiatives Gover nment 6s focus on the agricult
significantly in recent years. Various schemes and policies have been introduced like PMFBY, Minimum Suppol
Price (MSP) which ensures fair pricing for farmers and a stable incortieefor Pradhan Mantri Kisan Samman Nidhi
(PM-KISAN), which provide direct income support to farmers, PMK&Y. These initiatives and policies have been
designed to enhance productivity, support the farmers and boost @eetallal performance.

Threats and Challenges:

Fragmented land holdings Fragmented land holdings act as a major barrier to agriculture efficiency and
modernization. As per the 10th Agriculture Census data, the average size of operational holdings has witnesse
steady decline from 2.28 ha in FY1971 to 1.84 hectares in FY188flrther decrease to 1.41 ha in FY1996 to
ultimately reaching 1.08 ha in FY2016. This trend of steady fragmentation hinders the use of modern farming practic
and reduces overall productivity and is projected to further iserganear future due to increased population and rise

in food production demands.

Inefficient marketing and storage facilities Farmers in India face difficulties in agriculture marketing because of
high transportation costs, price fluctuations, inadequate market infrastructure and exploitation by local traders al
middlemen. Lack of proper storage areas in rural regions furfjgeaeates the problem, resulting in substantial-post
harvest losses.

Improper access to crop insurancelndian farmers face challenges like lack of awareness, inadequate coverage, anc
delays in claim settlements with respect to crop insurance schemes available to them. These issues they face ©
undermines the effectiveness of the policies meant to prbiem from crop losses and financial instability.

Climate change One major impact of climate change is change in weather patterns and severe natural disasters lil
extreme droughts, floods, storms etc, leading to decreased soil fertility, crop yields, and livestock production. Rise
heat stress on crops, water sdgreind stress and increased cost for pest and disease management can further redu
productivity and income.

Lack of proper training and extension facilities The extension facilities in the agriculture sector are unevenly
distributed, leading to many farmers not being able to access training d4odlaie farming practices. This leads to
lower crop yields, higher risk of pests and diseases, lack of knowhedgeding financial assistance, ultimately
reducing their productivity and income.

Opportunities:

Infrastructural investments- India has significant potential for investments in rural infrastructure like irrigation
facilities, improved storage and warehousing, transportation networks etc. These are in place to retlaceegbst
losses and improve efficiency.

Technological advancementAgr i cul ture technol ogyés rapid advance

ecosystem comprising of digital technologies, innovative-sfastand contributions from large technology companies.
Core players in the value chain are adopting di¢fitals to enhance their services and reach.
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- Farmer supplies providers are increasingly leveraging modern technology to establistodaener sales
channels. These helps circumvent traditional middlemen and retailers.

- Both bank and notank financial institutions are leveraging technology to customize their offerings to
farmers' specific needs while also mitigating loan risks. State Bank of India (SBI) has developed the YONC
Krishi app addressing farmers' finance, in@utd advisory needs.

- In farm equipment segment, companies like Mahindra are innovating by providing mechanization as a servic
like tractor rentals. This makes advanced machinery more accessible to farmers.

- Companies which are involved in procurement, processing, and selling agriculture products have starte
integrating backward into the supply chain, thus creating better market linkages for farmers. Through its e
Choupal network, ITC has helped expand itectifrom-farm procurement.

- MoooFarm, a Gurugrathased stastip, along with Microsoft helped tackle mastitis using machine learning
(ML) and help farmers save US$500 million per vy
help develop innovative solutions for farmindpive favouring market growth.

Development of agriculture in underdeveloped areasRising demand for agriculture has expanded the scope for
agriculture activities in regions historically considered agriculturally underdeveloped. In places where irrigation an
resources are scarce, dryland farming techniques have been implemented te ingds and productivity. Other
allied activities like horticulture, floriculture, animal husbandry, and fisheries have also seen a boost in these regior
creating new economic opportunities and enlapiocal livelihoods. Additionally, introduction of modern agriculture
technologies and practices in these regions have slowly transformed them into more productive and economica
viable regions.

Market linkages and export promotion- Gol has implemented various polices to improve market linkages and
export, allowing better access to both domestic and international markets. This comprises of enhancing reach of-
Agriculture Produce Market Committees (APMCs) and also increasing exgfdntghvalue crops. The Agriculture
Export Policy (AEP), 2018 was introduced, with the vision to harness export potential and position India as a glob:
leader in agriculture.

Government Initiatives to Boost Agriculture in India:

The Gol has introduced several schemes to develop the agriculture sector. Some of the most notable ones are as follows:

il

PM-KISAN - PM-KISAN, launched on 24th February 2019, is a central government scheme that provides income
support to the farmers. Financial benefit of Rs. 6080provided in 3 equal instalments in a year (every 4 months),
under the scheme, directly intothe farmens t hei r fami |l ydéds accounts through

Pradhan Mantri Kisan Maan Dhan Yojana (PM-KMY) - PM-KMY, launched on 12th September 2019, is a central
government scheme, which aims to provide security to vulnerable farmer families. It is a contributary scheme whe
the farmers can opt to be a part of the scheme by paying a small contribution sioa femd, which is matched by

the central government.

PMFBY - PMFBY, launched in FY2017, is aimed at providing an affordable crop insurance product which provides
comprehensive risk cover to farmers against all-pi@ventable natural risks (pspwing to posharvest). It also
provides adequate claim amounts to fdmeners. The scheme is available to all farmers and since FY2017, a total of
5549 lakh farmer applications have been insured and Rs 150589 crore paid as a claim under this scheme.

Formation & Promotion of new 10,000 FPOs The Central Sector Scheme (CSS) was launched in FY2021by the
Gol for fAFormation and Promotion of 10,000 FPOsoO,
promotion of FPOs is to be done through Implementing Agencies (I1As) which fertgage Cluster Based Business
Organizations (CBBOSs). These aim to provide professional handholding support to the FPOs for 5 years.

Agriculture Infrastructure Fund (AIF) - The AIF was launched under the Aatmanirbhar Bharat Package to bridge
the existing infrastructure gaps and to mobilize investment in agriculture infrastructure. It is a medium to long terr
debt financing facility, used for investment in viable projects dommunity farming assets and pbosirvest
management infrastructure.

Rashtriya Krishi Vikas Yojana (RKVY) - RKVY, launched as a flagship scheme of the Department of Agriculture

& Farmerso6 Welfare (DA&FW) in FY2008, aims to inc
development plans, while keeping factors like agroclimatic conditions, naturatees@and technology in mind. The
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main focus is to ensure more inclusive and integrated development of agriculture and allied sectors. The scheme \
restricted in FY2023 into the RKVY Cafeteria Scheme, integrating several existing schemes into its ambit, combinin
elements from:

Soil Health Card (SHC)

Rainfed Area Development (RAD)

Per Drop More Crop (PDMC)

Micro Irrigation Fund (MIF)

Paramparagat Krishi Vikas Yojana (PKVY)

SubMission on Agriculture Mechanization (SMAM)

Crop Residue Management

RashtriyaKrishi Vikas Yojana Detailed Project Report Based Schemes (RKDRR)

Agro-Forestry

1 Krishonnati Yojana: The Krishonnati Yojana comprises 11 Schemes/Missions, which aim to develop the agriculture
and allied sectors, to improve farmer incomes and enhance productivity and crop yields.

National Food Security Mission (NFSM)

SubMission on Seed and Planting Material (SMSP)

National Mission on Edible Oils (NME®Dil Palm

Mission for Integrated Development of Horticulture (MIDH)
Integrated Scheme for Agriculture Marketing (ISAM)

Mission Organic Value Chain Development for North Eastern Region
SubMission on Agriculture Extension (SMAE)

Digital Agriculture

4.5 Government Initiatives to Boost Agriculture in India

The central government significantly influences the agriculture sector by implementing regulatory frameworks and diver:
support mechanisms. In recent times, in addition to enhancing farm productivity, the government has prioritized tt
improvement of farrars' incomes. Recent reforms introduced for the agriculture sector encompass:

1 Amendments to the Essential Commaodities Act (ECA)

Produce stock limits can only be imposed under exceptional circumstances such as national calamities ol
famine.

Stock limit would not be applicable to other valtlein participants and processors.
Encouraging private investments in agriculture infrastructure and mitigate risk imfagsiructure.

~146 million farmers can sell their produce to any person/organization anywhere in the country with a PAN
card, as per new reforms.

Removal of statevise restrictions for farmers where they could only sell their crops within the state mandis
regulated by the APMCs previously.
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The Farmers (Empowerment and Protection) Agreement on Price Assurance and Farm Services Ordinance,
2020

- Provides farmers a legal basis to enter into contract farming practice.

- Allows farmers to enter into written agreements with buyers, which might specify terms and conditions of
quality, grade, time of supply price and extension service,-foydar periods.

- The produceds price should be a part of the agr e
in case of any additional amount over the agreed price.

Regulatory Framework for Domestic Agriculture Market:

Agricultural Produce Market Committee (APMC) Acts - Agriculture markets are largely regulated under the state
specific APMC Act 2003 in India. The act designates specific geographical areas as market zones (which a
supervised by state appointed Market Committees), where markets permitted by the gaveremkéowed to carry

out wholesale activities, creating a monopoly and restricting competition.

The Indian Contract Act, 1872 Contract farming in India was initially regulated under the Indian Contract Act,
1872, which was later enhanced with the Model APMC Act 2003. This introduced specific provisions for contrac
farming like mandatory registration of sponsors and disputdutegso mechanisms. But despite its benefits, state
governments were slow to promote contract farming due to resistance from commission agents. The Ministry
Agriculture introduced a draft Model Contract Farming Act, 2018&ebruary 2018, which provided a template for
states to develop their own contract farming policies. In some states contract farming needs registration with fti
APMC, which records contractual agreements and handles disputes.

Essential Commodities Act, 1955The act regulates production, supply, and distribution of essential commaodities to
prevent hoarding and black marketing. This includes foodgrains, edible oilseeds and oils to name a few. The act w
later modified by thé&ssential Commodities (Amendment3tA2020. The act is extremely significant in maintaining
food safety and availability across the nation.

The Seed Act, 1966The act extends across India and aims to maintain and improve the quality of seeds sold an
their production and supply to farmers. By amending the Seed Act, 1966 and Seed Rules, 1968, the bill seeks
enhance competition in the segment. Proposalsdigistration of seed varieties have been proposed under the act by
the Gol, for which the seed industry has submitted observations and recommendations to the government, owing
certain drawbacks and aiming to amend the same.

Impact of Climate Change and Other Factors on Agriculture

Altered Rainfall Patterns: Climate change has led to considerable changes in precipitation patterns, which have
significantly affected agriculture in India, where farming is largely reliant on monsoon rains. The unpredictability of
rainfall disrupts established cropping schedulesnmlicating the planning of sowing and harvesting for farmers.
Alterations in rainfall patterns and rising temperatures may shorten the growth cycles of crops, thereby diminishin
the yields of essential staples such as wheatieadFurthermore, variations in precipitation contribute to issues such
as soil erosion, waterlogging, and increased soil salinity, which further undermine agriculture productivity. Thes
disruptions raise serious concerns regarding food security,eadimedin agriculture output can lead to price volatility

and potential food shortages, particularly in regions that are already vulnerable.

Severe Weather Conditions:Events such as thunderstorms, cyclones, floods, cold waves, and heat waves preser
significant threats to agriculture. Thunderstorms and hail can directly damage crops, while cyclones and floods m:
cause waterlogging and soil erosion, severely comprogisiop yields. Cold waves can hinder plant growth and
lower yields, whereas heat waves can induce heat stress, adversely affecting both the quality and quantity of harve
Research has indicated that fluctuations in rainfall @mperature resulting from these extreme weather events lead
to considerable negative impacts on crop productivity.

Increasing Atmospheric Temperatures:The phenomenon of climate change, primarily driven by global warming,
results in a rise in average atmospheric temperatures, which in turn causes considerable alterations in the global clin
system. Research in agronomy has shown that global warmireysatlv impacts agriculture productivity. The
escalation of temperatures associated with global warming is anticipated to diminish the yields of conventional rainfe
and irrigated cash crops, including jowar, bajra, mjlsagarcane, onion, and maize.

Rise in sea levelThe phenomenon of rising sea levels poses considerable challenges to agriculture and food securi
especially in coastal areas. The increase in salinity and the occurrence of flooding associated with elevated sea le
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can result in the deterioration of arable land, thereby diminishing crop yields and jeopardizing the supply of freshwat
necessary for irrigation. This situation not only endangers food production but also threatens the livelihoods ¢
individuals relianton agriculture activities. Furthermore, the rise in sea levels intensifies coastal erosion, leading tc
the loss of valuable farmland and endangering coastal communities. As sea levels continue to rise, saline water n
infiltrate freshwater sources, inclingj rivers and groundwater aquifers, compromising the quality and accessibility of
these essential resources. This intrusion has repercussions not only for agriculture practices but also for drinking we
availability and local ecosystems.

Importance of having a strong R&D set up in agriculture industry for key domestic players

Addressing challenges and sustainabilityR&D plays a critical role in tackling major challenges such as climate
change, water scarcity, and soil degradation. Through targeted research, domestic players can develop sustain,
farming practices and technologies that mitigate these issues. liomsviiom R&D can lead to solutions that
conserve water, enhance soil health, and adapt to changing climatic conditions. By integrating sustainable practic
R&D supports longerm agriculture viability, ensurindiat farming remains productive and resilient in the face of
environmental challenges while contributing to overall ecological balance.

Enhancing competitiveness and growthA robust R&D framework boosts competitiveness and drives growth by
attracting multinational corporations (MNCs) intere
A well-established R&D setup stimulates local economies by fostedingrgation and supporting related industries.
Increased public investment in agriculture R&D demonstrates a commitment to fostering innovation and developme
within the sector. This investment not only aids the grosftdomestic players but also positions the industry as a
global leader in agriculture advancements, attracting further investment and promoting economic development.

Innovation and productivity: A strong R&D setup is essential for fostering innovation and enhancing productivity
in agriculture. By investing in research and development, domestic players can develop new technologies, cr
varieties, and farming practices that significantly improgecalture efficiency and output. This enables companies

to remain competitive in both domestic and international markets by adopting -@dtiegsolutions and refining
farming methods. Effective R&D efforts lead to advancemémat optimize crop yields, lower production costs, and
address emerging agriculture challenges, thereby s
demands.

Improving Farmer Livelihoods: R&D investments play a significant role in improving farmer livelihoods by
developing new marketing strategies and distribution channels that increase farmers' incomes and create n
opportunities. Researdlriven advancements lead to better farming jprastand more efficient resource use, directly
benefiting farmers. By offering practical solutions, training, and guidance, R&D helps farmers optimize their
operations, increase productivity, and achieve higher profitabilitys Tocus on enhancing farming practices and
economic outcomes contributes to the overall Wwelhg and financial stability of farming communities.

GLOBAL AGROCHEMICAL MARKET

Agrochemicals, commonly referred to as crop protection chemicals, have been designed to protect crops from insects, dises
and weeds. Insecticides, fungicides, herbicides, and PGR are examples of the chemical substances which are used to cc
harmful organisms like fungi, nematodes, mites, insects, rodents, and viruses that can damage crops. The applicatior
agrochemicals is crucial for ensuring productive crop growth and is a key component of contemporary agriculture practices

The global agrochemical market reached a value of $ 71.0 billion in CY2023, representing a CAGR of 4.6% during CY201
to CY2023. Going forward, the global agrochemical market is expected to reach a market value of $ 103.9 billion by CY202
growing at a C&R of 6.1% from CY2024 to CY2029. Going forward, the rate of growth in sales realisations is likely to be
higher than the volume growth, thereby keeping the overall sales value growth higher than the volumetric growth. This is d
to several factors drivinprice increases. Firstly, input costs including raw materials, energy, and transportation have surge
compelling producers to raise prices to maintain margins. Additionally, heightened regulatory standards and a shift towe
sustainable, eefriendly agochemical solutions often require more complex, higltet formulations, which are priced
accordingly. Finally, demand for specialized products like biopesticides and herbicides is rising, adding premium grécing to
market. These factors collectivedynsure that the sales value growth rate remains ahead of volume growth.
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Chart 22: Global agrochemical sales value in (billion $), CY2019CY2029F
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On the other hand, in terms of volume, the global agrochemical market reached a volume of 10.03 million tonnes (MMT)
CY2023, growing at a CAGR of 4.0% during CY20C¥2023. Looking forward, it is expected to reach a volume of 13.4
MMT by CY2029, with aCAGR of 4.5% during CY202€Y2029.

Chart 23: Global agrochemical sales volume in (in MMT), CY2019CY2029F
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5.1
511

1

Market drivers, restraints and threats in the global agrochemical market
Market drivers in the global market-
Rising demand for increasing agriculture output: With the global population on the rise, the necessity for food

production is also increasing. This situation has created significant pressure on the agriculture sector to cultivate ma
crops in an efficient and sustainable manner. Agrochemicals, inglpdisticides, herbicides, fungicides, and PGR
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are essential in improving crop yields and safeguarding crops against pests and diseases. The application of th
agrochemicals enables farmers to maximize farmland productivity, thereby minimizing the requirement to convel
additional land for agriculteruse, which is vital for environmental preservation.

Modern agriculture techniques by farmers worldwide The growing recognition and implementation of modern
techniques are contributing to the expansion of the agrochemical market. Educational initiatives, including trainin
programs, workshops, and extension services offered by agriculture organizatiagsaeémical firms, are helping
farmers getting information about the correct application of these products. As larger number of farmers embra
integrated pest management (IPM) and other modern farmitfgpds: the demand for agrochemicals is expected to
increase, thereby bolstering the ongoing growth of the market.

Increasing government assistance and advantageous regulatior&everal countries are putting in place policies
that support the use of agrochemicals to secure food supplies and increase agriculture exports. They are provid
subsidies and financial incentives for farmers to buy and use agrochemicals in regioresjnbeltere is a significant
sector of the economy. Additionally, regulatory frameworks that encourage the safe and efficient use of agrochemica
help to build consumer trust and ensure thatmarket continues to grow while adhering to safety standards.

Technological advancements:The development of more effective and environmentally friendly agrochemical
products is a result of innovations in chemical formulations and application techniques. Precision agricultur
technologies, for instance, allow for targeted application of agra@dals, reducing waste and minimizing impact on
surrounding ecosystems. The increasing popularity of biopesticides and organic fertilizers is due to their sustainal
nature, appealing to environmentally conscious consumergeguthtory bodies advocating for greener agriculture
practices.

Threats and challenges witnessed in the global market are

Environmental and health issues:This factor present considerable challenges. Although pesticides and fertilizers
enhance crop yields, their improper application can result in harmful consequences for the environment. Key issu
include soil degradation, water pollution, and a declingadiversity. Additionally, negative impact on human health
conditions cannot be ruled out. These concerns have prompted heightened scrutiny from environmental organizatic
and the public, leading to a demand for morengent regulations and the creation of safer, more sustainable
alternatives.

Increased competition: The agrochemical industry is characterized by intense competition, which necessitates
continuous innovation, as companies strive to create new and enhanced products that align ehiéimghmey
requirements of farmers and regulatory guidelines. Nevertheless, the substantial expenses associated with researct
development, coupled with the possibility of new products not being embraced by the market, results in considerat
pressure. Saller companies, in particular, may find it challenging to keep up with larger, established firms that have
greater resources to allocate to innovation and marketing efforts.

Emergence of resistance in pests and weeds:significant obstacle in the agrochemical sector is the emergence of
resistance in pests and weeds. The continuous application of identical agrochemicals over time can result in 1
evolution of resistant populations, diminishing the efficacy of thesstanbes. This situation adversely affects
agriculture productivity and compels the creation of new formulations, a process that is ofteortsuming and
expensive. The occurrence of resistance highlights ebessity for integrated pest management approaches and the
rotation of various chemical classes to address this concern. Nevertheless, the execution of these strategies ca
intricate and demands the education of farmers regarding optimal practices.

Environmental activism and the evolving public perception:The growing awareness and concern about any
negative impacts of agrochemicals on biodiversity, soil health, and water quality have led to increasing oppositic
from environmental groups and the general public. Any campaigns and reports emphasizingyarsy afacertain
chemicals can create substantial public pressure on governments and companies to reduce or eliminate their use.
can lead to bans on products, stricter regulations, and a fallriket demand as consumers and farmers choose more
environmentally friendly alternatives.

Strict regulations: The agrochemical market is facing a significant threat due to the increasingly strict regulations
governing the production, sale, and use of agrochemicals to ensure environmental safety and human heal
Governments and regulatory bodies around the wamédtightening their controls due to geopolitical tension, trade
wars etc, which can lead to shortage of raw materials. This includes imposing stricter limits on residue levels, mo
comprehensive testing requirements, and bans onrcéitdirisk chemicals. As a result, companies may face higher
compliance costs, delays in product approvals, and the need to reformulate or discontinue products. The increas
practice of organic farming and the expanding demand for biopesticides amic degtilizers are challenging the
conventional agrochemical market. The growing consumer preference for organic products is leading farmers
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decrease their use of synthetic chemicals and transition to organic practices. Biopesticides, made from natural sour
such as animals, plants, bacteria, and specific minerals, are becoming more popular because of their redu
environmental impact and meived safety. This transition is driven by consumer choices and regulatory incentives,
compelling traditional agrochemical companies to evolve and adjust to the shifting market dynamics.

Climate change and erratic weather patterns:Variations in temperature and rainfall can significantly affect the
behaviour of pests and diseases, necessitating the development of new or modified chemical solutions. Additional
severe weather events such as floods, droughts, and storms can tiratigricydture operations and supply chains,
thereby influencing both demand and distribution. To effectively respond to these changes, agrochemical compan
must invest heavily in research and development, whltes an additional financial burden on them.

Challenges related to intellectual property In the international agrochemical sector, challenges related to
intellectual property are of considerable importance, particularly in relation to patents and their expiration. Paten
grant agrochemical firms exclusive rights to manufacture and markatative products for a duration of typically

20 years. This timeframe enables companies to recuperate the significant investments made in research :
development (R&D) and to achieve a return on their investnétdawever, as patents reach their expiration, these
formerly exclusive products become accessible to generic manufacturers, who can offer similar products at reduc
prices. For example, several active ingredient patents are anticipated to expire byn2@ng prominent
compounds such as chlorantraniliprole, flubendiamide, and sulfoxaflor. The emergence of generic competito
frequently results in a substantial decline in prices, which can diminish the market share and profitability of the origins
paent holders. The financial burden of developing new agrochemical products is considerable, often necessitatil
extensive investment in research and development.

The projected market size for gfftent molecules may exceed $ 4.1 billion by 2026, as reported by AgriBusiness
Global (2021).

Prominent molecules include Chlorantraniliprole (Corteva/FMC), which had a market size of $ 1.75 billion in 2019
and is utilized for controlling chewing insects in crops such as soybean, cotton, and maize, with patent expiratic
expected in 2024. Other sificant molecules, including Flubendiamide ($ 507 million, 2024), Sulfoxaflor ($ 190
million, 2027), and Cyantraniliprole ($ 120 million, 2026), will also lose patent protection, thereby creating
opportunities for generic products and intensifying contipetin the fungicide and insecticide markets for various
crops.

According to the same report, 3880% of offpatent active ingredients are generally adopted by generic
manufacturers, with a preference for fungicides and insecticides over herbicides. Howev@Q%08h offpatent
molecules remain unadopted due to festsuch as limited market potential, manufacturing complexities, and
unavailability.

Labor deficit: The labor deficit in the agrochemicals manufacturing sector represents a significant challenge to th
global market, jeopardizing production capabilities, product integrity, innovation, and cost efficiency. This scarcity of
skilled professionals not onlynipacts production levels but also compromises the quality of agrochemical products,
as there is a shortage of personnel who possess a thorough understanding of the intricate processes involved in chel
formulation and manufacturing. Addinally, the limited pool of workers with the requisite skills to operate advanced
machinery and comply with stringent safety regulations increases the likelihood of operational inefficiencies an
potential safety risks. Beyond these operational issuasr, fhortages can result in heightened production expenses.
With a reduced workforce, companies may be compelled to raise wages or invest in automation solutions to sust:
production output, both of which can escalate costs.

Sustainability and corporate social responsibility (CSR)The necessity for CSR within the agrochemical sector is
growing stronger. Various stakeholders, such as consumers, governmental bodies, ajuVenunental
organizations, are paying closer attention to the environmental consequences of agrochemict anodtheir
associated practices. This increasing scrutiny will compel companies to lessen their dependence on harmful chemic
create environmentally friendly alternatives, and adopt sustaiaghleulture methods. Meeting these demands will
necessitate considerable modifications to product lines and business operations, often incurring substantial expen
Furthermore, the shift towards more sustainable practices introduces regulatory diesplagi companies must
navigate diverse global standards and expectations concerning environmental and social accountability.
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5.2 Value Chain Analysis of the agrochemical market

The global agrochemical market value chain involves raw material suppliers, active ingredient manufacturers, formulato
distributors or traders, and end users. A detailed perspective on the same has been provided below:

Raw Material Supplier: The raw material supplier plays a pivotal role at the beginning of the agrochemical value chain,
offering essential inputs such as basic chemicals, minerals, and plant extracts necessary for the production of agrochemi
The supplier's duties involaourcing highquality raw materials, managing inventory, and ensuring timely delivery to avoid
any production delays.

Active ingredients manufacturers: Manufacturers of active ingredients specialize in producing the core chemical components
that form the functional part of agrochemicals. They focus on creating substances such as herbicides, pesticidezeend fertili
that directly impact plant health apdoductivity. These manufacturers ensure that their active ingredients meet strict safety
and efficacy standards by utilizing advanced chemical processes and rigorous quality control measures. Their rolads crucia
they make sure the agrochemicals are both effective and safe for agriculture use.

Formulators: The formulator combines the active ingredients produced by manufacturers with other components to crea
finished agrochemical products. This process involves designing formulations that improve the stability, efficacy, &gd usabil
of these products. Thermulator must consider various factors, such as interactions of ingredients, application methods, an
environmental impact. They ensure that the final agrochemical products effectively achieve their intended purposes, suct
pest control onutrient delivery, while also complying with regulatory requirements and safety standards.

Distributors or traders: Distributors or traders connect manufacturers with end users. They handle logistics, including
transportation, warehousing, and inventory management, ensuring products are delivered on time and in optimal conditi
Their responsibilities also encompassrketing and sales, promoting products, offering market insights, and helping

manufacturers refine strategies based on demand trends and customer preferences. Additionally, distributors provide techt
support and customer education the proper use of agrochemicals, safety precautions, and best practices to maximize produ
efficacy. They also ensure regulatory compliance by managing necessary documentation and adhering to local regulations

End-users: The end users in the agrochemical value chain primarily include farmers, agriculture producers, and agribusiness
who directly apply agrochemical products to crops and soil to achieve specific agriculture outcomes. Their role is crucial
they use thesproducts to increase crop yields, control pests, and manage soil health, directly affecting their productivity an
profitability. The experiences and feedback from end users provide valuable insights into the effectiveness, safetijityand usab
of agrochemicals. Additionally, end users often need support and guidance on optimal application methods and best practi
highlighting the importance of effective communication and service from distributors and manufacturers.
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5.3 Global Market Breakup by Product Type

Chart 24: Global Market breakup by product type during CY2023 (value in terms of consumption)
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During the year CY2023, herbicides dominated the market share in the afwbahemical market accounting for a share of
~41% followed by insecticides at ~30%, fungicides at ~26%, plant growth regulator at ~1% and others (Fumigants at
Pheromones) at ~2%.

5.4 Global breakup by business segments

Chart 25: Global breakup by business segments during CY2023 (in %), (in terms of consumption)
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During the year CY2023, formulation represented the largest business segment accounting for a share of ~59% of the t
global agro chemical market followed by technical segment at ~41%.
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5.5 Global market Breakup by Region
Chart 26: Global market breakup by region in CY2023 (in terms of consumption)
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During CY2023, Latin America dominated the global agrochemical madghent with a share of ~31% while Asia Pacific
represented a market share of ~30%, followed by Europe at ~19%, North America at ~17% and Middle East & Africa at ~3¢

5.6 Global Export Breakup by Country

Chart 27: Global Export Breakup by Country (value terms in $ billion and in % Share for CY2023)
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During CY2023, total agrochemical exports stood at $ 25.3 billion with China leading the market at $ 8.1 billion followed by
United States at $ 4.7 billion, India in th€ Bosition at $ 4.3 billion, Japan at $ 662 million, Brazil at $ 428 million and others
at $ 25.3 billion.

5.7 Brazil Agrochemical Market overview
The agrochemical market for Brazil reached a value of $ 12.6 billion in CY2023 (in trerms of consumption) and has grown

a CAGR of ~10.7% during CY2018Y2023. Going ahead, the agrochemical market for Brazil is expected to grow at a CAGR
of ~10.5% from 2024 to CY2029 valued at $ 23.6 billion.
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Chart 28: Brazil agrochemical sales value in ($ billion)
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In terms of volumes, the agrochemical market for Brazil reached a volume of 1.2 MMT during CY2023, exhibiting a CAGF
of 4.7% during CY2018CY2023. Going ahead, the agrochemiealumes for Brazil are expected to touch 1.9 MMT by
CY2029, growing at a CAGR of 7.9% during CY202%2029. Going forward, sales realisations in Brazil are likely to grow

at a higher rate than sales volumes thereby keeping the overall sales value gybaitithiain the volumetric growth.

Chart 29: Brazil agrochemical sales volume (in MMT)
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5.8 Brazil Market Breakup by Product Type

Chart 30: Brazil Market Breakup by product type, breakup by product type (in %), CY2023 (in terms of consumption)
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During CY2023, herbicides dominated the market in terms of product type in Brazil agrochemical market with a share of 39¢
Fungicides has the second highest market share of approximately ~29% followed by insecticides at ~28%, plant grov

regulator at ~1%nd others at ~3%.
5.9 Mar ket drivers for Brazil s agrochemical mar ket

i The agrochemical market in Brazil is experiencing substantial growth due ¢orttieuous expansion of agriculture

land and production, expected to reach $14.3 billion by CY2024. As one of the top global producers of soybeans, co

sugarcane, and coffee, Brazil has been increasing its cultivation areas to meet the growing glolpa¢siicidemand.

This expansion necessitates extensive use of agrochemicals to boost crop yields and ensure efficient production.

i Brazil's favourable tropical and subtropical climates, along with its diverse ecosystems, support crop growth but al:

lead to increased pests, weeds, and diseases, which necessitates the use of agrochemicals.

i Government policies and agriculture support programs in Brazil have significantly boosted the agrochemical marke
The Brazilian government promotes agriculture productivity and sustainability through subsidies for agrochemice

purchases, tax incentives fagriculture inputs, and funding for agriculture research and development.

1 Technological advancements in agriculture are driving the growth of the agrochemical market in Brazil. Innovation
like precision agriculture, genetically modified crops, and advanced pest management techniques have ma

agrochemical applications more eféint and effective.

1 The rising awareness and adoption of Integrated Pest Management (IPM) practices are positively affecting tl
agrochemical market in Brazil. IPM promotes the strategic use of biological, cultural, mechanical, and chemice
methods to control pests sustainabAlthough it encourages reduced reliance on chemical pesticides, IPM also

incorporates specific agrochemicals as part of a comprehensive pest management strategy.

1 Investment in agriculture R&D is essential for Brazil's agrochemical market. Both the government and private sectt
are developing new agrochemical products to tackle challenges like resistance management, climate change, |
sustainable practices. The Bilaan government, through "Embrapa" (Brazilian Agricultural Research Corporation),

supports agriculture R&D to foster innovation in farming practices and agrochemical products.

1 The rising demand for organic and sustainable agriculture products is influencing Brazil's agrochemical market. Glob
consumers increasingly seek organic and sustainably produced foods, leading Brazilian farmers to ado
environmentally friendly practicesThis shift challenges traditional agrochemical products but also creates

opportunities for biopesticides, organic fertilizers, and othesfeendly agrochemicals.

i The Brazilian government's efforts to improve agriculture infrastructure and provide technical assistance to farme
also stimulate demand for agrochemical products. As a major exporter of agriculture commodities to countries lik

175



China, the European Union, and the United States, Brazil requires high productivity and quality, achievable throug
effective agrochemical use. Meeting the quality standards of international markets is crucial for maintaining an
expandi ng Bfoogpdnt, further drigimgpghe demand for agrochemical products.

6. INDIAN AGROCHEMICAL MARKET

The size of the agrochemicals market in India reached Rs. 344.2 billion during FY2024, reflecting a compound annual grov
rate (CAGR) of 12.6% from FY2019 to FY2024. With its varied agjimatic conditions and extensive agriculture terrain,
India standsas one of the foremost producers and consumers of agrochemicals on a global scale. This market encompass
diverse array of products, including insecticides, herbicides, fungicides, and plant growth regulators, all of whidif@re vita
safeguarding cqms against pests, diseases, and weeds, thus optimizing production levels.

The expansion of the Indian agrochemical market is influenced by multiple factors. The rising population and the resulting fo
demand have created a need for increased agriculture output, subsequently driving the demand for agrochemical prodt
Furthernore, the implementation of modern agriculture techniques and the growth of irrigated arable land have also contribut
to market growth. In addition, government initiatives designed to assist farmers, such as subsidies for agrochemical prodt
and the enmuragement of integrated pest management strategies, have supported this sector.

There is a noticeable trend towards the adoption ofpbgiicides and organic farming methods, spurred by heightened
awareness regarding the detrimental impacts of chemical pesticides on both human health and the environment. The indL
has been encouwsring obstacles, including rigorous regulatory requirements and the prevalence of counterfeit products
Nevertheless, the Indian agrochemical market is set for consistent growth, bolstered by advancements in agriculturg technols
increased mechanizatioand ongoing initiatives to boost agriculture productivity to satisfy the food needs of an expanding
population

Chart 31: India Agro Chemical Market (sales in Rs hillion)
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The India agrochemicals market reached a volume of 0.6 MMT in FY 2024, growing at CAG®R of during FY 2019
FY2024. In terms of value, the market has reached a value of Rs 344.2 billion during FY2024, exhibiting a CAGR of ~12.6!
during the same period.
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Chart 32: India Agro Chemical Market (volume in MMT)
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Going forward, the Indian agrochemicals market is expected to reach a volume of 0.9 MMT by FY2029, growing at a CAG
of 6.9% during FY2025-Y2029. In terms of value, it is expected to reach Rs 532.7 billion by FY2029, at a CAGR of 10.6%
during the same pied.

6.1 Major drivers of the Indian agrochemical market
The major drivers of the Indian agrochemical market are as follows

i Rise in population The Indian market is undergoing rapid transformation, influenced by notable shifts in
consumption behaviours stemming from urbanization, changes in the gender dynamics of the workforce, and risil
consumption levels. As the population continues to grbw,demand for food grains is increasing at a rate that
outpaces production, highlighting the urgent need for effective agriculture strategies. Furthermore, a significant portic
of crop yield is lost annually due to insufficient applioatof crop protection products. Agrochemicals are essential
for enhancing crop productivity, improving yields, and managing pest populations. Additionally, food demand is
projected to escalate, potentially reaching $1.2 trillion by FY2028026. These @nging dynamics emphasize the
critical role of agrochemicals in tackling food security issues and fostering growth within the agrochemical industry.

i Low manufacturing and labour costs India is rapidly becoming a major global manufacturing hub for
agrochemicals, thanks to low manufacturing and labour costs, technically trained manpower, and high productic
capacity. These factors have positioned the country as a competitive pldyeagrochemical industry.

i Growth in | ndi abd sndi@sggricultucelsectarhas grews oolbustly, averaging a 4.6% annual growth
rate over the past six year s, significantly contrib
Economic Survey FY202BY2024 reveals that India remains a e&porter of agriculture products, with exports
reaching $46.4 billion in FY202BY2023. This surge in agriculture productivity and exports is increasing the demand
for agrochemicals, highlighting the sector's roléliiving the agrochemical industry.

1 Regulatory board: The Pesticides Manufacturers & Formulators Association of India (PMFAI), representing 221
entities in the Indian agrochemical sector, has been crucial in driving agrochemical exports by organizing th
International Crop Science Conference & ExhibitionsSGE) in various countries. Through various conferences and
exhibitions, both in India and internationally, and numerous trade delegations, PMFAI has significantly enhance
global visibility for Indian agrochemicals.

1 Innovations: Innovations like direct selling through Farmer Producer Organizations (FPOs) andalirensumer
(D2C) ecommerce platforms are transforming the agriculture ecosystem. These advancements enhance the efficiel
and accessibility of agrochemical prodyatsvolutionizing their marketing and distribution. By leveraging these
channels, agrochemical companies can reach farmers more effectively, reducing reliance on traditional distributic
networks and intermediaries, resulting in cost savingsrereased accessibility for farmers.

i Increase in Cultivated Land: The growth of agricultural land and the introduction of new crop varieties heighten the
demand for insecticides. The cultivation of new crops and the expansion of farming areas necessitate effective p
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6.2

6.3

6.4

management strategies to promote healthy plant development and mitigate crop losses. According to the Land U
Statistics for FY2019, India's total geographical area is 328.7 million hectares, with 139.3 million hectares classifie
as the net sown area ab@l7.3 million hectares as the gross cropped area, indicating a cropping intensity of 141.6%.
Additionally, the total cropped area has risen from 201.18 million hectares in FY2019 to 219.16 million hectares ii
202122, with Maharashtra experiencing an eese from 24.92 million hectares in FY2021 to 25.73 million hectares

in FY2022. This expansion, coupled with the adoption of diverse aneyfetthcrop varieties, further intensifies the
requirement for agrochemicals.

Threats and challenges in the Indian agrochemical market

Lack of knowledge: Many Indian farmers lack scientific knowledge of agronomy and agrochemical usage, relying
heavily on dealer recommendations, leading to suboptimal application practices. This issue, coupled with low usa
of agrochemicals, limits crop yields and agrictétproductivity. With an average agrochemical usage of only 0.6 kg
per hectaré 6 times lower than the Asian average and 4 times lower than the global average (source:tRevE)

is a significant gap between current practices and optisagle. Enhanced education, training for farmers, and seience
based application practices are essential to improve crop performance and yields.

Lack of mega production facilities: India lacks mega production facilities like those in China. In 2023, increased
supplies of lowpriced agrochemical products from China led global companies to raise their inventory levels by abou
45 days between January and June 2023. This surge wasddlby a destocking period due to a slowing global
economy, resulting in a decline in India's agrochemical exports during the first half of FY2024.

Complex registration processindia's registration process for agrochemicals is complex, costly, anddinseming,
posing significant barriers to new entrants and slowing the introduction of innovative products.

Shortage of yellow phosphorusindia faces a significant challenge due to a shortage of yellow phosphorus, a crucial
raw material for producing various agrochemical intermediates, including certain phospasedspesticides and
fungicides. This shortage impacts the production ofalessential agrochemical products.

Opportunities in the Indian agrochemical market

Rise in investment:Indian agrochemical companies are investing heavily in backward integration, investing on the
production of offpatent molecules to reduce dependency on imports from China. They are registepatemoff
products and building strong distributor relatioipshto increase volumes and offer competitive prices. Indian
manufacturers are recognized for their superior quality and-effesttiveness, particularly in producing
organophosphorus compounds, carbon disulfide, and pyrethroid chiesistr

Increase in Research & DevelopmentTraditionally focused on generic products, India's agrochemical industry is
now investing in R&D for patented and novel molecules. This shift is essential for sustainistgrimngrowth and
addressing the annual | o s s amalfungal Hiseds8s. Dewelofing worvebagrechemical m
molecules will provide advanced pest control and modern weed management solutions, establishing India as a lea
in agrochemical innovation.

International collaborations: Collaborations between domestic manufacturers and global entities have acceleratec
technology transfer and knowledge sharing, driving innovations in manufacturing processes.

Value Chain Analysis

The agrochemical industry's value chain in India consists of several essential stages, each playing a vital role ictithve, produ
distribution, and application of agrochemical products. The following outlines a comprehensive value chain for the industry:

Research and Development (R&D):This foundational stage is dedicated to the discovery and formulation of novel
agrochemical compounds and technologies. The primary objective of R&D initiatives is to develop innovative solutions fc
pest control, weed management, and disease prevespietifically designed to address unique agriculture challenges.
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Identification and Registration: Newly developed agrochemical products are required to undergo a rigorous registration
process to confirm their compliance with regulatory standards. This process includes extensive evaluations of effigacy, saft
and environmental impact. Adhering to wdagory requirements is essential for market entry and guarantees that the products
are both safe for use and effective for their designated purposes.

Technical Manufacturers: In India, technical manufacturers are integral to the value chain, specializing in the production of
potent chemical compounds. Their responsibilities encompass the synthesis and refinement of active ingredients, which
subsequently utilized by formutats to develop final products. These manufacturers guarantee that the ingredients are not on
highly effective but also customized to meet the specific requirements of various crops or plants, thereby addressing disti
agricultue challenges.

Formulation and Packaging: Formulators are responsible for creating end products by combining active ingredients with
various substances, including solvents, carriers, stabilizers, and additives. This formulation process is essentiahiat ensure
the agrochemical is not only effiéve but also safe and uskiendly. The design of effective formulations is vital for the overall
performance of agrochemical products, significantly impacting their efficacy, safety, and the experience of the user.

Sales and Distribution This stage pertains to the marketing, distribution, and sale of agrochemical products to farmers an
distributors. It includes management of supply chains, inventory, and logistics to ensure that products are delivarsdr® end
efficiently.

End Users End users, such as farmers and gardeners, apply agrochemical products to control pests, weeds, and diseases
overall success of these products is largely dependent on their proper application by end users and their effectivenes
improving agricultire yields and protecting crops.

6.5 Market Breakup by Product Type (value wise)
Chart 33: Breakup by product type (in %), FY2024 (in terms of consumption)

Plant Growth Others
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Source: IMARC Group, ICRA Analytics

Insecticides currently dominate the Indian agrochemical market at 55% of the total market size followed by herbicides at ~22
fungicides at ~19%, plant growth regulator at ~1% and others at ~2%.
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6.6 Market Breakup by Business Segments (Value Wise)

Chart 34: Breakup by business segments (in %), FY2024 (in terms of consumption)
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Source: IMARC Group, ICRA Analytics

During FY2024, the formulation business segment dominated the market, accounting for a share of 56% while the share
technical segment stood at ~44%.

6.7 Export Market Breakup by Region (Value Wise)

Chart 35: Breakup by region (sales value in Rs billion and export share in % terms), FY2024
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Source: IMARC Group, ICRA Analytics

During FY2024, Latin America represented the largest market segment for exported agrochemicals from India with a mar}
share of 32% of the total export in terms of value followed by North America at ~23%, Asia Pacific at ~21%, Europe at ~14
and Middle Eat and Africa at ~10%.

6.8 Trade flows (Export vs Import)

| ndi a @Geports af agrochemicals in FY2024 stood at Rs. 336.4 billion while its total imports stood at Rs. 100 billion
making India a net exporter of agrochemicals.
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Chart 36: Export-Import breakup (percentage wise)
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Within exports, insecticides exports fell by 17% in FY2024 to Rs. 114.6 billion, fungicides expgresvwby 11% to Rs. 75.9
billion while herbicides exports dropped by 24% to Rs. 134.5 billion during the year. Brazil and USA remained the key marke
for Indian insecticide exporters with a share of 43% and 8% respectively and remained the top two destinations for fungicic
exports as well with a share of 24% and 13% respectively. For herbicides exports, USA and Japan stood as the topdwo prefe
regiors with a share of 40% and 10% respectively.

Within imports, insecticides imports grew by 14% to Rs. 44.4 billion, while fungicides impoegsedeby 11% to Rs. 23.1
billion and herbicides imports declined by a sharper 20% to Rs. 31.3 billion in FY2024. China and USA remained the large
exportersb i nsecticides to India with a share of 35% and 25
Netherlands remained to top two exporters to India with a share of 26% and 23% respectively. For herbicides, China and U
continued theidominance with a share of 36% and 20% respectively.

6.9 Regulatory Framework for Domestic Agrochemical Market

I ndi aéds agrochemical regul ati ons e recoaomi fadtosstaral ddvalogmeat @ims. v ¢
They aim at effective use of and agrochemicals while maintaining agriculture productivity and addressing environmental a
wellbeing concerns.

i The Insecticides Act, 1968 and Insecticides Rules, 197This regulates the import, registration, process,
manufacture, sale, transport, distribution and use of pesticides while ensuring prevention of risk to humans or anime

i The Pesticide Management Bill, 2020t was launched on March 23, 2020, by the Minister of Agriculture and Farmer
Welfare. Its aim is to revamp the pesticides regulatory framework in India. This bill is set to substitute the prevailing
Insecticides Act of 1968. Its primary purpose is to taguthe manufacture, import, sale, storage, distribution, use and
disposal of pesticides, thereby guaranteeing the safety of humans, animals and overall environment. This bill aims
addressing the shortcomings of teeisting Act, enhancing pesticides safety standards, developing regulatory
processes and promoting environmentally friendly and effective pesticides.

i Regulatory Bodies:

- Central Insecticides Board and Registration Committee (CIBRC)Under the Pesticide Management Bill,
2020, the Central Pesticides Board is set to be established by the government, with the purpose of providi
expert guidance on scientific and technical issues related to pesticide regulation. The Board will assumnr
regonsibility in advising both central and state governments on several issues including the planning o
norms, best practices for pesticide manufacturers, laboratories and pest control oparatiiion, the
board will be accountable for developing model protocols for pesticides management and response, there
ensuring an alencompassing approach towards public health and safety.

- Food Safety and Standards Authority of India (FSSAI):It regulates the presence of pesticide residues in

food products, thereby guaranteeing consumer food safety. FSSAI ensures safety in food supply chain |
establishing standards for permissible residue levels and monitors compliance.
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6.10 | ndi a6 s HubifosAgrochemicas

i Low-Cost Manufacturing: Owing to the low labour costs and favourable fiscal policies, India has developed an
i mportant cost advantage in agrochemical manufactu
companies to reduce their production costs as compared todethedoped nations. India has become a competitive
player in the global agrochemical market as a result of these cost efficiencies.

i Manpower & Production Capacity: India has a large number of technically trained people, which is required for the
complicated processes involved in agrochemicals production. India has considerable amount of unexploite
production capacity, which can be used to meet both internatiodiébea demand.

1 Government Focus:Make in India, Startip India, PLI scheme are few of the many programs launched by the Indian
government to encourage domestic manufacturing and attract foreign investment. These schemes provide finant
incentives, foster innovation and improve infrasture, thereby enhancing the competitiveness of Indian
manufacturing.

1 Supplier diversification post COVID-19: Many global manufacturing giants have rethought their dependency on
China after the pandemic and are looking for alternative manufacturing hubs, including India. This shift away fron
China, reduces Chinese production and creates opportunities for Indrarfatturers to gain a larger share of the
global market.

1 Stringent Environment Norms: India's stringent environmental regulations (Insecticides Act and the forthcoming
Pesticide Management Bill) has created a strong framework for environmental protection in agrochemice
manufacturing. These regulations are comprehensive anedefeled, @suring that environmental impacts are
addressed in a systematic manner. On the other hand, the Ministry of Agriculture and Rural Affairs (MARA) in Chine
regulates pesticides. The highest guideline is "Regulations on the Magrageifesticides” (State Council Decree
677). Pesticide registration, production, distribution, and use in China are all subject to these strict regulations.

7. REGISTRATION PROCESS AND IPR FOR AGROCHEMICALS IN INDIA
7.1 Regulatory Landscapei Relevant Acts and Regulations
I nsecticides Act, 1968 pr i framevwoikfolagrochetisalsnThisrégalatosy ehvinodment & s

intended to guarantee the safe and successful utilization of agrochemicals while balancing agriculture efficiency wi
considerations for health and the environment. Insecticides Act, 1968 anin3dwicides Rules, 1971, and Pesticide
Management Bill, 2020 are the key legislative frameworks governing domestic agrochemical market.

7.1.1 The Insecticides Act of 1968:

India's pesticide regulation is based on The Insecticides Act, 1968. It directs the use of pesticides, as well as their imp
production, sale, transportation, and distribution, to lower the risk of harm to environment, animals, and people. Whi
minimizing adverse effects, the act aims to guarantee the safe and efficient use of pesticides.

Characteristics of the Insecticides Act, 1968:
i Objective: To regulate the use of insecticides and keep the environment, animals, and humans safe.

1 Central Insecticides Board (CIB): It has been established to prompt the central and state legislatures on isst
connected with pesticide guideline. It assumes an essential part in updating and maintaining the Insecticide Schedu

1 Registration Committee (RC): It is liable for the registration of insecticides subsequent to assessing their safet
adequacy, and environmental effect. Only approved pesticides are permitted in the market, as ensured by RC.

1 Central Insecticide Laboratory (CIL): It serves as the primary laboratory for insecticide testing and evaluation to ensu
that safety regulations are followed.

1 Phase 3(e) and Insecticide Schedules: In order to be considered for import, manufacture, transportation, distribut
and use in India, pesticides, including fungicides and weedicides, should be listed in the Insecticide Schedules. In ¢
it is not incluaed in the list, it should initially be added by fulfilling the information necessities for schedule inclusion.
This process involves discussion with the Central Insecticides Board and Official Gazette to be notified.

i Compliance and Enforcement: To ensure only registered and approved pesticides are used, the Act provides

compliance and enforcement framework. The framework summarises penalties for violations which include
imprisonment or fines in cases of noompliance.

182



7.1.2

Important Sections of the Insecticides Act, 1968:

- Section 3: Definitions and Scope of the Act

- Section 9: Registration of Insecticides, including conditions and procedures

- Section 18: Licensing for Manufacture, Sale, and Distribution of Insecticides

- Section 27: Prohibition of Import, Manufacture, and Sale of Misbranded Insecticides

- Section 36: Powers of the Central Government to make rules after consultation with the Central Insecticide
Board.

The Insecticides Rules, 1971:

The Insecticides Rules, 1971 provide the detailed procedures and guidelines necessary to implement the Insecticides Act, 1
They provide a clear framework for the regulation of pesticides and outline the responsibilities of various bodies.

Characteristics of the Insecticides Rules, 1971:

1

7.1.3

Functions of the Central Insecticides Board (CIB):

- Advises on technical matters related to the regulation of pesticides.

- Recommends measures for the safety and efficacy of pesticide use.

Role of the Registration Committee (RC):

- Reviews applications for pesticidegistration.

- Evaluates the safety, efficacy, and environmental impact of pesticides.

- Conducts regular reviews of registered pesticides.

Duties of the Central Insecticide Laboratory (CIL):

- Analyses samples of insecticides for compliance with prescribed standards.
- Provides technical support and expertise to regulatory bodies.

Licensing and Labelling Requirements:

- Specifies the procedures for obtaining licenses for manufacturing, selling, and distributing pesticides.

- Details labelling requirements to ensure that consumers receive accurate information about pesticide use &
safety.

Inspection and Enforcement:
- Empowers inspectors to conduct inspections and take samples for analysis.
- Provides guidelines for enforcement actions against violations.

The Pesticide Management Bill, 2020:

The Pesticide Management Bill, 2020 has been proposed in India as an extensive replacement for the present Insecticides
1968. Some of the key issues with the Insecticides Act, 1968 are (i) restrictive definition of insecticide that only include
formulations specified in the Schedule of the Act, (ii) absence of tolerance limits for pesticide residue-esralifican for
registration and (iii) inadequate penalties for contravention of provisions of the Act. The purpose of Pesticide Mandfjement B
2020 is to better regulate the pesticide industry, keep an eye on poisonings caused by pesticides, and ensure that victim:
compensated. In February 2020, the Union Cabinet of India endorsed this bill, and in June 2021, it was referred tmthe Stanc
Committee on Agriculture for additional consideration. It is anticipated that the bill, which is still being considered;ceiicsu

the Insecticides Act of 1968 once it is approved by the Standing Committee.
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Key Highlights of the Pesticide Management Bill:

il

7.2

Registration Compliance Pesticides will not be registered if they exceed the maximum residue limits on crops as
established by the Food Safety and Standards Act of 2006. This regulation ensures that pesticide residues in fc
products remain within safe limits to protect consuinealth.

Regular Reviews and Suo Moto Authority The Registration Committee (RC) has the authority to initiate suo moto
reviews of any pesticide at any time. Additionally, the RC is required to conduct regular reviews of registere
pesticides to ensure they continue to meet safety and effectivenetardta

Unchanged Data Requirements The bill retains the existing data requirements and guidelines for pesticide
registration, ensuring that the scientific evaluation processes remain rigorous, transparent, and consistent with curr
practices.

Consumer Protection and CompensationUnder the Consumer Protection Act of 1986, consumers have the right to
seek compensation for any damage or injury caused by pesticides. The bill further mandates the establishment ¢
compensation fund, administered by relevant authorities, to supplbviduals who suffer harm or death due to
pesticide poisoning.

Stringent Penalties The bill introduces strict penalties for reaompliance, including fines, imprisonment, or both,
to deter violations and ensure adherence to safety standards. These penalties are designed to enforce compliance
promote the safe use of pesticides ia tharket.

Different Types of Registration

Insecticides Act, 1968 governs the registration of agrochemicals in India and is overseen at the central level by the Cen
Insecticides Board & Registration Committee (CIB&RC). The issues related to the Act's implementation, such as the issuar
of mandacturing licenses, are dealt with at the state level. There are 3 essential types of registrations accessible
agrochemicals.

1.

7.3

Provisional Registration under Section 9(3b):

When a chemical or molecule is presented for the first time in India, provisional registration is permitted. They ar
commonly permitted for a time of two years. It might call for less extensive information at first, concentrating on
preliminary security ad viability.

Regular Registration under Section 9(3):

This is an exhaustive registration process for chemicals, requiring total information submission. It demands a tot
arrangement of information, covering all parts of chemistry, toxicityeffficacy, and packaging. It is intended for
importers or produge who wish to register a current pesticide with various pollutions or determinations. The timeline
and fees has been discussed in detail under Section 5.4.

"Me -Too" Registration under Section 9(4):

After a molecule has already been registered under Section 9(3), this registration is available. Some other organizat
or individual can apply for registration of a similar molecule. It might necessitate demonstrating equivalence to a
already registeredroduct, thereby requiring less exhaustive data in some categories. The timeline and fees has be
discussed in detail under Section 5.4.

Data Requirements and Overall Patent Application Process

Toxicity: Toxicity data is important for understanding the potential risks related with the agrochemicals. This
incorporates studies on intense toxicity, evaluating the impacts of momentary exposure through oral, dermal, a
inhalation routes. Constant toxicity stesl analyze long haul exposure impacts, concentrating on carcinogenicity,
mutagenicity, furthermore, regenerative harmfulness. Ecotoxicology assessments evaluate the effetargetnon
creatures, for example, aquatic life and advantageouswhis environmental fate information depict the substance's
degradation, bioaccumulation, and development through soil, water, and air.

Packaging:Packaging is a basic perspective that guarantees the safe handling and storage of agrochemicals. To en
product stability and safety during transportation, information on packaging materials and design should be give
Users must be informed about pesfhandling regarding the Compliance with labeling requirements, including safety

instructions, usage guidelines, and hazard warnings. The provision of Safety Data Sheets (SDS) is additiona
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compulsory, illustrating detailed precautions for handling, stockpiling, and removal to prevent mishaps and natur:
damage.

1 Chemistry: The chemistry section involves providing detailed information on the agrochemical's identity and
composition, ensuring transparency regarding the chemical's purity. This includes a thorough description of tt
manufacturing process, detailing the raw miaterand intermediates used. Additionally, the physical and chemical
properties, such as solubility, stability, volatility, and compatibility with other substances, must be documentec
Analytical methods for determining the active ingredients iamglrities are also crucial to establish the product's
consistency and reliability.

i Bio-efficacy: The bicefficacy section requires field trial results that demonstrate the agrochemical's effectiveness ir
controlling targeted pests, diseases, or weeds. This section should also include a detailed explanation of the prodt
mode of action, providingisight into how it works and its range of activity. Data on the-desponse relationship is
crucial to establish the connection between the dosage and its effectiveness. Additionally, strategies for resistar
management must be outlinedievent or mitigate the potential development of resistance in pests or pathogens.

7.3.1 Data Requirements and Overall Patent Application Process

Table 7: Type & Depth of Data Requirements Depends on Category Of Pesticide (CategoriX).

Category Description
I Technical grade pesticide, which is not registered for manufacturer/ lambrise in India
Il Technical grade pesticide, which is registered for manufacturer/ Import and use in India
Il Indigenous manufacturer of technical grade pesticide, which is not registered use in India
1\ Indigenous manufacturer of pesticidleeady registered for use in India
V Indigenous manufacturer of new pesticide formulation(s), not registered for manufacturer and use in India
VI New combination pesticide formulation, not registered for use in India
VIl Import of new formulation of pesticide, not registered for import/manufacture and use in India
VIII Indigenous manufacturer of registered/unregistered formulation of microbial bio pesticides.
VIl (a) Bio-pesticides: noiBt & Bs based
VIl (b) Bio-pesticides: Bt & Bs based
IX Indigenous manufacturer of bpesticidesBotanicatTechnical/Formulation

7.3.2 A complete list of Insecticide Registration documents

The registration of insecticides in India requires the submission of various documents to ensure compliancesgutiatiry
standards set by the Central Insecticides Board & Registration Committee (CIBRC). These documents are essential for verify
the insecticide's safety, efficacy, and adherence to legal requirements. Below is a comprehensive list of the keysdocum
required for insecticide registration:

Application Form (Form 1) : The Application Form (Form I) is a crucial document that initiates the insecticide registration
process. It requires the applicant to provide detailed information, including their name, address, contact detailsfiesxd speci
about the insecticide, suels its name, composition, and intended use. The form also requires business information, indicatin
whether the applicant is a manufacturer, importer, or distributor. Accurate completion of this form is vital to avoidioegistr
delays.

Manufacturing License: A Manufacturing License is mandatory for manufacturers seeking to register an insecticide. This
license serves as proof of the applicant's legal authority to produce insecticides and includes details such as thetieense n
issued by the relevant stabr national authority, the validity period of the license, and the production capacity of the
manufacturing facility. This document confirms compliance with regulatory requirements and demonstrates the facility’
capability to manufeture the product.

Import Authorization : The Import Authorization document is essential for importers registering an insecticide. It verifies the
applicant's legal permission to import the specific product into the country. This document typically includes the enpert lic
number issued by ¢hgovernment, information about the approved ports of entry, and a compliance assurance stateme
confirming that the imported product meets national standards. This ensures that the import process adheres to all regula
norms.

Proof of Address: Proof of Address is required for all applicants to establish the business's physical location. Acceptabl
documents include a lease agreement for the business premises, recent utility bills (such as electricity or water) eshowing
address, or a governmteissued certificate verifying the business address. These documents confirm that the business opera
at a legitimate, recognized location, which is essential for regulatory compliance.
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Certificate of Analysis: The Certificate of Analysis is a detailed report that provides laboratory testing results for the
insecticide, verifying its chemical composition, purity, and quality. This document is prepared in accordance with CIBRC(
guidelines and includes a compreheasbreakdown of both active and inactive ingredients, purity assessment results, and
adherence to national or international quality standards. The Certificate of Analysis ensures that the product isfeafevand ef
for use.

Safety Data Sheet (SDS)The Safety Data Sheet (SDS) contains crucial information about the hazards associated with th
insecticide and provides guidance on safe handling practices. It includes detailed descriptions of the product's physical
chemical properties, potential itaand environmental risks, and recommended safety precautions for handling, storage, an
disposal. The SDS is an essential document for ensuring the safe use and management of the insecticide.

Toxicological Data: Toxicological Data provides important information on the insecticide's toxicity levels for mammals,
wildlife, and aquatic life. This data includes both acute toxicity studies, which assess the effectstefrshexposure, and
chronic toxicity studieswhich examine the lonrterm health risks. Additionally, ecotoxicological assessments evaluate the
impact on nortarget species and the environment. These studies are conducted at recognized facilities in compliance w
CIBRC guidelinego ensure a thorough safety evaluation.

Bio-efficacy Data:l t val i dates the insecticideds efficacy agains
preliminaries that duplicate genuine circumstances identification of pests the insecticide can contrelatind mvestigation

of its viability against standard medicines. To establish the product's practical efficacy in pest management, tesinegl is req
to be conducted at the approved facilities following CIBRC guidelines.

Technical Specifications:The insecticide's composition must be detailed in Technical Specifications submitted by applicants
This incorporates an exact list of active ingredients with their focuses, data on pollutions and their rates, and facts on ¢
adjuvants used to upgrade theoduct's performance. To ensure the regulatory standards, these particulars are vital fo
understanding the productoés formulation.

Shelf-Life Data: Dat a rel ated to insecticideds stability during
from stability tests that confirm the item's consistency over the long run, claims about the item's life span, and prescrib
stockpiling condions to keep up with ideal timeframe of realistic usability. Such information is essential for guaranteeing the
insecticide stays powerful all through its expected use period.

Labels and Leaflets:In accordance with the Insecticide Rules of 1971, seven copies of the proposed labels and leaflets mt
be submitted. The name, composition, intended use, safety instructions, precautions, first aid measures, and detgils regat
regulatory compliance ol to be included in these materials. Appropriate labelling is required for directing clients on the
protected and powerful utilization of the insecticide.

Analytical Test Reports: Analytical Test Reports are important for a sample of the insecticide applied for registration. To
guarantee the product's consistency and dependability, these reports, which should be produc&ddymiesting facilities,

ought to include irdepth amlysis, graphs, spectra, calculations, and validation. These reports support the product's quality ar
compliance with CIBRC testing standards.

Characterization of Active Ingredient: Data from the characterization of active ingredient must be provided by applicants
for technicalgrade insecticides. To confirm the active ingredient's chemical structure and purity, spectroscopic analysis lik
Ultraviolet, InfraRed, Mass, and Nuclear Magtic Resonance spectra are used. To ensure the ingredient's consistency
comparative data with standard reference materials are also required.

Fee Payment ReceiptAs a proof of payment, the Fee Payment Receipt is used for the registration cycle, usually in the forn
of a bank draft or demand draft made out to the relevant authority. The payee's information, the amount paid in ac¢brdance \
the fee schedule for thregistration category, and confirmation of the transaction ought to be included in this receipt. Presentin
this record is fundamental for finishing the registration application.

7.3.3 Pesticides Registration Process
The CIBRC requires an online application for pesticide registration. Abssbd system called the Computerized Registration
of Pesticides (CROP) application was developed to make this process easier. Its purpose is to streamline the entre registr:

process and make it more effectiVi® add an insecticide to the list, the product must be classified either into Category 9(3) or
Category 9(4).

Registration under Category 9(3):

1. Inclusion in the Insecticide schedule and Registration Category 9(@)Category 9(3) involves detailed data
requirements, including bio efficacy and toxicity testing. Section 9(3) includes TI (Technical Import), FI (Formulation
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Import), TIM (Technical Indigenous Manufacture), F (Formulation Indigenous Manufacture.), BAP¢Biides),
Export.

Data Requirements:Category 9(3) requires comprehensive data, including results from bio efficacy and toxicity tests
for determining the insecticide's safety and effectiveness.

Application for Import Permission: Under Category 9(3), to import samples for bio efficacy and toxicity testing, an
application for Registration Testing Trial (RTT) should be submitted utilizing Form C. T. The RTT application makes
it easier to import the samples that need to be testecite sure they meet regulatory requirements.

Submission and PaymentApplication in form | to Registration Council (RC) + Payment of the fees by demand draft.
Form | is required to submit the registration application to the RC alongside the instalment of charges. The charg
are normally paid through an interest draft, vistiould be included with the application.

Data Scrutiny and Registration Grant: When the application and associated data are submitted, they are examined
by the expert group. The RC may grant the registration certificate based on their evaluation. This endorsement is gi\
in Form Il or 1, contingent upon the case and class ofsamént.

Registration under Category 9(4):

1.

7.3.4

Inclusion in the Insecticide schedule and Registration Category 94¢ategory 9(4) has a more streamlined process
with fewer requirements. It includes TI (Technical Import), FI (Formulation Import), TIM (Technical Indigenous
Manufacture), F (Formulation Indigenous Manufacture.)

Data Requirements:Category 9(4) requires lesser extensive data.
Application for Import Permission: It is not required under this category.

Submission and PaymentApplication in form | to Registration Council (RC) + Payment of the fees by demand draft.
Form | is required to submit the registration application to the RC alongside the instalment of charges. The charg
are normally paid through an interest draft, vistiould be included with the application.

Data Scrutiny and Registration Grant: When the application and associated data are submitted, they are examined
by the expert group. The RC may grant the registration certificate based on their evaluation. This endorsement is gi\
in Form Il or Ill, contingent upon the case and class osgnént.

Flowchart of the Patent Application Process

Innovation/Patentability
Assessment
Application Filing Optio_nal - Establish Early
Priority Date & Further
Development
Provisional Patent
Application (Optional)
Non-Provisional Patent
Application Filing
Patent Examination
PostGrant
Patent Grant Considerations

187



7.3.4(a) Patent Application Process in details:

The patent application process for agrochemicals involves several key steps tinselbectual property rights for innovative
solutions. Here's an overview of the process:

Innovation/Patentability Assessment:The first step in the patent application process is to evaluate the patentability of the
agrochemical innovation. This involves determining whether the invention is novel armbwions. It is also essential to
identify all inventors involved and estadhi clear ownership rights to prevent any future disputes.

A comprehensive prior art search is conducted to identify existing patents and related literature. This search heljgs asses:
novelty of the innovation and ensures that it does not overlap with existing patents. Analysing prior art also provides valua
insights into the competitive landscape and helps inform the patent strategy.

Application Filing: Once the innovation's patentability is confirmed, the next step is to prepare the patent application. Thi
involves drafting a detailed description of the invention, including supporting experimental data and creating any necess:
drawings ordiagramséht i | |l ustrate the inventionds design and func

Provisional Patent Application (Optional): Filing a provisional patent application is an optional step that establishes an early
priority date for the invention. This allows the inventor to secure a filing date while continuing to develop and refine the
invention before submitting a full ngprovisonal application.

Non-Provisional Patent Application Filing: The final step is to submit a complete faovisional patent application. This
application includes a thorough description of the invention, specific claims that define the scope of protection, quitethy re
drawings. The application must be accomparig the payment of the requisite fees. This-poovisional application initiates
the formal examination process, during which the patent office evaluates the invention's novetipyinoasness, and
industrialapplicability.

These steps ensure that the agrochemical innovation is protected under intellectual property laws, providing the inventor
company with exclusive rights to the invention and the ability to prevent others from using, selling, or manufacturing th
patentecproduct without permission.

Patent Examination: The patent application goes through assessment by the patent office, after filing. During this stage, th
applicant should respond to solicitations for additional data, tending to any concerns or complaints raised by the @xaminel
push the applicationhead.

Patent Grant: The patent is granted, if the application meets all prerequisites and effectively explores the assessment cyc
The inventor gets a patent certificate, which awards selective privileges to the development, keeping others from makit
utilizing, or sellirg the licensed agrochemical without consent.

PostGrant Considerations: After the patent is granted, the creator should screen for potential infringements and enforce thei
rights if needed. Also, to keep the patent active and enforceable, renewal fees at regular intervals must be paid.

7.4 Timelines and Fees

As shown in the table below, the registration procedure consists of a number of essential steps, each of which has its «
distinct timetable:

Table 8: Timelines and Fees

Activity 9(4)1 "Me -Too" Registration 9(3) and 9(3b)i Fresh Registration

Documentation and Form 1 Verification 0.5 month 1 month

CIB&RC Analysis 1-3 months 6-12 months

Sample Submission, Collection & Analysis 2-6 months 2-6 months

MRL Fixation (Ministry of Health) 1-2++ months 3-12 months

Registration Certificate Issuance 2 months 2 months

OVERALL PROCESS Minimum 6 months Minimum 1236 months
The application fee for registering an unregister&d in
alreadyr egi st ered under another person's name, the fee is

change.
Testing and Analysis Fees for Agrochemicals:

In addition to registration fees, testing fees are essential for verifying the safety and efficacy of agrochemical produc
According to Gazette Notification No. 892 dated 13.12.2018, the testing fees are revised based on the method of analysis:
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7.5

Insecticides with Known Active Ingredients:

a. Gas Chromatography: 6,500 per sampl e

b. High-Per f or mance Liquid Chromatography (HPLC): 7,
C. UV-Vi si bl e Spectrometer: 5,500 per sampl e

d. Fourier Transform InfriRed Spectrometer (FTI R): 6,000 per s
e. Titrimetric: 4,000 per sampl e.

Bio-Pesticides with Known Active Ingredients TestingFee 4, 000 per sampl e

Bio-Pesticides with Unknown Active Ingredients:

a. Nucl ear Polyhedrosis Virus or Granulosis Virus:
b. Bacteria Only: 2,000 per sampl e

C. Fungi onl y: 2,000 per sampl e

d. Comprehensive (I, [ [ T I I 6,000 per sampl e

Insecticides/BiePesticides with Unknown Active Ingredients:
a. Liquid ChromatograpmMass Spectrometry (LMS ) : 15,500 per sampl e
b. Gas Chromatographylass Spectrometry (G®I1S ) 10,500 per sampl e

Other Formulations: The fees for testing or analysis of formulations not specified in the schedule will be determined
by the Central Government or authorized officers as needed.

Coverage on Post Registration Obligations

After agrochemicals have been registered with the CIBRC or identical regulatory bdelvesoanmitments should be satisfied

to keep up with the compliance and guarantee the safe and effective utilization of these products. These commitments incl
different perspectives, for example, product labelling, quality control, reporting, and axthéoesafety and environmental
regulations. The most important pasgistration commitments for agrochemical items are:

1.

Labelling and Packaging Compliance

i Accurate labelling: To guarantee that all agrochemical items are named as per the regulatory guidelines. |
includes important information like the active ingredients, directions for use, safety precautions, and capacit
conditions.

i Packaging Standards Maintain packaging standards to guarantee the wellbeing and dependability of the

item all through its timeframe of realistic usability. During transportation and handling, improper packaging
also prevents accidental spills or exposure.

Quality Control and Manufacturing Standards

i Adherence to Quality Standards In order to ensure that the quality of the agrochemical product remains in
line with the registered specifications, Great Manufacturing Practices (GMP) should be followed.

i Batch Testing In order to ensure that the product meets the required chemical and biological standards
regular quality control tests on production batches to be conducted. Records of such tests also to be maintair
for regulatory inspections.

Safety and Environmental Compliance

i Environmental Protection: To prevent contamination and harm to ecosystems, agrochemical products
should comply with environmental regulations, with proper disposal of waste and unused products.
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i Safety Measures To protect workers handling agrochemicals during production, transportation, and
application, safety measures should be implemented. Along with that, safety training and appropriate persor
protective equipment (PPE) should be provided.

4, Monitoring and Reporting

i Adverse Effects Monitoring: Lay out frameworks to screen and report any adverse impacts or incident:
because of the utilization of agrochemical items. Regulatory authorities to be promptly notified in case of an
safety concerns or product failures.

1 Usage Data Collection: Gather and retain information on the use of the product, including application rate
and geographical dispersion. This data might be expected for occasional surveys by regulatory bodies.

5. Product Stewardship and Customer Support

1 Customer Guidance: End users must be informed about the benefits and risks associated with the product ¢
also guidance must be provided on correct use and handling of agrochemicals.

i Technical Support: For effective application and management of the product, technical support and advic
must be provided to the customers.

6. Compliance with Regulatory Updates

i Regulatory Changes: The product must remain compliant with the regulatory requirements and all update
must be tracked. Changes in labelling, safety data sheets and usage instructions must be amended as pe
new regulations.

1 Renewal and Reegistration: In case of changes in product formulation, use pattern, or safety profile, renewal
of the registration must be applied.

7. Documentation and RecordKeeping

i Record Maintenance: Comprehensive records of production, quality control tests, adverse effects must |
maintained and should be readily available for inspection by regulatory authorities.

i Confidentiality Agreements: As per intellectual property regulations, confidential business information and
trade secrets must be protected.

8. GLOBAL INSECTICIDE MARKET:

Insecticides are specialized agents, either chemical or biological in nature, that are formulated to manage or eratlicate ins
which present considerable risks to agriculture, public health, and infrastructure. These substances are integral t@agontempc
agriculture practices, safeguarding crops from detrimental pests, thus improving yields and supporting global foo@gecurity.
specifically targeting insect pests, insecticides play a crucial role in curbing the transmission of diseases and neduoing ha
both crops and structures.

They are classified into various categories based on their chemical composition, modes of action, and sources, includ
synthetic insecticides, biological insecticides, insect growth regulators (IGRs), and natural insecticides. Each catieigsry pro
unigue advantages and uses, illustrating the wide range of strategies available for effective pest control in differemeagricultt
and environmental setting.

1. Synthetic insecticidesare chemically engineered substances designed to effectively address specificiatstt
challenges. Among these are organophosphates, which disrupt the nervous systems of insects, rendering t
incapacitated; pyrethroids, which imitate natural rkgmé$ to ensure broaspectrum and lontasting control; and
neonicotinoids, which obstruct nerve transmission, providing targeted and effective pest management options.

2. Biological insecticidesare derived from natural sources such as bacteria, fungi, or viruses, and specifically targe
insect pests. For example, Bacillus thuringiensis (Bt) produces proteins that are highly toxic to certain insects whi
being completely harmless to humans andnals, offering a safe and environmentally friendly option for pest
management.

3. Insect Growth Regulators (IGRs)are substances that disrupt the developmental processes of insects, interfering witt
their growth and reproductive cycles. IGRs are employed to manage pest populations over time, representing a strat
that is generally safer and less toxic to humansaaimals compared to traditional insecticides.
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4, Natural insecticidesare derived from plant or other natural sources, for e.g. neem oil and pyrethrum. These material
are often preferred due to their lower environmental impact and reduced toxicity-targenspecies, making them
sustainable and eddendly alternativego synthetic chemicals.

8.1 Market size of the global insecticide market:

During CY2023, the global insecticides market reached a market value of $ 21.1 billion exhibiting a CAGR growth of ~4.89
during CY2019CY2023. Going forward, global insecticides market is expected to reach a value of $ 31.2 billion by CY2029
representingg CAGR of 6.3% during CY202€Y2029.

Chart 37: Insecticides Market: Sales value (in $ billion)
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In terms of volume, the global insecticides market reported a volume of 2.1 MMT in CY2023, representing a CAGR of 7.0¢
during CY2019CY2023. Looking forward, globahsecticides market is expected to reach a volume of 2.8 MMT by CY2029,
exhibiting a CAGR of 4.5% during CY2022Y2029. Higher sales value CAGR of 6.3% than volume CAGR of 4.5% is on
account of higher sales realisations expected during the period C?2R24

Chart 38: Insecticides Market: Sales volume (in MMT)
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8.2

8.2.1

Market drivers, restraints and success factors of the global insecticide market

Market drivers -

The global market for insecticides is driven by several essential factors that tackle significant challenges in pést botitrol
agriculture and public health sectors

il

8.2.2

Rising demand for enhanced agriculture productivity A primary catalyst for this market is the rising demand for
enhanced agriculture productivity. With the worl dobés
yields to ensure food security and satisfy the needs of an expanding tjpopulasecticides are crucial in this
endeavor, as they safeguard crops from pests which can lead to substantial yield reductions. For instance, in India,
use of insecticides is vital for sustainingtton production levels, which are important not only for local consumption
but also for international trade. This increasing demand for greater agriculture output emphasizes the pivotal role t
insecticides play in modern farming practices, underscahieig significance in achieving food security.

The increasing prevalence of vecteborne diseasesThis factor represents a significant factor driving market
expansion. Insecticides play a vital role in managing disease vectors, particularly mosquitoes, which transmit iliness
such as malaria and dengue fever. The World Health Organization (WHO) phastred the essential function of
insecticides in decreasing malaria cases, particularly in areas likBah#ivan Africa, where their application has
resulted in notable declines in both disease inddeand mortality rates. The WHO's ambitious targets for 2030,
which aim for a 90% reduction in global malaria incidence and mortality, highlight the persistent necessity for effectivi
insecticides in public health strategies aimed at addressing thegedif¢éening diseases and enhancing overall health
outcomes.

Growth of agriculture endeavours into new and previously underexplored regionsThe growth of agriculture
endeavours into new and previously underexplored regions is significantly increasing the demand for insecticides.
farming extends into areas such as the northern latitudes of Russia and Canada, new pest challengesregeirge that
effective management strategies. This geographical expansion brings forth a range of pest species that have not t
encountered before, highlighting the need for theettggment and use of insecticides tailored to target these unique
conditions. For example, as agriculture activities advanced into the northern territories of Canada, the implementati
of specialized, pesesistant insecticides becomes crucial for sadedjng hewly established crops from emerging and
potentially harmful threats.

Increasing sustainable practicesThe growing trend toward sustainable agriculture practices is fuelling a rising
demand for ecdriendly insecticides. As environmental awareness increases among farmers and consumers, there i
marked preference for natural and less toxic insecticidésatlym with sustainability objectives. Products derived
from plant sources, such as neem oil and pyrethrum, are gaining popularity due to their lower environmental impa
and reduced toxicity to netarget species.

Technological advancement:in addition, advancements in technology related to insecticide development and
formulation are significantly contributing to market expansion. Innovations like targeted delivery systems anc
integrated pest management (IPM) strategies are enhancing taeefif insecticides while simultaneously reducing
their environmental impact. A notable example is the emergence of smart insecticides that release active ingredie
upon detecting specific pests, representing a major techioaldgeakthrough. This method not only increases the
efficiency of pest control but also promotes sustainability by minimizing chemical usage and focusing solely on th
pests that are present.

Advancement of precision application technologiesThe advancement of precision application technologies,
including drones and automated sprayers, has transformed the way insecticides are distributed. These innovati
allow for more accurate and efficient application, reducing waste and lesseningvittoemmental impact of pest
control efforts. By utilizing these cuttingdge technologies, the industry can more effectively meet the complex
demands of modern agriculture while prioritizing environmentalvatdship. This emphasis on precision and
sustainability is crucial for adapting insecticide use to the evolving needs of agriculture and environmental challenge

Restraints withessed in the global insecticide market:

The global insecticides market encounters several key challenges that hinder its growth and development.

|l

Increasing regulatory scrutiny: One of the key significant restraints is the increasing regulatory scrutiny and the
implementation of stringent environmental regulations. Governments across the world are enforcing tighter contro
on the use of chemical insecticides to reduce their fiatesnvironmental and health impacts. For instance, the
European Union's REACH (Registration, Evaluation, Authorization, and Restriction of Chemicals) regulation
mandates thorough safety assessments for insecticides, edriafelay the approval of new products and limit the
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8.2.3

use of certain chemicals. These regulatory hurdles lead to higher compliance costs for manufacturers, ultimate
impacting market growth and slowing the pace of innovation.

Insecticide resistanceThe development of insecticide resistance among pests presents a serious challenge. Ov
time, many insect species have evolved resistance to commonly used insecticides, diminishing their effectiveness
requiring the continuous development of new foratiohs. For example, the resistance of malesiaying
mosquitoes to pyrethroids has become a significant concern for public health efforts, complicating the control c
vectorborne diseases.

Increasing apprehension:A notable limitation is the increasing apprehension regarding the detrimental effects of
insecticides on notarget species and ecosystems. There is an escalating recognition and critique of the influence
chemical insecticides on beneficial insectstipalarly bees, which play a crucial role in pollination. The reduction in
bee populations has been associated with specific insecticides, leading to calls for more sustainable a
environmentally friendly pest management stratedidis transition in consumer and regulatory inclinations towards
safer alternatives exerts pressure on the industry to evolve and may ultimately reduce the market share of conventic
insecticides.

Success factors in the global insecticide market:

Sustainability: A significant factor contributing to success is the rising demand for sustainable and environmentally
friendly insecticides. As public awareness of environmental issues increases, there is a noticeable transition towa
products that pose minimal risks the ecosystem and naarget organisms. Insecticides sourced from natural
ingredients, such as neem oil, are gaining popularity due to their lower ecological impact. Firms that prioritize thes
ecofriendly alternatives can secure a sub8td market share and attract consumers who are environmentally
conscious.

Technological progressA key determinant of success in the global insecticides market is the adoption of innovation
and technological progress. Firms that allocate resources towards the creation of advanced insecticide formulatic
and sophisticated application technologiesJuding precision agriculture tools and intelligent insecticides, are
strategically positioned for expansion. For example, the use of drones for targeted insecticide application not on
improves efficiency but also reduces enviromtaé repercussions.

Emergence of smart insecticidesthe emergence of smart insecticides, particularly those featuring contelbede
mechanisms, guarantees that active ingredients are dispensed solely in the presence of pests, thereby enhancing
effectiveness. These technological advancements ssldne growing demand for efficient and environmentally
sustainable pest control solutions, rendering them essential for maintaining a competitive edge in the market.

Expansion into regions of agriculture industries: Moreover, establishing strategic alliances and venturing into
emerging markets are crucial for achieving success. Collaborations among industry leaders, academic institutions, :
regulatory agencies can foster innovation and support the creation oatetégest management (IPM) approaches.
These partnerships also aid in navigating intricate regulatory landscapes and identifying new market prospec
Expanding into regions where agriculture industriesexteriencing rapid growth, enables companies to meet the
increasing demand for effective pest control solutions. Organizations that adopt these strategies witdngppeld

to thrive in the global insecticides market. Additionally, investing in leeahufacturing facilities and distribution
systems in these emerging markets can further enhance market presence and optimize supply chain operations.
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8.3 Market breakup by region

Chart 39: Market breakup by region during CY2023 (in %, value in consumption terms)
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During CY2023, Asia Pacific region dominated the given market segment with a market share of ~42%. It was followed &
Latin America at ~34%, Europe ~10%, North America at ~9% and Middle East and Africa at ~5%.

8.4 Market breakup by application

Chart 40: Market breakup by application during CY2023 (in % terms) (value in consumption terms)
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During CY2023, the key segmeitracting the application of insecticides was the cereals & grains at ~40% followed by fruits
& vegetables segment at ~37%, cash crops at ~10%, plantation crops at ~3%, speciality crops at ~2% and others at ~8%.

8.5 Value chain analysis:
The globainsecticide market value chain involves research & development, raw material procurement, manufacturing, quali

control and assurance, packaging, distribution & logistics;used industries and pestarket surveillance. A detailed
perspective on the sahas been provided below:
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Research and Development (R&D)The research and development (R&D) phase plays a pivotal role in the global
insecticides market, concentrating on the formulation of new products and improving the existing ones. This pha
encompasses comprehensive laboratory investigations aimed aifyidgntpotent active ingredients and
understanding their mechanisms. Field trials are essential for assessing both efficacy and safety in practical settir
Regulatory assessments are critical to guarantee adherenceratiateal standards established by organizations such
as the U.S. Environmental Protection Agency (EPA) and the European Chemicals Agency (ECHA). Additionally, th
R&D phase involves the exploration of innovative technologies, including biological cagtaks and integrated

pest management (IPM) strategies, to ensure that new products effectively tackle emerging pest issues ¢
environmental challenges. Collaboration with academic institutions and research organizations further strengthe
R&D initiatives, providing access to cuttiregige scientific knowledge and novel technologies.

Raw Material Procurement: The procurement of raw materials is a critical component in the manufacturing of
insecticides, necessitating the sourcing of active ingredients and additional elements required for formulation. Typic
raw materials include synthetic chemicals such agipsgiels and neonicotinoids, alongside natural products like neem
oil and various plant extracts. Suppliers are required to comply with rigorous quality standards and regulatory mandat
to guarantee the efficacy and safety of ¢hesterials. This process also entails the establishment of dependable supply
chains to ensure the consistent availability of kaglality raw materials. Procurement strategies frequently involve
evaluating suppliers for their capacity to provide tracéglaind transparency, which are essential for adherence to
international regulations and maintaining the integrity of the final product. Furthermore, effective procuremen
practices include the assessment o fhick argipcieasiagly&Glsaping n v |
global purchasing choices.

Manufacturing: The manufacturing process entails transforming raw materials into finished insecticides through &
series of intricate procedures. This process involves the careful combination of active ingredients with carriers at
solvents, resulting in various formulaiis such as sprays, powders, or granules. Typically, the process begins with the
creation of a concentrated formulation, which is subsequently diluted to reach the desired concentratafrthBtate

art manufacturing facilities utilize autated systems for mixing, blending, and granulation, thereby improving
accuracy and minimizing human error. Highear mixers and reactors are frequently employed to facilitate the
effective blending of components. The production line integratpsdoessjuality control measures to verify that the
formulations are uniform and comply with regulatory standards. Furthermore, contemporary facilities make use ¢
computercontrolled systems to continuously monitor and adjust manufacturing parameters, ensusisteict
product quality and compliance with safety regulations.

Quality Control and Assurance: The processes of quality control and assurance are essential for guaranteeing th
safety and effectiveness of insecticides. This phase encompasses thorough testing and inspection throughout
production cycle to uphold product standards. Internatioaatisirds, including those established by the International
Organization for Standardization (ISO) and various national regulatory bodies, inform these practices. Testin
procedures involve confirming the chemical compositamiency, and the presence of any potential contaminants to
ensure that insecticides fulfill safety and performance benchmarks. Furthermore, comprehensive quality contr
systems integrate regular audits, creedfications, and validation procedures toimtain consistent quality and
adherence to changing regulatory standards. The application of sophisticated analytical methods, sueh as hi
performance liquid chromatography (HPLC) and mass spectrometry, significantly improves the precision an
dependabitiy of quality evaluations, ensuring that products function as intended and are safe for both users and tt
environment.

Packaging: Packaging is a critical step that involves designing and producing containers that securely protec
insecticides during transportation and storage. This process must adhere to regulatory standards and incorporate s:
features to prevent accidental expies Packaging also includes detailed labeling that provides clear instructions,
safety warnings, and regulatory information. For global markets, packaging designs must comply with a variety c
regulations, such as those from the U.S. EPA améthopean Union's Classification, Labeling, and Packaging (CLP)
Regulation. There is a growing focus on selecting packaging materials based on their environmental impact, with
increasing preference for recyclable, biodegradable, anefriecdly optiors to support sustainability goals.
Additionally, tamperevident seals and chiletsistant packaging are crucial for ensuring consumer safety and
preventing misuse. The use of innovative packaging technologies further enhances protection and usability.
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i Distribution and logistics: It involves the transportation and delivery of packaged insecticides to various markets.
Efficient logistics are crucial for ensuring timely and eefective delivery. This process includes managing supply
chains, warehousing, and transportation whilering to international shipping regulations. Companies must also
navigate customs regulations and documentation for-trosker shipments. Advanced logistics technologies, such
as GPS tracking and automated inventory systéelp, optimize distribution, ensuring that insecticides reach their
destinations promptly and in optimal condition. Reéie monitoring of shipments allows for quick responses to
delays or disruptions, preserving product integrity and ensuring custorséactain.

i End-User Industries: Insecticides are distributed to various ersr industries, including agriculture, public health,
and pest control services. In agriculture, insecticides protect crops by combating pests that threaten yields and qual
In public health, they are usedrfvector control, targeting insects like mosquitoes that spread diseases. Pest contro
companies use insecticides to manage pests in residential, commercial, and industrial settings. This stage invol
understanding the specific neaafseach sector and ensuring insecticides are applied effectively to address different
pest challenges. Tailoring formulations and application methods to the unique requirements of each industry enhan
efficacy and user satisfaction. Additionally, colbahting with eneusers for field trials and feedback helps refine
products to better meet specific needs and regulatory standards.

1 PostMarket Surveillance: | t refers to the ongoing assessment of
their introduction to the market. This process encompasses the evaluation of product efficacy, gathering consun
feedback, and identifying any new challenges, suchhasdevelopment of resistance. Surveillance efforts are
undertaken by manufacturers, regulatory agencies, and research organizations. The World Health Organization (WH
and various national health authorities may perform studiesdluate the effectiveness of insecticides in managing
vectorborne diseases. This feedback mechanism is crucial for enhancing current products, directing future reseat
and development, and ensuring that insecticides adhere to safety and efficaaydstahiue collection and analysis
of realtime data from endisers play a significant role in facilitating prompt updates and enhancements. Additionally,
effective postmarket surveillance includes public reporting systems and databases that monite affeets and
enable swift responses to any emerging safety issues.

9. INDIAN INSECTICIDE MARKET:

The insecticide market in India is experiencing significant growth, primarily fuelled by the necessity for increased foo
production in response to a rapidly expanding population. Farmers are becoming more aware of the financial advanta
associated withnsecticides, including enhanced crop quality and diminished losses from pest infestations. Innovations i
technology, particularly in precision agriculture, are improving the efficiency and effectiveness of insecticide applicatior
thereby reducing waste.

Government initiatives aimed at modernizing the agriculture sector and encouraging the use of advanced inputs are furt
bolstering the market. There are numerous opportunities, especially in the area of environmentally friendly options such
biopesticdes, as companies are increasingly investing in sustainable alternatives. The growth of precision agriculture is drivi
the demand for sophisticated insecticides that can seamlessly integrate with these systems, providing targeted soluti
Educational ppgrams designed to inform farmers about the advantages and correct application of insecticides can enhat
adoption rates. Furthermore, the rising global demand for agriculture products offers Indian manufacturers the chance
penetrate international maats by adhering to global standards. Partnerships with research institutions and other stakeholde
can foster innovation and promote market expansion.

The Indian insecticides market reached a value of Rs 191 billion during FY 2024, growing at a CAGR of 12.4% during FY201!
FY2024. Going forward, the India insecticides market is expected to reach a value of Rs 276 billion by FY2029, growing at
CAGR of 83% during FY2025-Y2029.
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Chart 41: India: Insecticides Market: sales value in Rs billion
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In terms of volume, the Indian insecticides market stood at 0.25 MMT during FY2024 growing at a CAGR of ~15.7% durin
FY2019FY2024 and is expected to reach a volume of 0.33 MMT by FY2029, at a CAGR of ~5.6% during FRY20029.
Higher value growth thanolume growth highlights the expectations of higher sales realisations during the forecasted period.

Chart 42: India: Insecticides Market: sales volume in MMT
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9.1 Market drivers, restraints and success factors in the Indian insecticide market
9.1.1 Market drivers:

1 Expansion of Cultivated Land: The growth of agriculture land and the introduction of new crop varieties heighten
the necessity for insecticides. The cultivation of new crops and the expansion of farming areas demand effective p
management strategies to promote healthy plant dewelopand avert crop losses. According to the Land Use
Statistics for 20189, India's total geographical area encompasses 328.7 million hectares, with 139.3 million hectare
identified as the net sown area and 197.3 million hectares as the gross creppétiarating a cropping intensity of
141.6%.

1 Increasing Pest Incidences in Agriculture:Iindia is grappling with significant challenges posed by escalating pest
incidences in agriculture. The findings reveal that the nation suffers an annual crop yield loss of approximately 189
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9.1.2

9.1.3

equating to an alarming economic deficit of arounc
necessity for effective pest management strategies to protect agriculture productivity. Additionally, India is home t
173 invasive species, inaling 47 that affect agriculture ecosystems, with 23 being insects. Pest infestations not only
diminish crop yields but also compromise the quality of agriculture products, resulting in financial difficulties for
farmers and threatening food security.

Enhancing Agriculture Output: India, with a population of 1.4 billion poses rising demand for increased agriculture
productivity to cater to this growing populace. This leads to the utilization of insecticides to shield crops from pest
and diseases. As the necessity for enhancedudtyrrie yields becomes more pressing, insecticides are becoming more
essential in protecting crops from various threats. Furthermore, agriculture and its associated sectors represent
primary source of livelihood in India,ith 70% of rural households relying predominantly on agriculture, and 82% of
farmers classified as small and marginal.

Government Initiatives and Policies:A range of government programs, including subsidies for pest control and
agriculture insurance, facilitate the application of insecticides. The Indian government endorses the use of insecticic
through initiatives such as the Pradhan Mantri Fasal Bimgnéo(PMFBY), which offers crop insurance and
stimulates the demand for pest control products. The scheme titled "Strengthening and Modernization of Pe
Management Approach in India" advocates for Integrated Pest Maeag€lPM) through the establishment of
Farmer6s Field Schools and 31 Central | PM Centres.
and the National Horticulture Mission contribute to enhancing plant protection and agriculturencesitiy
implementing various pest management techniques.

Threats and challenges in the domestic insecticide market:

The Emergence of Pest ResistancMetabolic resistance stands as the most common form of resistance observed in
insects, posing a considerable obstacle to effective pest management. Insects that display metabolic resistance typic
possess increased levels or more proficient variamszyfmes that convert insecticides into harmless substances, thus
reducing the efficacy of the applied chemicals. This type of resistance is largely influenced by genetic factors and tl
frequent use of insecticides. Proymd reliance on the same insecticides can result in the swift emergence of resistanc
among insect and mite populations. This persistent cycle intensifies the challenge, complicating efforts to manage p
populations and highlighting the urgent need foe treation of more innovative and varied pest management
approaches.

Environmental and Health Concerns: The use of chemical insecticides has raised significant environmental and
health concerns, leading to increased regulatory scrutiny. Insecticides, while effective at killing insects, can also po
risks to human health, causing symptoms such as eydiamitaoughing, heart problems, and breathing difficulties
when ingested, inhaled, or absorbed through the skin. The Indian government is increasingly promoting sustainal
agriculture practices and imposing restrictions larmful chemicals, which could impact the growth of the
agrochemical market.

Regulatory Hurdles: The approval process for new insecticide products in India is stringent, requiring extensive
assessments of safety, efficacy, and environmental impact. The Central Insecticides Board (CIB) oversees f
registration of pesticides, and the lengthy apprgvatess can delay market entry and increase costs. Meeting these
regulatory standards demands significant investment, creating a potential barrier to market growth.

Opportunities to be tapped in the Indian Insecticide market:

Implementation of Precision Agriculture: The adoption of precision agriculture technologies, including drones and
remote sensing, is anticipated to transform insecticide application practices in India, facilitating more targeted ar
efficient pest management strategies. The Digital India iiviéids instrumental in this transition, as it encourages
technological innovations in the agriculture sector. For example, the government has granted an extension of its intel
approval for drone usage in pesticg@aying, effective from April 18, 2024, for an additional year. This extension
enables plant protection companies to continue employing drones for precise pest control, which not only enhanc
effectiveness but also reduces waste. Moreover, drone opeetomandated to undergo specialized training that
encompasses the clinical effects of insecticides. These initiatives are aimed at ensuring the safe and effect
deployment of drones, thereby advancing the field of precision agriculture and stimdletirey growth in the
insecticide market.

Increase in R&D and PatentsiInvesting in research and development is driving the creation of innovative insecticide

solutions and improved formulations. Collaboration with research institutions and government bodies supports ne
product development and technological advancements.
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i Introduction of New Products: The introduction of innovative insecticide formulations, which are specifically
designed to improve pest control in essential crops, is expected to propel future expansion within the Indian marke

9.2 Value chain analysis:

The domestic insecticide market value chain involves research & development, registration, technical manufactur
formulations & packaging, distribution and ender. A detailed perspective on the same has been provided below:

Research and Development (R&D)R&D serves as the fundamental basis for innovation within the agrochemical sector. This
phase focuses on the creation of new insecticide molecules and formulations, driven by rigorous scientific inquiry. lResearch
aim to improve the efficacy, safety, carecological footprint of these products. The process entails thorough testing and
refinement of new formulations to guarantee compliance with established standards. Additionally, the preparation of detail
documentation foregulatory approval, which includes safety and efficacy assessments, is vital during this phase. Th
successful execution of R&D initiatives lays the groundwork for the launch of cattigg pest control solutions in the
marketplace.

Registration: The registration phase requires adherence to regulatory protocols to facilitate the introduction of new insecticic
products into the market. Companies are obligated to present comprehensive product information to the Central Insectici
Board & Registrion Committee (CIBRC). This information encompasses details regarding the product's formulation, safet)
profile, environmental considerations, and effectiveness. The approval process entails a thorough examination ofaeientific d
risk evduations, and verification of compliance with national regulations. Upon receiving approval, companies acquire th
necessary certifications and develop product labels that align with legal standards while providing clear instructiens for us
This phase igssential in ensuring that products are both safe for consumers and environmentally responsible.

Manufacturing: Manufacturing is the process of converting raw materials into finished insecticide products. Raw material:
are sourced from domestic suppliers or imported when local options are unavailable. These materials are transported by |
and stored based on pradion schedules and market demand. The manufacturing process involves blending active ingredien
with other components to create the final product, all while adhering to strict quality control standards to ensurecgonsister
and effectivenss. Rigorous quality checks throughout the process ensure that the products meet industry standards and con
with regulatory requirements.

Formulation: The formulation process involves creating insecticides in various forms, such as liquids, powders, granules, al
emulsifiable concentrates, depending on the intended use and target pests. This stage includes extensive testingito ensur
the formulatios are effective against pests and meet safety standards for both users and the environment. Large manufactt
often have irhouse formulators who develop and refine these formulations, ensuring that insecticides are tailored to speci
agriculture needs and are safe for application.

Distribution: Distribution encompasses the logistics of transporting finished insecticide products from manufacturing facilities
to distribution centres and regional warehouses. Effective inventory management is essential to match market demand
accommodate seasonariations. Products are stored under controlled conditions in warehouses to maintain their quality an
efficacy until they reach retailers and emskers. Efficient distribution ensures that insecticides are available when needed and
retain heir effectiveness throughout the supply chain.

Retail: The retail sector encompasses the promotion and sale of insecticides through a variety of channels. This incluc
engaging in agriculture exhibitions, executing advertising campaigns, and implementingnatirketing strategies. A
significant component of this phase is the education of farmers and retailers regarding the advantages and corrent applice
of insecticides. Distribution occurs through a network of agrochemical retailers, cooperatives, angatiseeto farmers.
Retailers are instrumental in facilitating access to insecticides and assisting farmers in selecting the appropriat®iproducts
effective pest management.

End Users: End users, primarily farmers, utilize insecticide products to control pests, weeds, and diseases. The efficacy
these products is contingent upon their correct application in accordance with established guidelines. Effective pestmhanager
not only enlances agriculture yields but also safeguards crops from potential damage, thereby increasing productivity al
profitability for farmers. The proper application of insecticides is vital for achieving optimal results and ensuringsthat th
producst positively impact agriculture practices.
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9.3 Market breakup by application
Chart 43: Market breakup by application during FY2024 in % terms (value in consumption terms)
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During FY2024, as per application, cash crops had the |
~34%, fruits & vegetables at ~12%, plantation crops at ~3%, specialty crops at ~1% and others at ~2%.

9.4 Insecticides export market

Chart 44: Breakup by region (sales value in Rs billion and export share in % terms), FY2024
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During FY2024, the total traded insecticides market in terms of value in India stood at Rs 158.9 billion, out of which totz
export stood at ~Rs 114.6 billion while import stood at ~Rs 44.4 billion. Latin America represented the largest market f
exportedinsecticides from India, accounting for a share of 50% of the total export in term of value. It was followed by Asia
Pacific at ~22%, Middle East and Africa at ~11%, Europe at ~9% and North America at 8.0%.

Herbicide Market
10. GLOBAL HERBICIDE MARKET:

Herbicides, often known as weed killers, are chemical agents specifically formulated to manage undesirable vegetatit
commonly referred to as weeds. They play a crucial role in enhancing agriculture efficiency, promoting crop vitality, an
optimizing harest yields. Prior to the introduction of herbicides, conventional methods for weed management included manu
weeding, utilization of cover crops, and alterations to soil characteristics such as pH, nutrient content, or salinity.

Additionally, natural substances like sea salt, industriaptoglucts, and various oils were utilized for controlling weeds.
However, significant innovations during World War Il resulted in the creation of modern herbicides, which are capable ¢
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effectively targeting a broad spectrum of weeds while preserving the integrity of crops. In contemporary practicessherbicid
are essential components of weed management strategies across multiple sectors, particularly in agriculture, whate their r
adoption by farmers is attributed to their high efficiency and effectiveness. Herbicides can be categorized based on seve
factors, including their selectivity, application methods, and timing of use.

A comprehensive classification is provided below:

Types of Herbicides Based on Specificity

ll

Selective Herbicides These herbicides are designed to target particular plant species, effectively managinc
undesirable weeds while preserving the integrity of the desired crops. Their application is prevalent in agricultur
practices, as they play a crucial role in promgiinop health by specifically addressing only the weed population.

Non-Selective Herbicides Non-selective herbicides serve as comprehensive solutions that impact plant life upon
application. They are frequently utilized for both4sm@ving and possowing burndown, as well as in chemical fallow
and industrial contexts where total eradicationegetation is necessary.

Classification of Herbicides According to Application Method

il

Soil-Applied Herbicides: These herbicides are incorporated into the soil, where they are taken up by the roots o
shoots of developing weed seedlings. To achieve optimal effectiveness, it is crucial to apphgdbestely to the
soil layer and ensure sufficient soil moisture to facilitate absorption.

Foliar-Applied Herbicides: These herbicides are administered directly to the aerial portion of the weeds, where they
penetrate through the exposed plant tissues above the soil. Foliar applications are particularly effective agait
established weeds, as they depend on direct ctonttn the leaves of the plants.

Classification of Herbicides According to Application Timing

1

Pre-Plant Herbicides These herbicides are utilized on the soil prior to the planting of crops, effectively managing
weed populations before sowing occurs. They may be categorized as either selectiveadectore. By removing
weeds before planting, these herbicides crizaterable conditions for the growth of crops.

Pre-Emergence Herbicides:Administered before the emergence of weed seedlings from the soil, these herbicides
are effective in controlling weeds at the sprouting stage, but they do not affect plants that are already established.

PostEmergence Herbicides These herbicides are applied after weeds have appeared and can be either selective
nonselective, with applications possible on soil or foliage. They often necessitate multiple applications to achiev
desired results and should be used cautiousiyngdudiny conditions, as moisture can reduce their effectiveness.

During CY2023, the global herbicides market reached a value of $29.3 billion, exhibiting a CAGR of 5.5% during-CY2019
CY2023. Going forward, global herbicides market is expected grow at a CAGR of ~7% between ©YZI29 to reach a
value of $ 44.9 billiorby CY2029.
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Chart 45: Global Herbicides Market: Sales Value (in $ billion), CY2019CY2029
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In term of volume, the global herbicides market reached a volume of 5.3 MMT in CY2023, representing a CAGR of 2.6¢
during CY2019CY2023. Moving forward, global herbicides market is expected to reach a volume of 7.4 MMT by CY2029,
representing a CAGR of 32 during CY2024CY2029.

Chart 46: Global Herbicides Market: Sales Volume (in MMT), CY2019CY2029
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10.1

Market drivers, restraints and success factors of the global herbicide market

10.1.1 Market drivers -

1

Increasing investment in R&D: Companies are increasingly leveraging investment in research and development
(R&D) as a means to secure a competitive advantage. By innovating and refining herbicides with distinct modes
action and improving bioherbicide formulations, these organizatéwa achieving notable market positioning and
developing customer loyalty through enhanced product offerings. Furthermore, strategic alliances and collaboratio
among herbicide producers, agriculture research institutiodsgavernment agencies play a vital role in advancing
product development and expanding market presence. Such partnerships allow for the exchange of technologi
advancements and broadened market outreach, creating significant growth prospects iniiveoianpetcape.
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10.1.2

10.1.3

Rising demand for food: The global herbicides market is experiencing substantial growth, driven by the rising global
demand for food owing to population growth and the need for increased agriculture productivity. According to
projections by the Food and Agriculture Organization (FAQ), the global population is expected to increase by near
onethird, or 2.3 hillion people, between CY2009 and CY2050. This population surge, along with rising per capita
income, is anticipated tdewvate the demand for higluality food products. As the need for food rises, so does the
demand for effective crop management solutions, making herbicides a vital component of modern agricultur
practices. Herbicides play a crucial role in maximizing gfiefd by effectively controlling weed populations, ensuring

the optimal use of increasingly scarce arable land, which is under pressure from urbanization and climate change.

Shortage of labour: The growing shortage of labour in agriculture sectors across the globe is prompting farmers tc
turn to herbicides as a practical substitute for traditional, lalmensive weeding techniques, thereby increasing the
demand for these chemicals. Furthermdbe herbicide market is anticipated to benefit from advancements in
precision farming technologies, which employ herbicides to improve soil and crop health, minimize weed competitior
and ultimately boost agriculture productivity. fegmers increasingly adopt technologies such as GPS, drones, and
IoT devices for enhanced field management, the demand for herbicides is projected to grow. This strategy not or
improves crop yields but also enhances cost efficiency, establishing pmeaggiculture as a significant growth
opportunity for herbicide producers.

Technological advancementAdvancements in herbicide formulations have led to the development of more effective
and environmentally friendly products, such as stelease formulations, microencapsulation, and redus&d
herbicides. These innovations have resulted in greateriada@hong farmers who seek superior weed control with
minimal environmental impact, thereby propelling market growth. The expansion of genetically modified (GM) crops
is another key factor driving herbicide demand. GM crops sikgbeans and corn, engineered to resist specific
herbicides like glyphosate, enable more targeted and efficient weed management. This has led to high herbicide us
in major GM cropproducing regions such as the United States, Brazil, and Argentina, adricelture practices
heavily depend on GM technology.

Restraints witnessed in the global herbicide market:

Rising prices for bio-based herbicides:The significant expenses linked to bioherbicides represent a considerable
limitation for the market. Although bioherbicides are recognized for their ecological advantages, they frequently enta
higher production and application costs in comparison tohsyict alternatives. This financial gap restricts their
broader adoption, especially among srsakle farmers in developing regions, where sensitivity to pricing is a crucial
factor. As a result, the market penewatiof bioherbicides is limited in these areas, highlighting the need for
innovations that can lower costs and enhance the accessibility and affordability of bioherbicides.

As consumers grow more aware of the potential health hazards posed by chemical residues in food, there is a ris
demand for organic farming practices that minimize or eliminate the use of chemical herbicides. Consequently, the
is a noticeable trend tawds the creation of organic herbicide solutions that meet consumer expectations for safer an
more sustainable agriculture products.

Regulatory restrictions: Environmental concerns and regulatory restrictions are significant restraints on the
herbicides market, as the harmful impact of synthetic herbicides on ecosystems, particularly through soil and wat
contamination, has led to increasingly stringent raguy measures worldwide. Many countries have imposed bans
or restrictions on widely used herbicides like glyphosate due to health and environmental concerns. These regulat
actions have slowed market growth in regions with seistironmental regulations, forcing companies to explore
alternative solutions.

Development of resistanceAnother critical challenge facing the herbicides market is the development of herbicide
resistant weeds. The continuous and excessive use of specific herbicides has led to the emergence of weed specie
can withstand these chemicals, reducing thdecéif/eness. This resistance issue poses a significant challenge for
farmers, who must constantly seek new methods to control these resilient weeds.

Success factors in the global herbicide market:

Advanced agriculture practices:As the global population continues to expand and food security emerges as a critical
issue, the need for innovative herbicide solutions is anticipated to increase significantly. Companies are progressiv
channelling investments into research and devedmtrio formulate more efficient and environmentally sustainable
herbicide products. The advent of precision agriculture technologies, includietfdiwireless sensors and-Ariven
drones, is expected to invigorate therked by equipping farmers with reime data and precise herbicide application
capabilities, thereby improving the overall effectiveness of weed control efforts.
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i Innovations: The expansion of herbicide product portfolios to include targeted solutions for specific crop types anc
regional weed challenges presents a lucrative opportunity for companies to address diverse agriculture needs ac
different geographies. As compasieontinue to innovate and broaden their offerings, the herbicides market is
expected to experience robust growth, driven by the increasing demand for efficient, sustainable, and precise we
management solutions. Syngenta, a major industryeplay capitalizing on its extensive research capabilities to
commercialize novel herbicides like Tetflupyrolimet, designed to meet the specific weed management needs of Asi:
markets. This strategy highlights Syngenta's approach to addressing regidlealgelsawith tailored solutions,
providing farmers with effective tools for crop protection.

10.2  Market breakup by region
Chart 47: Global herbicides market: Breakup by region (in % terms) during CY2023 (in terms of consumption)

Middle East &
Africa
Europe 3%
20% Latin Americg
30%

Asia Pacific
22%

North America
25%

Source: IMARC Group, ICRA Analytics

During CY2023, Latin America represented the largest chunk of global market for herbicides with a share of ~30%. This w:
followed by North America at ~25%, Asia Pacific at ~22%, Europe at ~20% and Middle East and Africa at ~3%.

10.3  Market breakup by application

Chart 48: Global herbicides market: Breakup by application (in % terms) during CY2023 (in terms of consumption)
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During CY2023, cereals & grains used herbicides extensively, with a share of 64% of the total market. Cereals & grains w
followed by fruits & vegetables at ~10%, plantation crops at ~7%, specialty crops at ~6%, cash crops at ~2% and others
~11%.

10.4  Value chain analysis

Global: Herbicides Market: Value Chain Analysis

The herbicide industry's value chain encompasses several key stages given as follows.

Research and Developmen(This stage involvesxtensive scientific research aimed at identifying and developing new active
ingredients with herbicidal properties. It includes significant laboratory work to synthesize new compounds, followed b
rigorous testing through both laboratory and field ttialassess their effectiveness against various types of weeds. Additionally,
this phase involves filing patents to protect intellectual property and submitting necessary documents to regulatooy bodies
approval. These steps ensure that new herbicidessafty and efficacy standards before being introduced to the market.

Raw Material Suppliers: Raw material suppliers are responsible for procuring essential materials from producers anc
delivering them to herbicide manufacturers. These suppliers, along with chemical manufacturers, play a critical role in t
production process. Key materials incdualctive ingredients, solvents, diluents, surfactants, adjuvants, and packaging material
like bottles, drums, and bags, all of which contribute to the herbicide's overall performance. These materials must adhere
specific quality standards to ensure the herbicide products are securely contained and preserved during storage ¢
transportation. This stage also involves negotiating contracts and managing logistics to maintain a steady supply Ghgin. Ensu
the purity and quality ofaw materials is crucial, as any compromise can impact the final product's effectiveness and safety.

Herbicide Manufacturers: Manufacturers of herbicides source raw materials and then transform them into the final products
through steps such as mixing, blending, and filtering, among others. Initially, plants are cultivated in extensive fields ar
harvested at their optimal maityr The harvested plant material is subsequently processed to extract the active ingredient
artemisinin, known for its herbicidal properties. Extraction techniqgues may involve solvent extraction, steam distillation, ¢
supercritcal fluid extraction. Following extraction, artemisinin is purified and concentrated. The final stage of production
involves formulating the herbicide into its ultimate product form, which may be a liquid, powder, or in granular form. This
formulation canalso incorporate additional components, such as surfactants or emulsifiers, to improve the herbicide
effectiveness.

Quiality Control & Assurance: The importance of quality control and assurance cannot be overstated when it comes to ensurir
product safety, efficacy, and reliability. These processes involve thorough testing at multiple stages of productgpfrostartin

the sourcing of raw matef&ato the packaging of the final product. Advanced analytical methods, including chromatography
and spectroscopy, are employed to identify impurities and confirm the composition of active ingredients. Additionally
formulations @ subjected to stability testing to guarantee their effectiveness throughout the designated shelf life. Qualil
assurance teams also evaluate manufacturing processes to ensure adherence to regulatory standards and industry best pr:
implementing carective measures as needed to rectify any discrepancies or potential concerns.

Packaging: Packaging for herbicides is a critical aspect due to the hazardous nature of the product. The packaging design n
incorporate clear labeling, safety instructions, and hazard symbols to protect both users and the environment. Innovation:
packaging arencreasingly focused on enhancing uf@ndliness, reducing material usage, and improving recyclability.
Features like eastp-open caps and precise measuring tools are designed to make the application process safer and m
efficient for endusers, ensuring that herbicides can be applied effectively and safely. Herbicides are typically packaged in bot
formats made from materials such as Polyethylene Terephthalate (PET), barrier bottles, and Polyvinyl Chloride (PVC). PET
particularly faveed for common pesticide bottles due to its durability, chemical resistance, and recyclability, making it the
material of choice in the industry.

Marketing and Distribution: This phase of the supply chain focuses on bringing herbicide products to market and
encompasses all activities related to promoting and selling these products. Marketing and sales efforts are cruang for driv
herbicide adoption within the agriculturector. This stage includes developing marketing strategies and launching promotional
campaigns to emphasize the benefits of herbicides. The distribution process involves transporting the manufactured herbic
from production failities to various markets globally. Distributors play a key role in managing inventory levels to ensure a
consistent supply that meets market demand.
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End-User: The final stage of the value chain involves the-aadrs who apply the herbicide products. This includes farmers,
agriculture businesses, and landscapers who use herbicides in agriculture settings to control weed growth and enhance
yields, followingrecommended guidelines. Pastarket surveillance is a critical component at this stage, ensuring the ongoing
safety and effectiveness of herbicides after they enter the marketmBdst support also involves providing technical
assistance angroduct training to customers as needed. Collaboration with-fuostonal teams is essential to optimize
product offerings and meet customer needs. Regular audits and inspections are conducted to ensure compliance with regul;
standards and to idefitiany deviations from expected performance.

11. INDIAN HERBICIDE MARKET:

The expansion of the herbicide market in India is largely influenced by the growing necessity to enhance food production
order to sustain an increasing population. Farmers are progressively utilizing herbicides to improve crop yields bly effective
conftolling weed growth that could otherwise hinder productivity. Advances in technology, such as the creation of selectiv
and systemic herbicides, contribute to greater efficiency while minimizing adverse effects-tamgabrspecies. Government
efforts to modernize agriculture methods and promote the use of advanced farming inputs further strengthen the herbici
market. The emergence of sustainable agriculture practices, including the implementation of bioherbicides and integrated w
management strategiepresents additional growth opportunities by addressing environmental and health issues.

Furthermore, the rising adoption of precision agriculture technologies is fueling the demand for herbicides that cadbe appl
with greater accuracy and efficiency. Educational initiatives that emphasize the advantages and correct applicatidgaesf herbic
can improve adoption rates among farmers. Additionally, as global markets seek a variety of agriculture products, Indi
herbicide manufacturers have the potential to expand their reach internationally by complying with global quality stathdards a
partrering with research institutions to foster innovation. Key chemical classes in the Indian herbicide market includ
glyphosate, atrazine, 2[4, and newer formulations designed to address evolving weed resistance issues.

The herbicides market in India stood at Rs 77.1 billion during FY2024, reflecting a compound annual growth rate (CAGR) ¢
12.9% from FY2019 to FY2024. The same is expected to reach Rs 134.8 billion by FY2029, exhibiting a CAGR of ~12.5¢
from FY2025 to FY2Q9.

Chart 49: Indian Herbicides Market: Sales Value (in $ billion), FY2019FY2029
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In terms of volume, the India herbicides market reached a volume dfidi27in FY2024, growing at a CAGR 7.8% of during
FY2019FY2024. Going forward, the Indian herbicides market is expected to reach a volume of 0.40 MMT by FY2029
growing at a CAGR of ~8.4% during FY20EY2029.
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Chart 50: Indian Herbicides Market: Sales Volume (in MMT), FY2019FY2029
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11.1.2

Drivers, Restraints, and Opportunities in the Indian herbicide market:
Market drivers -

Increasing demand for effective weed controlThe report titled 'Land Use Statistiasa Glance 20123 to 2021

22" indicates a slight decline in agriculture land, from 180.6 million hectares in FY2019 to 180.1 million hectares ir
FY2022. This decrease in available agriculture land underscoresdhssity for innovative farming techniques that
optimize the use of existing plots. Proper weed management is essential for enhancing the productivity of the
constrained resources. Weeds not only diminish grejuls but also elevate production expenses, degrade product
quality, and interfere with harvesting operations. Furthermore, they obstruct irrigation water flow and can serve ¢
hosts for disease pathogens. In light of these issues, the reliance ondbsrfic effective weed management is
becoming increasingly prominent.

Economic viability: Weeds represent a significant challenge to the agriculture industry in India, leading to
considerable annual losses in crop production. In response to this issue, farmers implement various strategi
including crop rotation, cultural practices, manualkdiag, and the application of chemical herbicides. With the
increasing expenses associated with alternative weed management techniques, a growing number of farmers are oy
for chemical herbicides. These substances allow farmersitieaffy control weed proliferation and mitigate its
adverse effects on crop yields, ultimately enhancing overall agriculture productivity.

Increasing crop lossesWeeds have a considerable adverse effect on crop production by competing with agriculture
plants for vital resources, including light, water, and nutrients, which results in significant economic loss. To addres
this challenge, weed management strategiast prioritize two key goals: minimizing immediate yield losses and
decreasing the quantity of weed seeds present in the soil seed bank. Consequently, there has been a notable rise |
use of herbicides to mitigate crop losses.

Increasing need for enhanced crop production in IndiaThe swift rise in India's population, coupled with a growing
consciousness regarding health, has led to a substantial surge in the demand for superior agriculture products. To r
this demand, it is crucial to optimize crop yields, which necessitatieseaff management of agriculture land to
eliminate unwanted vegetation. Weeds, known for their rapid growth, present a significant obstacle to both cro
cultivation and yield improvement thus facilitagi the use of herbicide will be beneficial to achieve the targeted crop
yield.

Restraints witnessed in the Indian herbicide market:

Herbicide resistance in weedsWhile herbicides have greatly enhanced crop yields and production efficiency, their
overuse and repeated application within the same chemical class can lead to the emergence of ésdiaideveed
biotypes. In India, although herbicides are not atelyiused as in developed countries, the continuous use of butachlor
and isoproturon has led to resistance in weeds suEbhrasochloa colonandPhalaris minor This resistance poses

a significant threat to the sustainalyildf the ricewheat cropping system in the country. Given that plants have natural
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defense mechanisms, herbicide resistance is likely to remain a persistent issue, necessitating ongoing vigilance
the development of new strategies to manage this challenge in the future.

i Environmental and Health Concerns:Environmental concerns associated with herbicides include soil persistence,
groundwater pollution, and the presence of toxic residues in food, feed, and fodder. Herbicides that are highly solut
in water and weakly adsorbed to soil particles, such d&snstilirea and imidazolinone, are particularly problematic
because they can easily contaminate groundwater. Additionally, some herbicides can negatively impact microbi
populations and harm subsequent crops when useaddession. From a health perspective, herbicides pose risks to
humans and animals, potentially causing skin allergies, respiratory issues, and other health problems.

i Regulatory Hurdles: In India, herbicide regulation is governed by the 'Herbicides Act, 1968," under the supervision
of the Ministry of Agriculture. The Central Herbicides Board (CIB) provides technical advice, while the Registration
Committee (RC) is responsible for apprayithe use of herbicides and new formulations. This process involves a
thorough review of the herbicidebds chemistry, bi oe
technical herbicides and 17 combination herbicidestegd in India, but some previously approved herbicides have
been debarred due to toxicity and safety concerns. The stringent approval process, ongoing scrutiny, and the poter
for deregistration based on new safety data create significant reguasdignges. For example, on October 21, 2022,
the Union Ministry of Agriculture and Farmers Welfare issued a notice restricting the use of glyphosate, a widely use
herbicide, due to concerns about its impact on human and animal health.

11.1.3 Opportunities tapped in the Indian herbicide market:

i Sustainable agriculture: Herbicides are essential in modern agriculture, playing a crucial role in controlling weeds
and supporting sustainable crop productivity. By effectively managing weed populations, herbicides help prevel
competition for vital resources such as water,iants, and sunlight, which are critical for optimal crop growth. This
weed control not only maximizes crop yields but also reduces the need for moreitdbosive and costly weed
management methods.

1 Advancements in Herbicide Technology:Recent advancements in herbicide technology present significant
opportunities for companies to address evolving agriculture needs. Innovations such as selective herbicides, improy
formulations, and integrated weed management solutions are leading \the tiés progress. For example, the
introduction of Tetflupyrolimet represents a groundbreaking development in herbicide technology, marking the firs
major new mode of action (DHODH HRAC Group 28) in over 30 yearBiscovered by FMC Corporation with
support from Syngenta Crop Protection, Tetflupyrolimet is designed to effectively control grass weeds in rice crop
across Asia. Syngenta plans to commercialize products containing Tetflupyrolimet in key markets inoldiding
Vietnam, Indonesia, Japan, and South Korea, positioning this innovation as a significant advancement in herbici
technology and offering promising solutions for managing weed resistance and enhancing crop productivity.

11.2  Value chain analysis:

The herbicide industry in India involves several key stages given as follows.

Research and Development (R&D)R&D is a vital stage in the herbicide value chain, where innovations and advancements
are made to meet evolving agriculture challenges. This phase focuses on creatheghieide formulations and improving
existing ones through extensive scientific research, testing, and experimentation to develop effective weed control solution:

Registration: After the R&D phase, the registration stage is crucial for ensuring that new herbicides comply with regulatory
standards before they can be marketed. This process involves submitting detailed data on the herbicide's efficacy, safety,
environmental impet to regulatory bodies, such as the CIBRC in India. The registration process ensures that the product is s
for use and effective in controlling weeds, meeting all required standards before it enters the market.

Raw Material Supply: The raw material supply stage is critical in the herbicide value chain, as it involves the provision of
essential chemicals and ingredients required for herbicide production. Chemical manufacturers produce active ingrediel
solvents, surfactants, andhet components that are vital for formulating herbicides. These materials are sourced from bott
domestic and international suppliers and play a key role in the quality and effectiveness of the final herbicide preducts. T
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availability and quality of these raw materials directly influence the efficacy, safety, and cost of the herbicide farsnulatio
making this stage crucial for ensuring the overall success of the herbicide manufacturing process.

Manufacturing: The manufacturing process involves blending active ingredients with other essential components to produt
the final herbicide product. This process is carried out under strict quality control standards to ensure consistenagdsafety
effectiveness. Rigrous quality checks are conducted at various stages of manufacturing to ensure that the products me
industry standards and comply with regulatory requirements.

Formulation: The formulation of herbicide refers to the material in which it is carried on and its concentration in that carrier
This stage involves creating herbicides in various forms such as liquids, powders, granules, and emulsifiable conbentrates.
choice offormulation is determined by the intended use, application method, and target weeds. Large manufacturers typica
employ irhouse formulators who specialize in developing and refining these formulations to optimize their performance.

Distribution: The distribution stage is responsible for managing warehousing, inventory, and transportation to ensure th
herbicides reach retailers and emgkrs across different regions. Distributors play a key role in maintaining a steady supply
chain, ensuring thiderbicides are available when and where they are needed.

Retail: The retail stage involves promoting and selling herbicides through various channels. This includes participation i
agriculture fairs, running advertisements, and conducting direct marketing campaigns. Herbicide products are distribut
through a networkf agrochemical retailers, cooperatives, and direct sales to farmers. Retailers play a crucial role in educatil
farmers about the proper use of herbicides and their benefits.

End Users: End users, primarily farmers, are the final consumers of herbicides. They apply these products to control wee
and enhance crop yields. Farmero6s decisions on herbici
economic considetimns. Effective herbicide application is essential for improving agriculture productivity and sustainability,
helping farmers manage weeds efficiently while maximizing crop yields.

11.3  Market breakup by application (value wise)

Chart 51: Indian herbicides market: Breakup by application type (in %), FY 2024 (in terms of consumption)
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During FY2024, cereals & grains used herbicides extensively in India, accounting for a share of 68% of the total mark
followed by fruits & vegetables at ~12%, cash crops at ~7%, plantation crops at ~4%, speciality crops at ~3% and others
~6%.
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11.4  Export market breakup by region (value wise)
Chart 52: Herbicides export market breakup by region (in % terms and value in Rs billion), FY2024
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During FY2024, North America represented the largest market for exported herbicides from India, accounting for a share
41% of the total export in term of value. This was followed by Asia Pacific at ~19%, Europe at ~18%, Latin America at ~16¢
and MiddleEast and Africa at ~6%. The market size of total export market stood at Rs 134.5 billion during FY2024 while the
import market size stood at Rs 31.3 billion during FY2024.

Fungicide Market
12. GLOBAL FUNGICIDE MARKET OVERVIEW:

Fungicides are necessary for safeguarding crops against different fungal diseases that can ruin agriculture efficiency. Fu
which include mold, mildew, blights, and rusts, due to the lack of chlorophyll are unable to produce their own carbohydrate
Majority of the crop diseases are fungal in nature as the fungi survives by feeding on living plants or dead organic matter.
recent years, bifungicides, formulations derived from living microorganisms are used as an alternative to conventional
chemical fingicides. These are ecofriendly in nature, aligns with modern agriculture practices which focus on sustainabilit
Fungicides are grouped in view of different measures, identifying their adaptability for the plant, their method of aadivity,
their jobin safeguarding plants.

Chart 53: Global fungicides market sales value and forecast (in $ billion), CY2018Y2029
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The global fungicides market reached a value of $ 18.5 billion in CY2023, representing a CAGR of 3.9% during- CY201¢
CY2023. Going ahead, global fungicides market is expected to reach a value of US$ 24.8 Billion by CY2029, exhibiting
CAGR of 4.2% duringCY2024-CY2029.

Chart 54: Global Fungicide market sales volume and forecast (in MMTmillion metric tonnes), CY2019CY2029
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The global fungicides market reached@ume of 2.3 MMT in CY2023, representing a CAGR of 4.7% during CY2019
CY2023. Going ahead, global fungicides market is expected to reach a volume of 2.8 MMT by CY2029, exhibiting a CAGI
of 2.4% during CY20242Y2029.

Fungicide prices are expected to rise even as volume growth remains moderate, due to a combination of factors. Higher
material costs, tighter regulatory requirements, and investments in advanced, rffaendboformulations are all pushing up
produdion expenses. Additionally, ongoing inflation and supply chain challenges are adding further cost pressures. The
dynamics contribute to price growth, even though sales volume will expand at a slower rate than sales value.

12.1  Market drivers, restraints and success factors of the global fungicide market
12.1.1 Market Drivers in Global Fungicide Market:

The global fungicides market is driven by various growth factors. It is driven mainly by the rising rate of fungal diseases i
crops, such as powdery mildew, rust, and blight. These are worsened by climate change and fluctuations in weather conditi
thereby making fungicides essential for crop protection.

1 Rising emphasis on food securityOne in eight people worldwide continues to suffer from chronic hunger in spite
of advancements in agriculture production. This highlights the basic job fungicides play in upgrading crop yields b
safeguarding against the vast array of pests and diststesompromise agriculture productivity. According to
CropLife India, fungicides are essential for protecting food supply chains from threats posed by over 10,000 inse
species, 30,000 weed species, 100,000 plant diseaske$,000 nematode species as croplands worldwide expand and
populations rise.

1 Technological advancement Technological advancements in the application methods of fungicides in the global
market have significantly improved the efficiency, precision, and sustainability of fungicide use in agriculture. Thes:
advancements are helping farmers to achieve betbgr grotection while minimizing environmental impact and
reducing costs. Here are some key technological developments in fungicide application methods including Precisi
Agriculture and Smart Farming, electrostatic spraying, Nemanulations and Controlled Release Systems, Sensor
Based Application Systems, Robotics and Autonomous Spraying Systems etc.

i Continuous research and development of new fungicide producti order to develop innovative active ingredients
that address the advancing resistance of pests and diseases, agrochemical companies frequently make investmel
research and development. Notwithstanding the intricacies and increasing difficultieduigipg new compounds,
major players have effectively introduced new fungicides that have strengthened their market share, especially
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developed markets like the US, Canada, Brazil, Japan, and the UK. By meeting the demand for improved agricultt
solutions, these innovations not only increase crop protection's effectiveness but also drive revenue growth f
businesses. Few examples afest innovations in the global fungicide market are RNA Interference (RBAsgd
fungicides, Plant Defense Activators, harnessing the power of Microbial Communities, Green Chemistry -and Low
Toxicity Fungicides, Digital Farming Tools for Fungicide Optintiaa etc.

Increase in demand for organic productsBio-fungicides and other natural and chemitak pest control options

are in high demand as a result of consumers' growing demand for organic food products, particularly in North Americ
and Europe. The UN Food and Agriculture Organization reports pipabximately 187 nations across the globe are
presently taking part in organic farming practices, featuring a worldwide shift towards sustainable agriculture. In orde
to meet the increasing demand, organizatioegeswing their portfolios to incorporate bio fungicides, like Syngenta's
"BotriStop," which was launched in Peru and Mexico in CY2021.

Combating malnutrition and food insecurity internationally: Fungicide use is also being accelerated by
international efforts to combat malnutrition and food insecurity. To address food crises, organizations like the Worl
Bank have committed significant resources, such as the $ 30 billion initiative that was@thouMay 2022. These
initiatives aim to enhance crop yields and the availability of food by enabling farmers to utilize -edlgieg
technologies and products and improving agriculture practices

12.1.2 Threats and challenges for global fungicide market:

The global market for fungicides is constrained by a number of significant obstacles that hinder its expansion and pres
difficulties for farmers and manufacturers alike.

il

Risk of surpassing Maximum Residue Levels (MRLs)MRLs denote and monitor the highest amount of pesticide
residue that can be permitted legally in food or feed products, guaranteeing food safety. Regulatory bodies like t
European Food Safety Authority (EFSA), the United States Environmental Protdcjomncy ( EPA) , a
Food Safety and Standards Authority (FSSAI) set these limits to ensure consumer safetymgbance with MRL
regulations can lead to significant financial and legal repercus&iopsoducers, exporters, and businesses.

Farmers must adhere to these MRL standards as global consumers become mecertszdths and governments
tighten regulations, frequently requiring them to invest in technologies and practices that help minimize pesticid
residues. This resulted in admpt of Integrated Pest Management (IPM) practices by the farmers, which focuses on
controlling fungi infestation while reducing the excessive use of chemical fungicides.

The legal MRL in Hong Kong is set at 0.2 ppm (parts per million) and failing to comply with this standard can resull
in severe financial penalties. For instance, importers or sellers of food that exceeds the MRL can be fined up to $50,(
and face imprisoment for six months upon conviction.

Compliance costs It has repercussions for business as well as consumer health and safety. Farmers who surpse
MRLs may have to deal with large penalties, and their produce might be dismissed by domestic and export marke
affecting their profitability. This economic ieative to stick to MRLs is likewise driving a shift towards more-eco
friendly and reasonable farming practices. For example, biological solutions have gained popularity because they hi
reduce the use of chemical crop protection produadstiae phytotoxicity and environmental impact of fungicides.

Resistance to agrochemicalOver the years, the continued use of same type of fungicides has led to an increase il
fungal resistance, rendering many traditional chemical solutions less effective. E.g. resistance to Quinone outsi
inhibitor (Qol) fungicides has been detected inesalfungal pathogens. In South Dakota, Qol resistance was detected
in the frogeye leaf spot pathogen of soybean, Cercospora sojina, in 2019.

Additionally, in Europe and the United States, resistance to Qol and Demethylation inhibitors (DMI) fungicides ha:
been reported in crops like wheat, grapes, and apples, while in Southeast Asia, rice farmers face resistance issues
pathogens such age blast, complicating crop management and protection efforts. The rice blast disease caused |
the fungus Pyricularia oryzae has become one of the greatest concerns of rice farmers in Vietnam.

Reluctance to good agriculture practicesNew variants of the disease that are insensitive to the fungicides have
emerged despite years of research and the development of strategies to lessen its impact. Due to economic press
to maximize shorterm profits, some growers are reluctant toyf@linbrace good agriculture practices like controlled
fungicide application within dosage limits and crop rotation.
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12.2  Global Fungicide Market Breakup by Region (in value terms)

Chart 55: Global fungicides market breakup by region (in %), CY2023 (in terms of consumption)
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In CY2023, Latin America represented the largest market for fungicides globally, accounting for a share of ~30% of the tot
market. Latin America was followed by Asia Pacific at ~29%, Europe at ~25%, North America at ~13%, and Middle East an
Africa at ~3%.
12.3  Global Fungicide Market Breakup by Application

Chart 56: Global fungicides market breakup by application (in %), CY2023 (in terms of consumption)
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In CY2023, cereals & grains represented the most popular application for fungicides globally, accounting for a share of ~47

of the total market. Cereals & grains was followed by fruits & vegetables at ~43%, specialty crops ~2%, cash crops at ~1
plantatdbn crops at ~1% and others at ~6%.
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12.4

Global Value Chain Analysis

Value Chain Analysis of Global fungicide market

Product research and development, raw material suppliers, fungicide manufacturers, quality control and assurance, packag
marketing and distribution, and end users are all parts of the fungicides industry's value chain.

il

Research and developmentt is the most important phase in this industry value chain. It includes broad lab research,
field preliminaries, and getting regulatory approvals. R&D Innovations can be used to discover new active ingredien
that are less harmful to the environment arate effective against fungi that are resistant.

Raw material supplier: Suppliers of raw materials acquire these essential components from producers anc
subsequently supply them to manufacturers of fungicides. The process of fungicide production initiates with th
sourcing of raw materials, which encompasses a range of chemizhactive ingredients, including sulfur, copper
compounds, specialty amines, synthetic chemicals (such as triazoles and strobilurins), as well as natural sourc
Prominent chemical companies, including BASF and Bayer, ofter asrsuppliers due to their substantial production
capabilities and extensive supply chains. The procurement process is characterized by stringent quality assessm
and the establishment of lottgrm partnerships with dependable suppliers to ensureséstemt availability of critical
ingredients.

Fungicides manufacturers: The manufacturing process entails the procurement of raw materials from suppliers,
which are subsequently subjected to a series of procedures to yield final products. This phase of manufacturing focu
on the transformation of raw materials into complétengicide products through chemical synthesis and formulation
into various forms, including liquids, powders, and granules. The procedure involves the combination of active
ingredients with inert materials to produce formulatithreg are both usdriendly and effective in minimal quantities.

Quality control & assurance: Quality control (QC) and quality assurance (QA) are essential elements in the fungicide
industry, ensuring that products are both effective and safe while meeting stringent regulatory requirements. G
involves thorough testing of raw materials;procesganaterials, and finished products to detect any deviations from
established quality standards, such as the FDA's Current Good Manufacturing Practices (cCGMPSs). This proce
includes chemical composition analysis, efficacy testigginst target fungi, and environmental impact assessments.
QA encompasses the systematic procedures and processes that guarantee consistent product quality throughou
manufacturing cycle, including process validation, meticulous documentation, laerbiack to Good Manufacturing
Practices (GMP).

Packaging:Packaging is a critical aspect of the fungicides market, ensuring the safe transport, storage, and applicati
of products. Effective packaging preserves the chemical stability and integrity of fungicides by protecting them fron
environmental factors sues moisture, light, and temperature fluctuations. Additionally, packaging must comply with
regulatory standards to prevent leaks and contamination, adhering to international standards like T@@pi 487
AFNOR NF 41517, and ASTM G 21, to ensutke safety of handlers and users. Liquid fungicides are typically
packaged in bottles made from materials like COEX, PET, and aluminium, while solid fungicides are often package
in bags made from watesoluble materials or aluminium.

Marketing and Distribution: Marketing strategies encompass a range of activities including advertising, educational
programs for farmers, field demonstrations, and promotional sales aimed at showcasing the advantages of spec
fungicides. After the production of fungicides, ieissential to distribute them across various markets. This distribution
relies on a network comprising distributors, wholesalers, and retailers who facilitate the delivery of products to farme
and agriculture enterprises. Effiet management of logistics is vital to preserve product quality and guarantee prompt
delivery. Additionally, wellorganized transportation networks are necessary to ensure that products reach distributor
and retailers in a timely manner. Establishingahpropriate pricing for fungicides is critical for achieving profitability

and requires careful consideration of factors such as production expenses, market competition, and the perceived v:
by customers.

End user: The final segment of the value chain consists of the end users who utilize the product. The primary en

users of fungicides are farmers and agriculture enterprises that employ these products to shield crops from fun
infections, thereby promoting robugtowth and maximizing yields.
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13. DOMESTIC OVERVIEW:

The fungicide market in India plays a pivotal role in the agriculture landscape, essential for safeguarding crops agdinst fun
diseases and ensuring robust agriculture productivity. As the nation faces the challenge of nourishing expapidisg
population, the necessity for effective fungicide solutions has become increasingly urgent. This market has experienc
significant growth driven by the demand for enhanced crop yields, a rise in fungal infections, and innovations in ctiop protec
technologies. Key crops, including wheat, rice, pulses, fruits, and vegetables, are particularly susceptible to fusgal thre:
highlighting the critical role of fungicides in safeguarding these vital food sources.

Chart 57: Sales value of Indian Fungicides Market (in Rs. Billion), FY201:%Y2029F
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The India fungicides market reached a value of Rs 65.5 billion in FY2024, growing at CAGR 12.9% of during-FY202@.
Going ahead, the India fungicides market is expected to reach a value of Rs.102.8 billion by FY2029, growing at a CAGR
10.1% during=Y2025FY2029.

Chart 58: Sales volume of Indian Fungicides Market; in MMT, FY2019FY2029F
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The India fungicides market reached a volume of 0.08 MMT in FY2024, growing at CAGR 6.9% of during F"220124.
Going ahead, the India fungicides market is expected to reach a volume of 0.10 MMT by FY2029, growing at a CAGR of 5.2
during FY2025FY2029.

Parasitic fungi have the potential to severely harm agriculture, resulting in significant reduction in crop yield, euhlity, a
overall profit. Fungicides are essential tools for managing fungal diseases and ensuring healthy crop production due to t
numerous advantages in agriculture.

i Enhanced crop yields:Fungicides play a crucial role in preventing and controlling fungal diseases that can drastically
reduce crop yields. By safeguarding plants from these diseases, fungicides help ensure higher and more consis
crop production

1 Improved crop quality: The use of fungicides effectively maintains and enhances the quality of harvested crops. By
preventing diseases that cause blemishes, rot, or other quality issues, fungicides ensure that produce meets me
standards, leading to better prices.

1 Economic efficiency:Fungicides help farmers maximize their return on investment by reducing the impact of fungal
diseases. Healthier crops lead to fewer losses and higher revenue, making fungicidefectiosttool for disease
management.

1 Disease preventionFungicides can be applied as a preventive measure to protect crops before any disease sympto
appear. This proactive strategy helps avoid severe infections and reduces the need for more intensive treatments |
on.

1 Wide range of disease controlFungicides are effective against a broad spectrum of fungal pathogens, including
those that affect fruits, vegetables, grains, and ornamental plants. This versatility makes them essential for manag
various plant diseases across different crops and ggoedgnditions.

1 Economic efficiency: Fungicides aid farmers in maximizing their return on investment by reducing the impact of
fungal diseases. Fungicides are a-&ffdctive method of disease management because healthier crops result in fewel
losses and higher profits.

i Supports IPM: Fungicides play a crucial role in IPM strategies. When utilized alongside various pest control
techniques, they enhance the management of fungal diseases while supporting sustainable agriculture practices.

i Protection for high-value crops: Fungicides are essential for safeguarding higlue crops, including grapes,
tomatoes, and peppers, as disease outbreaks can result in significant financial losses. The application of fungicide
these crops is vital for preserving their economic Viigbi

13.1  Market drivers, restraints and opportunities of the Indian fungicide market
13.1.1 Drivers in Indian Fungicides industry:

1 Vulnerability of major crops: In India, key agriculture products such as rice, wheat, maize, soybeans, and potatoe:
areparticularly prone to a range of fungal diseases. For example, rice is at risk from the rice blast fungus, which c:
drastically reduce yields if not properly controlled. Likewise, wheat is threatened by stem rust, a disease capable
causing severe crolpsses, thereby necessitating prompt fungicide application to safeguard production. Maize is
impacted by corn smut, which adversely affects both the quality and yield of the crop, while soybean rust and la
blight in potatoes also present considerablegdes) The prevalence of these fungal pathogens highlights the critical
role of fungicides in preserving the health and productivity of these vital crops, thereby increasing the demand fi
effective solutions within the Indian agriculture sector.

1 Weather events: Climate change is modifying the distribution and behaviour of fungal diseases. Increasing
temperatures are prompting fungal pathogens to migrate to higher latitudes, potentially introducing diseases to ar
where they were once rare. For instance, disetisg have historically impacted tropical regions may now threaten
India's temperate zones. Furthermore, warmer climates promote the development of new fungal strains and the wi
dispersal of spores, complicating disease managementsefftnis evolving scenario necessitates increasing use of
innovative fungicides.

1 Crop Intensification: In India, the increasing intensity of crop production, spurred by evolving agriculture methods
and heightened food demand, has resulted in a notable rise in the annual frequency of cropping cycles. Farmers
adopting practices of repeated cropping arhtiening the number of crop cycles, which consequently heightens the
risk of disease outbreaks, particularly fungal infections. This intensification not only raises the probability of funga
diseases but also increases the use ofifides to effectively combat these challenges.

216



13.1.2

13.1.3

13.2

Restraints in Indian Fungicide Industry:

Environmental pollution and health risks: The use of fungicides raises significant concerns regarding
environmental pollution and health risks. The contamination of water bodies through runoff and leaching from
agriculture practices presents a serious environmental challenge. Such contamamatianupt aquatic ecosystems

and potentially harm netarget organisms, including beneficial microbes and wildlife. Furthermore, the presence of
fungicides in water sources can lead to broader ecological conseguant health hazards for humans who may be
exposed to contaminated water.

Fungicide effectivenessThe inadequate control of diseases using fungicides can arise from various factors tha
impede their efficacy. Low application rates may fail to offer sufficient protection against fungal pathogens, while
certain fungicides may inherently exhibit limiteffeetiveness against specific pathogens, thereby restricting their
overall success. Furthermore, improper timing or application techniques, such as incorrect dosages or insufficie
coverage, can result in less than optimal outcomelditionally, excessive rainfall can worsen these challenges by
washing away fungicides before they can exert their effects, thereby diminishing their effectiveness.

Fungicide ResistanceThe emergence of fungicide resistance in plant pathogens is a significant challenge to effective
crop protection, affecting the performance of various-giecific fungicide groups. Resistance issues have been
documented in several major classes of fudgs, including benzimidazoles, phenylamides, demethylation inhibitors,
quinone outside inhibitors (Qols), and succinate dehydrogenase inhibitors (SDHIs). For example, recent reports frc
vineyards in Maharashtra highlight a troublidgvelopment: resistance Qol fungicides (such as azoxystrobin and
kresoximmethyl) and CAA fungicides (including mandipropamid and dimethomorph), which has been linked to
specific genetic mutations.

Opportunities in Indian Fungicide Industry:

Government Initiatives: By providing subsidies, the government has alleviated the financial strain on farmers,
thereby making fungicides more accessible andefisttive. Furthermore, extension services play a crucial role by
delivering expert advice and practical assistanganding the efficient application of fungicides. Few examples of the
subsidies in the Indian fungicide market are Subsidized Agriculture Inputs under the National Food Security Missio
(NFSM), Pradhan Mantri Krishi Sinchai Yojana{RSY), Subsidies for Integrated Pest Management (IPM), National
Mission for Sustainable Agriculture (NMSA), Pradhan Mantri Fasal Bima Yojana (PMFBY) etc.

Collaborations: To effectively manage food security and preserve the efficacy of fungicidal treatments, it is crucial
to implement reliable local monitoring of resistance and adaptation. Collaborative efforts among companies in Indi
aim to equip the agriculture sectoitlvthe necessary tools and expertise to monitor and address resistance issues
thereby ensuring the continued effectiveness of fungicides and promoting sustainable agriculture practices. F
example, in 2024, EpiLogic GmbH and Tentamusandihave partnered to introduce
resistance monitoring services to the Indian market.

Domestic Value Chain Analysis

Value Chain Analysis of Indian Fungicide Industry

Research and Development (R&D), registration, manufacturing, formulation, distribution, andgexadmake up the
fungicides industryds value chain.

|l

Research and Development (R&D)The R&D stage is fundamental to developing new fungicides and refining
existing ones. This phase involves extensive scientific research to discover novel active ingredients, impro
formulations, and optimize their effectiveness against various fungabgeath. Agriculture research institutions,
universities, and private companies invest heavily in R&D to create fungicides that are both effective an
environmentally safe, targeting specific fungal challenges in crops. TH2 [R&cess is critical for innovation,
ensuring that fungicides meet stringent performance and safety standards.

Registration: After the R&D phase, fungicides must undergo a rigorous registration process to comply with regulatory

standards before they can be brought to market. This involves submitting detailed data to regulatory bodies, such
the CIBRC in India. The registratigmocess includes conducting efficacy trials, safety evaluations, and environmental
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impact assessments. Successfully completing this process ensures that the fungicide is effective, safe for use, an
compliance with legal and environmental regulations.

i Manufacturing: The manufacturing stage encompasses sourcing the essential chemicals and compounds needed
fungicide production and then producing the final products. Chemical manufacturers supply the active ingredients al
other necessary materials for formulation.e3& ingredients are combined in specialized facilities to produce
fungicides in various forms, such as liquids, powders, or granules. Maintaining the quality of raw materials an
adhering to strict manufacturing standards are vital for griaduungicides that are both effective and reliable.

i Formulation: In the formulation phase, raw materials and active components are combined with carriers, solvent:
and stabilizers to create the final fungicide products. A significant number of fungicides are produced as wettab
powders, which generally consist of 2e888% finely milled mineral diluents, including bentonite, talc, or kaolinite.
The primary role of these fillers is to inhibit the clumping of fungicide particles during the grinding and storage
processes. This function is crucial for presenimg product's effectiveness and ensuring reliable performance upon
application. Formulators concentrate on enhancing the product's performance, stability, and ease of use, there
guaranteeing that the final fungicide effectively targets fungal pathagehs compatible with various application
techniques.

1 Distribution: The logistics of transporting fungicide products from manufacturing facilities to retailers and end users
are managed during the distribution stage. Transportation, inventory management, and storage are all part of this
order to meet market demand agmsure that fungicides are readily available in various regions, distributors play a
crucial role. Maintaining product availability and ensuring farmers timely access require efficient distribution.

1 End Users: Farmers, as the primary end users, utilize fungicides to combat and manage fungal infections affectin
their crops. The successful application of these fungicides is essential for mitigating crop loss and promoting robu
plant development. The decisiomade by farmers regarding fungicide application are shaped by various factors,
including the crop type, the specific fungal pathogens involved, and the overarching disease management approe
Appropriate fungicide usage enhances both crop wetiquality, thereby facilitating favourable agriculture results.

13.3 Indian Fungicide Market Breakup by Application

Chart 59: Indian Fungicide Market Breakup by Application Type (in %), FY2024 (value in terms of consumption)
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In FY2024, fruits & vegetables currently dominates as the largest application in term of value, accounting for a sh#re of ~5¢
of the total market. Fruits &egetables was followed by cereals & grains at 32%, specialty crops at ~3%, cash crops at ~1%
plantation crops at ~1%, and others at ~5%.
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13.4  Indian Fungicide Industry Export market breakup
Chart 60: Indian Fungicides Export Market Breakup by Region (in % & in value terms in Rs. billion), FY2024
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In FY2024, Latin America represented the largest market for exported fungicides from India, accounting for a share of ~36
of the total export in term of value. Latin America was followed by Asia Pacific at ~23%, Europe at ~16%, North America a
~14%, andMiddle East and Africa at ~11%.

Plant Growth Regulator (PGR) market
14. GLOBAL PGR MARKET:

PGRs are chemicals that are naturally produced by plants and are essential for regulating their growth and developm
Commonly referred to as phytohormones or plant hormones, these substances operate effectively at minimal concentrat
and have a sigficant impact on various physiological functions within plants. In addition to the naturally occurring regulators,
there are synthetic versions created to replicate or enhance the effects of these natural plant hormones. PGRs exhibit a
range of chemigl structures, which can include gases such as ethylene, terpenes like gibberellic acid, and carotenoid derivati
such as abscisic acid. Each category of plant hormone possesses a distinct chemical configuration, leading to spe
physiological outcomgon plant growth and development. The primary groups of PGR consumed in fruit crops consist of:

Major Classes of PGR:

1 Auxins: Auxins are essential for promoting cell elongation and division, influencing the overall shape and growth of
plant tissues. They play a key role in apical dominance, root initiation, and fruit development. Common example
include Indole3-acetic acid (IAA, Indole-3-butyric acid (IBA), and Naphthalene acetic acid (NAA).

1 Gibberellins: Gibberellins are responsible for promoting stem elongation, seed germination, and flowering. They ar
particularly effective in breaking seed dormancy and stimulating enzyme production, which helps in nutrien
mobilization during seed germination. Exanmgpieclude Gibberellic acid (GA3), GA1, and GA4.

1 Cytokinins: Cytokinins are plant hormones that facilitate cell division and growth, enhance nutrient mobilization, and
postpone leaf aging. They function in conjunction with auxins to regulate a variety of growth mechanisms. Notabl
examples include Zeatin, Kinetiand Benzylaminopurine (BAP).

1 Abscisic Acid (ABA): It serves a key role in inducing dormancy, stomatal closure, and enhancing stress resilience i
plants. It functions as a growth suppressor by decelerating metabolic activities.

1 Ethylene: It is a gaseous hormone and is integral to processes such as fruit ripening, leaf abscission, and response
physical stress. It is essential for the plant life cycle, influencing numerous physiological functions.

These PGR are integral to the management of fruit crops, influencing everything from seed germination to fruit ripening, a
are widely used to optimize agriculture productivity. The PGR market reached a market value of $ 0.9 billion in CY202z
representig a CAGR of 6.2% during CY2018Y2023. Going forward, the growth of the same is expected to reach a value of
$1.4 billion by CY2029, exhibiting a CAGR of 7.6% during CY202%2029.
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Chart 61: PGR Market: Sales value (in $ billion), CY2019CY2029
1.6

1.4
CAGR] 6%

12 y
CAGR“” ’
1.0 | |
11 B> h: has

CY2019 CY2020 CY2021 CY2022 CY2023CY2024RCY2025RCY2026FCY2027FCY2028RCY2029F
Source: IMARC Group, ICRA Analytics

In terms of volume, the global PGR market reached a volume of 0.12 MKY2023, representing a CAGR of 6.8% during
CY2019CY2023. Looking forward, global PGR market is expected to reach a volume of 0.18 MMT by CY2029 to grow at &
CAGR of 5.7% during CY202£Y?2029.

Chart 62: PGR Market: Sales volume (in MMT), CY2019CY2029

0.20

0.18 0
CP\GRNS 7/0

0.16

0.14

AGR"G 8%
0.1
0.1
0.0
0.0
0.0
0.02
009 010 011 012 012 013 014 015 016 017 O

N

o

(e°]

(e}

=

18

CY2019 CY2020 CY2021 CY2022 CY2023CY2024FCY2025FCY2026FCY2027FCY2028FRCY2029F
Source: FAO, IMARC Group, ICRA Analytics

14.1 Market drivers, restraints and success factors of the PGR market
14.1.1 Market drivers of the PGR market:

The market for PGR is currently on a notable upward trend, influenced by a variety of factors that are projected tdenhance
expansion in the coming years.

1 Increasing focus on natural and sustainable agriculture methodstncreasing demand for higialue crops is
driving the adoption of PGR, as farmers are progressively pursuing natural and sustainable agriculture methods. T
growing interest in organic farming, influenced by evolving dietary choices and focus on dibtgimsanticipated
to further enhance the market. As a larger number of consumers choose organic products, the requirement for nat
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PGR that correspond with these preferences will considerably contribute to market expansion. This trend is especic
evident in areas such as Oceania and Europe, where the proportion of organic agriculture land is significantly u
thereby increasing thdemand for PGRs that facilitate sustainable farming practices.

Trend of rising global trade and production of fruits: Leading fruitproducing nations, such as Australia and Japan,
are experiencing an increased demand for PGR, particularly fuelled by the thriving avocado sector in Australi
Additionally, countries within the European Union, including Spain, are at te&dat of summer fruit production,

such as watermelons and muskmelons, making the role of PGRs essential for improving both fruit quality and yiell
These trends are expected to drive the market foramPGR companies strategically focus on these profitable regions
to enhance their profit margins.

Cytokins & Auxins: Among the various types of growth regulators, cytokiming auxins are expected to experience
robust growth. Cytokinins, known for their role in enhancing stress tolerance and promoting protein synthesis, a
emerging as a key segment in the PGR market, especially in regions experiencing climatic vaBiatibisty, auxins

are expected to see increased demand, driven by the growing interest in medicinal plants and landscaping. The ric
demand for PGRs across various crop types, including cereals, oilseeds, fruits, and vegetables, is anticipated to furi
propel the market, underscoring the versatile applications of these regulators in modern agriculture.

Increasing resistance towards traditional pesticidesThe increasing resistance of pest and insect populations to
traditional pesticides is prompting a significant shift towards alternative methods, including the use of PGRs. Th
excessive dependence on pesticides has resulted in the rise of resistant seatieg considerable obstacles for
effective crop protection. Consequently, the incorporation of PGRs into farming practices has become essential
bolster plant resilience, enhance flowering rapesmote growth, and boost crop yields.

Strategic collaborations and product innovations Strategic collaborations and product innovations are poised to
drive market expansion. For example, partnerships like the extended distribution agreement between Valent Can:
Inc. and Nufarm Agriculture Inc. highlight the potential for growth throudtaborative efforts. On June 14, 2022,
Valent Canada Inc. and Nufarm Agriculture Inc. extended their distribution partnership in Canada for another fivi
years. This collaboration, ongoing since 2011, focosasffering a broad range of herbicides, insecticides, fungicides,
and seed treatments, including products like Valtera and Fierce for improved weed management. The partnership a
to continue delivering tailored agronomic solutions for Canadian agnieultaveraging the strengths of both
companies.

Such alliances are expected to accelerate the availability and adoption of PGRs across different regions, contributing to
market's expansion. Moreover, the approval of new PGR products, such as Sumitomo Chemicalls Actféstds the
ongoing innovation within the sector. These developments indicate a strong pipeline of solutions that are likely tohenhance
market's growth trajectory by offering growers more effective and sustainable options for crop management.

14.1.2 Restraints witnessed in the PGR market:

The market for PGR encounters following constraints that hinder its expansion and broader acceptance.

|l

Rigorous regulatory framework: A significant obstacle is the lengthy approval process for new products, which
arises from the comprehensive regulatory requirements for -gitdtifield trials and the assessment of residual
impacts, especially concerning synthetic variants. This rigoregulatory environment results in extended timelines,
frequently surpassing ten years, and demands considerable financial resources, occasionally exceeding USD
million, to launch a new crop protection product. Even genproducts encounter significant challenges, with
registration timelines extending up to five years. These difficulties result in delays in product registration and prese
considerable barriers for companies seeking to launch new PGR products in the mark

While patent protection and market exclusivity are vital for recovering research and development expenditures, ti
rising costs linked to product development and the protracted approval process lead to increased retail prices. Th
heightened expensesiaiaitely reduce net profit margins for growers, thus obstructing the growth of PGR in the global
agrochemicals sector.

Lack of awarenessA significant barrier to the adoption of PGRs is the lack of awareness among growers about thei
benefits. Many farmers are uninformed about the types, correct application methods, &adingsadvantages of
PGRs, leading to their underutilization. Tkisowledge gap is particularly pronounced in developing regions such as
Southeast Asia, SuBaharan Africa, and Latin America, where there is limited knowledge exchange about organic
farming and sustainable PGR use.

Additionally, the prevalence of substitute products like fertilizers, coupled with the persistence of conventiona
farming practices, especially in Asian markets, hinders the broader adoption of PGRs. Educational campaigns a
targeted marketing are crutta overcoming these challenges.
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14.1.3 Success factors in the PGR market:

The market for PGR is skidr substantial growth, fuelled by a variety of emerging opportunities linked to the increasing demand
for improved crop productivity and the rising global consumption of agriculture products.

ll

Government initiatives to satisfy growing population: A significant driver of this expansion is the increasing
necessity for greater crop yields, which is further reinforced by governmental initiatives focused on ensuring foo
security and safety.

Prominent ceregbroducing countries, including China, India, the United States, Russia, Brazil, Argentina, Indonesia,
and France, have witnessed a notable increase in cereal production.

This growth can be largely attributed to advancements in crop production techniques and the introduction of higl
yielding cereal varieties. For example, the Department of Agriculture and Farmers Welfare reported that India's foc
grain production reache®8.1 MMT during FY2022Y2023 period, reflecting an increase of 14 MMT compared to
the previous year, which represents a 4.2% increase.

The ongoing support from governments around the globe, combined with the necessity to satisfy the needs of a grow
population and evolving consumer preferences, is anticipated to enhance the adoption of PGRs, thereby propell
market growthincreasing global fruit trade and production: The PGR market has significant growth potential due

to the increasing global fruit trade and production. With the total exports of $4.3 billion (2.2 MMT in volume terms)
in CY2023, the U.S. remains a top fruit exporter, and despite challenges like adverse weather reducing citr
production by 12% in CY2022Y2023, PGRs are crucial in mitigating stress and boosting yields. India also offers
substantial opportunities with its strong fruit production base, expgottikey markets such as the U.K., UAE, and
others.

Enhanced production needsThe potential for enhanced production and yield of diverse crops offers a favorable
pathway for the expansion of the PGR market. In light of the challenges posed by limited arable land and resourc
along with erratic weather patterns, the emphasis dasitioned towards maximizing crop yields instead of increasing
the area under cultivation.

The Organisation for Economic Cooperation and Development (OECD) has forecasted considerable growth in cre
yields, especially for wheat, oilseeds, and sugarcane. This transition is anticipated to strengthen the PGR market.
these regulators promote crbgalth, in contrast to conventional fertilizers that may disrupt soil equilibrium and lead
to toxicity. The OECBDFAO Agriculture Outlook CY2022029 forecasts an increase in global soybean oilseed
production by ~11% over a span of 8 years from 0.000367TNMMCY2021 to an estimated 0.000406 MMT by
CY2029. This growth is largely driven by the rising demand for protein meals, particularly in China, which is expecte
to gain momentum, thereby improving economic conditions for farmers.

Strategic actions by key industry players Strategic moves by key players in the industry are poised to significantly
boost the PGR market. In March 2023, Corteva Agriscience, a leader in tgeofasig Biologicals sector, completed

the acquisitions of Symborg, a specialist in microbiologieghhologies, and Stoller, a prominent independent
Biologicals company. These acquisitions are expected to strengthen Corteva's market presence and expand its F
portfolio, positioning the company to capture a sabsal share of the market. Corteva's collaboration with
NEVONEX, powered by Bosch, in December 2022, is set to revolutionize the precision application of crop protectio
products through the use of advanced data analytics and eedtiggequipment. Thigitiative is projected to drive

the PGR market forward by providing added value to farmers, enhancing client retention, and improving the overe
effectiveness of crop production practices. These strategic developments highlight the dynamic growahvpitidé@nti

the PGR market, driven by innovation and industry collaboration.
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14.2  Market Breakup by Region
Chart 63: PGR Market: Breakup by Region (in %), 2023 (value in terms of consumption)
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During CY2023, Europe represented the largest market for PGR globally, accounting for a share of 50% of the total mark
Europe was followed by North America at ~25%, Asia Pacific at ~14%, Latin America at ~8% and Middle East and Africa &
~3%.
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Source: IMARC Group, ICRA Analytics

14.3  Market Breakup by Application
Chart 64: PGR Market: Breakup by Application (in %), 2023 (value in terms of consumption)
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During CY2023, the most popular application for PGR globally, accounting for a share of ~49% of the total market was tr
cereals & grains segment. This was followed by fruits & vegetables at ~31%, cash crops at ~10%, plantation crops at ~2
specialty crop at ~1% and others at ~7%.
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14.4  Value Chain Analysis

Global PGR Market: Value Chain Analysis

The value chain of the PGR industry involves product research & development, raw material suppliers, PGR manufacture
quality control & assurance, packaging, marketing & distribution, aneleack.

Research and developmeniR&D is fundamental to the PGR industry, focusing on discovering new compounds that influence
pl ant growth. Researchers from chemical companies, r es:¢
plant physiology. Field research andvelopment (FRD) is essential for assessing the efficacy and safety of PGRs across
various crops and environmental conditions. Agrochemical companies source new PGR compounds both internally a
externally. Internally developed egpounds offer easier control and management, while externally sourced compounds require
evaluation for licensing or purchase opportunities.

Raw Material Suppliers: The procurement of raw materials constitutes a crucial component in the value chain of PGR. This
process entails the identification of dependable suppliers capable of deliveringullgh active ingredients, chemical
intermediates, and other essenti@mponents. These materials may encompass a variety of chemical compositions, including
gases such as ethylene, terpenes like gibberellic acid, or carotenoid derivatives such as abscisic acid. The proc@ssment pr
encompasses caatt negotiations, logistics management, and the maintenance of a consistent supply chain to preve
production interruptions. Additionally, this stage requires strategic sourcing decisions that balance cost efficienajityith qu
and reliability, therebensuring that the performance of the final product remains uncompromised.

PGR Manufacturers: The third stage of the value chain involves the production of PGRs by specialized chemical
manufacturers. This process takes place in dedicated production facilities where active ingredients are combined with ot
components to create formulations tieamthance the delivery and effectiveness of PGRs. These plant hormones, typically
produced at the tips of stems and roots, are then transported to other parts of the plant.

PGRs can be derived from both natural and synthetic sources. Before commercialization, manufacturers must navigat
regulatory approval process. For example, registering a PGR as a biopesticide in the U.S. requires approval from
Environmental Proteatin Agencyo6s (EPA) Biopesticides and Pollution
other pesticides. Additionally, separate pesticide registrations are required at the state level.

Quality Control & Assurance: Due to the potent effects of PGRs on plant growth, rigorous quality control and assurance
measures are essential. These processes include comprehensive testing at multiple stages of production, starting fron
sourcing of raw materials to the final paging of the products. Quality assurance systems, such as ISO certification, ensure
compliance with international standards. Additionally, residue analysis is vital for monitoring environmental impact anc
ensuring food safety.

Packaging: In the PGR industry, packaging is critical for maintaining product stability, efficacy, and user convenience.
Effective packaging solutions are designed to preserve the chemical integrity of PGRs, facilitate easy applicationgdand prov
clear usage ingictions. Packaging design must also consider factors such as product concentration, target crop, and applicat
method. Sustainable packaging options are increasingly popular to reduce environmental impact. PGR products are offere
various pakaging types, including HDPE bottles, drums, and others.

Marketing and Distribution: This segment of the supply chain focuses on the introduction of products to the market. It
encompasses all activities undertaken by a company to facilitate the sale of PGR. This phase includes conducting ma
analysis to identify trends, customer prefeces, and competitive landscapes. Informed by this analysis, marketing strategies
and promotional initiatives are crafted to emphasize the advantages and appropriate application of PGR products.

Additionally, the distribution aspect entails the transportation of PGR products from production sites to various gleb&al mark
Distributors, wholesalers, and logistics providers are integral to this process. Establishing and sustaining a stnai@ndistrib
network is essential for ensuring the widespread availability of PGR products, thereby catering to diverse agricultgre mark
across multiple regions.

End-user: The final segment of the value chain is represented by the end users who utilize the product. In agriculture contex
PGR products serve as the ultimate application. The primary consumers of PGRs include farmers, horticulturists, a
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landscapers, who implement these products on crops, plants, and fields following established guidelinesisehpharse is
where the tangible advantages of PGRs become evident, marking it as a crucial juncture in the value chain.

Additionally, within the value chain analysis of the PGR market, -p@sket surveillance is incorporated into the
comprehensive framework of product lifecycle management. This surveillance is imperative for assessing the safety &
effectiveness of PGRs:oe they are available in the market. It entails the collection and analysis of data regarding produc
performance, adverse incidents, and environmental effects. Surveillance efforts encompass product recall protocc
management of customer complaintsd angoing evaluation of product performance in-teafld scenarios.

15. INDIA PLANT GROWTH REGULATOR (PGR) MARKET:

The plant growth regulator market in India has emerged as a significant component of the agricultu